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~ Kiln Drying—A Mill Manager’s View * 


[By FP. E. Tuxworth, Manager W. R. Pickering Lumber Co., Haslam, Tex.] 


ILN drying is such an extensive subject that I do 
not feel capable of handling it as it should be han- 
dled. There are many points that are too technical 

for me and, while I have made a close study of it lately, I feel 

that I have only a scant knowledge of its mysteries. 

It has been the custom with lumbermen to leave most of 
these problems to the parties who sell them the piping for kilns, 
traps, and in some cases thermometers and other instruments 
for control. These parties fail, however, to give us enough 
nowledge to dry lumber, and leave us to shift for ourselves, 
and if it does not turn out as it should, blame the operator, 
the condition of steam, or the wood itself. Conditions and 
moisture in the lumber, and various other problems which 
come up around the kiln every day, change to such an extent 
that to dry lumber successfully a man must have intelligence 
and ability enough to overcome some of them by the kiln 
operation. LLumbermen, I know, have always looked for a 
fool-proof kiln, but on account of so many different conditions 
in the weather, the building of the kilns, and the timber itself, 
will never find one. The kiln must be left to the operation of a 
man who can distinguish these different conditions. In other 
words, the drying must be put into the hands of a man with 
brains and one that can adjust the drying to suit the weather 
and other conditions. 


Bettered Product Brings Better Returns 


A statement made by the Forest Products Laboratory, em- 
phasizing the importance of proper kiln drying, states that the 
annual loss of lumber and wood products is greater than any 
single manufacturing waste, due to insufficient knowledge of 
this subject. 

It seems from personal experience that kilns have been 
neglected more by mills than any other thing pertaining to 
the manufacture of lumber, and while it is one of the most 
important, it is only of late that the mills have recognized 
the fact that this operation must be improved in order to get 
the advantage of better prices for the product. This can be 
accomplished by improving the grades, by intelligent kiln 
drying. Competition has become so keen that it behooves 
the lumber manufacturer to cut the cost by improving wherever 
possible to satisfy customers and to secure a better piece of 
lumber than in the past. Where bone dried and brittle lum- 





ber was considered the perfection of kiln drying, it is now 


——e 


*Paper read before a recent meeting of the East Texas Mill Mana- 
gers’ Association, Beaumont, Tex. 


recognized that it is better to leave a certain percentage of 
moisture in the lumber, and to eliminate casehardening, so 
that the lumber can be worked better by the carpenters, or in 
dressing lumber by the manufacturers themselves. 

The problem of kiln drying lately seems to have had a great 
deal of attention, not only in the southern pine industry, but 
thruout the country, for I understand that the fir manufac- 
turers are giving this matter their best thought and atten- 
tion. Of course, we all know that the hardwood manufacturers 
have always had to give the subject of drying their wood 
particular attention. Even the hardwood manufacturers find 
there is great room for improvement. 


Kiln Drying Deserves Intensive Study 


In the southern pine group, most of us realize that the pine 
ean be dried better than it has been in the past. Up to now 
it has been felt there were certain unavoidable losses which 
must be suffered in kiln drying, but the necessity is such 
now that we must be more exacting in this important phase 
of our manufacture, in order to compete with the fir manu- 
facturers, who we know are strong competitors. Most of us 
have not had the opportunity to give this important subject 
a thoro study. We have done the best we could with what 
we had at hand. Even the dry kiln manufacturers have 
failed to give the drying of southern pine the attention 
it deserves. It’s always been given out by the Forest Products 
Laboratory, and by pine manufacturers, that the drying of 
softwoods is a simple problem. This, of course, is a fact 
when compared with the hardwoods, but they overlooked the 
fact that it is not a simple problem when they consider the 
volume of lumber or the rate it must be dried, and the way 
it must be handled to meet our production requirements. We 
have had to be more or less satisfied with the kilns which are 
on the market, and these have not been thoroly equipped to 
enable us to do good work. | 

Sees Possibility of Big Improvement 


Some of us have bought expensive recording instruments, 
only to find that these were a source of trouble, especially 
when not given careful attention. Then again most of us have 
put in steam sprays. When we look back at the enormous 
amount of experimental work which has been done haphaz- 
ardly, or we might say in the dark, then we begin to realize 
the tremendous cost in lost production and degrade that such 


a method of procedure has cost us. 
(Concluded on page 64) 


AMERICAN LUMBERMAN JUNE 2, 1993 


——— 














eT 





The Moon Controls the 
mess (KK Movement of the Tides 


Cause and effect are clearly revealed in the moon’s control 





BRAND of the ocean’s tides; but they are just as strikingly demon- _ 
strated in the up-to-the-minute equipment, skillfully oper- wei 
CYPRESS— ated by men who take a keen pride in their workmanship, pasha 
which is responsible for the uniform width, thickness and 
oe all-around goodness of our The! 
a 
Dimension 


es CYPRESS—HARDWOODS 
Band sawn OAK FLOORING—VENEERS 


Rough or Surfaced c.W 
All thicknesses Our Lumber and Veneers are accurately sawn and equal- . 
VENEERS— ized and our Lumber can be furnished surfaced and kiln 


dried if you so specify. Furthermore, our annual cut of 


Door, Panel, 65,000,000 feet insures ample selections and there are 









































Piano Rim, twenty-one years of constant betterment behind our serv- TERI 

Cypress Battery ice. Try us on your next order. IN 1 
Stock 

—MIXED WITH— m 

OAK FLOORING J E S C I we 

K FLo AMES E. STARK & COMPANY, INC. _ | | # 

acon ow MANUFACTURERS p 

ran General Offices: Chicago Offices: pay! 

Ness ee MEMPHIS, TENNESSEE 25 N. DEARBORN ST. ple 

INT 

1 

“C 

offic 

adv 

pre’ 


That’s What ||“ 
or You Want 








on shipments of lumber. Our spe- 
cial lumber sales service enables 
you to positively check up on 
grades received and to know that 
you get what you order in 


Architects Now Specify i Northern Hardwood 
Arkansas Oak Flooring ql and Hemlock Lumber ' 


It will pay you to carry Arkansas Oak Flooring in stock. = ° . ° 
Architects, contractors and builders have found over a long : Your invoice comes directly from 





— of ox” _ = — has et from : the mill making shipment and : 
“Perfection ’’ Bran a ooring. eir specifications es 
more often call for ‘‘Perfection’’ than any other one brand. therefore eliminates all guesswork . 
You can build a greater volume of business on ‘‘Perfection.”’ on your part. Learn more about : 
All stock is uniformly graded, and perfectly matched. = our service today and how it will 
Two large mills enable us to assure you prompt delivery. profitably help you 0 
Our national advertising campaign in the leading home : , 
— ———- me —_ bigger interest in the superiority . ( 
of ‘‘Perfection’’ Brand. Write for full information. W d V ] ( 
elaman = V oge sang | 

é le: ARKANSAS OAK 205 Grand Rapids 

(paapcenet\)) FLOORING COMPANY iiteltats, Lumber Co. | 


Para et Pine Bluff, Arkansas 


GRAND RAPIDS, MICH. 




















1923 

















COPYRIGHT 1923 BY AMERICAN LUMBERMAN 





> 
ESTABUSHED 1873, 


ee 


NORTHWESTERN [UMBERYAN — 


A 
Kuni toes 





THE TIMBERMAN 


ESTABUSHED 1886, 





WHOLE NUMBER 2507 


CHICAGO, JUNE 2, 1923 


YEARLY SUBSCRIPTION $4 








Tis Exponent of the American Lumber Industry 


~ Amecseanfiimberman 








Published Weekly by Editorials (35-37) Miscellaneous 
Query and Comment (38) A Simple, Easily Built Retail Warehouse 
THE AMERICAN a Review of Current Lumber Trade Condi- (44) 
c.W. DEFEBAUGH, Cc. ' a | 
President. Secretary and Manager. ions (39) Depertmente Pr era (a Turnover of Retail Lumber 


OFFICES: EIGHTH FLOOR, MANHATTAN BUILDING 
431 South Dearborn St. 
CHICAGO, ILLINOIS, U.S. A. 
Cable Address, **Lumberman, Chicago.” 


TERMS OF ANNUAL SUBSCRIPTION, POSTAGE PAID: 


IN THE UNITED STATES AND MEXICO, $4; CANADA, 
$6; IN THD UNITED KINGDOM AND ALL 
OTHER COUNTRIES IN THB UNI- 
VERSAL POSTAL UNION, $8. 


Subscriptions for less than a year are taken at 
the yearly rate if paid in advance. Remittance 
upon yearly subscriptions is expected within the 
frst sicty days; after that time they are subject 
to sight draft with exchange upon due notice. 

Orders to discontinue should be accompanied by 
payment to date. In requesting change in address, 
please give old as well as new address. Single 
copies, 25 cents. 


63) 





(66-67) 
Forestry News (49) 
Late News (37) 


Obituary (63-64) 
Patents (81) 





ENTERED AS SECOND CLASS MATTER JANUARY 27, 
1899, AT THE POSTOFFICH AT CHICAGO, ILLI- 
NOIS, UNDfR ACT OF MARCH 38, 1879. 





Copy for new advertisements should be in this 
office not later than Monday, changes in current 
advertisements not later than Tuesday of the week 
previous, 


MEMBER AUDIT BUREAU OF CIRCULATIONS 





Association (55) 


SQEGF, What the Associations Have in Prospect 

> ‘ (56-57) 
Lumber Clubs and Exchanges (57) 
Hoo-Hoo Doings (67) 





READ WHEREVER LUMBER IS CUT OR 
SOLD AND REGARDED BY THE TRADE 
AS AUTHORITY IN LUMBER MATTERS 





Building, Notes from the Realm of (46-47) 
Business Changes, Incorporations ete. (62- 


Community Builder, The (41) 
Foreign Fields for Industrial Endeavor 


Live ‘Topics (40, 50, 51, 52, 53) 

Local and Personal (80-81) 

Lumber Statistics (48-49) 
Manufacturer and Dealer, For the (92) 
Markets, The (82-91) 

Motor Truck Department (68) 


Poet, The Lumberman (60) 

Realm of the Retailer (42-44) 
Retailers, News and Pointers for (45) 
Sash, Doors and Millwork (91) 
Timber Land Sales (64) 
Transportation, Lumber (58) 

Trouble and Litigation (67) 
Washington, Notes from (58) 


Associations 
Coming Conventions (56) 
Northern Wholesale Hardwood Lumber 


Table of Contents 


Management of Privately Owned Timber 
Lands in Maine (47) 


Books of Value to Lumbermen (54) 

Rains Slow Down Hardwood Operations 
(59) 

Hardwood Institute Issues First Report 
(61) 

Selling Timber by Tree vs. Log Scale (65) 

Index to Advertisments 

Lumber (98) 

Machinery (99) 

Miscellaneous (99) 


District Lumber News 


Aberdeen-Hoquiam, Louisville, Ky.... 69 
WOM! «e6.deea 73 PARCOM GIRS ae ci6ue.s 76 
Alexandria, La... 76 Marinette, Wis... 70 
Antigo, Wis...... 70 Memphis, Tenn... 70 
Baltimore, Md.... 75 Merrill, Wis...... 69 
Beaumont, Tex... 75 Milwaukee, Wis... 69 
Bellingham, Wash. 73 New Orleans, La.. 78 
Boston, Mass..... 74 New York, N. Y... 79 
Buffalo, N. Y..... 69 Noviell, Vasc. 76 
Centralia, Wash... 73 Pensacola, Fla.... 76 
Cleveland, Ohio... 70 Philadelphia, Pa.. 74 
Columbus, Ohio... 70 Pittsburgh, Pa.... 74 
Duluth, Minn..... 77 Portland, Ore..... 77 
Evansville, Ind... 69 San Francisco, 
Everett, Wash.... 72 C1 re 72 
Hattiesburg, Miss. 78 Seattle, Wash.... 73 
Houston, Tex..... T5 Shreveport, La... 75 
Indianapolis, Ind.. 70 Spokane, Wash... 78 
Jackson, Miss.... 78 Tacoma, Wash.... 71 
Kansas City, Mo.. 75 Toronto, Ont..... 79 
Lake Charles, La.. 77 Vancouver, B. C.. 72 
Laithis.: Tess 76 Warren, Ark..... 76 


Los Angeles, Calif. 79 Winnipeg, Man... 79 

















Private Forestry Brings Profits to New England Owners 


OST PERSONS WHO HAVE TRIED either to make or to 
M save money have quickly come to realize the necessity of 
making every project pay. Profit or hope of it is the motive 
power of all business; and whatever there may be of the sort of 
idealism that does not in itself return a profit must be realized 
out of profits otherwise earned. It is easy to believe that the kind 
of idealism that disregards the profit factor in tree growing has 
been as great a hindrance to progress in forestry as has been the 
over emphasis of that factor. Trees will not be grown for lumber 
unless the lumber can be sold at a price that will pay the costs 
of growing and a profit besides; it may be, however, that in future 
Closer utilization will piece out a profit that otherwise would be 
Inadequate. 

If nobody in the United States ever had grown trees for lumber 
and at a profit the future of reforestation might appear wholly 
problematical; but fortunately private forestry has been practiced 
at a profit in New England, and in other sections also “second 


growth” timber is the basis of profitable lumber manufacture. 
In these facts the advocates of practical forestry find their best 
arguments and greatest encouragement. 

Because of the value of practical demonstration in the realms of 
industry, the AMERICAN, LUMBERMAN believes the article by George 
T. Carlisle, jr., on the “Management of Privately Owned Timber 
Lands in Maine,” on page 47 of this issue will be read with interest 
and profit by all lumbermen. While it is true that some conditions 
are specially favorable to forestry in New England, it is also true 
that other regions are specially favored, tho perhaps in other ways. 
Likewise, it may be said that forestry and lumbering conditions 
in general are changing and there are at least some reasons to 
believe that the margin of profit in timber growing will be widened 
rather than narrowed. It may be suggested also that improve- 
ment in methods of utilization at every stage of lumber manufac- 


ture will be as potent in widening this margin as will increased 
lumber prices. 
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Statistical Report of Hardwood Institute 


UBLICATION BY THE Hardwood Manufacturers’ Institute of 
P its first “Hardwood Stock Report” has a significance to the 
hardwood branch of the lumber industry that can hardly be 
overestimated. The initial report itself suggests the magnitude of 
the undertaking, at the same time that it provides the data that 
eventually must become the foundation for a superstructure of 
sound business. 

Satistics regarding stock on hand of the various woods and grades 
are valuable in themselves to both producers and consumers of 
hardwoods, and for that information alone this first report will be 
widely welcomed and used in the trade. But the reports as they are 
successively issued will increase in value, not only because of the 
elaboration of the statistics but because of the comparisons they 
will make possible. In fact there is ground for believing that in 
these reports will be found the data for charting the course of hard- 
wood production, distribution and consumption; exactly in the 
manner that Secretary Hoover desires that statistics shall be used. 

On pages 48 and 61 of this paper will be found a recapitulation 
of the statistics contained in the report, together with explanation 
of the report and of the institute’s policy with regard to its prepar- 
ation and distribution. Careful study of the report itself, however, 
is necessary to an appreciation of its value. There has been a not- 
able increase of interest among lumbermen in statistics of the 
industry. The report of the Hardwood Manufacturers’ Institute 
represents an effort to provide for all who are interested in hard- 
woods exactly the statistical information that is needed for the 
intelligent conduct of business under modern conditions. The effort 
deserves the highest praise from the industry; it should have the 
complete support and coédperation of those whose help is needed to 
develop the statistical service of the institute to the high level of 
efficiency and service that the organization is laboring for. 


Which Is More Important— Wage or Job ? 


HEN ASKING FOR A JOB, which is more important to 
W the applicant, which should he emphasize most, wages or 

opportunity? That is a question that must arise in the 
mind of every thinking person who contemplates a change in his 
place of employment. The converse of it is, that is, from the em- 
ployer’s viewpoint, what is most valuable in a new employee, his 
present ability or his capacity to develop? It is unwise for the 
ipplicant to disregard the character and policy of a concern, at the 
same time that it is poor policy for the employer to ignore the 
qualities in the applicant that only await opportunity for devel- 
opment. 

Observations on the various phases of employment are suggested 
by a sawyer’s written application for a job forwarded to the 
AMERICAN, LUMBERMAN by the sawmill company to which it was 
addressed. The sawyer wrote in part as follows: “I would consider 
your proposition if your price is right; it is not so much the job I 
am looking for as it is the pay; if you could satisfy me in that way 
we can possibly make a trade. Let me hear from you right away, 
stating what you will pay and when you pay off and what you will 
expect out of the mill.” 

Of course it would be unfair to apply the rules of rhetoric too 
rigidly to the application, but it may be said that the applicant was 
unhappy in placing more emphasis upon the pay than upon the job, 
for in doing so he not only made a bad impression but as the outcome 
proved he cut the negotiations short. He displayed very poor sales- 
manship, however capable he may be as a sawyer. 

Where many persons are employed it is not easy for an employer 
to keep in mind that for the most part the destiny not only of an 
individual employee but of an entire family is bound up in each 
worker’s contract of employment. While from his employer’s 
viewpoint the worker is only one of many hundreds needed to man 
the plant, the fact can not be ignored that work for each is a means 
to an end and not an end in itself. It is his means of obtaining a 
livelihood for himself and for those dependent upon him; he has 
his own life to live, his own ambitions to satisfy. 

It is a misfortune for both when an employer loses the services 
of a capable employee, and the best management is that which re- 
duces labor turnover to a minimum. Perhaps the best policy for 
all concerned would be that that insured to each worker full com- 
pensation for his services; but this is not readily made effective. 
The tendency of labor organizations is to fix a price for each job, 
no matter who holds it; and such a policy leaves no room for allot- 
ting the wage fund in proportion to the actual service performed. 
Indeed, the tendency is to establish certain wages for certain jobs, 
whether the workers are unionized or not. The plan averages all 
right, but it often underpays the efficient and capable at the same 
time that it overpays the incompetent. 

More and more study is being given to the subject of industrial 
relations, and there may well be doubt whether the same amount 





a 


of study in any other field will produce greater returns in money 
and satisfaction. After giving due weight to the matter of wages 
however, the fact remains that other conditions surrounding ey, 
ployment are too important to be ignored by either employee oy 
employer. It was in ignoring these other conditions that the sawyer 
applicant made his big mistake; perhaps the sawmill company algo 
overlooked an opportunity in not supplementing a statement about 
wages with other information regarding conditions that make 
employment at its mill attractive. It is a good plan for the 
employer to sell himself to the employee at the same time that it jg 
good policy for the latter to sell himself to his employer. 





Putting Americanism Into Labor Question 


HEN THE FRAMERS OF THE United States Constitution 
conferred upon Congress the power to “regulate commerce 
with foreign nations and among the several States and 

with the Indian tribes,” they could hardly have foreseen that 
ultimately that power would be used to fix the wages of employees 
of common carriers upon a system of transportation not then con- 
ceived of. Certainly, nobody of that day imagined that any branch 
of the Federal government would be required to determine exactly 
what is a “living wage” in order to fix the price paid for labor, 
And yet, these matters have been subjects of consideration by the 
United States Railroad Labor Board. 

Aside from their special relation to transportation rates and 
service, some of the observations of the chairman of the board, 
Ben W. Hooper, presented in the current number of the Nation’s 
Business, are illuminating. They indicate that the board may 
be an effective agency for puncturing some of the fallacies on 
which are based preposterous claims of labor leaders and idealists. 
The entire article by Mr. Hooper is worthy of the most careful 
reading; only a few of its points can be emphasized here. 

While the transportation act only requires the board to consider 
“the relation between wages and the cost of living,” labor advocates 





The Insider or the Outsider— 
Our Fellows or the Other Fellows? 


This week’s “Community Builder,” page 41, contains a proposi- 
tion made by an Outsider to an Insider—to one of the most impor- 
tant of the men in the community. 

He can help to build the community perhaps more than any one 
other man. Will he listen to the voice which is trying to persuade 
him to forget about the other business men in his community? 
Will he help to build up an Outsider for a certain consideration— 
the amount dependent upon how active the Insider is in helping 
the Outsider—to get business out of the community? 

Has personal responsibility to one’s own town fallen into in- 
nocuous desuetude? Read the proposition on page 41 and let us 
know what you think of it. 











deemed this to mean that the cost of living should be the basis for 
fixing wages, and of course that view of the matter opened up a 
vast field for discussion. As a means of arriving at the cost of 
living a family of five was taken as a basis. This, Mr. Hooper 
shows, is erroneous, because the census of 1920 shows that the 
average family is 4.4 persons, instead of 5, and this included all 
members regardless of age. The census, however, showed al 
average of 1.4 dependent children under 16 years of age, instead 
of 3 such children. A budget based on a family of five would, 
therefore, provide for 73,000,000 dependent children instead of about 
35,000,000, as shown by the census. The census also shows at 
average of 1.36 wage earners to the family instead of only one 
as figured in the budget. 

Of course the fixing of a budget involves also the standardizing 
of living, a proposal that leaves out of consideration the diversity 
of tastes and capacities. Of this proposal Mr. Hooper says: “It 
is a notorious fact that there is no great degree of uniformity 
among dietary experts. One fad succeeds another. If there should 
be found any substantial agreement as to the number of calories 
essential to the health and strength of the working man, there 
would still remain a wide field for differences of opinion as to the 
kinds of food from which these calories should be extracted. 
One man will insist on obtaining them from dainties and another 
from coarser and cheaper foods.” 

Thruout the article by Mr. Hooper are observable evidences 
of sound Americanism as well as a knowledge of and sympathy 
with the methods by which this country has been developed. It 18 
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, commonplace observation that the younger generation would 
ike to begin where their parents leave off, but persons of sense 
now that unearned wealth or leisure is not an unmixed blessing. 
Despite the large number of millionaires and others with large 
inherited fortunes, there are many Americans now beyond the 
reach of want who can yet remember the days of hardship. They 
will appreciate the common sense of the following observation 


of Mr. Hooper: 


“Another fact established by human experience is that a man 
performing common labor can not expect to obtain directly from 
his daily wage all the comforts and conveniences of life. 
portions of these things must necessarily be deferred until thrift 
A fair degree of contentment and 
even happiness may be enjoyed under these conditions of self- 
How many millions of men and women can testify that 
they experienced a greater happiness from the meager income 
of the early years than they did from the more generous income 


has resulted in accumulation. 


denial. 


of a little later on!” 


Declaring that in his opinion “the law as it now stands is amply 


sufficient for the attainment of justice,” and that “no injustice 
has so far resulted to the employees under the wage provisions 
of it,’ Mr. Hooper says: 

“I am, however, wedded to the idea that the people of this nation 
can be most happy and prosperous by advancing along the same 
general lines that we have hitherto traveled. 
and injustices as are the natural outgrowth of an industrial system 


Such inequalities 


enormously magnified beyond the dreams of our forefathers can 


Some 


be remedied within the limits of methods and institutions tested 
by time, without resorting to any of the fantastic experiments 
so prevalent these latter days.” 

Much of the modern discussion of social problems leaves out of 
consideration the constant shifting from one class to another that 
is going on in this country. To leave so potent a fact out of view 
is to ignore the opportunities in America. 
says, “millions of common laborers pass on into the field of skilled 
labor, and multitudes of them into the still higher domains of the 
executive and managerial. 
nation today came up from the ranks.” 


As Mr. Hooper so well 


Nearly all the railway officials in this 











Present Market Opportunity for Profit 


St. Louis, Mo., May 28.—In his regular 
monthly review of the business outlook, R. B. 
Bearden, general sales manager of the Frost- 
Johnson Lumber Co., in the current issue of 
Frost Pine Barks, says: 


Price declines are evident in the leading in- 
dustries which include textiles, iron, steel and 
lumber, and these have fairly forced general busi- 
ness to a slower gait than we have been accustomed 
to in recent months. With heavy production, 
caused by fast depleting stock, to provide available 
supplies, due principally to greatly increased orders 
just following the first of the year, afforded an 
opportunity to keep pace with the demand. It is 
necessary that sufficient stocks be on hand or 
under production to balance the demand in order 
to maintain an existing trade condition in a satis- 
factory manner to provide quick distribution. 

3usiness thruout the country continues big, 
of mammoth proportions, and far in excess of 
previous high records. Price decline is the result 


of abatement of continued demand. Production 
was brought up to exceedingly high proportion 


which is only natural because a ready market 
sponsored it. HEneouraged to promptly fill orders 
mill equipment was speeded to capacity and surplus 
stocks produced to alleviate every possible delay 
in helping dealers to more efficiently serve the 
public even under severe pressure. 

Do not mistake present conditions as an indica- 
tion in any sense for the beginning of a period 
of depression or of deflation. Business generally, 
and lumber particularly, is far remote from that 
stage. Price adjustment proportionate with high 
production in all lines of basic commodities is most 
fortunate now and unmistakably underwrites the 
possibility, so much in evidence during the last 
sixty days as a preventive of a repetition of 1920. 

The pendulum of business is supply and demand, 
which can always be depended upon to stabilize 
values. Price decline oftentimes acts as a stimu 
lant to make a more definite survey of trade re 
quirements and not to rely upon passing gossip 
to keep a market firm. Just because price has 
fallen is not a reason for slowing up and waiting 
for things to turn over, neither is it to be assumed 
that business is shot up. Why not convert price 
decline favorably and place orders for an amount 
that you can safely use to fill the demand that 
your own good judgment advises is before you? 

The keen merchant never overlooks to capitalize 
upon a favorable market, this is just what is ex- 
pected of him, but the one who takes advantage 
of a seemingly unfavorable market to strengthen 
his future requirements can be depended upon to 
build most successfully. This is simply the solu- 
tion that distinguishes the man who is ever alert 
to grasp an opportunity to fortify against competi- 


tion, In these highly competitive times there is 
no such thing as being lucky, it is just plain 


common horse sense to be guided by the suggestions 
of others who are solicitous to help men to prosper 
and to make a business the leading one in its 
community. 

The lumber industry is one of intrinsic worth. 
It is one of the principal economic industries of 
the world. Lumber prices cannot be compared 
to the prices of a fashion or a caprice that con- 
Stantly vary with the winds. There is something 
more tangible, more definite in the value of lum- 
er. The great wealth of our cities, suburbs and 
farms igs built upon the value which lumber rep- 
resents in its various uses. In that there is a basic 


that can 


reasoning 
vary and change. 
and occasionally a lower one. 
qualify the value, the many uses, the present or 
future demand for lumber. 

Why be unduly excited about a temporary price 


not be denied. ‘True, prices 
Sometimes an upward tendency 
These do not dis- 


Necline for lumber? Commerce has not ceased to 
function. People are busy. Everyone is working. 
There is a bigger demand than ever before in the 
history of business for workers. Look about you, 
from Main Street to Broadway, Maine to California, 
talk to your neighbor, your banker and trades 
people, call in your clergyman and get views from 
him and after you have reflected a few minutes 
you will surely laugh at yourself because all 
around you, everywhere you will find that business 
is, as usual, going along smoothly. ‘There is the 
answer. Everybody working, thinking, planning 
to make his business better which results in busi- 
ness as usual. 


It is folly to take too seriously the present 
market condition of lumber. It is nothing 
more than a temporary fluctuation. The buyer 
with broad vision will recognize it as an op- 
portunity to turn into profit. 


To Oppose Production Tax on Lumber 

[Special telegram to AMERICAN LUMBERMAN] 

AUSTIN, TEX., May 28.—A 2 percent produc- 
tion tax on lumber milled in Texas was re- 
ported to the Texas senate by a committee 
Monday night as an amendment to the Quinn 
house bill on sulphur. The author and house 
members will oppose the addition of lumber to 
the bill, after a similar amendment to the oil 
tax bill was beaten in the house recently. 


Georgia Forestry Board Meets 


[Special telegram to AMERICAN LUMBERMAN] 

MACON, GA., May 30.—Plans for an adequate 
State forestry program were drawn up today at 
a meeting of the Georgia State forestry board 
held at the Dempsey Hotel. The delegates drew 
up and endorsed a‘ measure to be introduced at 
the meeting of the State legislature providing 
for the creation of a State fire warden organ- 
ization under the supervision of the State board 
of forestry with provisions for the necessary 
funds to carry out such a program. 8. G. Me- 
Clendon, secretary of State, in a very impressive 
address said, ‘‘ Forest preservation and forest 
restoration have become matters of imperative 
interest. I want to impress upon the State the 
importance to the present and future genera- 
tions of a wise and prudent forest legislation. 
Forests are as important to the farmer as any- 
one and it is up to the farmers to get back of 
this proposition and help.’’ A. B. Sims of the 
Federal Land Bank, of Atlanta, Ga.; B. P. 
Stone, president of the Georgia Forestry Asso- 
ciation; Prof. Henry Fox, of Mercer University, 
also delivered forestry talks. The committee 
that drew up the proposed measure was com- 
posed of H. L. Kalon, C. B. Harman, FE. C. Har- 
rell and J. W. Morton. Officers of the board 
are: Gov. Thomas W. Hardwick, president, and 


S. G. MeClendon, secretary of State, secretary. 
About fifty delegates attended the meeting, in- 
cluding representatives of women’s organiza- 
tions, representatives of boards of trade, manu- 
facturers of wood products and others inter- 
ested in forest products. 


Movement Shows Further Recessions 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., May 31.—During the 
week ended May 26 the lumber movement 
showed further recessions, according to tele- 
graphic reports received today by the National 
Lumber Manufacturers’ Association from re 
gional softwood associations. The recessions 
doubtless are accounted for in large part by the 
fuct that only 388 mills reported, compared with 
a revised list of 420 mills for the preceding 
week. 

Production of reporting mills last week ag- 
gregated 245,491,791 feet, against 277,917,581 
feet the week before, and 228,807,963 feet the 
corresponding week of last year, when 371 mills 
reported. Shipments last week were 233,361,- 
287 feet, against 248,527,565 feet the week be- 
fore, and 242,237,119 feet last year. Orders ag- 
gregated 186,797,002 feet, against 219,227,459 
feet the preceding week, and 265,706,811 feet 
last year. 

Production reported by 138 Southern Pine 
Association mills last week totaled 76,623,736 
feet, against 77,579,871 feet the week before, 
when the same number of mills reported. Ship- 
ments were 82,030,151 feet, against $0,815,994 
feet the week before. Orders were 56,788,466 
feet; against 65,225,662 feet. 

Production of 134 mills of the West Coast 
Lumbermen’s Association last week was 109,- 
187,190 feet, against 103,770,264 feet the week 
before, when 131 mills reported. Shipments ag- 
gregated 102,144,104 feet, against 99,070,507 
feet. Orders were 90,669,361 feet, against 97,- 
972,346 feet. 

The lumber movement so far this year as com- 
pared with the corresponding weeks of 1922 fol- 
lows: Production, 4,930,055,900 feet; against 
4,056,135,257 feet—inecrease 873,920,643 feet. 
Shipments, 5,392,560,241 feet; against 4,154,- 
264,051 feet—increase 1,258,296,190 feet. Or- 
ders, 5,518,743,697 feet; against 4,594,128,115 
feet—increase 924,615,582 feet. 

The reporting mills as a whole gave their 
shipments last week as 95 percent and their 
new business as 76 percent of current produe- 
tion. For the southern pine mills alone these 
percentages were respectively 107 and 74, and 
for West Coast mills, 94 and 83. Of the report- 
ing mills 357 have a normal production figure 
for the week in relation to which actual produe- 
tion was 104, shipments 101 and new business 
8U percent. 

SARA ARBABBARaEaAAaAS 

IT IS EASIER to prevent forest fires than to 

extinguish them. 
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Small Dry Kiln for Retail Yard 
We have recently started a new retail yard and 
wish to know something about a small dry kiln. 
We thought possibly we could get a small kiln 
which could be put up cheaply and be serviceable 
for about 2,000 feet of finished lumber. Any in- 
formation you can supply will be appreciated.— 
Inquiry No. 990. 

[The foregoing inquiry comes from a lumber 
company in Montana. An article published on 
the front cover page of the AMERICAN LUMBER- 
MAN of Dee. 2, 1922, describing a small portable 
dry kiln, has been called to attention of the 
inguirer. Information also has been given re- 
garding a new book entitled ‘‘ Practical Kiln 
Drying’’ by E. U. Kettle, which covers the whole 
subject of kiln construction and operation in 
simple and understandable fashion. The book 
is published at $3 and is supplied by the 
AMERICAN LUMBERMAN at the publisher’s price. 
Any additional information regarding the con- 
struction of a small dry kiln supplied by readers 
will be forwarded to the inquirer, whose name 
will be given upon request.—EDIToR. | 


Knock-Down Furniture Material 


We shall be much obliged if you will let us know 
the names and addresses of the principal knock- 
down furniture material manufacturers, especially 
oak, in America. We understand knock-down to be 
finished material for furniture all ready for setting 
up in proper shape.—INnQuiry No. 998. 

[The foregoing inquiry is made by the Lon- 
don branch of a Japanese concern. In response 
to the inquiry the names of several manufac- 
turers of knock-down furniture have been sup- 
plied. The names of others will be forwarded 
to the inquirer upon request.—EDITor. ] 


Spruce Lath Production and Market 


I would like to have your views regarding the 
production of spruce lath, especially what their 
present value is delivered in Philadelphia. Do 
producers of lath generally use either slabs or small 
trees in operating lath machine in timber boundary? 
The main question is, will it pay to put spruce 
slabs and small trees into lath?—INQuiry No. 986. 

[The foregoing inquiry comes from a North 
Carolina dealer in timber lands. Lath are pro- 
duced from practically all of the softwoods and 
from several of the hardwoods. It is almost uni- 
versal practice to cut lath from the slabs and 
edgings produced in lumber manufacture. In 
some cases small trees are cut into lath, but 
when this is done it is owing to conditions 
peculiar to a given operation. 

Spruce lath are regularly offered on the east- 
ern market. The latest prices quoted at New 
York range from $9 to $9.25, with a few sales 
as low as $8.50, this being called.a sag of $1 
a thousand on recent quotations. Spruce lath, 
4-foot, are quoted at about $10.25, Philadelphia 
rate.— EDITOR. ] 


Habitat of Yellow and Red Cypress 


In what part of Louisiana are yellow and red 
cypress cut? Are both kinds cut near New Or- 
leans ?—INQuiIRY No. 994. 

[The foregoing inquiry ismade by a Michigan 
lumber concern. In general the terms yellow 
and red as applied to cypress refer to sap and 
heart wood, respectively, of the same trees; 
the sapwood being yellow and the heart wood 
being of a reddish tinge. A single mill may 
produce and commonly does produce both yellow 
and red cypress and the manufacturer can not 
know until the logs are cut up what the per- 
centage of each will be. It may be said, how- 
ever, that in general the swamp cypress trees 
run more largely to red or heart wood than 
do the upland trees and that second-growth 
cypress is more likely to be yellow than is the 
old-growth timber. 

From these statements it will be inferred 
properly that both yellow and red cypress grow 
around New Orleans. Sometimes the statement 








is made that yellow or red cypress grows in a 
given locality and in such a case the inference 
is that if most of the wood produced is red 
the timber is old-growth and if most of it is 
yellow it is likely to be second-growth.—EDITonR. ] 


Seeks Buyers of Oak Flooring Strips 

Can you give me the address of some firms that 
use oak flooring strips ~;”x2” ?—INQuIRY No. 1,000. 

[This inquiry is made by an Arkansas manu- 
facturer of small hardwood dimension. To him 
have been supplied the names of a number of 
users of dimension of this kind and his name 
will be furnished on request to others who are 
interested.— EDITOR. | 





Offers Old Walnut Weather Boards 


I have an old house with walnut weather boards 
34 x Y% inch thick and 6 inches wide. Would these 
be of value on the market?—INaQuiry No, 1,002. 


[This inquiry comes from Missouri. The name 
of the inquirer will be supplied to readers who 
are interested in securing additional informa- 
tion regarding the walnut weather boards offered 
for sale.—EpIToR. ] 


Saving for ‘‘Flivver” Begets Will to Do 


Epitok AMERICAN LUMBERMAN :—Your “Autos 
or Homes for June Brides’? very ably compasses 
the possibilities of harm in using ‘“‘baby’s pennies” 
and mama’s “rainy day reserve” for $5 payments on 
a “flivver.” But I suspect that you overlook a 
very subtle and potent element of the psychology 
involved in such a purchase. 

Henry Ford has distinguished himself in the 
esteem of precise thinkers quite as much by his 
amazing grasp of fundamental sociology as by his 
uncanny shrewdness as a producer of popular cars. 
He has sensed the full import of the truth ex- 
pressed by Dr. Gustave LeBon in his “Psychologic 
Teachings on the Great War.” 

“Nothing can resist the fatal pressure of a strong 
and persistent human Will—neither man nor na- 
ture—no! not even God Himself! 

H[erein, I take it, we find the meaning of Mr. 
Ford’s bizarre advice to young men, advocating bold 
enterprise and daring hazards at new fortunes 
rather than cowardly conservatism and pusillani- 
mous “Poor Richardism.’’ 

Saving may be a virtue or a vice according to its 
motivation, 


Mr. Ford saved for his start in life, as everyone 
must who hopes to gain any commercial momentum, 
but he certainly did not save a la “Grandet’’ in 
Balzac’s novel. To save squirrel-wise does, in- 
deed, avert wretched possibilities ahead; but the 
advance of the human race has left squirrels far in 
the rear. 3eavers have the instinct of storing up 
running waters, quite as definitely as squirrels have 
the instinct to make nut caches in the woods; but 
the beaver builds dams as the first step of his 
program, whereas too often the squirrel only «ac- 
cumulates nuts that he cannot eat, which he will 
allow no other squirrel to eat, and which commonly 
rot in the ground. 

An instalment-plan flivver at $5 a month may 
mark the birth of creative will in a household and 
the death of miserable resignation to “the banal 
grind.” Buying an instalment car, which pays fine 
dividends in enhanced domestic self-respect and in 
augmented will power, can not be classed as un- 
warranted extravagance, Anything that develops 
in a family a sense of dignity and progress, any- 
thing that injects the tonie of ‘‘will-to-be-some- 
thing,” anything that routs out the timorous se- 
curity of a mean and meager “thrift, anything, 
in brief, that cultivates in ‘Pa,’ “Ma” and young- 
sters a solidarity of will to sacrifice for something 
as desirable as a “‘flivver,’”’ must be cordially ap- 
proved by all who hope for a day when mankind 
will cease to be “waifs, strays, nothings, no-men” 
to use Carlyle’s mordant phrase. 

The supreme need of this world is men and 
women who can make quick and precise decisions 
and then act to carry out the chosen plan. 

Whatever develops such powers of will and ac- 
tion whether desire to own a flivver, or a home, ora 
garden, must be welcomed by all who hope to see 
a nation of brave, daring, self-sufficient people who 
want what they want and will strain their muscles 
and wits to get it. Louris ALBERT LAMB. 


White Pine Dimension Shingles 

Can you put us in touch with concerns who make 
white pine dimension shingles? We are not ro. 
ferring to any other wood than white pine—y. 
Quiry No. 996. 

[This inquiry is made by a woodworking ¢op. 
cern of Pennsylvania. The name of one many. 
facturer of white pine dimension shingles has 
been supplied. The inquiry is published here 
for the benefit of others who may be able to 
supply these shingles. The name of the inquirer 
will be furnished upon request.—Ep1Tor, } 


Wants European Gang Saw 

Recently I read an article in the Americay 
LUMBERMAN on the use of the European type of 
gang sawmill for sawing small logs written by 4 
European operator who is employing these gangs jp 
this country. I would like to buy one of thege 
gangs to use in a small mill operation cutting south. 
ern pine and wish, therefore, you would advise me 
where I may secure a catalog and price.—Inquiry 
No. 991. 

[The foregoing inquiry comes from Texas, 
The name of the agent in the United States 
for the European gang: saw referred to has 
been supplied to the inquirer, whose name and 
address will be furnished upon request.— 
EDITOR. | 


High Wood Wheels for Log Carts 


You will greatly oblige us by giving the name 
and address of manufacturers of wheels for log 
carts. We are especially interested at present in 
wheels 7 feet in diameter with 5-inch tires on 
axles 314 inches square.—INQuiIRry No, 995. 

[To the foregoing inquirer, which is a founder 
and machinery manufacturer of the South, have 
been supplied the names of manufacturers of 
wood and other wheels for use on logging carts. 
The name of the inquirer will be supplied to 
interested readers upon request.—EDITOoR. ] 


Southern Manufacturers of Plywood 


Can you furnish me with a list of manufacturers 
of built-up panel stock who are located in the 
southern part of the country? I am pretty well 
informed as to those in this section, but would 
like to get in touch with some of the southern 
manufacturers.—INQuIRY No. 992. 

[To this inquirer, who is located in New York, 
have been supplied the names of a number of 
southern manufacturers of veneer and plywood. 
The name of the inquirer will be given to others 
interested upon request.—EDITOR. | 


Ridding Slabs of Insects 


Please advise me how slabs can be treated to rid 
the bark and wood of ants and other insects when 
the slabs are to. be used for interior finishing?— 
Inquiry No. 976. 

[This inquiry comes from Nebraska. There 
are doubtless numerous chemicals that might 
be used on slabs to repel insects, but some would 
be objectionable when the slabs are used for 
interior finish. In Farmers’ Bulletin No. 1079, 
published by the Department of Agriculture, re 
ports are given of experiments with spray solu- 
tions for preventing insect injury to green logs. 
Many mixtures were used in the experiments 
and the results of the various combinations are 
given in detail in the bulletin referred to. Some 
of the mixtures contained creosote or some other 
coal tar product. Apparently the best results 
were obtained by the use of creosote oil alone oF 
when mixed with kerosene. Dilutions of creosote 
oil containing from one to as many as eight 
parts of kerosene were effective and the booklet 
states that perhaps an even greater dilution 
would be effective on absorbent barks, such as 
ash or juniper. In no case were insects observed 
to lay eggs where the liquid was present. As 
space is not available to give further partict: 
lars regarding these experiments, the inquirer 8 
advised to secure a copy of the bulletin referre 
to.—EDITor. | 
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The Southern Pine Industry 


Demand for southern pine during the last 
week has been spotty and rather sluggish, tho 
mills in some sections claim to have noted a 
slight improvement in business. There is a big 
volume of inquiry going the rounds and the ex- 
pectation is general that the next thirty days 
will witness a considerable improvement in the 
market. The mills meanwhile have maintained 
production at a high level and have made con- 
gderable progress in cleaning up their heavy 
files of old orders, and also in rebuilding their 
stocks to some extent. The car situation in the 
main has been favorable and shipments have 
been heavy. Tho buyers find it much easier to 
place business, it is noticeable that the mills are 
unwilling to commit themselves very far ahead. 
They still have enough orders to keep them 
busy for several weeks and they regard the out- 
lok as too promising to warrant heavy price 
sashing in an attempt to force business, Nat- 
ually, the decline in demand has been accom- 
panied by a recession in prices, but there are no 
indications that this recession will bring them 
down to a level materially lower than that which 
has recently prevailed. Building remains ac- 
tive in most of the cities thruout the country, 
and retailers are steadily reducing their stocks 
to more normal proportions, but are refusing to 
place mill orders for anything that they do not 
imperatively need, in the expectation that, when 
they need the lumber, prices will have shown a 
further decline. However, they are keenly 
watching the market for any bargains that 
might be offered, and well loaded transit cars 
do not long remain unsold. Exporters are still 
big factors in the market, offering attractive 
South American and West Indian schedules; 
orders for railroad material are still plentiful, 
and industrial business as a whole is good. Trade 
with the oil fields, however, has been brought al- 
most to a standstill, due to the slump that has 
hit the oil industry. 


North Carolina Pine Trade 


Bookings by North Carolina mills have shown 
a marked decrease during recent weeks, but 
without notable effect on the price situation. 
Building trade controversies in various sections 
of North Carolina pine consuming territory have 
had a deterrent effect on construction activities, 
and retailers consequently are holding back un- 
til the outlook is more favorable. Buying by 
them and by wholesalers meanwhile is restricted 
to such items as are immediately needed and 
rush shipments are always demanded, as stocks 
nowhere appear to be very heavy. Manufac- 
turers find labor conditions very bad, causing 
serious delays in production and shipments. 
They still have heavy files of old orders to fill 
and are eager to rebuild their low and broken 
stocks, It is, therefore, not likely that there 
will be any general material price reduction, 
and manufacturers no doubt feel that, when the 
trade becomes convinced of this, a great deal 
of buying which is now held back, because 
of an expectation that the current low volume of 
orders will quickly be followed by lower prices, 
will begin to materialize. 


Southern Hardwood Trade Features 


Domestic demand for hardwoods remains dull, 
there being a slowing down in the purchases 
by building trade interests that for the last 
Several weeks have served as the backbone of 
the market. While these interests continue to be 
reasonably large consumers, they are proceeding 
with caution, largely because of efforts being 
—_ in many sections of the country to dis- 
‘ourage all building operations that are not 
imperatively needed, in order to prevent infia- 
— im building material costs. It is felt, how- 
ver, that even if such work be postponed, 
fnough dwelling construction is assured to keep 
the market for hardwood flooring, as well as 
umber, active and strong thruout the year. Au- 
tomobile and furniture manufacturers are buying 





only modest quantities at this time, but the 
railroads are still prominent factors on the mar- 
ket, while agricultural implement manufacturers 
are increasing their takings steadily. The move- 
ment of lower grades to box interests remains 
heavy. The feature of the current hardwood 
market undoubtedly is a foreign demand which 
continues remarkably active in comparison with 
domestic consumption, Production meanwhile 
has been seriously restricted by heavy rains, and 
flood conditions have been so severe that mills 
in some sections can not resume operations be- 
fore about July 1. This condition, combined 
with heavy shipments, has resulted in a progres- 
sive depletion of stocks. The industry is, in 
fact, facing a real searcity of dry lumber in 
practically all items, while there is very little 
green out of which to meet future requirements. 
Prices are, therefore, being rather strongly held, 
the few material concessions recently recorded 
being exceptions rather than the rule. 


Northern Softwoods and Hardwoods 


The northern pine market hds developed con- 
siderable irregularity during the last few weeks, 
business in the North having dropped off quite 
materially. One report from that territory 
states that, tho the volume of business during 
the first four and one-half months of the year 
has been up to the average of recent years, or- 
ders are now few and far between, farmers hav- 
ing resolved to postpone improvements, while 





Statistics on production, orders and 
shipments appear on page 48 





city building is slowing down. The situation in 
the East is more favorable, but even this market 
ean hardly be called active. The result has been 
some shading on items of No. 3 and better, tho 
low grades remain firm on account of the con- 
tinued big business with box and crating makers. 
The mills meanwhile are building up well as- 
sorted stocks in preparation for the improvement 
which they are fully confident will take place 
shortly, and there is no pessimism in their ranks. 
The hemlock market is more active, tho it can 
hardly be called brisk. A fair volume of trade 
is transacted in Wisconsin-Michigan territory 
and also in the East. Hemlock stocks are show- 
ing some improvement as the new cut becomes 
marketable, but there is no surplus and prices 
are being well maintained. The northern hard- 
woods are holding very strong, despite the com- 
parative dullness of current demand. Dry stocks 
are virtually non-existent. and a very great pro- 
portion of the green has been covered with or- 
ders, to be shipped as soon as seasoned, with the 
result that unsold stocks are judged to be far 
below requirements. There probably will be no 
important additions to present mill stocks, and 
it is generally predicted in the North that prices 
this fall will be considerably higher than now. 


The Market for Western Pines 


The market for western pines has been some- 
what dull, but the mill situation has lost none 
of its strength. Production is sizable and the 
mills are accumulating stocks, but it is pointed 
out that this is a seasonal development, the mills 
recently having started their operations again 
and now cutting heavily for the year’s require- 
ments. Dry stocks are not too plentiful, there 
being an actually acute scarcity of some items, 
and it will be another month or two before the 
new lumber reaches a marketable state and the 
shortage is relieved. Retail demand in the West 
is good, but poor farther east, on account of 
the heavy stocks generally carried in the city 
retail yards. It is reasonable to expect a mate- 
rial improvement in this trade as these are 
moved out. Demand for shop grades during the 
last sixty days has been comparatively inactive, 
but factory consumers are inquiring steadily 
and will without doubt reénter the market soon, 
therefore the mills show no, inclination to reduce 


prices. Already very large contracts for shook 
have been placed for delivery in the fall, at 
prices which would justify the mills’ putting all 
their common into shook, if the market should 
not afford any other attractive outlet for it. 


Features of Douglas Fir Market 


Douglas fir production continues to hold up 
to a high level, with 89 percent of the mills in 
operation, these cutting approximately 125 per- 
cent of their normal 8-hour capacity. Tho total 
demand still aggregates into sizable volume, 
there is no longer the feverishness which fea- 
tured the market a few months ago. At the 
same time there is an ample and free supply 
of logs, order files are being steadily reduced 
and stocks in some eases replenished, with the 
result that the larger mills have moved their 
production down a notch or two. The smaller 
plants, however, have increased theirs, virtually 
making up the difference. The cargo mills con- 
tinue to be the heaviest producers and there is 
every reason to believe that their output will 
remain heavy for some time. That of the inte- 
rior mills will, of course, depend upon develop- 
ments in the domestic market, which at present 
is quiet, but with excellent prospects. Car sup- 
ply is normal and shipments are moving forward 
promptly. The comparative smallness of the 
business being received from retail yards in the 
middle West and East is principally due to the 
heavy receipts at such yards during the last 
several weeks, and their consequent heavy stocks. 
There is great building activity, however, in 
nearly all the States, and stocks are being grad- 
ually reduced, leading to the expectation that 
bigger business will be enjoyed shortly. Coun- 
try trade remains without a feature. Local de- 
mand is very heavy—so heavy that the neighbor- 
hood mills often are unable to meet it, making 
importation from other sections necessary. Ac- 
cumulations in southern California are now re- 
ported to have been very largely cleared up and 
business is again active, with every promise of 
remaining so thruout the year. Demand from 
the Atlantic seaboard has shown no improve- 
ment, but authoritative opinion is that building 
operations will quickly absorb the supplies of 
stocks in that section, so that the market will 
soon adjust itself. The export market is rated 
as very active, practically all cargo mills having 
as much foreign business as they can handle 
until August. Inland mills in position to ship 
over transfer docks are also getting a good 
share of this business. Prices for export cut- 
tings are very firm. It is somewhat easier to 
buy car material, but demand is strong, espe- 
cially for select common items, and prices are 
well supported. Ties and maintenance-of-way 
material have a big call and there is a strong 
market for industrial items as a whole. During 
the last couple of weeks there have been some 
price reductions, but in no ease have they been 
material. 


Shingle Men Combat Substitutes 


Manufacturers of red cedar shingles, at a 
meeting held last week in Seattle, Wash., de- 
cided to embark upon a vigorous campaign to 
combat antishingle propaganda, which has been 
allowed almost without resistance to proceed so 
far as to cut very seriously into the wood shin- 
gle business. The growing popularity of sub- 
stitutes is imperiling the very life of the in- 
dustry, and an aggressive defense is needed to 
regain for the wood shingle the recognition 
which its high merits deserve, and thus to lift 
the market out of the demoralized state into 
which it has been plunged. Current demand for 
red cedar shingles, and in fact for wood shin- 
gles of any variety, is described in reports from 
various distributing centers as ‘‘the poorest 
experienced in years,’’ despite the very heavy 
building going on practically thruout the coun- 
try. Prices consequently are low, and with the 
prevailing high log and manufacturing costs 
leave no margin of profit.to the manufacturers, 
but in many eases result in a loss. 
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Celebrate Two Anniversaries 


BurraLo, N. Y., May 28.— Seldom it is that a 
couple will live to celebrate their fifty-eighth 
wedding anniversary, the day being also the 
eightieth anniversary of the birth of one of the 
couple. But this remarkable record was achieved 
April 10, when the daughter and sons of Mr. 
and Mrs. Charles W. Yeager gathered at the 
family home at Moscow, Pa., to celebrate the 
fifty-eighth anniversary of their parents’ wed- 
ding and also the eightieth birthday of Mrs. 
Yeager. Present on this occasion were Mrs. 
William M. Stevens, their only daughter, and 





U 


(Front row—left to right) Mrs. William M. 
Stevens, Mrs. and Mrs. Charles W. Yeager. 
(Back row—left to right) Peter N., Frank G., 
Charles A., and Orson IE. Yeager. 


Orson E., Frank G., Charles A., and Peter N. 
Yeager, sons, the last four being members of 
the Yeager Lumber Co., hardwood wholesaler of 
this city. Orson E. is president, Frank G., vice 
president, Charles A., secretary, and Peter N. 
Yeager, treasurer. Their many friends are ex- 
tending congratulations and the hope that they 
will live to see many more such happy gather- 
ings. 


Southern Pine Grading Rules Adopted 


New Or.LEANS, La., May 29.—Announcement 
has been made by the committee on New Or- 
leans lumber grades that as a result of investi- 
gation and agreement lumbermen, contractors 
and architects of New Orleans will hereafter 
handle, use and specify southern pine in accord- 
ance with the standard grading rules of the 
Southern Pine Association. By this action the 
lumber interests of the Crescent city eliminate 
-the old grading rules of the Contractors’ & 
Dealers’ Exchange known as the New Orleans 
Special Grades which have been in use for fifty 
years. 

To bring about this agreement a general com- 
mittee representing the Louisiana Chapter of 
the American Institute of Architects, the Gen- 
eral Contractors’ Association and the New Or- 
leans retail lumber dealers was organized. The 
general committee then appointed a subcom- 
mittee to prepare a schedule specifying the as- 
sociation grades and kinds of southern pine to be 
used for particular purposes. In its report the 
subcommittee said in part: ‘‘We submit here- 
with the following specifications and classifica- 
tions covering the use of lumber for architectural 
construction and which afford necessary infor- 
mation for practically every type of wood con- 
struction, such classifications having been di- 
vided into the following: ’’ 

Mill Construction, Class 1; Mill Construction, 
Class 2; Residential Construction, Class 1; Resi- 
dential Construction, Class 2; Fencing. 

From these specifications, extracts may be made 
for use in any type of building. 

It is recommended that it is inadvisable to draw 
any parallel or comparison between the Contractors 
& Dealers’ grades and the Southern Pine Associa- 
tion classification, for the following reasons: (a) 
Continuance of the Contractors & Dealers’ Ex- 
change classification is considered inadvisable be- 
cause it has become obsolete. (b) It limits the 
field of purchase. (c) The grades ean only be 
bought with difficulty and delay from the manu- 
facturers. (d) Correct parallels can not be drawn 
between the C&D grades and SPA classifications. 

The committee’s report contains a recom- 
mendation that girth measurement be adopted 
as a means of determining the heart contents 


because it is definite and expeditious and because 
any attempt to determine heart contents by 
facial area or cubical contents is almost en- 
tirely a matter of guesswork. The report states 
also that density classification was considered 
exhaustively and that the specifications sub- 
mitted provide for the use of dense pine where 
strength of material is a consideration. The 
fact is noted that the specifications in many 
cases name several grades, thus affording the 
specification writer data from which to make 
his own selections. 

In its report the committee testified to its 
appreciation of the courtesies shown by J. E. 
Jones, chief inspector of the Southern Pine 
Association, who gave the committee the use 
of his office and provided valuable data for its 
use. The schedule specifying the grades and 
sizes of lumber to be used will be printed 
in form convenient for the use of persons inter- 
ested and copies may be obtained from the 
Southern Pine Association and from local deal- 
ers. 


Provo Canyon Lumber to Be Used 

Sat LAKE City, Uran, May 26.—Ernest 
Bauer, president of the Salt Lake Box Co., 
says as the result of a visit he has paid to for- 
estry officials Provo River lumber may be used 
for making fruit crates. He said he was asking 
for 500,000 feet of spruce for box material 
and will probably open negotiations for the 
stand on Wolf Creek where there is 60,000,000 
feet of which the Forest Service is now adver- 
tising 6,000,000. This timber is said to be all 
that is desirable for box making purposes and 
as good as that being shipped in from the forests 
of the Northwest. 

The Salt Lake concern recently installed 
equipment for making all kinds of crates and 
boxes for the movement of Utah fruits and 
vegetables and, also, has arranged for the mak- 
ing of baskets that have up till now been made 


The bulletin presents the results of studies 
started twelve years ago and is described a, 
one of the important works on tree diseases 
published by the Department of Agriculture, 
Copies may be obtained from the superintendey; 
of documents, Government Printing Office, a 
15 cents each. 


Makes Pictures of Inlaid Wood 


SaLEM, Mass., May 28.—For many years f. 
C. Larrabee, of this city, during his leisure time 
has followed an unique and interesting hobby, 














“<The Old Fiddler,’’ a Wood Inlaid Picture 


He is an artist, turning out beautiful pictures, 
but not on canvas, his material being woods of 
many sorts, which with rare skill and delicacy 
he inlays to form the scene or portrait that he 
has in mind. Each detail of line, fabric, high 
light or shadow, and even the facial expression 
of the characters in the pictures, are formed by 
small pieces of rare woods, skillfully inlaid. No 
paint or pigment of any sort is used, the artist 
selecting exactly the 








*“Hvangeline and Gabriel,’’ a Masterpiece of Wood Inlaying 


at Coast mills. It would now seem probable that 
with the demand for boxes and the increased de- 
mand by railroads, mines and builders—the last 
three markets being the result of the activity in 
the new steel industry—that a sawmill of con- 
siderable capacity will soon have to be started 
in Provo Canyon. 


Mistletoe Kills Western Pine 


‘<The Western Yellow Pine Mistletoe’’ is the 
title of Bulletin 1,112 issued by the Department 
of Agriculture. Clarence F. Korstian, of the 
Appalachian forest experiment station, Forest 
Service, and W. H. Long, of the office of inves- 
tigations in forest pathology, bureau of plant 
industry, are joint authors of the booklet. 

Western yellow pine is subject to severe in- 
jury by mistletoe, and the damage to the timber 
by the insidious and destructive action of this 
‘*pest’’ is said to present one of the important 
forestry problems of the Southwest. 





right colored and grain- 
ed wood to bring out 
each detail of the de: 
sign. 

The larger of the two 
cuts appearing herewith 
reproduces an_ episode 
from Longfellow’s poem 
‘¢Evangeline,’’ present- 
ing the characters Evan- 
geline and Gabriel. This 
picture contains nearly 
one thousand pieces of 
wood, comprising white 
oak, mahogany, holly 
and many other varie 
ties native and foreign. 

The smaller cut shows 
another original crea- 
tion called ‘‘The Old 
Fiddler,’?’ which ine 
centally brings in an: 
other hobby of the 
artist, as he is much i 
terested in violins, and 
is no mean _ performer 
upon that instrument. 

The various bits of wood forming the pictures 
are first carefully cut out with a very fine jig 
saw, and then fitted together with a degree of 
care and skill that produces marvelous results. 


Buys Plant and Holdings 


WarrEN, ARK., May 28.—The Kelly Lumber 
Co. properties at Wilmot have been bought by 
the Arkansas division of the Long-Bell Lumber 
Co., with offices in Pine Bluff. The purchase 
includes the mill railroad, plant site and all 
holdings near Wilmot. The consideration 3 
reported to have been between $500,000 and 
$750,000. The new properties will be know! 
as the Long-Bell Lumber Co., Arkansas divi 
sion, Wilmot operation. This purchase is the 
second made recently by the Long-Bell com 
pany, which acquired the properties of the 
Massey-Harris company, of Toronto, Ont., some 
time ago, including several thousand acres ° 
hardwood timber in this section. 
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@ ‘THERE'S NO PLACE LIKE HOME" & 


COMMUNITY BUILDER 
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Mail Order House Bidding for Lumber Business 
Via Bank Cashiers in Rural Communities 


What is a ‘‘tip’’ regarding a prospective so that more wealth will be produced. To the if I send my money over to some large city for 
home builder worth to the concern that sells banker this means larger deposits and larger deposit. I know a mail order house is making 
thelumber? A mail order house is offering bank bank balances, much of which is thus made _ these offers. This is only another evidence that 
cashiers of the country 2 percent of the selling available for further development. the merchants and the bankers of this town 
price of the lumber; which according to the There may be some bank cashiers who do not have got to stand together in order to build up 
mail order concern’s statement averages $2,000. think of this principle and who are so short- this community. The community spirit is the 
This means $400 for ten tips that develop into sighted as to see no harm in sending tips to spirit that pays.’’ 
actual purchases. mail order houses. As the offer is made con- There need be no surprise that the mail order 

Some bank cashiers may jump at this bait, but fidential, they may not see how their part in it house making this offer should wish to keep it 
if they do so they certainly are shortsighted, can become known. However, as the Greatest secret; for if the fact became known that the 
for the selling of ten lumber bills at $2,000 each Lumber Newspaper on Earth the AMERICAN bank cashier was working with the mail order 
would mean taking out of their community $20,- LUMBERMAN conceives it to be its duty to do a house, the merchants of the community might 
000 that for the most part would never come little tipping on its own account and tip off withdraw their accounts and that would auto- 
back to it. Certainly, it would not be com-_ to its readers these tactics of the mail order matically cut off the tips. 






munity spirit that would actuate a cashier in house. But if the cashier is doing such a great favor, 
giving to a mail order house a tip that would Being in possession of the facts set out on as the letter says, in tipping off the prospects to 
mean taking the money out of his own town. this page, it will be an easy thing for the local the mail order house, why hide it? When a 


The letter making this offer is reproduced on lumberman some day to say to the cashier of man is helping his fellow men, his community, 
this page. A pretty strong statement made in the local bank: ‘‘Did you get the letter from his country, why not let the whole world know 
this letter to the cashier is: ‘‘ You will be do- the mail order house offering 2 percent on all it? 
ing your friends a good turn by opening the tips that you send it on any new building that Does not this letter offer an excellent oppor- 
way for them to get a better building at a is to be built in our community? I suppose you tunity for the local lumberman to discuss the 
lower cost than they could get from any other feel about that just the way I feel about some home building situation in all its phases with 
source.’’ One may not only doubt the truth bank offering me 2 percent on my daily balance his banker? 
of that statement, but one may wonder how the 
cashier himself would feel if one of the large 
city banks, now fostering the branch bank idea, 
rl gee Si mail order ei to. get de- GORDON-VAN TINE COMPANY Co. by such persons as you may have referred 
posits from the cashier’s community said to his to us, payment to be made to you whenever 
bank’s depositors: ‘‘ You can have better serv- Davenport, lowa payment is received in full by us, and ship- 
ice if you send your money to us and allow us Office of the President ment has been made. 
with our city experience to take care of your 





; ESE. A | Mee Cr Cr tand that you do not appear 
financial affairs for you.’’ Lae seed in he aie oe way. We do not ak you 
Recently the American Bankers’ Association foo oo... ee ec eeeccecceeceuees Bank to do anything but send us the name. We 
has prepared a very interesting brief showing do the selling, and your name or connection 
that one reason why Canada has not developed [ == = = § =—_ses*ttteteesesesereeerssceceecercces is not in any way mentioned. You can under- 
as has the United States is that there are only Dear Sir: | am prompted to write you about stand that this rule must be kept inviolate to 
about ten large banks in Canada, and that in the a oe, es pron erate pong ge by protect us, as well as you. 
smaller cities and towns of that country there o SSTane Wane SS Cease Ser Une Srere- Inasmuch as one average sale of one of our 
are no independent banks whose policies are con- ou — Re Se Oe eee buildings runs about $2,000, and we should 


certainly sell eight to ten such buildings in 
The business of the Gordon-Van Tine Co., your territory this year, your 2 percent would 
of which | am president, is the selling of mean a very handsome addition to your in- 


trolled by local individual residents who are 
familiar with the needs and interested in pro- 


roy ae pea song bin homes, farm buildings, and other building come, gained thru no particular effort on your 
b L places } re merely material, direct to the builder, or consumer, part. At the same time you will be doing 
ranches of the large city financial institutions. at wholesale prices. We have been in busi- your friends and clients, whose names you 
The individual banker in the United States does ness continuously for over fifty-eight years, send us, a good turn by opening the way for 
not favor the Canadian branch bank idea; he and have built up a reputation for fair and them to get a better building at a lower cost 


square dealing, honest methods, and top qual- than they could from any other source. 


would rather be a part of an institution . 
P or a stitution that ity goods, which few concerns anywhere can 


at — and peng a to the growth of the equal. For the first forty-one years we sold For reference we give the lowa National 
unity it serves than to be merely a clerk in to dealers and jobbers; since then, for seven- Bank, of Davenport, attention of Mr. Frank 
a remote branch of a large corporation. The teen years, we have sold direct to the con- etter or Mr. Louis Bein; the American Com- 
cashier of an independent local community bank sumer. mercial & Savings Bank, attention of Rone 
: : : ; er 
who would help to build up a mail order house Our method of doing business is to adver- Kaufman or Mr. iy arene any © 
— in fact be fostering the Canadian branch tise broadcast to secure inquiries, to whom Davenport banks or bankers. 
ank idea. we send, free, catalogs costing us approxi- 
: c F lad to send you the names 
It is the American notion that the bank should mately $1 to each person. From this distri- ap cnanas eae yen so that pe may deter- 
be a part of the community that it serves and bution we secure our sales. mine what sort of material we furnish and 
that because of the service it performs for the The biggest item in our sales expense is how we treat the people who buy from us. 
community it deserves and should have the pat- the distribution of these catalogs to prospects We want you to be so thoroly sold on Gordon- 
ronage of the community. This relation of the who are not financially able to build. If we Van Tine that you will realize the good turn 


could be sure we were soliciting business only you are doing those people whose names you 


American bank to its community requires tha 
Mr tty that from those who actually had the money, or refer to us. 


the bank shall by every legitimate means re- 


: ° : whose credit was good enough to enable them , 

tain for the community the money that is pro- p ¢o get the at rig poco noe build, we On hearing from you ne we — = 
duced by its people in order that the communit d mak i hich Id glad to furnish any information you desire, 

/ y eS OS OES ne ne Sener and tell you just how we intend to acknowl- 
May always have ample funds for all the bet- of course, be glad to share with anyone who 2 eth aoa of the names you send us so 
— physics, intellectual and moral, that oe SP that you will be protected and will be certain 
are needed to make it a desirable place for We are convinced that you are the man_ to receive what is due you whenever we sell 
— live. who can give us this information in your anyone whose name you send us. 

ending money out of a community tends to territory, and we therefore want to make to 
= ‘ ‘ : , : i ble 

starve the community and deprive it of the sur- you the same proposition which is adding | hope | may receive an early and favora - 
Plus funds ‘arri several hundred dollars a year to the income "ePly so that we may take advantage of the 
t a needed for healthy growth. Carried f bank - present building season to our mutual profit. 
° the extreme, this policy would eventually pro- a oe 
uce a deserted village. Money as the medium If you will send us, from time to time as you Very truly yours, . 
of exchange is the lifeblood of every community, learn of them, the names of all those people (Signed) E. C. ROBERTS, President. 


in your territory who are interested in build- 


and without it the communi an¢ 
. oy sctgnates - ing and are financially able to go thru with P.S. Just turn this letter over and tell me 


lly dies. ivity i i i : : 
sitaieattie, cr Gas Pe of the project, we will agree to reimburse you to what you think about this idea. | assume 
recognition of - o iviauais; and 1 is im the extent of 2 percent of the purchase price that it will be sufficiently long if we hold the 
ne nition of this fact that enterprising busi- (not including transportation charges) of any proposition open for, say fifteen days.—E. 
88 men, especially bankers, advertise the local or all material bought of Gordon-Van Tine’ C. R. 


veportunities for industrial development. They 
ish to bring in new industries, and more people 
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Trucks Are Essential 
Fair Delivery Charge 


The following letter, received by this de- 
partment, discusses the matter of trucks and 
truck deliveries. We hope it may be of in- 
terest and value to those persons who are 
thinking about the general question of motor 
deliveries and their place in the retail lumber 
world: 

EDITOR, REALM. 

Sir:—I remember the talk you and I had 
about motor trucks, and I haven’t forgotten 
the agreement I made to write out some of 
my opinions about truck deliveries as part 
of the service offered by an average country 
town yard. We’ve been pretty busy this 
spring, and I’m glad to have that kind 

of an excuse for not having redeemed 





to Efficient Service Under Modern Conditions— 
Insures Economic Use and Avoids Unpleasantness 


out to that conclusion before buying trucks. 
Very few of them had. More than half 
admitted after a time that they had bought 
trucks from a desire to be considered lead- 
ers; that they wanted the machines for 
advertising value, and rather trusted to 
luck to be able to make an economical and 
perhaps even a profitable use of them. 
That was in the early days of the truck, 
of course, and few reliable cost figures were 
available. People had to experiment and 
take some long shots in order to discover 
their own cost figures. I think probably 
those early pioneers did get some advertis- 


keep a horse or two, or to have a motor 
car in which they would haul all their trifling 
orders. House bills, of course, we delivered 
within the city limits, and we made no 
charge for them. I couldn’t see that trucks 
would be of any special advantage to us un- 
less we could capitalize their greater speed, 
and I didn’t see how this could be done on 
short hauls. I thought of deliveries to the 
country, but there seemed to be absolutely 
no call for such things, and most dealers 
seemed to regard country deliveries as a 
kind of unlucky black cat that walked 
across the road ahead of business prosperity, 
Most of them, except the experi- 
menters and other restless brethren, 





my promise sooner. I don’t feel much 
like redeeming it now. The apple 
blossoms are in their last drift of pink 


and white, and there’s a soft drowsi- oak 


ness in the air. In fact I can think 
of plenty of things that offer more 
fun for a Saturday half holiday than 
staying here in this office where I’ve 
been humping myself all week. So 
give me credit for staying by, when 
I want to loaf, and imagine me as 
sitting here in this empty, exhausted 
looking room and pecking away at 
the typewriter with fingers that are 
full of splinters and cramped with 
honest toil. 

But I’ve had some pleasure, and I 
believe some profit, from thinking 
about and operating trucks. I sup- 
pose you remember that I was not 
among the first dealers in this part 
of the country to replace horses with 
machines. I couldn’t see at that time 
that I’d be doing the business any 
good. The trucks cost more than 
teams, they needed higher paid 
drivers, they didn’t last many years, 
and they had only a trifling resale 











seemed inclined to let well enough 
alone and to stay away from stirring 
up trouble until trouble was forced 
upon them. 

As I thought about the matter, this 
policy didn’t seem so very wise or 
smart. I saw one after another of 
these men jerked into truck deliveries 
and floundering around without any 
particular plan. It had long seemed 
to me, too, that we were not being 
very fair or exact in our price making, 
in that we delivered without charge. 
Even within the rather short limit 
of our delivery radius, some hauls 
were longer and more difficult than 
others, and people who did their own 
hauling got little if any price reduc- 
tion. I wondered if the coming of 
trucks might not mark a good time 
at which to make a change in policy. 
I also believed that if a fair and exact 
policy were announced in regard to 
country deliveries we could get some 
of that business; and I could see no 
particular reason for being afraid of 
it, if it were placed on a reasonable 
charge basis. 








value. All these facts seemed to in- 
dicate that the change would make 
my deliveries more expensive. Sever- 
al years ago you or someone else on 
the AMERICAN, LUMBERMAN staff -made 
a remark about retail service that I have 
not forgotten. It was spoken in a casual 
tone as tho it were old stuff that everybody 
knew, and I didn’t admit that it was new 
to me. The general drift of the statement 
was to the effect that retail service, properly 
understood, does not consist in giving the 
customer something for nothing. Some- 
thing for nothing is charity and not service. 
Service consists of providing, with the right 
kind and quality of goods, those conven- 
iences which will best suit the needs of 
the customer, at a price that is fair both 
to the buyer and to the seller. Delivery is 
a convenience under certain circumstances, 
but if it is to be a real service, acting both 
ways, then it has to be paid for by the 
person getting the benefit of it. 


When Trucks Were New 


After I’d thought of it this seemed quite 
plain and rather commonplace; or it did 
until I began inquiring around among re- 
tailers to see if they’d thought the matter 


The promiscuous use of motor trucks and profitless prices 
to cut into another dealer’s business hurts no one so 
much as the dealer who does it 


ing value out of their machines, tho of 
course they suffered somewhat in the es- 
timation of conservative customers who 
looked with disfavor upon anything that 
seemed to make business more complex and 
costly. 

I didn’t feel like becoming an experi- 
menter. Fortunately for me, my competi- 
tor was a little skittish about trucks, so I 
wasn’t forced into buying machines out of 
self defense, as many retailers have been. 
But I did try to work the matter out so 
I’d know where I stood if I were forced into 
truck deliveries, and I was eager also to 
know at what point I could deliver more 
economically by truck than by wagon. It 
would be just as stupid to stick to horses, 
when horse deliveries were more costly than 
truck deliveries, as it would be the other 
way around. 

Up to that time my deliveries had all 
been rather short. No one dreamed of de- 
livering to the country, and even the cus- 
tomers on the edge of town were likely to 


About that time a factory of moder- 
ate size was established on the edge 
of town. We sold quite a bit of stuff 
for the factory buildings, and a num- 
ber of families began to consider 
building homes in an elm grove near by. 
This was a pretty long haul, and I could 
see that with wagon deliveries we were 
going to be swamped. I also guessed that 
these people would be impatient of slow 
deliveries. The time seemed to have come 
for the big change in my delivery system. 


Did Not “Put Over” Truck 


At that point I did a thing for which ! 
have been ridiculed by some retailers who 
think they are much more clever than I am. 
Maybe they are right, but I don’t think so. 
They say that a man who makes a change 
of this sort in his business ought to get 
the full benefit of it. He ought to break 
out with it and show his competitors uP 
as a flock of fat geese. These men tol 
me I should have bought my machines, had 
them painted like a circus wagon, shot 4 
lot of scare-head publicity into the local 
papers, and announced to: the world that 
I was it like a Santa Claus, and that all 
motorless competitors were as uptodate 
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ya 
gs a hoop skirt or a bar license. I didn’t 
just see it that way. In the first place, it 
didn’t look fair and square. In the second 
place, I knew I’d have to live with my com- 
petitor for quite a few years after the 
effect of my cheap little wallop wore off. 
(ld man Gander is a pretty good old fellow. 
He’s prudent in tying up with new ideas, 
if you get what I mean. He has a pretty 
common looking yard, doesn’t advertise 
much, and follows in the footsteps of his 
fathers. But he’s shrewd, and he has a 
persistent way of getting even that doesn’t 
make a man sleep good nights after he’s 
hung one on the old man. 


Agreed on Delivery Charges 


You can say I was scared or you can 
say I was trying to be square. Take your 
choice. I think I know which I was. But 
the facts of history are that I went to the 
Gander yard and talked to 
old Jacob about the whole mat- 
ter of motor trucks. I explained 
all the facts I’d gathered, many 
of which had been sent me by 
the AMERICAN, LUMBERMAN, 
described my own conclusions 
and the process by which I had 
arrived at them, and _ finally 
proposed that both yards should 
add truck equipment at the same 


make a truck, even of medium size, pay 
we’d have to keep it busy. We did as most 
dealers do, I suppose. We each got a 
machine that we knew was well inside our 
average needs, and planned to fill out with 
less expensive equipment. At first we kept 
some horses and wagons, and in fact Jake 
still has a couple of wagons. I now have 
a 2-ton’ truck, a %-ton and a couple of 
flivvers. Everybody around the place can 
drive the flivvers, and in fact the stenog- 
rapher not infrequently goes out with a little 
jag of stuff, such as a bunch of lath or a 
couple of sash. 


Country Delivery Makes Hit 


You may be interested in knowing the 
development of the country delivery end of 
the business. When I bought my first truck 
I didn’t have a bit of that kind of delivery 
called for. But I advertised the schedule of 


From Cellar to Garret--- 


Remodel = Repair 


I remember that you asked me if truck 
deliveries didn’t cost more than horse de- 
liveries, and how I justified the greater cost. 
It costs more in the sense that our bill of 
operations for delivering comes to a larger 
total now than it did in the days of horses; 
but whether it costs more per thousand 
feet or not I can’t tell, for we didn’t keep 
costs in those days. But even if the figures 
were available, it would be hard to make 
any intelligent comparison, for our cus- 
tomers want and demand a promptness of 
service now that we simply could not fur- 
nish with horses. We have extended our 
territory a little, and I am sure .we are 
selling a larger volume within this terri- 
tory, because of our delivery, than we did 
before. Our customers are buying more. 
A person simply can’t compare operating 
costs of these days with those of twenty 
years ago, any more intelligently than he 
could compare taxes of today 
with those of twenty years ago. 
Most of us groan over our taxes, 
but we would not be willing for 
one minute to have the Govern- 
ment abandon the projects for 
which the extra taxes are levied. 


Neither do I want you to 
think that we are using our 
trucks to extend our trade be- 





time and agree on a fair sched- 
ule of delivery charges. You 
may think from my description 





Renew With Webster - Potter 
Lumber and Building Materials 


yond the area where we can 
handle it economically and 
profitably to ourselves and to 
our customers. I am told that 








of the old gentleman that he 
wouldn’t listen to me, but he 
did. He wasn’t ready to move 
right away, so I ‘held off a few 
weeks to give him time. It’s 
quite an interesting story about 
all the influences I set in motion, 
but in the course of six weeks I 
had him persuaded. That six 
weeks’ wait handicapped me a 
little, making the installation of 
the machines come later in the 
season than I had intended, but 
the two yards came out with 
trucks and a schedule of prices 
for delivery. We started at 35 
cents a ton-mile for country de- 
livery. Jacob didn’t have any 
notion we’d ever be asked to 
deliver into the country, but he 


ery is. 


From a néw roof to a new exterior 
of stucco or a porch, from an oak 
floor to screens, Webstcr-Potter ma- 
terials are the best to use. 


Phone your order—-ask us for esti- 
mates of costs—let us show you how 
prompt Webster-Poiter Truck deliv- 


If You Are Planning 


Let Webster-Potter 
Service Help You 


_ We will furnish you free house plans an:bM) estimate the entire cost of the Build- 
ing Materials for your new house 


and building materials used. 
complete satisfaction. 


a Home 


Your home should be well planned but th e result depends upon the quality of lumber 
grade kinds and assure you 


We ecll only the hig 





some dealers are using their 
machines in an unethical way; 
that they are slashing prices 
and delivering without charge 
far into territory served by a 
competitor. Now I don’t recog- 
nize any geographical division 
of territory. The real test lies 
in a selling price that includes 
a fair and reasonable profit. 
If a dealer can deliver eqniva- 
lent grades of stuff ten miles 
into what I think is my terri- 
tory, and still make as much 
profit on it as I can make, I'll 
have to admit sadly that his 
greater efficiency entitles him to 
that sale. 


On the other hand I refuse to 
think the end of business has 





agreed to the price schedule. 
He wanted to have some of that 


| A call places you under no obligations. We are here to serv®. | 


come if a neighboring competi- 





factory business; and while I 
had contracted for most of the 
stuff I let him have quite a 
block of it, just to encourage him 
to get his truck. I’ve been 
called all kinds of an idiot for 
that; and if I hadn’t looked far- 
ther forward than one summer 
I might have deserved the name. 
But I was well satisfied that 
Jake would get a truck sooner 
or later, and I know he’s inclined to figure 
costs by guess and by golly. I had a vision 
of his ramping into the local situation the 
following year with a truck, beginning to 
deliver for practically nothing and knock- 
Ing the daylights out of my plan to make 
delivery self supporting. He wouldn’t have 
had to do much advertising to convince a 
willing public that my schedule of delivery 
charges was nothing more nor less than a 
dirty attempt-to get something to which I 
was not entitled. If you look at it that 
way, I guess my plan of getting the whole 
Motor delivery schedule started on a sound 
and honest foundation was worth the 
diverting of a little trade. 

Jacob and I decided that if we were to 





Office Phone 808 


Webster-Potter Lumber Co. 


A. R. West, Mgr. 





Remodeling and repairing can not be done without good lumber and this 
Mason City (lowa) dealer is ready to supply it 


charges, and told my customers that it was 
a service we were offering if anyone cared 
to avail himself of it and that the charge 
was intended to pay the cost of making the 
delivery. We did not expect to make a 
profit on the delivery, but we didn’t expect, 
either, to suffer a loss. If any farmer pre- 
ferred to do his own hauling, we were glad 
to have him do it; but if he felt he could 
better afford to hire us to do it, rather 
than take his teams out of the field, we 
were ready to do it. The first summer we 
didn’t have the machines in commission until 
late July, and that season we delivered three 
corn cribs and 180 fence posts. Last sum- 
mer we made 130 trips to the country, 
usually with full loads. 


Kesidence Phone 2415-3 


tor gets on the loose and uses 
his trucks to cut into me, at 
prices that leave him little or 
no profit. The experience will 
be painful to me and bad for 
the business; but I know well 
enough that it’ll be even harder 
on him. I refuse to give up 
hope merely because a competi- 
tor loses his senses and begins 
to bust around the shop, damag- 
ing himself and everybody else. Such a 
performance, I admit, is unpleasant, but 
it is also self limiting. No amount of 
new machinery and no amount of senseless 
energy on the loose is going to destroy a 
competitor. A person had better worry 
about the competitor who can cut under and 
still make a normal profit. 


Common Sense Service Wins 


But even this efficient man will show the 
rest of us, in time, how to do it. I’m not 
going to worry about my business success 
until I get convinced that I’m cock of the 
walk. Then I'l! need to worry. And I’m 
certainly not going to worry over machinery 
in the hands of a competitor. If it’s good, 
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I can get some like it. 
hurt himself with it. 
a little article 
Weekly about the perennial 


horribly destructive war machines. 
ways are found to counteract these things. 
article concludes with this sentence: 
“And up to that exact moment—up to the 
end of the real last war—the supreme ‘new- 
est invention’ will continue to be an infan- 
tryman toting a rifle with a 60-pound pack 
By the same 
token the supreme newest invention in the 
retailing of lumber is going to be a man 
shrewd and careful enough to give his cus- 


The 


strapped to his shoulder.” 


If it’s bad, he’ll 
Not long ago I saw 
in the American Legion 
scares over 
Always 


against him. 


logging methods.—Epi10r} 


(Sf eaeaeaeaaeeaeaes 


When the Worm Turns 
The following more or less truthful story 
printed in a recent issue of Teamwork, pub- 
lished by the Thompson Lumber Co., Minne- 


tomers an adequate service at a fair price. 
The wild bulls, no matter how they are 
armed with devastating machines of pro- 
duction or distribution, will not prevail 


[The Realm next week will discuss the quan- 
dary of the retailer whose customers demand 
the cheap, clear lumber of pioneer days, and at 
the same time condemn as “butchery” old time 


LL 


apolis, Minn., will strike a responsive chorg 
with many lumber retailers: 

A doctor of very exacting tastes recently hag 
one of his contractor friends figure on a house fo; 
him, and then, every few days, would make Tadica] 
changes in his plans and ask the contractor to 


refigure the job according to the changes, 


The 


contractor, after having done this about six times 
took sick and dictated the following to the doctor: 
“Am in the market for bids on one operation for 


appendicitis. 
or without ether 


One, two, or five inch incision—with 
also with or without nurse, Jf 





appendix is found to be sound, want quotation to 
include putting same back and canceling order, If 
removed, successful bidder is expected to hold jp. 
cision open for about sixty days, as I expect to 
be in the market for an operation for Zallstoneg 
at that time and want to save the extra cost of 


cutting.” 


A Simple, Easily Built Retail Warehouse 


RockrorpD, ILu., May 28.—The 
J. H. Patterson Co., with head- 
quarters in this city, has a number 
of yards in Illinois. The letter- 
head of the company carries this 
motto: ‘fA Home of Your Own 
Is the Worthiest of All Ambi- 
tions.’’ The company believes that 
a very definite part of its program 
to help people attain this is to 
store properly and care for lumber 
and building materials until they 
are delivered on the job. At Free- 
port the company has a lot of space 
and has built the first unit of a 
warehouse which it intends to en- 
large from time to time to meet the 
demands of the trade. The accom- 
panying illustration shows a floor 
plan and cross section thru this 
warehouse which is 58 feet wide and 
80 feet long. The driveway thru 
the center is paved with eement and 
everything possible is done to keep 
the material stored in the very best 
shape. The railroad siding which 
runs along the side of the building 
is only six feet from the warehouse 
so that cars can be unloaded di- 
rectly from the side track into the 
warehouse thru the various openings 
shown. 

The shed, as will be noted, has 
been divided in numbered sections. 
Contrary to a very common prac- 
tice, this company keeps its cement, 
plaster, lime, stucco and similar 
products in the shed proper, these 
being stored in the sections marked 
1 and 2. To prevent dust from 
scattering and also to keep out 
moisture, these two sections were 
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FLOOR PLAN OF J. H. PATTERSON CO. WAREHOUSE 









sheeted up with 6-inch dressed and 
matched stock. Material is wp. 
loaded directly from the ear into 
these two sections. The commodi- 
ties stored in the other sections are 
given in the following list: 
Section 

No. Commodity 

38—Maple flooring 

4—-Oak flooring 

5—Oak flooring 

6—Wallboard 

7—Roll roofing 

8—Windows and doors 

9—Four-in-one shingles, red rosin, 

tarred felt and black paper 


10—Wallboard 
11—Feed 
12—-Straw 
SABE 848 
66 9 
Welcome 


At Gillette, Wyo., a big wood 
sign stretched over the sidewalk 
greets the visitor’s eye as he comes 
from the railroad station into the 
main street. The sign is painted 
white, and on it in big black letters 
are the words ‘‘ Welcome Home.’’ 
The writer of this item knows noth- 
ing of Gillette except that it pre- 
sents a good appearance from the 
train and has a mighty good look- 
ing lumber yard, but it seems rea- 
sonable to presume that the ‘‘ Wel- 
come Home’’ spirit prevails and 
that it is a good place to live in. 
The sign without the spirit would 
be worthless. The spirit, however, 
is so often present—but unex- 
pressed. The retail lumberman 
generally has a broad expanse of 
shed or fence on which ‘‘ Welcome 
Here,’’ or some other legend ex- 
pressing the same idea, might well 
be painted by way of greeting to 
the traveling public or the ‘‘stran- 
ger within the gates.’’ 
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News and Pointers for Retailers 


Retailer’s Exhibit that Scored Hit 


Wherever Better Homes expositions are put 
on, the local lumber dealers should see that 
model wood-built houses are shown, so that the 
exteriors, aS well as the interiors, of the best 
types of homes will be visualized for the public. 
It is very important that lumbermen should 
seize the opportunity for thus featuring wood- 
puilt houses, as if they are slack in that respect 
the brick, tile and stucco people certainly will 
not overlook the oppor- 


week. The exhibit in the store window bears a 
placard referring interested persons to the 
Critchfield-Oberlies Lumber Co. for plans and 
prices on the homes illustrated by the models. 


A Retail Yard Without a Ledger 
Lumber retailers who are tired of seeing lum- 
ber or other materials go out of their yards 
with merely a vague sort of understanding that 
it will be paid for some time, may have their 





tunity to dominate the 
shows in the interest of 
their products. The 
Better Homes exposition 
committees in the vari- 
ous cities where these 
shows are staged are al- 
ways ready to welcome 
the umbermen’s sugges- 
tions and cooperation, 
and will be glad to allot 
prominent space for ex- 
hibits of either minia- 
ture or full-size wood- 
built model houses. 


The exhibit that at- 
tracted the most atten- 
tin at the ‘‘ Better 
Homes’?’exposition 
held at Lineoln, Neb., 
during the week ended 
May 12, was the ‘‘ Evo- 
lution of the Home,’’ 
arranged by Don Critch- 
field, of the Critchfield- 
Oberlies Lumber Co. The exhibit showed the 
following five stages in the development of the 
American home: 

The windbreak shelter used by the aborigines 
prior to the Indian period; thé teepee used by 
the Indians as a summer home, and the earth 
lodge used as a winter home; the log cabin used 
by early Nebraska settlers locating along the 
river bank; sod house used by the early settlers 
locating on the prairies; the modern bungalow 
and the wood-built colonial home. 

The wood-built model houses used in this 
exhibit were the only showing of exteriors of 
homes at the exposition, all other displays being 
made up of suites of rooms showing the interior 
furnishings. One suite represented a modest 
home, showing the living room, dining room, 
bedroom and kitchen; another represented a 
middle class home, and a third a richly furnished 
residence. 

The exposition, which was sponsored by the 
Better Homes Bureau, of Chicago, attracted 
an attendance of 3,000 persons sufficiently inter- 
ested in home building and furnishing to pay 
25 cents admission. Students in the domestic 
science departments of the State university and 
the local schools were admitted free, about two 
thousand attending. 

As a rule the expositions put on under the 
auspices of the Better Homes Bureau com- 
prise displays of fifteen to thirty rooms fur- 
mished with high grade furniture and other 
home equipment and embellishments selected 
from codperating stores in the city in which 
the exposition is held, so that this display by 
a lumber retailer was something of an innova- 
tion. It illustrates the point often emphasized 
by the AMERICAN LUMBERMAN that the retailer 
should be on the alert for opportunities to 
‘hook up’? his publicity with movements and 
events that are occupying the attention of the 
publie, 

An unusual feature of the Lincoln exposition, 
which was very favorably commented upon, was 
that it was strictly educational. No direct 
advertising in connection with the exhibits was 
allowed. A bulletin board just inside the main 
pemene gave the names of the contributing 
rms, 

The ‘‘Evolution of the Home’?’ exhibit at- 
tracted so mueh attention at the exposition that 
one of the largest department stores of Lincoln 
Placed the display in its front window, where 
it will be on view until after Better Homes 








Attention Getting Exhibit of a Nebraska Retailer 


backbone stiffened by the experience of J. A. 
Flaig & Son, which firm is a member of the 
Peter Kuntz Associate Lumbermen, and has its 
headquarters at New Madison, Ohio, also oper- 
ating branch yards at Eldorado and Glen Karn 
in the same State. The latter yard was acquired 
by the firm in October of last year. 

The Glen Karn yard is situated in Darke 
County, in a rich farming community, and 85 
percent of its trade comes from the farmers. 
After careful consideration, the firm decided to 
establish this newly acquired yard on a cash 
basis. Manager J. W. Flaig accordingly got 
out several hundred circular letters notifying 
the firm’s customers and the publie of the new 
policy, and explaining why the cash system was 
being established. He also had a dozen large 
cards printed, bearing the following legend: 

““It is easy to say ‘charge it’; 
It is not so easy to collect it. 
We must pay cash, 
Therefore, cash to all.’’ 


These cards were placed in the office and at 


ing town for his goods. But Mr. Flaig says 
that in practically every case persons to whom 
credit was refused either gave a bankable note 
or pulled out their check books and paid on the 
spot. 

About 8 months have passed since this yard 
was put on a cash basis, a sufficient time for 
a thoro test. ‘‘The plan has proven a wonder- 
full success,’’ said Mr. Flaig in a statement to 
the AMERICAN LUMBERMAN. ‘‘For every $100 
that goes out of the yard in merchandise we 
have $100 to deposit in the bank to discount 
our bills and purchase more goods. 


‘“Tn selling large bills,’’ he continued, ‘‘ such 
as materials for a house or barn, we have a pay- 
ment plan, one-third of the amount being 
requested when the frame is raised, one-third 
when the building is enclosed, and the bal- 
ance when it is completed. As nearly as pos- 
sible we work the same plan on good sized 
repair jobs. We keep no ledger and have no 
need for one. Our yard man is relieved of the 
usual grind of book work, sending out state- 
ments, and talking until blue in the face trying 
to speed up collections. If a lumber yard run 
on a cash basis is a success now when the farmer 
is hard hit, it looks as tho the cash lumber 
yard is here to stay.’’ 


New Way of Measuring Window Glass 


Speaking of the troubles of retailers, a New 
York State dealer relates this incident: 

‘«A woman entered our office and stated that 
she wanted a pane of glass. We asked her the 
size, and she produced a piece of cord and 
told us that this cord was the length of the 
two sides and two ends of the glass required. 
We asked her if the glass were square, and she 
explained that it was oblong; and when we 
told her that we could not determine the size 
of the glass from the bit of cord, she became 
quite exasperated and it was necessary for us 
to give her a very careful demonstration as to 
why it was impossible. We could relate other 
incidents of similar character, but what’s the 
use? ‘Man is born to trouble as the sparks 
fly upward,’ and the lumber dealer is no ex- 
ception.’’ 


Retailer Occupies New Plant 


INDIANAPOLIS, IND., May 28.—Equipped with 
modern machinery, spacious sheds, favorable 
location and well balanced stocks, the Pinnell 
Lumber Co. has begun operation in its new 
plant at Fifty-first street and the Monon rail- 
road. H. A. Pinnell is in charge of the In- 
dianapolis plant. The accompanying photograph 
shows the front of the mill building and the 
office. The lumber sheds 
extend from the right 











New Office and Mill of Pinrell Lumber Co 


other conspicuous points where the customers 
could not help reading them. 

At first there were some objections to the 
cash system voiced by customers, but it was 
found that 95 percent of such objections came 
from customers who were chronically slow pay 
or otherwise objectionable. Therefore there 
was no reluctance on the part of the yard man 
to demand that merchandise either be paid for 
or left in the yard. Many retailers are deterred 
from asking cash by the fear that the customer 
will go either to his competitor or to a neighbor- 


., Indianapolis, Ind. 


of the picture to the 
railroad. The company 
has two acres, giving 
sufficient room for ex- 
pansion as need requires. 
The location is especially 
favorable in that it is 
on the edge of that sec- 
tion of the city which 
is showing more growth 
than any other and the 
average haul to the job 
is thereby cut down. 

Tractors and trailers 
are used from plant to 
job, and officials of the 
company say they are proving very satisfactory. 
Some difficulty has been experienced on bad 
streets because the tractors are not sufficiently 
heavy to pull extreme loads, but much of this 
is overcome by heavier loading at the front of 
the trailer than the rear, getting as much weight 
as possible over the rear wheels of the tractor. 
The plant uses gravity conveyors from the 
car to sheds and stacks. The mill is equipped 
with the latest machinery with the second floor 
devoted entirely to cabinet work. P. L. Davis, 
of Kokomo, is superintendent of the mill. 
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Speeding Up Turnover of Retail Lumber Yards _ 


In discussing the subject ‘‘Increasing the 
Rate of Turnover of Retail Yards’’ in last 
week’s issue of the AMERICAN LUMBERMAN, the 
importance of accurately gaging the probable 
needs of one’s community for the various items 
of stock carried, was touched upon. It is the 
purpose of this article to develop that topic 
more fully. 

It is apparent that if a dealer has no definite 
idea as to how much of each kind of stock he 
is likely to be called on to supply during the 
year, it will be difficult for him to lay out a 
buying program that will, on the one hand, in- 
sure a well balanced stock adequate for the 
needs of his trade, and on the other hand avoid 
overbuying, with consequent accumulation of 
certain slow moving items. 

Of course, in estimating his probable needs, 
the enterprising retailer will set the mark at 
the maximum quantity of each item that he 
figures he can dispose of by aggressive sales- 
manship, proper advertising and hard work. It 
probably will be better to over-estimate than to 
under-estimate, as in the former case the pros- 
pective surplus will stimulate the dealer to put 
forth extra efforts to move the stock. 

To carry this idea out effectively, of course 
it is necessary for the retailer to know at all 
times how much stock he has on hand, which, in 
the case of the larger yards at least, necessitates 
some form of perpetual inventory constantly kept 
uptodate. 

The AMERICAN LUMBERMAN has sounded a 
number of progressive retailers as to their prac- 
tice in this matter of surveying the needs of 
their communities as a basis of their buying 
policies,;and now quotes some of the statements 
made by them. R. B. Weller, president Weller 
Brothers (Ine.) Omaha, Neb., operating a line 
of yards in Nebraska and Colorado, says: ‘‘ We 
study each community in which we operate, and 
then stock just as heavily as we feel we dare 
nd 

Hugh G. Parsons, president Parsons Lumber 
Co., Rockford, Ill., says: ‘‘In surveying the 
needs of his community, the dealer should keep 
continually informed regarding all kinds of ac- 
tivities, and keep closely in touch with the 
architects and contractors.’’ 

F. R. Brumwell, Huron, 8. D., says: ‘‘In an 
agricultural community such as this, which has 
not yet got back to normal conditions, the 


dealer can not figure on the needs as in normal 
times, but must gage the capacity of his cus- 
tomers to purchase, or rather their ability to 
pay, as we could easily sell more goods than 
we do if our customers were in better financial 
condition. However, our community is gaining 
and is going to come out O. K.’’ 

A retailer in one of the larger cities of 
Indiana offers the suggestion that the dealer 
should study local conditions thoroly and then 
take chances on buying about what he thinks 
he will need for his trade, figuring at all times 
about ninety days ahead. He adds: ‘‘ During 
the last few years, we really have over-bought 
during the winter months in anticipation of a 
heavy spring trade. At times it is necessary for 
us to carry a certain amount of this stock over, 
but we have been justified in this for the reason 
that we have been able to buy at better prices 
during the winter months than to buy the stock 
during April, May and June.’’ 

The J. T. Cross Lumber Co., Moberly, Mo., 
recommends tabulation of the previous year’s 
business as a guide for current and future 
buying. 

The dealer must decide whether he is going 
to attempt to carry practically every item that 
is at all likely to be called for, or whether he 
will limit his stock to the items for which 
there is a fairly steady demand. There are, 
among successful retailers, adherents to both 
policies. Some dealers feel that the prestige 
gained by always having on hand what the 
customer calls for more than offsets the dis- 
advantage of having their capital tied up in 
such slow moving items. An advocate of the 
former policy, who has built up a large and 
successful business, states his side of the case 
thus: ‘‘It always has been our policy to carry 
larger stocks than any one else in the community 
in which we operate. We believe this is one 
of the best advertisments we can have. It seems 
to be human nature to follow the crowd and pay 
the price. The gossip is that if you can not 
find it at our yard, it isn’t to be had; and it 
also is common talk that we get more for our 
material than other local dealers, but that our 
service always can be depended upon, both as 
to quality and quantity.’’ 

Another equally successful retailer, in dis- 
cussing this point, says: ‘‘A dealer should not 
carry items that slow down his average turnover 


Notes From the Realm of 


Landis Committee to Continue 


In view of widely circulated reports that the 
Gitizens’ Committee to Enforce the Landis 
Award was to discontinue its work June 1, 
when the period covered by the award expired, 
the committee has been impelled to issue an 
official statement emphatically denying that it 
has any intention of disbanding, or of ceasing 
its efforts to maintain right conditions in the 
building industry in Chicago. 

On the contrary, the committee states that 
‘fit has pledged itself to contjnue at least 
until June 1, 1925,’’ and as much longer as may 
be necessary for ‘‘establishing conditions that 
will be fair to the workmen, to the contractors, 
and to the public, and which will remove the 
power of crooked labor leaders from the build- 
ing industry. When this has been accomplished 
the committee will cease to be a militant body 
and hopes to be reorganized or succeeded by 
some other committee representing the public 
to cooperate with a unified contractors’ associa- 
tion in keeping the industry clean. It believes, 
however, that in the meantime these conditions 
can only be accomplished by a determined 
policy of recognizing and supporting, on the 
one hand, those unions which are willing to 
make fair contracts and live up to them, and 
of refusing, on the other hand, to give any 
further recognition to unions which have broken 
their contracts or gone out on strike.’’ 


Shipping Board Houses Sell Well 


WASHINGTON, D. C., May 28.—Announcement 
is made that the sale of the shipping board 
housing project at Brooklawn, N. J., held May 
21, has been ratified by the board. This winds 
up the disposition of wartime housing projects 
of the shipping board in the vicinity of Phila- 
delphia. The total amount realized was $1,937,- 
950, an average price for the houses sold as in- 
dividual units of about $4,000. The announcc- 
ment expresses the gratification of the board 
‘“not only because of the prices obtained, but 
also because of the large number of properties 
which passed into the hands of renters and other 
home buyers.’’ 


Boosting Small Farm Buildings 


MINNEAPOLIS, MINN., May 28.—Out of a total 
of 160,000 folders on the construction of small 
buildings recently prepared by the architectural 
service department of the Northwestern Lum- 
bermen’s Association, 85,000 have already been 
sold to retail lumber dealers, and reports of in- 
creased business as a direct result of this direct- 
by-mail advertising are coming into the office of 
the association, it was reported today by W. H. 
Badeaux, secretary of the association. Some 
700 yards in Minnesota, the Dakotas and Iowa 
are distributing these folders among their pros- 
pects, Mr. Badeaux said. 

A survey recently conducted by the association 
led to the conclusion that prospects who could 
undertake the building of a large home or dairy 





unwarrantedly, unless he can get a correspond. 
ingly large profit for the infrequent sales, It jy 
much better for him to let his competitor hand). 
such items, and pay his competitor full price fo 
them when he wants to sell them. This ig , 
rule that works well both ways, for if there 
are two or three dealers in a town, they ¢ay 
divide up among themselves these undesirable 
and slow moving items, but the dealer will he] 
himself and his trade by developing standard. 
ization thru substitution of fast selling items 
for slow ones.’’ 

Fred H. Ludwig, treasurer and general map. 
ager of the Merritt Lumber Yards, Reading, 
Pa., says: ‘‘The difficulty with most retaj] 
yards is the fact that in order properly to pro. 
tect the needs of the community, it is necessary 
for them to stock a number of unusual items 
which do not move very readily. The most sat. 
isfactory way, we believe, for this to be handled 
is to have a local exchange, each of the yards 
to stock some of the material for which there 
is a rather limited demand. For instance, ip 
our city, maple flooring is carried in large quan. 
tities by one yard, while another carries an uw. 
usually large stock of timbers, another runs 
strongly to certain sizes of southern pine, and 
we have a working arrangement whereby any 
retailer can call upon these yards and get any 
stock that it has on hand at the regular resale 
price less a certain discount. At the regular 
meetings of the exchange, we report such items 
as we want to move, and the other yards co- 
operate by drawing on the one that has a 
surplus of any particular material. [This idea 
has been worked out on a large scale in a nun- 
ber of cities, by the organization of separate 
companies for carrying such items as can be 
handled better in a codperative way than in- 
dividually. Such companies are in successful 
operation in Cleveland, Ohio; Louisville, Ky.; 
San Antonio, Tex., and other cities. Accounts 
of their operations have appeared in the AmEnI- 
CAN LUMBERMAN.—EDITOR. | 

The next instalment of this series of articles 
will deal with practical plans and methods for 
speeding up the turnover of stock thru improved 
merchandising methods. 

The AMERICAN LUMBERMAN will be glad to 
hear from any retailers who care to offer 
suggestions as to how the turnover of retail yard 
stocks may be speeded up. 


Building 


barn were few and far between, but that they 
could easily finance the construction of 4 
granary, a small barn or corncrib or other small 
building. As a result, the association has been 
inducing retail dealers to concentrate sales ef- 


‘forts on materials for small buildings, and to 


this end prepared and offered for sale to dealers 
at cost a series of eight folders, with material 
lists, on the construction of chicken houses, 
granaries, implement sheds, hog houses, private 
garages, small summer cottages and other small 
structures. 


(PaGaaaaaaaani 


Will Build House in Thirty Minutes 


MILWAUKEE, WIs., May 29.—A full sized 
house will be built in thirty minutes as one of 
the features of the Home Building exposition 
to be held at the Milwaukee Auditorium during 
the week of June 2 to 9. ‘‘The House That 
Jack Built’’ will be erected on the large Audi- 
torium stage twice daily, afternoon and evening 
during the eight days of the exposition. It will 
be built piece by piece, to music, until the com 
plete house is erected and furnished. Each 
detail of the building process has been carefully 
studied and checked before being adopted, and 
time studies of motions required in erecting 
the house assure promoters of the exposition of 
fulfillment of their advertising promises to erect 
a full sized house in thirty minutes. 

Another of the special attractions of the ex 
position which is expected to draw thousands 
of persons from Wisconsin as well as about one 
hundred thousand residents of Milwaukee, will 




















of 84 

































































a 2, 1993 


respond. 
8. It is 
r handle 
Tice for 
his ig g 
if there 
ley can 
esirable 
vill help 
andard. 
Z items 


al man- 
eading, 
 Tetail 
to pro- 
essary 
1 items 
OSt sat- 
landled 
> yards 
1 there 
nce, in 
e quan- 
an un- 
Tr runs 
1e, and 
NY any 
et any 
resale 
egular 
| items 
ds ¢o- 
has a 
is idea 
1 num- 
parate 
‘an be 
an in- 
essful 
Ky.; 
counts 
\ MERI- 


rticles 
1s for 
roved 


ad to 
offer 
| yard 


they 
pr 8 
small 
been 
s ef- 
id to 
alers 
erial 
uses, 
ivate 
mall 


eS 

sized 
e of 
ition 
ring 
[hat 
udi- 
ning 
will 


ach 
ully 
and 
hing 
1 of 
rect 


nds 
one 





will 


June 2, 1923 


AMERICAN LUMBERMAN 


47 





a 
pe the giving away of a $5,000 model electrical 
home, which has been erected on the lawn of 
the Auditorium. The recipient has the oppor- 
tuity of moving the house to his own lot, or 
of selling it. Lumbermen of Milwaukee and 
of other cities are among the prominent ex- 
hibitors at the exposition. 


BMRA aZaaAS 


To Dedicate “Sweet Home” Replica 


WASHINGTON, D. C., May 28.—The replica of 
the ‘‘Home, Sweet Home’’ house, which has 
peen erected in the parking immediately south 
of the Treasury Department and within a stone’s 
throw of the White House, will be ready for 
dedication on June 4, furnishing a beautiful 
object lesson for Better Homes Week, which be- 
ing on that date. Those who have seen the 
original John Howard Payne cottage at Hast- 
hampton, L. I., doubtless will be disap- 
pointed that in constructing the replica, cement 
was substituted for the old hand-rived cypress 
shingles. Nevertheless, the type is perfect, and 
white paint has atoned in part for the lack of 
shingle finish. 

The national demonstration house will be for- 
mally opened by President Harding on June 4 
at 2:15 o’clock. When that ceremony occurs 


the house will be covered with wisteria vines and 
rose-embowered. 

Immediately following Better Homes Week, 
the ‘‘ Home, Sweet Home’’ replica will be moved 
to another site, to remain permanently. Ground 
has been offered for this purpose and funds are 
being provided for maintaining it as an object 
lesson in the building, financing and furnishing 
of a small home. 


Lumber Defies Sixty-one Years’ Use 


LoGANSporT, IND., May 28.—Lumber in the 
Jones building at Logansport, Ind., now being 
remodeled, shows but few signs of use and is 
in a very solid condition despite the fact that 
the structure was erected in 1862, sixty-one years 
ago, according to A. L. Jones. The company 
headed by Mr. Jones is retaining the greater 
portion of the lumber of the building for use 
in the new structure. Braces are used to hold 
the second and third floors in place during the 
tearing down of the old brick walls and the 
placing of the new. The lumber found in the 
building is mostly poplar and white oak. Where 
it has been protected from the weather there 
are no signs of decay and it maintains its orig- 
inal solidness. Indications are that the lumber 


used was well seasoned before it was placed in 
the building. The brick walls being torn down 
are found to be in a very poor condition. The 
lime used in placing the bricks is badly de- 
cayed, leaving the walls in such condition that 
they could not withstand sudden or excessive 
strain. 


(SREB aSaaai 


Says Better Insulation Is Needed 


LAFAYETTE, IND., May 29.—A bulletin pre- 
pared by Prof. J. D. Hoffman, head of the prae- 
tical mechanics department of Purdue Univer- 
sity, entitled ‘‘House Construction That Re- 
duces Heating Costs,’’ contains information of 
interest to prospective builders of homes, in- 
cluding practical hints in house construction 
that will reduce the average fuel bill. Prof. 
Hoffman, in the bulletin, says that ‘‘ attention 
should .be especially directed toward improve- 
ments in the insulating qualities of the outer 
walls of all frame houses; toward the better 
protection of the windows against excess leak- 
age; toward the flooring of attic spaces, and 
toward the proper location and construction of 
chimneys.’’ Copies of the bulletin will be mailed 
to interested persons by the Engineering Ex- 
tension Service of the university. 





Management of Privately Owned Timber Lands in Maine” 














During the last two or three years we have heard 
considerable discussion regarding Government con- 
trol of privately owned timber lands. A _ blanket 
charge of mismanagement seems to be taken for 
granted and the character of a private owner of 
timber lands is painted pretty black. 

Being engaged with other foresters in Maine in 
the management of timber land and thinking con- 
ditions were at least reasonable, I have been some- 
what surprised that our State was not excluded 
when some of these charges were made. It seems 
that we have a peculiar situation down there, for 
the owners and foresters are for the most part on 
friendly terms, and in one or two cases I know of 
foresters who have become timber land owners. 

Our private owners are somewhat conservative, 
but most people who foot the bills are. I have had 
the opportunity to talk with some of these forester- 
owners and got the impression that they too were 
developing that characteristic. 

The bulk of our timber land in Maine is held 
by pulp or other manufacturing companies and 
by individuals and estates. The former have many 
millions of dollars invested in permanent mills and 
improvements, while the latter are much interested 
in the future value of their property as they expect 
to hold it as an investment. The manufacturing 
companies who own land have, without exception I 
think, foresters connected with their woods depart- 
ments and some of them have several. The individ- 
uals and the estates also have their foresters. If 
the situation is so particularly bad in the State it 
would seem to me that these foresters should at 
least bear some of the criticism. It might be well 
to consider for a few moments if the forester is 
having any influence on timber management in the 
State. 


Much Timber Cut Under Permits 


As you may know a large part of our timber 
land is cut under a very extensive system of so 
called permits, which are really licenses to cut 
and carry away standing timber. The timber land 
owners other than the companies, do no operating, 
this branch of the work being left to operators 
holding the permits. These permits in the past 
have contained few conditions as regards the care 
of the forest; the operator went on the township 
and cut what and when he pleased; but from time 
to time various conditions have been imposed until 
at the present time the following clause is printed 
In Many of the blank forms: 


“The operation contemplated under this permit, 
‘0 far as it affects forestry methods for the preser- 
vation of the timber, is to be conducted under the 
direction of a forester appointed and paid by said 
srantors, but who, while engaged in the work, 
shall be boarded by said grantee. All differences 
of opinion as to mode of operating which may 
arise between grantor and grantee are to be ad- 
justed by the forester, whose decision shall be 
binding and conclusive upon the parties to this 
permit.” 

It may be true that it is fine type and that some 
*Read at Boston meeting of Society of Ameri- 
can Foresters. 


[By George T. Carlisle, jr.] 


of the operators can’t read, but it gives us some- 
thing to read to them in case of necessity. It will 
be seen from this that the forester has at least 
got his name in print. 


Data as Basis of Forest Management 


There is the question of detailed maps, estimates 
and reports which, I think you will all agree, is 
the basis of all our management work. I know 
that there is great interest shown in this line. 
Most of the companies have these reports in detail 
and the remainder are adding data rapidly. They 
consist for the most part of quarter-mile cruise 
lines and sample plots every five chains, giving all 
details of topography and a report on condition of 
the timber and how and when it should be cut. 
There is, of course, some latitude here but I think 
the bulk of the work is done along these lines. In 
many cases these plots are permanently marked on 
the ground so they could be identified at any time. 
The timber is tallied by diameter classes and the 
talley sheets filed away for any future reference. 

For many years the diameter limit has been in 
force in cutting the timber and has _ received 
criticism, some of it justified, but I believe over 
large areas in the northern part of the State it 
has worked as well as any method that could be 
devised. The fact that a very much increased price 
ean be obtained for the lands so cut is evidence. I 
have in mind one tract of 10,000 acres purchased 
in 1870 for about 54 cents an acre. Since that 
time it has been held in one family and has always 
been cut to a 14-inch diameter limit. To date it 
has returned a value of approximately $15 an 
acre over and above interest and taxes and is one 
of the most valuable holdings in the family. 

The chief objection that I find with this method 
of cutting control is that there may be some danger 
of loss by blowdown and also that it does not 
take in the suppressed trees which often may be 
defective. In most, cases at the present time we 
are using a combination, clean cut where there is 
danger of loss from blowdown, or a large per- 
centage of defective trees of the smaller diameters, 
and using the diameter limit on such areas where 
there is protection and a healthy growth. 


Cutting Hardwoods; Leaving Pine Seed Trees 


When economically possible selection of species 
is used. On one particular area of 30,000 acres 
we are working this to good advantage. It con- 
sisted of practically a hundred year old burn that 
had come up to white birch, poplar and mixed soft- 
woods—largely pine. Our plan here is to remove 
the poplar and birch several years in advance of 
the softwoods. This system has been in force 
about ten years and results are very gratifying. As 
added fire protection we have left seed trees. These 
trees, by the way, went us one better and im- 
mediately began raising young pines without wait- 
ing for the fires. They show up so well that I 
have had to stop and explain to the owners of 
the tract why I am not leaving them on certain 
other tracts that they owned. In all cases where 
economically possible we are working off our hard- 
wood such as poplar, birch, maple, which are over 
mature, 


Nurseries to Carry Out Planting Programs 


Some of the companies at the present time 
maintain their own nurseries and have ambitious 


planting programs for certain types of land. The 
State nursery at the University of Maine does 


not begin to take care of the orders received. I 
do not believe, however, that in our ordinary 
spruce lands the private owner can afford to spend 
much money for this work as in most locations the 
young growth comes in naturally if protected. 


Tax Pays for Fire Protection 


This, of course, will lead us to the question of 
protection from fire. The private owner pays a 
tax to the State for this purpose and good work 
is being done. There is, of course, room for much 
improvement and I think much will be accomplished 
in the near future. The private owners, in addi- 
tion to the tax, are purchasing gasolene pumps 
to be stored at advantageous points and in ex- 
tremely dry times are placing extra patrols. 


Waste Utilization Made Necessary 


Formerly little attention was paid to waste in 
operations either in stumps or tops or the question 
of scattered timber. As the economic conditions 
changed and uses could be found for this waste 
as in the nature of pulpwood a system of inspec- 
tion was adopted and at the present time it has 
become necessary for the sawmills to find use for 
the low grades of wood in order to compete with 
the pulp mills for favor with the owner. About 
a week ago I visited a mill where they were build- 
ing a box and tub factory in connection with the 
sawmill in order to use logs not fit for dimension 
stock. 

The owner is at present getting much codpera- 
tion from the operator. This is due I think to 
education and public propaganda. As an example: 
On one area we were notified that cutting had 
started. We had no forester available for a week 
or two to mark the seed trees. However, the 
woods foreman took it upon himself and did a good 
job. 

Forestry Does Not Require Government Control 


in these brief remarks I have no intention of 
claiming that the management of our private lands 
in Maine is perfect. I simply desire to direct 
attention to the fact that our conditions are such 
that the greater percentage of the private owners 
are interested in the future value of their property. 
There is little trouble in obtaining consent to try 
different policies if it can be shown that they 
are reasonable and that the expense incurred would 
be justified by the results. 

I believe that the forester is having influence 
and that progress is being made, also that this’ 
progress is well founded. It is not a rich man’s 
hobby to be discarded at any time but rather the 
convineing of the ordinary business man that such 
methods pay. This is proved by the type of men 
who employ foresters. Personally, I believe that 
when planting, slash disposal or similar practices 
become economically sound for our State they will 
be adopted by our private owners of timber land 
without the necessity of Government control. 
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National Production, Shipments and Orders 
WASHINGTON, D. C., May 28.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1923, May 19; 1922, May 20— 1923 19 1923 1922 1923 1922 
Bouthern Pine ASBOCIGUON « 6... 0.0.06 2.586 ccs cc scesevcce ees 77,579,871 78,108,918 80,815,994 93,179,268 65,223,662 111,978,594 
West Coast Lumbermen’s AssoCiation..........cccccceeee 103,770,264 89,395,338 99,070,507 94,125,566 97,972,346 105,609,638 
Western Pine Manufacturers’ Association............++08. 37,086,000 28,885,000 30,008,000 30,574,000 21,975,000 29,625,009 
California White & Sugar Pine Manufacturers’ ASsSn...... ......e0e. DaseeGe 4a areemsieince A C2taCC0  ssarsuiedene 4,462,009 
Celitornia Redwood ASS0CIAON.......6...s6escwcwcccnsicsres 10,218,000 10,391,000 6,859,000 7,110,000 8,638,000 10,172,009 
North Carolina Pine Association..............cccecececves 7,685,630 10,082,373 7,476,164 11,686,453 4,572,451 12,459:015 
Northern Hemlock & Hardwood Manufacturers’ Assn...... 2,941,000 1,839,000 »626,000 2,053,000 2,120,000 3,186,000 
Northern Pine Manufacturers’ Association...............- 13,382,300 10,148,357 8,269,600 10,114,905 6,612,000 17,198:009 
anne, 
ANE KN UNE oc 626d so Hb SSS RAS SS OEN OU O ieee 252,663,065 234,080,986 235,125,265 253,117,192 207,113,459 294,690,237 
Twenty weeks: 1923, Jan. 6 to May 19; 1922, Jan. 7 to May 20— 
ams Win MMmMOUNUG. oo oss ccs ssn ocesc ce vavecces sect 1,550,192,023 1,100,986,030  1,677,831,504  1,408,869,693  1,659,471,558 —1,547,936.399 
West Coast Lumbermen’s Association..........ecccccceees 1,934,190,136 = 1,578,363,106 2,179,446,804 1,520,832,968 2,119,311,327 1,611,248,161 
Western Pine Manufacturers’ Association................ 454,959,000 293,338,000 524,519,000 425,574,000 508,625,000 501,300,000 
California White & Sugar Pine Manufacturers’ Assn....... 158,239,000 55,474,000 176,847,000 98,125,000 461,179,000 175,198,000 
California. Redwood ASSOCIATION, ....6.4ccocccccctscccstvaene 162,921,000 143,362,000 175,893,000 137,519,000 199,679,000 147,006,000 
North Carolina Pine ASBOCIATION..........o.0sc0ss0vecceenscesee 178,627,634 171,737,555 190,394,046 158,087,545 165,586,710 164,832'819 
Northern Hemlock & Hardwood Manufacturers’ Assn...... i 34,234,000 52,824,000 45,400,000 51,622,000 48,066,000 
Northern Pine Manufacturers’ Association..............-. 165,625,800 141,742,603 165,388,300 113,165,726 150,422,900 125,687,000 
tee Cente WOOUR os Vea Sab bcd wione Seka a ae 4,653,012,593 38,819,237,294  5,143,143,654  3,907,573,932  5,315,897,495  4,321,274304 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs. Assn., 19 weeks......... TORBEOOO sv ceice scons SOSTOC00 ss nc eccsecce 58,051,000 bMoweeware 
Michigan Hdwd. Mfrs. Assn., Jan. to April, 1923........... 52,033,000 43,887,000 56,254,000 SAOOGOC0 8 8=—«- -kKNSETEEE 8 8©=—S Bae crema 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., May 26.—Direct sales of Douglas fir, May 14 to 19, inclusive: 
———Sales—— Prices —————— — Sales ————— Prices ——_—__ 
V. g. flooring, 1x4— No. Feet No. High Low Spread Common, No. 1 S1S— No. Feet No. High Low Spread 
| GSR ren sy 12 117,000 4 $61.00 $57.00 $ 4.00 Br AM A ive wie mee ow arte ene 54 559,000 8 $24.50 $19.00 $ 5.50 
NS ecinaernns SCs Kea ooeah 56 443,000 7 57.75 52.00 5.75 Be erro cranes ie Soa a Gg. in eae scene 16 $7,000 5 24.00 20.00 4.00 
Me aaah sen eokas eS sass eens 19 138,000 4 46.00 42:00 4.00 Dimension No. 1 S&E— 
S. flooring— eR BeBe on win acres ew een wine 98 421,000 | 23.50 18.50 5.00 
a” Wo, 2 One better ......:066005 20 205,000 5 44.00 40.00 4.00 Bain bth a d:4 Sale aie ineceaneG ies Tt 262,000 4 24.50 22.50 2.00 
JS SS ee ee 6 58,000 4 40.50 36.00 4.50 Wie cerp reese Guseciars some vercesteee 48 135,000 $ 25.50 23.50 2.00 
S” No. 2 and better ...i6s<c.s 19 97,000 3 47.00 45.00 2.00 IN eg calantay SS a. avge aaat orig SCAT RS 27 56,000 4 25.50 22.50 3.00 
ee Se ee 10 48,000 4 43.00 39.00 4.00 S| a ies Ad °: Se aR 21 111,000 3 28.50 26.50 2.00 
Ceiling, %x4”— 7, ae. 1) a ae 8 64,000 5 30.00 27.00 3.00 
DO, 2 ONG Weber oosso sciences.’ 2 187,000 5 45.00 40.00 5.00 Lath— 
ee ee ee 10 73,000 6 35.50 31.50 4.00 Ros Groove aie eee INE 17 363,000 5 6.00 4.70 1.30 
Drop siding 1x6”— RMR 8 cocsc oie hain Sieealstelareale essere 1 10,000 1 7.00 7.00 Susu 
INO. 2 Bnd HELE... 6.6 cciesssicss 67 543,000 7 46.00 40.00 6.00 UL ORUS ee e e ere aee ema 2 30,000 pd 6.00 6.00 
| EE Rg eae ene are ee Fee ee ny ore 19 119,000 5 40.50 36.59 4.00 ONIN CR oss. ctaveeres sass hee 416% 1 10,000 ih 5.50 5.50 





Hardwood Institute’s Stock Report 


The Hardwood Manufacturers’ Institute, Chicago, has compiled from contributors’ reports the following data as to stocks on hand May 1: 


Eastern Territory,* 4724 Units; 





Unfilled 

Species— Dry Green Total orders 
PN 0 cos be Dae Ma See a BEEESSSS.- Thewa eae) aaesaoe.  leamkie ments 
DAR ous kde waseasee 25,553,000 22,049,000 47,602,000 10,281,000 
SRE ne sade ss Wabi 11,547,000 11,447,000 22,994,000 8,143,000 
SS eee 1,190,000 573,000 1,763,000 1,173,000 
OO ee ee eee 71,000 29,000 100,000 31,000 
SS ry ee 1,586,000 1,703,000 3,289,000 996,000 
LS RE eee 1,371,000 1,218,000 2,589,000 697,000 
LS — arr ae re ee 727,000 214,000 941,000 169,000 
EN pte aia ie nk Bish iS ieee NORIO SSA, LD USENRORE RISO LN Hele eio ere Tel tbs eipetniatS 
[MEINE os cccaree aS, KASS DERS A ck Bake DSS. AGRE RSG wicesieieres s 
LROES <skSKssnwtseh Desa eaeee (Tgephesaas  aoseecaae  Siieeemrers 
en Pere 14,751,000 11,698,000 26,449,000 6,647,000 
LOTS 2 (ee 2,157,000 2,771,000 4,928,000 1,769,000 
LS eae 3,458,000 3,763,000 7,221,000 2,184,000 
PEIN: sinipciceenecie! See wae  kaielemeems!. © weweceiecsheretele: Sraipyisiateusuece 
Porn Se tpeswion: La@iompisian eseilese eee: ule shuts ons 
MORIN Cocks Kee eRe Rae, Yeates) 0 owe. site seer 
nie ener a 233,000 173,000 406,000 130,000 
eee 505,000 557,000 1,062,000 209,000 
SR iano SS Wee) SSR RES DES”! OLSBSEROES eases | Ga waiesly ate 
PE ct ike iarig kek. RAO, BRSwESe as Ceatesesismcels,. mi ceseeelewrmee 
NE os airs kis e.Gre Sis W:e: SES, , eae hiagene Sipivis” | Wieyavalelmeisce 
POOR kc ncGRaS WHERE... LRRSEERG ET SRR: | Scene 
en 262,000 176,000 438,000 72,000 
CL || | as 87,000 75,000 162,000 28,000 
SULTS, Snicsein vases Sabon ecn SSN breNhes SEAS Sine  —Wieleieninisye 
POMONNOR ccs kas es ctw enen es Santseaaoe Swemuseiows.  ,eibiscwe se ae. 
Mise. hardwoods ...... 238,000 75,000 313,000 81,000 

OPTI. c'c-&s his iecouere ace 63,736,000 56,521,000 120,257,000 32,610,000 


Southern Territory,* 104/34 Units; 











Unfilled 
Species— Dry Green Total orders 
RURNR IRC os ctagekin chord @rareet tas 58,660,000 45,444,000 104,104,000 37,099,000 
MBI citar i\ “acu erclau arses 47,081,000 39,893,000 86,974,000 26,946,000 
RORRNE 555-8 gh ioieasie pete 1,776,000 1,435,000 3,211,000 1,323,000 
= SAR eee RN eR 6,095,000 1,283,000 7,378,000 3,512,000 
WRMRAMRMENG i.e: Scat eripin "ovens ave 214,000 87,000 301,000 92,000 
MMRRPR Os Ss. uite veseawse dice raveiocuts 701,000 774,000 1,475,000 720,000 
ONRIRR 6 d-u in eps la: ona Nebo 575,000 953,000 1,528,000 802,000 
RAR OLODREN cohen isan. stats eens 1,134,000 327,000 1,461,000 162,000 
BMD gn teca cea sVersinveeantieats 2,817,000 3,520,000 6,337,000 2,139,000 
COLCONWOOE. 6.6 .200 00 5,863,000 4,642,000 10,505,000 2,455,000 
ME RTIGGRE 5.60'5% GAs hae ack 20,673,000 15,029,000 35,702,000 6,621,000 
CRON AVslesanwacee pena! ./wieswie. ewan 
MRTOMIRNED A ccucacuales Gremaseoee Beicweeswina Sesrarcacesn 
BS IAIIEL). eidi ae acaiwrsaevelabie so Reaeeees caidas + e*eaenetaie 
RPCRIDOLO 5.06 sie-nikis erecs 778,000 1,042,000 1,820,000 
VL ny 143,000 383,000 526000 sc eescwuns 
MIBONONA 030s cas eee 6 665,000 1,266,000 1,931,000 757,000 
SOREN, <> de aa aeclexieiels GRRE RSCOM- COCATER ORE) oc ceReaREeR.  \necmecncenae 
USC eae arene ee einen Cheeni ee <mnaEealE. | ebrenaeas 
DIOQROBANY 565502000 Ee ee ee ore Ree witeaieas 
RAMI O lia W he nis araicine aibteies 434,000 115,000 549,000 63,000 
AUOOIIEE 5 65.010 sie iere0 06/0408 117,000 61,000 178,000 69,000 
SEAN acc lecercnptaisa! cosieieaT, Weiwablecmer cetiemaccuite . canceesnae 
MORNE DO cia. 5css'0 we Stare ahi! slay ia gikcsietmtale, Pele Maieeetetees) 0 Oeladbarapioais ae 
REAM 3665.55 sina kus. (ORR | Sea 86 Seed 46 a 
RAQCRUOTEY  0.6.04.6.6-00 000s 104,000 73,000 177,000 39,000 
POCO 50.6556 0 0s 17,000 1,000 ES000 5. sean naiee 
Misc. hardwoods ...... 475,000 150,000 625,000 162,000 
148,322,000 116,478,000 264,800,000 83,476,000 


*Dividing line between ‘‘Eastern” and “Southern” territories is a line from Chicago, following the Chicago & Eastern Illinois to. Evansville, Ind., thence 
following the Louisville & Nashville to New Orleans, La., all points west of this line being “Southern” territory. 


fUnit equivalents are: 


Single band, 1; with resaw, 114; double band, 2 ; with two resaws, 23%; triple band, 3; circular, 14. 





Northern Hemlock & Hardwood Data 


OsHKOSH, WIs., May 28.—The Northern Hemlock & Hardwood Manu- 
facturers’ Association has prepared the following data as to production 
and shipments of northern hemlock and hardwoods during April, and 
unsold stocks May 1, these figures being excerpted from those furnished 
in the association’s economic service: 


May Production, Shipments and Unsold Stocks 
Unsold stocks 














Production Shipments No. 2 & btr. No. 3 
MNS ig Aes rae ara hi Stipe 808,000 720,000 2,424,000 2,250,000 
a ee eee ee 5,135,000 3,721,000 19,089,000 6,453,000 
Ln AR See ae ei a 182,000 450,000 
TE: Sos Kha ase es Saere 12,873,000 12,548,000 26,340,000 32,184,000 
METER a's vel 6 wes Soe ke lw oe 3,547,000 3,442,000 11,137,000 5,399,000 
DEMOED 6.5.00 binisapaw eels or 17,743,000 17,657,000 26,358,000 33,075,000 
rey Se a 145,000 150,000 
So Renee crs 5,267,000 1,678,000 611,000 501,000 
Ali hardwoods ....e.s% 45,700,000 40,366,000 85,959,000 79,862,000 
ee ee ae 24,636,000 24,117,000 107,199,000 38,969,000 
Total hemlock & hdwd. 70,336,000 64,483,000 193,158,000 118,831,000 


The following is a summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement supplied weekly by twenty 
to twenty-five firms that ordinarily ship about 40 percent of the total 
monthly shipments reported to the association by all members, and 
shows average weekly amounts for each of the last three months, and 
weekly figures for this month to date: 


Hemlock 

Period— Firms Cut Shipments Orders 
BGAN 5s selon yale Siagien einen we 2,874,000 2,859,000 2,609,000 
ME eo ce eee 3:181,000 2,009,000 ~—2,330,000 
hs kaa on ee 2'549,000 3,152,000 —3,007,000 
ECR IRternei Core 21 2'563,000 2'993,000 3,521,000 
ce eee 23 27575000 = 3,512,000 8,567,000 
__ ORE REE TARR >! 18 3,054,000 2;781,000 2,172,000 
Hardwoods ae HAL) 

ELECT) 1 2th a ce an eae ee 4,509,000 3,482,000 3,165,00 
I itis oth icd peal hcg 4.115.000 3.481.000 —.2,988.000 
stein dud aa shuleay walaats 3,771,000 3,592,000 3,372,000 
ERR eters setae 21 3'721,000 2.442'000 2,896,000 
| EDC aig ite sy: | 23 4/444/000 3,203,000 3,467,000 
Dé cecgenk asia kin 18 2,459,000 1,966,000 1,0438,0 
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California Redwood Data 


San Francisco, Cauir., May 26.—The Cali- 
fornia Redwood Association reports for the 
week ended May 19: 





Member mills reported Entire 
Percent’ industry 
No. of of pro- (estimated) 
mills Feet duction Feet 
production ... 15 10,218,000 100 13,300,000 
Shipments ... 15 6,859,000 67 8,900,000 
Orders— ’ 
Received ... 15 8,638,000 85 11,200,000 
On hand.... 15 87,126,000 --- 119,400,000 
Detailed Distribution for Week 
Shipments Orders 
15 mills 15 mills 
Northern California* ...... 2,946,000 2,950,000 
Southern California* ...... 2,073,000 4,425,000 
WISMLGENT <accccsccceocseces 85, 7, 
Wasternt .....cccccccccccccs 1,739,000 1,208,000 
Foreign ..-ceccccccccceveves 16,000 
RATED wis accel tuene vane als 6,859,000 8,638,000 


*North and south of line running thru San Luis 
Obispo and Bakersfield. 

+Nevada, Arizona, Oregon and Washington. 
tAll other States and Canada. 


North Carolina Pine 


NorFoLK, VA., May 28.—The North Carolina 
Pine Association makes the following analysis 
of figures reported by fifty-four mills for the 
week ended May 19: 








Percentages of —— 
Production Ship- 


Production— Feet Normal; Actual ments 
Actual «665% 10,534,146 64 
Normal ..... 16,554,000 

Shipments .... 10,477,364 63 95 

CTIROEE «x50 o.0:% 5,502,451 31 52 53 





*As compared with last week, there has been a 
decrease of 26 percent in orders; last week there 
were reports from fifty-three mills. . 

+“Normal’” is based on the amount of lumber the 
mills would produce in a normal working day. 





Western Pine Analysis 


PORTLAND, ORE., May 26.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended May 19 from 


forty-one member mills: —Percent of— 


Pro- Ship- 

Cars Feet duction ments 

Production .. .... SEURIOUU wsdes <aees 

Shipments* ..1,200 30,008,000 SUSE vawss 
Orderst}— 

Received ... 879 21,975,000 59.25 73.23 

On hand...<4,854 F2ESG0000 ..<ie <secs 


*Of these shipment totals, local sales took 22 
cars, and a total footage of 558,000 feet. 

jLocal sales are not included as, in the case of 
retail sales from mill yards, order is practically 
synonymous with shipment. 


Bookings for the week by thirty-nine identical 
mills were 85.43 percent of bookings for the 
previous week. 





California Pine Sales 


San Francisco, Cauir., May 26.—The Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association reports, for the week ended May 
19, total sales by grades as follows: 


California White Pine Sugar Pine 


. Feet Feet 
Nos. 1 & 2 clr.. 261,000 Nos. 1&2 clr.. 206,500 
©. select........ 110,700 MC See 71,000 
Lf ae 104,200 No. 3clear..... 54,800 
No. 3 clear..... 89,000 Inch shop ..... 47,500 
Inch shop ..... 61,000 No. 1 shop..... 98,000 
No. 1 shop..... 443,700 No. 2 shop..... 26,000 
No. 2 shop..... 661,800 No. 3 shop..... 30,000 
No. 3 shop..... 356,000 D&btr., stained 12,500 
D&btr., stained 10,000 No. 3 clear, 
No. 3 clear, stained ...... 12,500 
stained ...... 29,000 Shop, stained.. 155,500 
Shop, stained.. 199.500 White Fir 
Co ee 51,000 
Pj Box No. 3 com. & 
ME eee eee ees 498,000 _ PEs 256,000 
Mi j No. 4 common. 25,000 
Common cies No. Poor . 313,200 
i i ae 3.5 ouglas Fir 
bea cae. GONE 0: .. se: 104,000 
|. Coy ane 178.009 Common ...... 100,700 
| TE ete 100.000 Ties & timbers. 9,300 
.Timbers ..... 61.800 Dimension..... 8,000 
NO. 1 dimen.... 111,400 Lath 
Siding— Lin. Ft. Pieces 
B&btr. bev 54,000 No. 1mxd. pine 72,000 
i 70,000 No. 2 mxd. pine 25,000 
p bev aroma. 60,000 32” mxd. pine.. 290,000 
_ ee 40,000 Fir, Wiit@... 6 45,000 





National Analysis 


WasHIneTon, D. C., May 28.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of the lumber movement for 
the week ended May 19. Orders and shipments 
are shown below as percentages of production: 


During During 20 
Week Ended Wks. Ended 


| 19 May 19 
No. of Ship- Or- Ship- Or- 
Associations— mills ments ders ments ders 
Southern Pine ....... 138 104 84 108 107 
West COG@GE .cccccecs 131 95 94 113 110 
Western Pine ....... 41 81 59 115 112 
California Pine ...... — “* ** 4112 7291 
California Redwood.... 15 67 85 108 123 
No. Carolina Pine..... 34 97 59 107 93 
No. Hemlock & Hdwd... 17 5 60 *95 *92 
Northern Pine ........ 9 62 49 100 91 


385 93 82 110 114 
*Includes hardwoods and softwoods. 
**No report.  fNineteen weeks. 








Western Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., May 29.—During April, the 
Western Pine Manufacturers’ Association mills 
eut a total of 174,615,000 feet. This is not 
only the largest April cut on record, but it has 
been surpassed only by the three months of 
May, June and July of 1920. The high month 
cut, that of June, 1920, was 197,461,000 feet. 
Last year’s high month, August, showed a cut 
of 169,000,000 feet. Prior to 1920, the high 
month was that of June, 1917, when production 
totaled 160,756,000 feet. 

During April, association mills shipned 130,- 
571,000 feet. This is 14,000,000 feet less than 
March shipments. It is slightly less than April 
shipments of last year and of 1920, but higher 
than the April shipments of any other previous 
year. The decrease in the month’s shipments 





from those of March is accounted for by ma- 
terial drops in the amount shipped to several 
States. The Atlantic coast States took 5,500,- 
000 feet less, but a greater volume than in any 
previous April. Shipments to Illinois dropped 
off 3,500,000 feet; to Minnesota, by more than 
3,000,000 feet; to Wisconsin, by 2,000,000 feet; 
to Michigan, by 1,500,000 feet; to Missouri, by 
1,000,000 feet, and to Ohio and Wyoming, by 
more than 500,000 feet each. The only large 
increases over March were shown by Washing- 
ton, 2,000,000 feet and Iowa, 1,500,000 feet. 


The West Coast Review 


SEATTLE, WAsH., May 26.—For the week 
ended May 19, 131 mills report as follows to 
the West Coast Lumbermen’s Association: 





Feet 
Production ...103,770,264 18% above normal 
Shipments .... 99,070,507 1% above orders 


CHNIGTE acceces 97,972,346 6% below production 
New business— 
Water delivery: ee Feet 
REN Seccccaddddcaenes 26,152,323 
WINE keke cakcaddedcadaces 11,783,250 
Total water (39% of total)........... 37,935,573 
NUE 0 Sa CONG oc cdcteawcasewecdwsounse 55,080,000 
93,015,573 
Local auto and team delivery......... 4,956,773 
Total NEW DUSINEMD . . ccsccevscdccées 97,972,346 
Shipments— 
RRRIONOE okaceesatetetdasened 20,535,810 
ONG: Sarcasesaadwedeccaaes 9,287,924 
Total water (30% of total)........... 29,823,734 
REM 2 Ra CUR Sigeacnceccdededceaceaeauawe 64,290,000 
94,113,734 
Local auto and team delivery.......... 4,956,773 
Fatal GHIPINOMES onic ccc cicieccecae 99,070,507 
Unfilled orders— 
ERMMOEEIE  CRRNO vaits caacscneenas 169,276,948 feet 
PRN seecuscecastwaddccdeceees 84,310,431 feet 
NMI sccne dade ceadedaduceaenaxes 8,232 cars 





Progress in 


Start Reforestation Project 


MADISON, WIs., May 28.—One of the biggest 
sales of little trees for artificial reforestation 
yet made in the middle West is that of 12,000 
pine and spruce purchased for Camp Mishike, 
a newly established forestry camp for boys 
near Winchester, Wis. The project calls for 
the planting of upward of 1,000,000 trees in 
the next ten years, but 12,000 were all that 
State Forester Harrington could spare for sale 
this year. The camp last fall bought 1,600 
acres in northern Vilas County, and set aside 
1,100 acres of the area for reforestation pur- 
poses. W. E. Sanderson, who will be director 
of the camp, is himself a trained forester, and 
has the unique record of having, when a mem- 
ber of the faculty of the New York State 
College of Forestry at Syracuse, N. Y., planted 
or supervised the planting of 1,200,000 trees in 
demonstration forests of that State. 


Louisiana Forestry School Session 

SHREVEPORT, LA., May 28.—The third annual 
session of the Louisiana summer forest camp, 
established and maintained by the State de- 
partment of conservation, in codperation with 
the Louisiana State university, will be held at 
Bogalusa, La., June 18 to July 28, according 
to announcement by E. 8S. Monerief, of Green- 
wood, near here, who is farm forester for the 
department. The major part of the time will 
be spent on the 50,000-acre forest reserve of 
the Great Southern Lumber Co., which is said 
to be the largest individual reforestation project 
in the South. 

All phases of forestry from artificial planting 
to logging of virgin timber will be practiced 
during the session. The camp will be in charge 
of Prof. J. G. Lee, of the department of forestry 
of the State university, and V. H. Sonderegger, 
superintendent of the forestry division of the 
department of conservation, who, with Mr. 
Moncrief, will constitute the faculty. Lectures 
in economic forestry, reforestation, lumbering 
and kindred matters, by well known forestry 
instructors, business men, State officials and 


Reforestation 


members of the United States Forest Service, 
will supplement the faculty work. A ranger 
course of three weeks, a course of six weeks 
in general forestry and an advanced course in 
general forestry will be given. 

aaaaaaaaaaa 


Favors Liberal Forestry Law 

JEFFERSON City, Mo., May 29.—The com- 
mittee on taxation of the Missouri constitu- 
tional convention has recommended that lands 
in this State devoted to the growth of mer- 
chantable timber be exempt from all taxes until 
such time as the timber products may be 
marketed. The purpose of this plan is to con- 
serve the remaining timber of the State as well 
as to encourage owners of lands in the Ozark 
Mountain region, which are fit only for grazing 
or timber, to plant large areas. In order that 
the loeal school districts may not be injured by 
the abatement of these taxes, it is proposed 
that the State shall reimburse these districts 
to the full extent of the exemptions. The State 
in turn would compensate itself thru a special 
levy on the marketed timber. 

In explanation of its action the committee 
asserts that ‘‘the general and continuous destruc- 
tion of forests thruout our State’ has had an 
injurious effect on our climate and is resulting 
in the wasting and deterioration of our soil and 
the destructive flooding of our low lands.’’ 

Several efforts have been made to put en- 
couraging forestry laws on the statute books 
but they have failed to pass. Southeast Mis- 
souri formerly was a large lumber producer, 
but the pine forests have now been pretty well 
eut over and only the smaller timber is left. 
There is considerable hardwood in patches in 
south central Missouri and the State is a large 
producer of walnut. There are many thousand 
acres in the northern part of the State that 
would be much more valuable in timber than in 
any other use and a liberal forestry law, such 
as proposed, probably would encourage the 
planting of walnut or other hardwood trees. 

Cee aaeaeaaeeaaaaaaaae 

PROTECTION of the forests is the concern of 

all the people. 
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Great Cause for Rejoicing 

SPOKANE, WASH., May 26.—The Inland Em- 
pire is rejoicing. In this the capital of that 
great agricultural territory there are smiles on 
the faces of business men, bankers and farmers. 
A wonderful rain has been falling most of the 
day and reports show it to be general over the 
Northwest. It is said that never in thirty-threc 
years has there been better wheat crop pros- 
pects, 75,000,000 bushels being the estimated 
yield for this section. One prominent retail 
lumberman had been quoted as saying that the 
farmers of the Palouse would need two years to 
pay their debts, but he had not counted on 
conditions as they appear today. Another 
equally important figure in the retail lumber 
industry of this district, predicts that if such 
a wheat crop is harvested this fall as indications 
point to now, the farmers will be able to pay 
off this year. Some wheat has already been 
contracted here for delivery after harvest at 
$1 a bushel, and experts claim that the farmers 
this year, with expenses cut down as they are 
and the excellent crops now forecasted will make 
money. It is easy to see that such a crop will 
mean the pouring of some $75,000,000 into the 
territory. 


SAREBERBEAEBEBaEEHBaEAaABS 


Reductions in Southwestern Rate Case 


SEATTLE, WASH., May 26.—In the Southwest- 
ern lumber rate case, the Interstate Commerce 
Commission has not only ordered rates reduced, 
but has awarded reparation on past shipments 
of one hundred parties who participated with 
the West Coast Lumbermen’s Association in its 
suit for fair and reasonable rates. 

The territory has been divided into five rate 
blankets; and the results, as summarized by 
H. N. Proebstel, association traffic manager, 
are: 

To Group I., reductions to points on the Chicago, 
Rock Island & Pacific, Atchison, Topeka & Santa 
Fe and Missouri Pacific, in eastern Colorado and 
Kansas, will vary from 1 cent to 16.5 cents, averag- 
ing 7.5 cents. 

To Group II., northeastern New Mexico, north- 
ern panhandle of Texas, southern Kansas and 
northern Oklahoma, reductions are from 1 cent 
to 36 cents, averaging 5 cents. 

To Group III., southeastern New Mexico, north- 
ern Texas and southern Oklahoma, reductions are 
from 0.5 cent to 32 cents, averaging 10.5 cents. 


To Group IV., southern Texas, all of Arkansas 
and the northern half of Louisiana, reductions are 
from 1 to 23.5 cents, averaging 8.5 cents. 


To Group V., the peninsula of Louisiana, em- 
bracing the southern portion of the State, reduc- 
tions are from 8 to 16 cents, averaging 10 cents. 

One example is cited by Mr. Proebstel to show 
how much the reparation is per car. The re- 
duction to Forth Worth, Tex., on lumber and 
shingles is 7.5 cents. On a 60,000 car of fir this 
amounts to $45, and on a car of shingles weigh- 
ing 35,000 pounds it amounts to $26.25. 

The commission’s report adopted substantial- 
ly that of Examiner Hillyet, who heard the testi- 
mony in Portland March 22, 1922, but the com- 
mission has prescribed rates which are from 3.5 
to 5 cents higher in the various groups than 
the examiner recommended. 


Reasonable Maximum Rates 
Following is a statement of the ‘‘reasonable 
maximum rates’’ down to which reparation will 
be granted, first rate being shingles, second fir. 


Group I Group II 
Prior to Jan. 1, 1918. .60 50 62.5 52.5 
3/1/20-8/25/20 ...... 65 55 67.5 57.5 
8/26/20-12/30/21 ....86.5 73 90 76.5 
12/31/21-6/30/22 ....80 66.5 90 76.5 
RIRISODIMOT 22 voncac 78 66 81 69 
9/11/22-and on ...... 74.5 62.5 81 69 


Rates from the Spokane and interior groups 
are to be 3.5 cents less than the North Coast to 
Groups I and II; to Groups III, IV and V, 3 
cents less. Heretofore the interior has had the 
best of it in this territory by amounts ranging 
from 3.5 to over 20 cents. 

The commission also said ‘‘The schedules of 
rates on lumber from this Northwest territory 
to destinations in the Southwest are unneces- 
sarily voluminous and complex. In complying 
with our findings herein, defendants should 
simplify their tariff publications to the fullest 
extent practicable. ’’ 

This may be taken as the breaking of ground 


for simplified tariffs to all markets reached by 
lumber from the Northwest, and Mr. Proebstel 
firmly believes that within a comparatively short 
time simplified tariffs will be obtained. The 
West Coast Lumbermen’s Association is working 
hard to accomplish that end. 


Lumber Terms Defined 


O.ympiA, WaAsH., May 26.—John H. Dunbar, 
attorney general, has ruled on ‘‘forestry’’ and 
‘‘eommission merchant’’, following a request 
made by C. L. Babcock, State treasurer. Mr. 
Babcock asked: 

I would like your opinion on the meaning of the 
word “forestry” in Section 1, Chapter 134, Laws of 
1923. 

Would lumber and manufactured products be in- 
cluded under the term forestry as being a part 
thereof ? 

Would a commission merchant having branch 
stores and places of business be required to have 
separate licenses and file separate bonds for each 
branch ? 

Mr. Dunbar states that in his opinion there 
can be no question that lumber is a ‘‘ forestry 
product,’’ within the meaning of the definition 
laid down in the statute; but he adds that 





An Iowa ‘‘ House of Seven Gables,’’ built seventy-five years ago 


‘funder this definition the term would not in- 
clude furniture or other manufactured articles.’’ 
While it is true that the term ‘‘forestry prod- 
uct,’’ standing by itself, may be broad enough 
to cover all such manufactured articles, the at- 
torney general does not think the legislature 
intended the act to be so construed. 


As to the final question, Mr. Dunbar says: 


The license provided by this section evidently 
is personal to the individual, firm or corporation 
engaging in business as a commission merchant, 
and does not apply to any particular place of 
doing business. We are, therefore, of the opinion 
that one person may operate several branches under 
one license and bond. 


Saw Firm Expanding Coast Facilities 


SEATTLE, WASH., May 26.—Plans are under 
way by Henry Disston & Sons (Inc.) to erect 
a new building at Fourth Avenue South and 
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Massachusetts Street, this city. The site leased 
is well situated and has a convenient harbor 
location. The Disston company established 
headquarters for its west Coast business at 
Seattle several years ago, and since that time 
other west Coast branches have been opened. at 
Portland, Ore., and San Francisco, Calif. The 
new building to be erected in Seattle has be- 
come necessary because of the need for larger 
quarters to take care of the concern’s growing 
business in this section. The structure will 
contain an uptodate repair shop and factory, a 
warehouse, show rooms and offices. 


In its present location the Seattle brane) 
of the Disston company is one of the largest 
of its kind in the Pacific Northwest. All kinds 
of special saws and equipment for Pacific coagt 
needs are manufactured and in connection with 
this branch a complete knife manufacturing 
plant is operated. In addition, stocks of Disstoy 
mill products manufactured at the home factory 
in Philadelphia, Pa., are carried for distriby. 
tion thruout the Northwest. The building of 
new quarters, therefore, indicates only an ex. 
pansion of present activities. 


Iowa’s “‘House of Seven Gables” 


Even if one had not read the famous story, 
the phrase ‘‘House of Seven Gables’’ would 
be likely to come to mind as he looked for the 
first time at the quaint pioneer home on the 
F. L. Williams farm near Postville, Iowa. 

It was just a little bit of a house when it 
was first put up on the windswept, uninhabited 
Iowa prairie seventy-five years ago, for lumber 
was exceedingly scarce and hard to get in thoge 
days. As the family grew and prospered, the 
ground floor plan of the residence was ex- 
panded until in the end it came to embrace 

seven rooms, each one 
| a gabled L. As it was 
thus finally completed so 
long ago, the home 
stands today, not a 
change having been 
made in it. It is in 
good condition and con- 
tinues to be the home of 
members of the Williams 
family. At the time the 
residence was built, the 
Williams farm contained 
two thousand acres, 
Tho much of the original 
tract has been disposed 
of, ‘‘Grand Meadow’’ 
farm is still one of the 
largest and finest in 
northeastern Iowa. 

Around the little fron- 
tier frame house has 
grown a splendid group 
of buildings—big barns and silos, hog stables 
and sheep sheds, and a fine modern residence. 
To the old house—where live Wilkes Williams 
and Miss Ann Williams, son and daughter of 
the builder of home and farm, Elias H. Williams 
—still clings, however, perhaps more than to 
any other, the real atmosphere of the Iowa 
pioneer home, the kind founded by the men 
and women of culture and refinement of New 
England and New York who formed the van- 
guard of settlement on the prairies of Iowa. 

The Williams home in reality was in early 
days more than just a pioneer home. It was 
a sort of high court. Elias H. Williams was 
a leading member of the bar in Iowa, and 
served as chief justice at one time of the 
State supreme court. His wife was a sister of 
William Larrabee, who later was twice gover- 
nor of Iowa, and the Larrabees who lived nearby 
at Clermont, where Mr. Larrabee was in the 
milling business, were frequently visitors. 

In early days lawyers made their rounds of 
county courts on horseback—were circuit rid- 
ers, in fact, as much as the preachers were. 
Judge Williams’ home with its fame for hos- 
pitality and the high learning and the standing 
of the judge in legal circles, became a sort 
of Mecca for the circuit rider lawyers. Here 
they often met, sometimes eight or ten of them, 
and many a question of vital importance to 
the growing commonwealth was settled behind 
the doors of the little frame house. 
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AccorDING to a report of the National Bureau 
of Economic Research, the losses suffered by the 
people of the United States, owing to the de- 
pression of 1921, amounted to $6,000,000,000. 
That depression, according to the same authority, 
was the fifteenth in a cycle of the last 100 years; 
the previous crises being in 1812, 1825, 1837, 
1847, 1857, 1873, 1884, 1890, 1893, 1903, 1907, 
1910, 1913, 1920. 
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Analyzes Market Conditions 


SeaTTLE, WaSH., May 26.—Harry I. Worth, 
president of the. Worth Lumber Co., whose 
(Pir Lumber Production and Sales Chart’’ 
appears monthly in the AMERICAN LUMBERMAN, 
has just completed a critical analysis of con- 
jitions affecting the market. He remarks that 
every lumberman, retailer, wholesaler, and manu- 
facturer, would like to know the future trend to 
guide him in his own business. Mr. Worth says: 


It is impossible to see into the future except by 
judging present conditions in the light of past ex- 
perience. During the last few years students of 
commercial conditions have emphasized the cycle: 
prosperity, decline, depression, recovery and pros- 
perity again. ‘This study has not been related to 
the lumber market and yet the same laws seem to 
apply. 
ahiarket conditions and prices are always related 
and influenced closely by the law of supply and 
demand, so that when sales exceed production, 
prices are usually strong, with a tendency to ad- 
vance, and when sales are less than production 
there is small probability of advancing prices and 
at least the possibility of a decline. This can be 
taken as a fundamental law in our consideration of 
the market. 7 : 

Accompanying this article is a chart showing the 
relation between sales and production of Douglas 
fir mills belonging to the West Coast Lumbermen’s 
Association during 1921, 1922 and up to the pres- 
ent date in 1923. When the irregular line is above 
the base line showing solid black in the upper half 
of the chart, it indicates that sales are greater 
than production and a study of this chart will 
show that there has been a period of excess sales in 
the late winter or early spring of each year. Later 
in the year sales have been less than production. 

During 1921 sales reached their peak in April; 
declined until they were less than production dur- 
ing the middle of summer; and had a sudden ex- 
pansion in October when some eastern wholesalers 
speculated on the market, but were mistaken in 
their anticipations, because November business was 
light. December showed excess sales due to the 
holiday closedown, but again below the line during 
January and February, 1922. There was a sudden 
heavy demand in April, 1922, from which point 


prices were not reduced to any great extent during 
the summer when sales were so much less than pro- 
duction. Manufacturers are entering the present 
period with very depleted stocks which they will 
need to replenish. There is a strong demand at 
high prices from railroads, car building companies, 
and for the California and export trade. There is 
no indication of a weakening in prices on any kind 
of special manufactured lumber. There will prob- 
ably be more or less surplus accumulation of stand- 
ard items, such as dimension, boards, flooring, 
ceiling, drop siding etc., which shippers may desire 
to move at slight concessions, but this will only 
apply on desirable orders for surplus stock. 


A Look into the Future 

It is always dangerous to prophesy, but judging 
from the past the indications are that we are 
entering a period when lumber orders can be filled 
promptly, giving the best of service to the buyer 
and a price basis that will be reasonably stable 
without many fluctuations, unless there is some 
radical development that can not be anticipated. 
Buyers of standard stock items are probably not 
justified in anticipating their wants except to 
secure deliveries by the time the stock is required, 
but on the other hand they probably will be follow- 
ing a short sighted -policy of holding off buying in 
expectation of a decline in prices. Healthier mar- 
ket conditions for all concerned would result from 
a more steady demand made possible when buyers 
order the stock they need as it is needed, rather 
than try to anticipate future prices, which produces 
fluctuations in demand with the accompanying 
result of fluctuating prices. 


Beating the Wobblies to It 


SEATTLE, WASH., May 26.—A good story is 
told by Clyde Walton, president and general 
manager of the Walton Lumber Co., how Jack 
Frost or ‘‘Judge’’ as he is better known, who 
is manager of the logging operations of the 
company—the Wallace Falls Logging Co. at Wal- 
lace Falls—handled the I.W.W.’s who invaded 
Wallace Falls during the recent strike. 

Twenty-one wobblies, by actual count, arrived 
in Wallace Falls early one morning by train 
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Explanation. 
over production per month. 
less than production. 


Worth Chart of Fir Sales and Production 


there was a steady decline until sales and produc- 
tion were balanced in July, but dropped in October 
to 111,000 feet less than production. That was the 
low point from which there was a rapid increase 
of sales until they became greater than production 
in December and reached a maximum excess of 
122,000 feet in January of this year, which is so 
recent that the situation is familiar to all. Since 
Janua sales have declined until April showed 
them 12,000,000 feet less than production. 


Sales and Production Sure to Balance 


Sales and production of fir are sure to balance in 
the long run, because the manufacturer can not con- 
tinue indefinitely selling more than he produces, 
nor will he continue manufacturing and piling up 
stock greater than he is able to sell. Nineteen 
twenty-one showed sales slightly in excess of pro- 
duction, while 1922 showed production slightly in 
excess of sales, so that the two years represent 
almost a balance between sales and production. 

The conclusion which we can draw from the 
above analysis is that when sales are greatly in 
excess of production during one part of the year, 
it is probable they will be less than production 
during the remainder of the year. That was true 
during 1921 and 1922; therefore since we have just 
experienced a great excess of sales during the first 
three months of this year, it is reasonable to expect 
eo will be less than production during the sum- 

Nineteen twenty-two was a great building year 
and it is improbable that 1923 will show a larger 
total because there are not many more mechanics 
In the building trades this year than last, possibly 
less, because of the more prosperous conditions of 
other industries. These men can use up only a 
fixed amount of lumber and with the present costs 
of building over those of 1922, it is doubtful 
Taether there wil be any greater total of construc- 

The large amount of fir lumber bought during 
recent months must be used and both factories and 
retail dealers will probably buy only to fill in their 
stocks during the next few months. There is small 
Probability of advancing prices, therefore no in- 
centive to anticipate wants further than delivery 
When lumber is required. 

An Easier Market But Not Lower Prices 


pet first thought, the probability that sales will 
a than production during the summer would 
Po icate a lower market. It no doubt will be an 
Perl market but not necessarily lower prices, as 

Own by the experience of 1922 when fir lumber 


Solid black above base line indicates excess sales 
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48 
from Seattle, and the judge, who is an Amer:- 
can thru and thru, resolved that the Wallace 
Falls operations should not be disturbed by these 
wobblies. Almost as soon as they got off the 
train, he politely but firmly said to them: ‘‘ You 
are now on a publie highway. On either side is 
private property, on which you must not go. The 
proper direction to move is that way’’ (gestur- 
ing up the road toward Index.) 

The judge has two of his sons assisting him 
at the camp, Jack jr., and Pete, the latter a 
graduate of the naval academy at Annapolis and 
a World War veteran. Jack jr. was delegated 
to stay at Wallace Falls to see that no new 
delegation of wobblies arrived, and Pete to assist 
his father. 

Seeing that the wobblies had made no move 
since he had first spoken to them, the judge 
again addressed them, saying: ‘‘Gentlemen, it’s 
time to move. On your way, please.’’ ‘‘Count 
’em Pete,’’ ordered the judge, as the procession 
started, and Pete replied, ‘‘Yes sir (salute)— 
—twenty-one sir,’’ (salute). At a bend in the 
road Pete counted them again to see that none 
had got away, replying to his father’s order 
with a salute. This was repeated many times 
until the wobblies finally arrived in Index two 
hours later. 

The bunch was pretty well dragged out by 
the time it reached Index and at the sign of a 
restaurant, prepared to invade it, but was met 
by a surprise there. Sixty husky lumberjacks 
acting on telephoned orders from Jack jr., 
herded the I.W.W.’s together, saying, ‘‘ You 
can’t eat here. On your way.’’ When the 
first train came in some of the wobblies at- 
tempted to board it, but were told they were 
going the wrong way—that they were headed 
east. When the east-bound train arrived some 
time later the twenty-one wobblies were invited 


aboard, which they did, empty stomachs and all. 
What they said about the judge and his sons 
as the train pulled out, will not bear repetition. 

‘“Mighty long walk to make on one cigar,’’ 
remarked the judge, as the train pulled away. 


Shingle Marketing Campaign Planned 


SEATTLE, WASH., May 26.—A vigorous cam- 
paign to combat antishingle propaganda is 
under way, as a direct result of a meeting last 
week of the trustees of the shingle branch, West 
Coast Lumbermen’s Association, together with 
a number of representative manufacturers. With 
Paul R. Smith, vice president, in the chair, it 
was moved by Mr. Merritt, seconded by Mr. 
Johns, that the Chair be authorized to nominate 
a committee of five, of whom two members should 
be suggested by the Shingle Manufacturers’ 
Association of British Columbia. The Chair 
named Mr. Case, Mr. MeMaster and Mr. Morley. 
The names of the British Columbia committee- 
men will be named later. R. 8. Whiting, secre- 
tary, was authorized to draw up a plan to be 
approved by the committee, and then to be 
referred back to a full meeting of the board. 

Mr. Whiting reported the action regarding 
the Emma Farms Association roof; also a sum- 
mary of his work in the East, including the 
roofing tests at Indianapolis, and the results of 
the conference with the bureau of standards, 
Department of Commerce. 

Arthur Bevan, assistant secretary and treas- 
urer, read a report on the satisfactory condition 
of the antishingle-ordinance fund, after which 
there was a discussion of tentative plans and 
suggestions regarding the campaign. 

Preliminary to the official meeting of the 
trustees, the Wednesday luncheon of shingle 
manufacturers and wholesalers was one of the 
most important held in many months. The 
attendance taxed the capacity of the room. John 
McMaster, the veteran dean of the industry, 
was given a rousing weleome when introduced 
to the assemblage. Tom Shields, of the Simonds 
Saw & Steel Co., was persuaded to tell a few 
of the stories for which he is famous. J. A. 
Edgecumbe, president of the Shingle Associa- 
tion of British Columbia, gave an exceedingly 
plain talk from the standpoint of the British 
Columbia manufacturer. 

Shingle Men Beginning to Wake Up 

Mr. Whiting, as principal speaker at the lunch- 
eon, occupied the floor for nearly an hour, and 
was listened to intently thruout his narrative of 
experiences during several weeks in combating 
antishingle propaganda. He reminded his audi- 
tors that in his judgment the entire selling struc- 
ture of the shingle industry was about three 
hundred years behind the times, while their com- 
petitors were keenly up to 1923 methods. ‘‘The 
fact remains,’’ remarked Mr. Whiting, ‘‘ that 
we’re not drumming the brush, and we’re not 
getting our proportion of the business.’’ But 
everywhere he had gone the encouraging com- 
ment had been made that ‘‘ You fellows are be- 
ginning to wake up’’—showing that the efforts 
on behalf of red cedar shingles Were taking 
effect. Mr. Whiting humorously remarked that 
he had been given a ‘‘raz,’’ since every time 
he appeared in Seattle, the market went off, and 
‘‘it began to rain.’’ He believed the time had 
come to employ ‘‘ballyhoo’’ methods, saying to 
the assembled shinglemen that they could effec- 
tively take as their text, 

The more you tell, 
The more you’ll sell. 

Referring to the tests of roofing at Indian- 
apolis, Mr. Whiting stated that the representa- 
tatives of the industry had received the very 
highest codperation from the dealers in that 
State, and likewise he praised the wholesalers 
generally for their ‘‘splendid codéperation’’ in 
the Department of Commerce matter. The Chi- 
cago conference with the bureau of standards 
had been satisfactory in the highest degree, the 
speaker remarking, ‘‘There is every reason to 
believe that we will get a fair show—the thing 
we’ve been trying to get for eight years.’’ He 
closed his remarks by saying he was convinced 
that red cedar shingles would emerge from the 
tests to be conducted at Washington, D. C., 
entirely vindicxted, and that the quality shingle 
would certainly be accorded a high place strictly 
on its merits as roof covering. 
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Museum at San Francisco. This museum al- 
ready contains a number of interesting lumber 
specimens, including sections of giant red- 
wood trees, but it is not yet worthy of an in- 
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Lufkin Welcomes Lumberman Poet 


LUFKIN, TEx., May 28.—The lumbermen of 








Banqueted in Honor of Marriage 


BacpaD, FLA., May 28.—In honor of the mar- 









riage at DeFuniak Springs, May 19, of Mr. and 


Tos ‘ : ; lustry that has done so much to build up munity an opportunity both to see and hear th week 
Mrs. G. O. Waits, a complimentary dinner was (US! : : ue j pr r the 
sedeved the happy uate on the evening of California to its present proud position. ‘‘Tumberman Poet,’? Douglas Malloch, of the | ty ! 
3 ] . r ‘er = : 
May 22 at the Bagdad Inn here. The hosts on ‘summmeaaamdaanwanes AMERICAN LUMBERMAN, Chicago. Mr. Malloch * r 
this occasion were Mr. and Mrs. E. C. Work. on Sunday afternoon arrived at Nacogdoches, wee 


Mr. Waits was recently elected president of 
Bagdad Land & Lumber Co. and Mr. Work is 
comptroller of that company. The guests were 


Company Grows Quickly in a Year 


TupPELO, Miss., May 28.—This month marks 


Lufkin on May 21 gave the people of the eo. 


where he was met by a committee headed } 
Phil A. Ryan, of Lufkin, and Representative 
Eugene Blount, of Nacogdoches. He wag 
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imite » office staff ads art. the first birthday of the W. G. Kirkland Lum- escorted to a local theater, at which there hag | (aS 
acai aie telien ucnees a oad tees ber Co., of Tupelo. The tiny infant of May, been arranged a mass meeting that Mr. Malloch } Coal 
Edgar Keen, Mr. and Mrs. W. C. Sheppard, 1922, has become a lusty child in 1923 with addressed. Mr. Malloch came by motor to of 6,4 
Mr. and Mrs. C. H. Overman, Mr. and Mrs, Promise of a most healthy youth. Lufkin immediately after the Nacogdoches 

O. M. Carter, Mr. and Mrs. Leo V. Davis, Mr. The W. G. Kirkland Lumber Co, started out meeting. 1 
and Mrs. Goldie McEwen, Dr. and Mrs. J. B. 19 small way, but an ambitious one. One plan- At noonday the poet was formally welcomed 0 
Turner, Mr. and Mrs. W. M. Sweat, Mr. and 18 mill and one concentration yard, a small py Brill’s band, and was the guest of honor at OM 


Mrs. Charles Campbell, Mr. and Mrs. R, D. Office and the genial personality of W. G. Kirk- the weekly luncheon of the Lions Clubs, which 


























: si * ° . cent | 
: ‘ Mrs. Eugene Jernigan, Miss S. E. land, a young lumberman of considerable experl- had moved its meeting ahead a day so that he i 
A. S. J. Penney, O. N. Sheppard, Robert ‘+t now has three planing mills and four a gave a dinner at the Hotel Angelina. that 
Sweeney and Brown Davis. centration yards located wee three trunk ‘ek Monday evening Mr. Malloch addressed the of 0 
Mr. Work, as toastmaster of the evening, in railroads and bangle os position to give quick public at the Central Grammar School, with close | mal 
introducing the guests of honor and in welecom- shipment of dry stocks. — ‘ ; , to a thousand people present. He was intro. week 
ing the others, stated ‘‘that this marriage was, sg nrg se —— “ geen — duced by Dallas M. Tourtellot, of Houston, J thro 
a very happy event and furnished an opportunity ingest to : é a 0 ; pe a ey d After a musical program by local vocalists and a lit 
for getting better acquainted with our new presi- ia the oe ¢ A “> - i ve il roe - Frank Colby, the Houston baritone, Mr. Malloch gran 
dent and boss; also to meet and know the boss and Lum er Co. he company naturally jet delivered his address. _ ; ; Neb. 
of our new president.’’ During the progress dies some ane oa dimension is ~ chie A large number of visitors were in Lufkin for Holl 
of the banquet various ones among the guests output of the mills of this section of east the day, including Watson Walker, of the South. took 
were called upon for toasts and responded very a pg mrad Rep Slewatte ie ee fath 
wittily and appropriately. NE ice . . BES; Sere. W. ls hug 
During rig So of the cake by the bride, O’Quinn; Russell A. Hey, of the Houston branch ber 
Mrs. Carter gave a very interesting explanation of the Baldwin Locomotive Works; S. F. Baker, Om 
of the meaning of the favors that were to be of Tyler, and other Cotton Belt officials. part 
found, one of them being a dime, which was All the arrangements for the day, which was said 
supposed to make its finder very wealthy. Mr. pronounced a great success, were made by Philip sha 
Penney was the fortunate finder of the dime and A. Ryan, president of the Philip A. Ryan Lum. yea 
Miss 8. E. Stewart found the ring, and this is ber Co. iiitieliaiitiaietailiiaaiaaniie to! 
supposed to mean an early marriage. 300. 
When the cake cutting ceremony had been Italian Wood Paver Startles Boston 
concluded, Mr. Work presented the bride and M: 
groom with a beautiful sterling silver water Boston, Mass., May 28.—Several southern . 
pitcher set, ‘‘given,’’ he stated, ‘‘in the name lumber mills would be kept running night and ] 
of the employees present and which carried with day on the production of wood blocks, if Daniel the 
it the sincere wishes of all that the joys and Ruffo of 479 Washington Street, Brighton dis- in 
happiness of their marriage might be as endur- trict, were triplets or even twins, according to all 
ing as the metal of which the gift is composed.’? some of his admirers who are ready to back this ing 
Immediately after the conclusion of the din- genial Italian craftsman with real money as of 
ner, the bride and groom left the city for a the ‘‘speed king’’ of the world when it comes re 
honeymoon trip, tho not without being detected to laying wood block paving. ot 
and heavily showered with rice at the railway When Daniel Ruffo is ‘‘right,’’ as the big sti 
depot. li a league pitchers say, he can slam the tar coated be 
. = lian - wooden paving blocks into place at the rate of #1 
The First Shingles in California W. G. KIRKLAND. L. J. WILSON, one a second. That means about 28,000 wood al 


The use of shingles in California; that is, 
their use upon a commercial seale, goes back 
at least ninety years, which is about as far as 
civilized California goes back. It is due, inei- 

.dentaliy, to the efforts of the California His- 
torical Society that a check can be made 
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Mississippi. The timber in this section is especi- 
It is light in weight 


ally suited to dimension. 


blocks handled for his day’s work. His feats 
on Pearl Street, which is being resurfaced with 
wood, attracted thousands of persons recently 
and were the subject of several newspaper 
articles and illustrations. The sidewalks near 
the new Boston Federal Reserve Bank Building 


and soft of texture and its working qualities 
are a joy to the carpenter. 

The W. G. Kirkland Lumber Co. has suffered 
from no car shortage the last year, so far as 







on Pearl Street have been blockaded at times 
by stenographers, clerks, office boys and busi- 
ness men who were stretching their lunch time 
to watch Ruffo strive for new speed records 


upon this date. The society has just issued a 
volume called ‘‘The Chronicles of George C. 
Yount,’’ and these chronicles, under date of 


1833, contain the following entry: Corinth is lo- 


& e. s 

From Benicia, Yount proceeded to Pétaluma, and 
the missions of San Rafael and Sonoma. The 
padre of the two missions, recognizing his all-round 
frontier ingenuity, hired him to make some needed 


its Tupelo plant is concerned. 


eated at the intersection of the Frisco 


abundant here. A good stock of air dried di- 


and 
Mobile & Ohio railroads and ears are always 


while newspaper cameras were clicking. a 

Going at top speed, Dan Ruffo can lay in 
orderly fashion enough wood paving blocks to 
keep a dozen laborers busy hauling them to 





mension is carried on hand at the Tupelo yard 
to take care of pressing orders. The company 
takes the output of eleven sawmills in the 
vicinity of Tupelo. 

W. G. Kirkland, founder of the company and 
its president and general manager, was formerly 
with the J. M. Griffith Lumber Co. as sales 
manager of the former Blodgett operation. Be- 
fore organizing his own company he was sales 
manager for Leake & Goodlett of Tupelo. He 
enjoys an acquaintance with many lumber con- 
sumers in the north and east. 

Associated with Mr. Kirkland as secretary 
of the company and its sales manager is L. J. 
Wilson, formerly in business at Meridian. They 
are not trying to handle all the orders placed 
in this territory but are doing a comfortable 
share of the business in a way to make regular 
customers. 


him from the base of supplies a few yards from 
the scene. His endeavors present a decided 
contrast to the picture presented in a cable 
dispatch from London dated May 18 and pub- 
lished as follows in Boston dailies: ‘‘Dr. Ken- 
neth Van Allen of New York, filled with dis- 
gust at the slow work of English pavers who 
were laying a new wood block pavement Im 
front of the Savoy Hotel, offered a prize for 
the man who would lay the largest number i 
a day. They all started furiously to work but 
there was a dispute as to who won. Dr. Van 
Allen gave each man a cash prize and gave a 
solid gold watch to the foreman. All the 
American got out of it was the satisfaction 
of seeing they could really work if they had to. 

Wood block paving has been very popular in 
Boston and vicinity in recent years. It is quiet 
and, when properly laid, it is very durable and 
economical. A movement is now under way 10 
have wood block paving laid here in the vicinity 
of all hospitals, schools, courthouses and other 
places where quiet street traffic is especially 
desirable. 





















repairs on the buildings. Mrs. Watson says that 
Yount was the first person to make shingles in 
“Alta” (higher or upper) California. 


Further light on Yount’s pioneering activi- 
ties in the lumber business is shed by a manu- 
script now preserved in the Bancroft library, 
and referred to in the chronicles named. The 
manuscript says: 

I made arrangements with George Yount to 
manufacture shingles, to shingle Vallejo’s house in 
Sonoma. The shingles had to be made in the most 
primitive manner, as we had no machinery. The 
tree was felled, barked, cross cut off in blocks of 
18 inches long, then split and shaved. With all 
those difficulties, Yount and myself used to make 
about a thousand shingles a day each, and I have 
seen men make as many as fifteen hundred. Those 
shingles we made were the first that had been seen 
in the country. 


THE FARM VALUE of milk sold in 1922 is esti- 
mated by the Department of Agriculture at 
$722,000,000, and the value of milk consumed 
on the farms as $636,000,000. 


The publication of these old chronicles has 
led Gus Russell, of the Santa Fe Lumber Co., 
San Francisco, to offer a prize for the oldest 
sawn shingle in California, which, when he 
gets it, he preposes to place in the De Young 
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Revenue Freight Loadings Increase 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., May 31.—During the 
week ended May 19 the railroads of the coun- 
iry loaded 991,797 cars with revenue freight, 
an increase of 17,266 cars over the preceding 
yeek and the largest loading for any week 
jnce late last fall. Forest products loadings 
totalled 77,653 cars, an increase of 3,229 over 
the week before and an increase of 16,479 
ars over the corresponding week last year. 
(oal loadings were 181,599 cars, an increase 
of 6,441 over the week before. 


To Operate Lumber Yard in Omaha 


OmAHA, NEB., May 28.—Eugene Holland, re- 
cent purchaser of the Cady Lumber Co., this city, 
has moved here from Lincoln and taken formal 
possession of that property. Mr. Holland says 
that for a number of years he has been desirous 
of owning and operating a lumber yard in 
Omaha, and that the opportunity came a few 
weeks ago when the Cady Lumber Co. was 
thrown on the market. Mr. Holland comes from 
a line of lumbermen. In the early days his 
grandfather, Martin Holland, went to Friend, 
Neb., then a frontier town, and established the 
Holland Lumber Co. His son, Lawrence, finally 
took over the business and operated it, as his 
father grew old. Lawrence is the father of 
Eugene, who is now head of the Holland Lum- 
ber Co., and has just purchased the yards in 
Qmaha. ‘‘Yes, my family has always been 
particularly interested in the lumber business,’’ 
said Eugene, ‘‘and I plan that that interest 
shall not cease, for I have two sons, one 2% 
years old, and one 5 months old, and I plan 
to start them in the lumber business just as 
soon as they are of age.’’ 


Maple, Spruce and Pine for Violins 


PuTNAM, CONN., May 29.—The demand for 
the very particular kinds of lumber required 
in the manufacture of violins may not be especi- 
ally important in the matter of quantity, accord- 
ing to John A. Morse, the famous violin maker 
of this town, but it certainly is important as 
regards quality. Mr. Morse, as well as the few 


other violin craftsmen in this country, and the 
stringed instrument factories, is always glad to 
be put in touch with a supply of good, old 
growth, well seasoned rock maple, clear spruce 
and silver pine. 


Any lumber dealers or manu- 
facturers who have old, 
air dried stock of this 
kind on hand, the older 
the better, may find it 
worth while to get in 
touch, thru their local 
musical instrument deal- 
er, with manufacturers 





JOHN A. MORSE, 
Putnam, Conn. ; 


Tells of Violin Makers’ 
Needs 





of violins, mandolins, 
xylophones, violoncello 
viols, violas, violones, 


guitars and similar ex- 
amples of the musical 
art whose value is large- 
ly dependent upon the 
correct selection 
preparation of certain woods. 

Thoroly seasoned clear spruce, which has been 
cut at least ten years, is especially desired by 
manufacturers of stringed musical instruments, 
Many of whom will buy whenever they have a 
chance to pick up really desirable stock and 
lay it away for years to undergo further season- 
ing, or until they need it. ; 

In a statement prepared for publication in 
the AMERICAN LUMBERMAN, Mr. Morse writes 
in part: 


A few hints in the actual work of making violins, 


and especially about the wood that I use for that 


and | 


purpose: I use the best time seasoned rock maple 
for the backs, ribs (or sides) and the neck. Spruce 
is used for the top (or belly). The claim has 
been made by some that other kinds of softwood 
are used for tops, but probably ninety-nine violins 
out of a hundred, upon examination, will be found 
ta have spruce tops. I use nothing but the best 
time seasoned wood ; in some cases have used wood 
known to be more than 100 years old, but probably 
wood seasoned for ten to thirty years is as good 
for the purpose as any. I have found upon experi- 
ment that quick dried, or kiln dried, wood does not 
give the required tone and is also liable to check 
or crack on subjection to steam or furnace heat. 

The dimensions of the wood in the rough are, 
if for whole backs or tops, 16 inches long and 8% 
inches wide and not less than %-inch thick, and the 
stock should be quarter-sawed. The dimensions for 
the ribs, in the rough, are 1%, inches wide and 
1/12-inch thick, and this also must be quarter-sawed. 
The block for the neck should be 10% inches long, 
2% inches wide and 1% inches thick. ; 

There are a good many things in connection with 
this subject that I could tell you, such as the 
varnish, the strings, the bridge, sound post, the 
bass bar etc.; also it is not easy to find suitable 
wood, and it takes years of experience to be able 
to pick it out. Suffice it to say that really desir- 
able violin wood is not found in every pile of 
lumber. 

Putnam’s champion violin maker was born 
at Woodstock Hill and lived there until he came 
to Putnam 33 years ago when he inherited his 
father’s village store. He is a graduate of 
the New England Conservatory of Music, at 
Boston, Mass., where he studied the violin and 
the organ. In his early years Mr. Morse was 
in the show business. For a time he served as 
postmaster at Woodstock Hill. This violin mak- 
ing business was inspired by a friend some forty 
years ago, who had made a violin and freely 
boasted about it in the neighborhood. The initial 
instrument did not please Mr. Morse in any way. 
Convinced that he could do better, he made one. 
When it soon found an unsolicited purchaser, Mr. 
Morse started to create another, and from then 
on his time has been ‘‘ one violin after another.’’ 


Weekly Sailings from Terminal Ports 


New York, May 28.—A service between east 
and west Coast ports of the United States by 
way of the Panama Canal will be established by 
the Transmarine Line, the operating arm of the 
Submarine Boat Corporation, beginning with 
the sailing of the steamer Surailes from Port 
Newark Terminal, June 12. Thirteen vessels 
will be placed in the service, giving weekly sail- 
ings from terminal ports. 

The Transmarine is the seventeenth line to go 
into the intereoastal trade, which is probably 
the most active and prosperous ocean route in 
the world. Its thirteen ships will place it fourth 
in point of numbers as compared with the other 
lines. The three with the greatest number of 
vessels are the American-Hawaiian, the Luck- 
enbach and the Isthmian. 

Newark will be the only Atlantic coast port 
to be served by the Transmarine line. On the 
west Coast, Los Angeles Harbor, San Francisco, 
Seattle and Tacoma will be called at. The line 
has a long period contract to carry the products 
of Babcock lumber interests, the agreement hav- 
ing been signed at New York thru the Babcock- 
Angell Lumber Co. of Grand Central Terminal. 


Ralph Angell said today that the contract will 
insure the receipt at Port Newark of a vessel a 
week for fifty weeks and will be the only agree- 
ment of the kind for hauling lumber in existence. 
He said the lumber thus will be kept coming into 
the metropolitan district in a steady stream, 
winter as well as summer. 

Post war settlements with the Shipping Board 
left the Submarine Boat Corporation with thirty- 
two cargo vessels of a standard type, each 5,300 
deadweight tons. Employment of. these was 
lacking until last August, when a service to 
Pensacola was started and in December a service 
to Port Arthur, Tex., was opened. 

When the intercoastal service gets under way, 
the Transmarine will have twenty-one of the 
thirty-two vessels in operation, and plans are 
under way for chartering the others or turning 
them into the Chilean nitrate trade. 

Port Newark is being developed as a dis- 
tributing base for the port of New York espe- 
cially in so far as lumber is concerned, and ef- 
forts are being made to interest western mer- 
chants, who need eastern terminals and concen- 
trating points for the storage of lumber, canned 
goods and other typical Pacific coast products. 


Promoted to Position at Longview 


Kansas City, Mo., May 29.—B. H. Smith, jr., 
has been appointed assistant general manager 
of the Longview (Wash.) division of the Long- 
Bell operations and has gone to Longview to 
assume his new duties. The vacancy in the gen- 
eral managership of the Ludington (La.) divi- 
sion made vacant by his appointment, has been 
filled by the promotion of J. F. King, from the 
superintendency. Mr. King has been with the 
Long-Bell Lumber Co. twenty-three years in 
various capacities. 

Mr. Smith began his 
career with the Long- 
Bell company in a minor 
capacity at the mill at 
Bonami, La., and after 
several years there was 
transferred to the plant 





B. H. SMITH, JR. 
Assistant General Man- 
ager Long-Bell Operations 
at Longview, Wash. 





at Longville, La., when 
that plant was built. 
Desiring to broaden his 
knowledge of the busi- 
ness, Mr. Smith trans- 
ferred from the manu- | 

facturing to the selling 

end and in 1911 went to 

the retail yard at Coffeyville, Kan. After. 
eighteen months there he transferred back to 
Longville, remaining until 1917 when he was 
detailed to the Quitman (Miss.) mill as plant 
superintendent. Two years were spent at Quit- 
man and Mr. Smith then was transferred to 
Ludington as general manager, leaving there 
last week for the new position at Longview. 
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Makes New Loading Record 


OAKDALE, LAa., May 28.—What is believed to 
be a record for log loading was hung up here 
on May 21 by a loading crew of the Forest 
Lumber Co. On that day J. S. Burgess, with a 
MeGiffert log loading machine loaded 1,741 logs 
on 135 cars. This record was made in an 11- 
hour working day with the regular loading crew 
and the addition of one tong hooker. A con- 
servative estimate without scaling, placed the 
total of these logs at 500,000 feet, altho many 
of the men believe that the scale will show the 
day ’s run to exceed 600,000 feet. 

The loading crew was ably assisted in making 
this record thru the splendid work of the train 
crew which handled the cars. The company only 
has forty-five cars in service and these logs 
were loaded at a point twelve miles from the 
mill. The logging train made five round trips, 
hauling twenty cars in four of these, and thirty- 
five cars on the last trip in. 

The previous high record is said to be 100 
cars in ten hours’ loading. This new record of 
135 cars or more than 500,000 feet is believed 
to be the highest record yet attained in a south- 
ern pine operation. In any event, the Forest 
Lumber Co.’s loading crew believes it has hung 
up a record that will be mighty hard to beat. 


Utilization and Service Department 


Syracuse, N. Y., May 28.—The New York 
State College of Forestry at Syracuse University 
has established a department of forest utiliza- 
tion and a wood utilization service which 
promises to be of considerable interest to both 
lumber. producers and lumber consumers. This 
includes a bulletin service, listing timberlands, 
logs and lumber which are for sale and also 
similar items whieh are wanted by various 
corporations or private individuals. An exten- 
sive mailing list is being carefully built up, 
including woodlot owners, lumber manufaetur- 
ers and distributers, and the leading eastern 
lumbermen’s organizations. 
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Books of Value to Lumbermen 


Making Good Will By Telephone 


The importance of the modern telephone as 
an adjunct to business is so well known that 
there is no need to stress the point. However, 
every business man has an occasional expe- 
rience which demonstrates the fact that, some- 
times at least, not enough consideration is 
given to the training of those who use the 
business telephone. A great deal might be 
said on this subject, but much that should be 
known to everybody who uses the telephone 
for business purposes is contained in a tiny 
booklet entitled ‘‘ Your Telephone; The Voice 
of Business,’’ by Pauline Dunstan Belden. 

There is nothing technical in the book. It 
is, in fact, a sort of manual of telephone con- 
duct so interestingly written and spiced with 
anecdotes as to tempt the reader to go thru its 
72 small pages at one sitting. The booklet 
sells at 50 cents a copy, but as it is designed 
for distribution among employees, lower prices 
are made in quantities. A few dozen would 
prove to be a good investment for every 
business concern. The AMERICAN LUMBERMAN 
will be pleased to supply single copies at the 
price quoted and to quote special prices in 
quantities. 


DE SALSSZL LEE | 


Kiln Drying Information Simplified 


In a book entitled ‘‘ Practical Kiln Drying,’’ 
E. U. Kettle, associate member of the Amer- 
ican Society of Engineers, has produced a 
book written, as he says, with no pretention 
to literary style but with the hope of stating 
plain facts in a plain manner so as to be 
understandable by ‘‘all sorts and conditions 
of men’’ who may chance to peruse them. The 
book, the author says, is designed primarily 
for the dry kiln operator, but he hopes that 
the kiln owner and the superintendent will 
find much of interest in its pages. 

Most lumbermen know at least some of the 
reasons for kiln drying lumber, but Mr. Kettle 
has in a preliminary chapter set forth some 
well known reasons, as well as some not so 
well known, in such a way as to show that the 
dry kiln is an important if not an almost 
indispensable factor in the economical conduct 
of the modern lumber business. Mention of 
a few chapter headings in this book will indi- 
cate the manner and completeness of treat- 
ment; Yard and Dry Kiln Layout; Principles 
of Lumber Drying; Dry Kilns and Methods 
of Testing Them; Types of Kilns; Uniformity 
in Drying Lumber; Kiln Operators’ Troubles; 
Kiln Maintenance, and Repair and Remodel- 
ing of Kilns. 

It contains numerous illustrations all of 
which serve to elucidate the text. 

The book, bound in flexible leather, is pub- 
lished at $3 a copy and the AMERICAN 
LUMBERMAN will be pleased to supply it at the 
publisher’s price. 


A New Work on Salesmanship 


Most persons who have given the subject of 
salesmanship any thought at all will admit that 
of all the traits a salesman should possess knowl- 
edge of human nature is indispensable. This, of 
course, includes knowledge of himself, as well 
as of the prospective purchaser. In a book en- 
titled ‘‘Creative Selling’’ with the subtitle 
‘‘Making and Keeping Customers’’ Charles 
Henry Mackintosh, former international presi- 
dent of the Associated Advertising Clubs of the 
World, has produced a work that should help the 
careful reader to understand and apply the prin- 
ciples on which good salesmanship is based, in- 
cluding a knowledge of human nature. 

Throughout the book the author has shown the 
applications of the mental and physical sciences 
to the art of selling. Without being technical or 
tiresome he shows that a good salesman knows 
the principles of psychology, and that his effec- 
tiveness is determined by the laws of physiology 
whether he is aware of the fact or not. ‘ 

No mere recital of the chapter headings of 


‘¢Creative Selling’’ will convey an adequate 
notion of the treatment given to the subjects 
named. However, the title of the first chapter 
‘“Effective Thinking’’ indicates that the author 
would have his readers develop themselves and 
their own methods instead of merely taking the 
‘‘sales dope’’ of others and going about their 
peddling. Another chapter entitled ‘‘ Mass Sell- 
ing’’ deals with a special kind of salesmanship 
in a somewhat unusual manner. ‘‘ Keeping Cus- 
tomers’’ the subject of chapter IV suggests the 
thought that creative selling is not of the 
single order kind. 

The author of ‘‘ Creative Selling’’ has a pleas- 
ing style and he has put into his book enough 
of personal experience and illustrative anecdote 
to give to it the human interest and practical 
value that should make it popular with all those 
whose mission it is to sell. The book is pub- 
lished at $1.50 and the AMERICAN LUMBERMAN 
will be pleased to supply copies at the pub- 
lisher’s price. 


Books on Patents and Trade Marks 


Two booklets entitled, respectively, ‘‘Pat- 
ents, Law and Practice’’ and ‘‘Trade Marks, 
Trade Names, Unfair Competition,’’ published 
by Richards & Geier, 277 Broadway, New 
York, contain a vast amount of information of 
interest and value to inventors and other 
business men. Usually improvements in in- 
dustrial methods are marked by inventions 
and the use of trade marks as a means of iden- 
tifying manufactured products and securing 
that form of property known as good will has 
become a feature of modern merchandising. 
The booklets referred to are available, with- 
out charge, upon request from the publishers. 


A Book on State Forestry Policy 


Owing to the fact that nowadays public in- 
terest is greater or appears to be greater in the 
activities of Congress than in those of the States, 
the public has given more attention lately to 
the efforts to develop a national forestry policy 
than it has to the actual developments in State 
forestry. Because this is true the book entitled 
‘*Forests of New York State’’ by A. B. Reck- 
nagel, professor of forest management -and 
utilization at Cornell University, is especially 
timely. The title of the book suggests a limited 
treatment of the subject matter, and to that 
extent is perhaps unfortunate because the facts 
and discussions in the book are of as wide in- 
terest as is the subject of forestry itself. 

Mr. Recknagel’s book contains descriptions and 
classifications of the lands of the State which 
are supplemented with maps. An interesting 
feature of the author’s method which makes the 
book especially valuable as an aid in mapping 
out a State program is his division of New 
York into what he terms ‘‘woodlot and forest 
regions.’’ Thruout the book the graphic form of 
presenting facts is used with striking effect. 
One map, for example, shows the counties in 
outline, and within each county is indicated by 
a shaded rectangle the forested area. In connec- 
tion with this map a note shows that of the 
State ’s total land area 30,500,000 acres, 12,000,- 
000 or nearly 40 percent is forest land. Of this 
the author says from 2,500,000 to 3,000,000 acres 
require reforestation. 

While the whole book will be read with the 
keenest interest by all who are interested in 
forestry, perhaps one of the most suggestive 
chapters in the book is that on the development 
of a State forestry policy. Other chapters treat 
of the lumber industry and its development, and 
the pulp and paper and wood using industries. 
orestry is discussed in one chapter as a land 
problem, in another as an industrial problem and 
in still another as an investment. 

Appendixes to this book contain valuable 
statistics and other tables, as well as informa- 
tion either illustrative of or supplemental to the 
main text of the book. The book is published 
at $2.50 a copy and the AMERICAN LUMBERMAN 


gs pleased to supply it at that price, post- 
paid, . 


Employer—Employee Co-operation 


‘‘Pulling Together’’ (with sequel), by Johy 
T. Broderick and with an introduction py 
Charles P. Steinmetz, Ph.D., is the  tith 
wholly appropriate, for a book that describe, 
a kind of codperation between employers ang 
employees that works to the advantage of 
both. This book which has gone thru its sixt) 
printing is written in conversational style 
and is so practical in character that it must 
appeal to every employer and employee ag 
well who has an open mind. 

While the name of no industrial concern js 
mentioned in the book, a reading of it leaves 
the impression that the author has expresgseq 
the views and described the methods of one 
of the great manufacturing concerns of the 
United States. Seldom has there come to the 
attention of the AMERICAN LUMBERMAN 4 
booklet of 167 pages so filled with hopefulness 
of a solution of the problem of industrial rela. 
tions as ‘‘Pulling Together.’’ The book jg 
published at $2 a copy and the American 
LLUMBERMAN will be pleased to supply it at 
that price. 


Yale Lecture on Hardwood Grading 


The third of the series of lectures provided 
for by the 20th Engineers Memorial Fund 
at the School of Forestry of Yale University 
was delivered by Chas. N. Perrin, secretary of 
Blakeslee, Perrin & Darling, Buffalo, N. Y., 
and ehairman of the inspection rules commit- 
tee of the National Hardwood Lumber Asso- 
ciation. The subject of Mr. Perrin’s address 
was ‘‘The Grading of Hardwoods.’’ The ad- 
dress, which was delivered Feb. 20, 1923, was 
reviewed at some length in the AMERICAN 
LLUMBERMAN of Feb. 24, page 47. It has since 
been published in full by Yale University and 
is now available in that form. In view of the 
interest in the subject of grading and the full 
treatment of that subject in its various as- 
pects given by Mr. Perrin the Yale booklet 
should find a wide distribution among lumber- 
men. 


Fire Stopping in Construction 


‘«Fire Stopping in Dwelling Construction’? is 
the third of a series of publications on lumber 
and its utilization published by the National 
Lumber Manufacturers’ Association. The title 
itself indicates in a measure the character and 
contents of the booklet, which describes the 
different types of lumber-built houses. Nu- 
merous illustrations amplify the text by show- 
ing in detail the methods of fire stopping in 
dwelling house construction. 

These booklets are prepared for distribution 
to architects, engineers and contractors, 4s 
well as to schools, colleges and libraries. How- 
ever, they should be of great interest to all 
lumbermen, tho perhaps especially to retailers. 
It is to be hoped, therefore, that lumbermen 1 
all branches of the industry will lend their 
aid toward giving it the widest possible dis- 
tribution and use where it will do the most 
good. Copies may be obtained upon request 
from the National Lumber Manufacturers 
Association, International Building, Washing: 
ton, D. C. 

THIS YEAR MARKS the tenth anniversary of 
the Lincoln Highway, sometimes referred to a8 
the nation’s ‘‘Main Street.’’ It is the longest 
‘‘street’’? in the world, extending more than 
3,300 miles from New York to San Francist?, 
passing thru eleven States. In the first mine 
years’ $47,000,000 was expended to make this 
a national highway. Last year $6,000,000 was 
expended on improvements, and $1,370,000 om 
maintenance. It is estimated that $20,000,000 
more will be required to perfect this great 
national artery. 
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Northern Hardwood Wholesalers Review the Market— 
Predict Industrial Activity Will Bring Large Demand 


MILWAUKEE, WIs., May 28.—Strong confi- 
dence in the fundamental soundness of the mar- 
ket for northern hardwoods, and in the indefinite 
continuation of the present general prosperity 
and industrial activity, was expressed by the 
members of the Northern Wholesale Hardwood 
Lumber Association during the spring meeting 
of that organization, held last Friday, May 25, 
at the Milwaukee Athletic Club. 

The meeting was opened by President Arthur 
Jarvis, of Eau Claire, Wis., who stated that 
while current business had slumped off some- 
what, the market preserved its strength and the 
outlook was most encouraging. He quoted an 
eastern financial writer to the effect that the 
recent lull’ in financial and certain industrial 
circles should cause no worry regarding the 
future, as this will have a very desirable stabi- 
ling effect that later will be reflected in 
stimulated business. If demand remained strong 
thruout and stocks were further depleted, this 
writer pointed out, inflation would be unavoid- 
able and a crash probable, whereas a breathing 
spell now and then, giving manufacturers a 
chance to replenish their stocks, and prices an 
opportunity to stabilize themselves on sound 
levels, would undoubtedly result in a long run 
of good business. He viewed with particular 
gratification the postponement of much large 
building, the need for which is not imperative, 
believing that this postponed work would mate- 
rialize after the most pressing needs had been 
satisfied and thereby take up the slack in build- 
ing activity that would follow the completion 
of the present extensive housing projects. 


Deferred Building Means Prosperity Next Year 


President Jarvis then called upon a number 
of those present to give their impressions re- 
garding the current situation. C. P. Crosby, 
of Rhinelander, Wis., thought it was a good 
thing that big building enterprises were being 
postponed, as this would result in a leveling out 
of demand. ‘‘We need prosperity next year 
as well as this year,’’ he said, ‘‘and there is 
nothing that stimulates prosperity more than 
building. The builders of this country will have 
all they can do for some time in constructing 
dwellings, and I am glad to see all projects 
that are not absolutely necessary at this time 
postponed until the first rush is over.’’?’ He 
further expressed gratification over the stabili- 
zation of lumber prices which is now in progress. 


Delayed Deliveries Brought Easing in Demand 


Payson Smith, of Minneapolis, Minn., stated 
that the recent decline in lumber demand was 
not due to high prices, but to the fact that 
consumers had bought abnormally heavily dur- 
ing the early part of the year, while deliveries 
had been delayed by stock conditions and partic- 
ularly by insufficient transportation facilities. 
Suddenly the railroad situation cleared up, ship- 
ments became very heavy, and buyers received 
all the lumber they had bought practically at 
the same time, resulting in great congestion at 
their plants. He said he knew of many con- 
sumers who could hardly be induced to accept 
4 car of lumber if it was given to them, as they 
would have to pile it out in the street. 


Consumers Have Orders for Year’s Operations 


He did not look for any improvement in de- 
mand, however, as long as this condition existed. 
le said most consumers are-enjoying a big 
business, not infrequently having orders cover- 
Ing their production during the entire year. 
fe expected that present stocks would be well 
Cleaned up during the next few months and 
looked forward to brisk business and a strong 
market in the fall. He referred to the present 
‘xtensive substitution of gum for birch in the 
North, saying that the southern wood is now 
coming heavily into markets where birch for- 
merly has had absolute supremacy. Speaking of 
oak, he said that Nos. 1 and 2 common are 
very strong, due to the continued large require- 
ments of flooring manufacturers. FAS are 


weaker than some weeks ago, but prospects are 
for their early recovery. 

After J. B. Andrews, of Wausau, Wis., had 
delivered his report as treasurer of the associ- 
ation, it was voted to hold the summer meeting 
at Wausau in the latter part of July, exact date 
to be announced shortly. 


Urges Safe and Sane Wages and Prices 


G. A. Vangsness, of Chicago, was then called 
upon for a statement regarding conditions as he 
found them. He said in part: 


The present situation reminds one of an inebriate 
who has just enjoyed a three days’ party and is 
now attempting to find his sea legs. He is a bit 
wobbly, the brain is not functioning properly and, 
while he has lucid moments, his best efforts are 
devoted to regaining his equilibrium. While trying 
to keep upright he does not think clearly, but does 
mechanically many of the things he did while under 
the influence of the stimulant. 

We got into the very bad habit during the war of 
overpricing our services, and it is a very natural 
habit which is hard to break, and unless we do 
overcome it and get back to a safe and sane basis 
it may be necessary to go thru another period of 
deflation such as we all passed thru a short time 
ago, and from which many have not yet recovered. 
There is great danger of riding a willing horse to 
death. Exorbitant labor wages, together with the 
high cost of material, are very apt to stop all build- 
ing, as their effect has already been felt in large 
building projects, many of which have been aban- 
doned until such a time as construction costs get 
in line with the expected returns. 


Sudden Market Movements Benefit Nobody 


Buying at present is practically at a standstill. 
That in itself is not alarming but is a perfectly 
natural result of the unseasonable buying in Jan- 
uary and February. The only apprehension we 
need feel because of this is as to how long the 
millman will wait, when his order files get low, 
before he stampedes. I am not an exponent of 
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During the past it has been our con- 
stant aim and endeavor to supply 
our customers with lumber and sup- 
plies such as would leave no room 
whatever for complaint, and be just 
a little ahead of the other fellow in 
giving prompt and efficient service. 





We shall continue without interrup- 
tion ta do business strictly in accord- 
ance with this belief, and invite 
those who have not already given us 
a trial, to come to us for quality and 
service in their requirements. 


In doing business we try to look at 
things from the other fellow’s view- 
point—to take care of his require- 
ments and look after his interests as 
we would like him to “do unto us” 




















were our positions reversed. 


Brown’s Lumber & Supply 


Where Quality, Not Price, Is 
the Criterion — Our Slogan 


Vivian, La. 
We Have Been Here 10 Years 
WHY? 
Ask Those We Serve 





A Golden Rule policy consistently followed by 
a Louisiana retailer for ten years has insured 
its growth and success 


high prices, but certainly can not see where anyone 
would in any way be benefited by a sudden deflation. 
If the prices must come down, let it be gradually, 
as they went up, and give the consumer an oppor- 
tunity to adjust himself to the new levels. 


Frenzied Spring Buying Was Unnecessary 


We as lumbermen are not to any great extent 
responsible for the present prices of our material. 
The advance in hardwood was due primarily to the 
frenzied buying of woodworking industries during 
the winter months, when many felt there was 
going to be a shortage of stock, and went out on 
the market and purchased lumber green from the 
saw, adding greatly to the profits of the railroad 
and dry kiln owners by so doing, when only in a 
few isolated cases was this at all necessary. The 
lumber cut during the season of 1922-1923 would 
have been about the same in quantity if allowed to 
rest quietly in pile until at least nearly dry, and 
would have been ample for all without hauling 
millions of pounds of water that benefited none 
except perhaps the railroads. How much better it 
would be if we could all keep our seat and not 
rock the boat. 

It is my opinion that we have reached the peak 
in commodity as well as labor prices. 

Secretary J. F. Hayden, of Minneapolis, 
Minn., presented statistics showing the recent 
trend of lumber production, shipments and 
bookings, as well as of building construction 
thruout the country. He also reported the 
action of the board of directors, raising the 
annual membership dues from $25 to $35, and 
asked the members to ratify the necessary change 
in the bylaws, which was done by unanimous 
vote. 

A detailed report on the proposed changes in 
hardwood grading rules, which will be acted 
upon at the forthcoming annual of the National 
Hardwood Lumber Association, was made by 
T. T. Jones, of Minneapolis, Minn., which re- 
sulted in a good deal of discussion. 


Will Aid Railroads by Prompt Unloading 


A letter from Secretary Hoover, of the De- 
partment of Commerce, requesting all shippers 
to codperate with the railroads of the country 
by making full loadings, prompt unloadings, and 
by seeking to encourage buying the year around 
instead of during particular seasons only, was 
read by Secretary Hayden. A resolution signi- 
fying the willingness of the association to co- 
operate in all matters possible with the depart- 
ment and the railroads was offered by A. H. 
Ruth, of Chicago, and was unanimously adopted. 

James R. Andrews, of Escanaba, Mich., out- 
lined lumber manufacturing problems in the 
North, stating that that of labor was para- 
mount. There was a real scarcity of men, 
which he expected would limit this summer’s 
logging operations considerably. Several saw- 
mills had to discontinue second shifts in order 
to get enough men to operate all departments 
one shift. High wages were being paid, but the 
labor turnover was almost unprecedentedly great. 
Of dry lumber stocks, he said there were prac- 
tically none in the North, while a very large 
percentage of the green had been sold for 
delivery as soon as conditioned. Prices were 
holding strongly, and were not likely to decline 
despite the present lull in new business. He 
predicted an active market, actual stock scar- 
city and higher prices in the fall. He said many 
were predicting that northern hardwoods next 
fall would be $25 higher than they now were, 
and he did not believe them far wrong. 

Virtually the same opinion was held by other 
speakers. The scarcity of dry kiln space was 
stated to be another great problem, some large 
consumers who have for some time bought heav- 
ily of green hardwoods having contracted for 
all the dry kiln space they have been able to 
find. To illustrate the seriousness of this 
situation, it was told that Henry Ford had in 
one instance contracted for space sufficient to 
dry only half a car at a time. 

The meeting was followed by an enjoyable 
luncheon. 


PETROLEUM PRODUCTION for January was over 
51,000,000 barrels, compared with 50,000,000 
barrels the month before, and 43,000,000 barrels 
a year ago. 
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June 8—Northern Hemlock & Hardwood Manufac- 
turers’ Association, Athletic Club, Milwaukee, 
Wis. Midsummer meeting. 

June 9—Louisiana Mill Managers’ Association, Alex- 
andria, La. Monthly meeting. 

June 9—Central Kansas Retail Lumber Dealers’ 
Association, Salina, Kan. Annual. 
June 12—-National-American Wholesale 
Association, Chicago. Meeting of 

directors. 

June 12-13—National Veneer & Panel Manufactur- 
ers’ Association, Auditorium Hotel, Chicago. 
Semiannual. 

June 13-15—National Hardwood Lumber Associa- 

tion, Congress Hotel, Chicago, Annual. 

June 14—Michigan Hardwood Manufacturers’ As- 
sociation, Congress Hotel, Chicago. Special 
meeting. 

June 14--North Carolina Pine Association, Monti- 
cello Hotel, Norfolk, Va. General meeting. 
June 19—Lumbermen’s Club of New Orleans, New 

Orleans, La. Annual. 

June 21—Lumbermen’s Golf Association of Chicago, 

Beverly Country Club, Chicago. Annual. 
10—Roofer Manufacturers’ Club, Dempsey 

Hotel, Macon, Ga. Monthly meeting. 

July 12-13—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Middlesboro, Ky. Midsummer meeting. 

July 25-26—National Lumber Manufacturers’ Asso- 


Lumber 
board of 





July 


ciation, Palace Hotel, San Francisco, Calif. 
Meeting of board of directors. 
Aug. 3-4—National-American Wholesale Lumber 


Association, Seattle, Wash. 
ing. 

Aug. 22-25—Western Planing Mill & Woodworking 
Associatien, Multnemah Hotel, Pertland, Ore. 
Second congress. 


Sept. 8-12—Concatenated Order of Hoo-Hoo, New 
Orleans, La. Annual. 


Oct. 9-11—National Retail Lumber Dealers’ Asso- 
ciation, Louisville, Ky. Annual. 
SH#aeaeeaeaeaaaaua 


National Directors Set Meeting Date 

WASHINGTON, D. C., May 28.—After having 
discussed the advisability of an earlier date the 
National Lumber Manufacturers’ Association 
finally determined to hold the midsummer meet- 
ing of the board. of directors at the Palace 
Hotel, San Francisco, July 25 and 26. It was 
found that-some persons who desire to be pres- 
ent could not attend if the meeting were held 
earlier. 

The plan is to devote the first day to consid- 
eration of lumber standardization problems and 
reports, and the second day to the business of 
the board of directors. Arrangements for the 
San Francisco meeting are being made by the 
California regional associations. 


"See aeaeaeaeaa: 


Wholesale Directors to Meet 


New York, May 29.—Secretary W. W. Schup- 
ner of the National-American Wholesale Lum- 
ber Association has announced that a meeting of 
the directors of that organization will be held 
in Chieago on Tuesday, June 12. This will be 
the first meeting the directors have held since 
the annual meeting in March when the two asso- 
ciations were merged, and it is expected that 
business of more than ordinary importance will 
come before the directors for their attention. 


National-American Western Trip 


New York, May 29.—Announcement is be- 
ing sent out this week to the membership of the 
National-American Wholesale Lumber Associa- 
tion of the semiannual convention and meeting 
of the board of directors at Seattle, Wash., on 
Aug. 3 and 4. Occurring as it does during the 
vacation season, it has been thought advisable 
to make the trip for both business and pleasure, 
and an itinerary has been planned that will make 
it mighty interesting for all who go. 

The trip will take about thirty days and will 
start from Chicago, it being thought best to go 
in a special train or private cars from that point. 
Dinner will be had with the Chicago members 
on Wednesday evening, July 25 and the party 
will leave over the Chicago, Milwaukee & St. 
Paul Railroad at 8:15 p.m. Stops will be made 
at Minneapolis, Winnipeg, Banff and Lake 
Louise, on to Vancouver, B. C. Victoria will be 
visited and then the party will go to Seattle, 
Wash., reaching that city on Aug. 2. After the 
business meeting there and the conclusion of a 
round of entertainment, Tacoma, Aberdeen and 


Semi-annual meet- 


WHAT THE ASSOCIATIONS HAVE IN PR 


Portland will be visited and numerous side trips 
made, including visits to logging and mill opera- 
tions. 

Decision will be made at Portland whether the 
party will separate at this point; otherwise all 
will return by way of Spokane, Wash., Gard- 
iner, Mont., Cody, Wyo., Denver, Colo., and St. 
Louis, Mo., stops being made at each city men- 
tioned. 

The committee in charge headed by Arthur 
EK. Lane, of New York, chairman, advises that 
the probable cost of the entire trip, as proposed, 
will amount to about $500. All intending to go 
are requested to advise Chairman Lane at once 
so that ample time will be had to complete all 
arrangements. 


Carolina Piners to Meet 


NorFouk, VA., May 29.—Seecretary John M. 
Gibbs, of the North Carolina Pine Association, 
this city, announces that the next general meet- 
ing of the association will be held at the Monti- 
cello Hotel, Norfolk, on Thursday, June 14. A 
meeting of the directors has been called for 
9:30 a. m. and the general meeting will follow 
immediately. Matters of general interest will 
be discussed and routine business disposed of. 


Michigan Hardwood Special Meeting 


CapILLAc, Micu., May 29.—Announcement is 
made by the officials of the Michigan Hardwood 
Manufacturers’ Association that a special meet- 
ing of the organization will be held in Chicago 
at Room 1120, Congress Hotel, on Thursday, 
June 14. June statistics will be reported on 
and other matters will be considered, including 
the proposed changes in the grading rules of the 
National Hardwood Lumber Association. Mem- 
bers are requested to convene promptly at 9:30 
a. m, and come prepared to discuss these mat- 
ters of special importance to Michigan lumber- 
men. 





Hemlock-Hardwood Men to Meet 


OSHKOSH, WIs., May 29.—At a recent meeting 
of the board of directors of the Northern Hem- 
lock & Hardwood Manufacturers’ Association, it 
was decided to hold the midsummer meeting at 
the Milwaukee Athletic Club, Milwaukee, Wis., 
on Friday, June 8. Among the several important 
matters to be considered, will be that pertaining 
to ‘‘the proposals of representatives of all asso- 
ciations that lumber sizes be standardized in 
softwoods so that all kinds of softwoods may be 
used interchangeably. Recommendations for 
these sizes will be placed before all associations 
within the next thirty days and it seems likely 
that definite action is to be taken. Further de- 
tails will be given the membership before the 
meeting.’’ The recommendations also included 
proposed changes in grading rules of softwood 
associations which will affect hemlock par- 
ticularly, and members will be given an oppor- 
tunity to express their views and to bring their 
influence to bear on the national standards. 


4L to Establish Regional Wage Boards 


PORTLAND, ORE., May 26.—The ninth semian- 
nual meeting of the board of directors of the 
Loyal Legion of Loggers & Lumbermen was 
held here at the Portland Hotel, Monday and 
Tuesday of this week, with twelve employers 
and twelve employees present. Norman F. Cole- 
man, president, was in the chair. 

The most important matter before the board 
was the proposition to establish regional wage 
boards for the purpose of making possible the 
fixing of wages on a more equitable basis than 
under the present system. Under the new plan, 
which was adopted, the wage base will be the 
same in regions of the same general character 
and the same general locality. These boards 
will communicate with each other thru the gen- 
eral organization and they will always be in 
action. Wage questions frequently come up on 
short notice and the new system, it is held, will 





simplify settlements. The boards will consis 
of an equal number of employers and employees, 
It is believed that the plan will have a splendiq 
stabilizing effect. 

Measures were also taken to create within the 
local organizations sick benefit funds, each loca] 
to conduct its own fund, altho the work will be 
done on a standardized basis. 

It was decided to publish a 4 L weekly nevws. 
letter in addition to the monthly bulletin, the 
letter being intended to counteract the actiyj. 
ties of the I.W.W., which is now the only or. 
ganization opposing the 4 L in the woods, the 
timber workers union having withdrawn from 
the Pacific Northwest. In this connection, 
President Coleman in presenting his report said: 

With the withdrawal of the Timberworkers’ Un. 
ion from the Northwest lumber industry, the 
I. W. W. and the 4L organizations are now left jn 
direct opposition, and those employers and em. 
ployees who believe general organization to be de. 
sirable or necessary must choose between these 
two. With the issue thus sharply joined, conflict 
between the opposing principles is_ inevitable, 
This is especially true in the logging industry. The 
I. W. W. movement makes a powerful appeal to 
many workers in the logging camps. As its ad- 
vocates gradually swing away from the teaching 
of violence, and from open disloyalty to our Goy- 
ernment, the movement is likely to become more 
powerful, and not less dangerous. The only ef- 
fective way of combating it is by the presenta- 
tion of simple, provable facts, showing that many 
employers are ready to meet their men half way, 
and are willing to make improvements without be- 
ing forced to do so by strike methods, 

President Coleman said that the growth of 
the organization during the last six months, 
while not rapid, had been substantial. 

Monday night the board members assembled 
at dinner at which Lewis Fredericks, of Seattle, 
was the toastmaster. He called on several of 
the board members for short impromptu talks. 
C. V. Wolfe, an employee of the Baker White 
Pine Lumber Co., Baker, Ore., almost stopped 
the show with an impersonation of a hard 
shelled minister. Those who heard him declare 
it was so excruciatingly funny that it would 
easily make him a top liner, should he wish to 
go into vaudeville. 

Employers at the sessions and dinner were A. 
C. Dixon, M. C. Woodard, R. H. Noyes, F. RB. 
Ransom, W. H. Turner, J. C. Shaw, J. C. Bu- 
chanan, Lewis Fredericks, A. Morrison, J. P. 
McGoldrick, Huntington Taylor, N. E. Gurney 
and J. P. Hennesy. 


(RR EEE aEEZaa: 


Criticize Talk About High Prices 


CINCINNATI, On10, May 28.—At an informal 
luncheon session attended by about fifteen sales- 
men who travel thru Ohio, Indiana, Kentucky 
and West Virginia, severe criticism of present 
propaganda regarding the alleged high cost of 
building was voiced by the traveling men. 
The session was held at the Hotel Gibson today 
and was attended by the members of the Union 
Association of Lumber Sash & Door Salesmex, 
of which Fred Duling, of the Graham Lumber 
Co., is president. 

The traveling men say that the continued 
talk of high prices and the caution that has been 
urged by business spokesmen, bankers and Gov: 
ernment officials has had the effect of stoppig 
business in a way that is not warranted. The 
lumber business began to pick up nicely in the 
early spring and gave signs of moving along 1 
prosperous fashion when this alarmist talk be- 
came country wide. This has served to make 
retail dealers, contractors and prospective build- 
ers fearful of the future and consequently has 
put a stop to many proposed operations. This, 
in the view of the salesmen, is unfortunate as 
prices for lumber had not moved up to a level 
where the charges of inflation and profiteering 
were warranted. . 

The salesmen believe that if the self appointed 
protectors of the public would take the time 
to look up the facts before talking at random 
much of the present propaganda would not 
have been launched. ; 

It was the sentiment of the salesmen that if 
public guardians would leave business alone fot 
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par 
awhile, that the business men would work out 
the problems confronting them in a _ business 
like way and that the underlying conditions in 
the market warranted an active season for the 
nardwood trade. 
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West Coast Golf Tournament 


SEATTLE, WASH., May 26.—Interest in the 
meeting of the West Coast Lumbermen’s As- 
ciation at Portland, Ore., on the afternoon of 
June 7, has been tremendously stimulated by 
arrangements for the first annual West Coast 
Lumbermen’s Association golf tournament. 
Robert B. Allen, secretary-manager of the as- 
sociation, announces that the directors have au- 
thorized a handsome trophy, subject to annual 
competition, to be known as ‘‘the president ’s 
cup.’? The tournament will be played over the 
course of the Waverly Club, with eligibility con- 
fned to men connected with members of the 
West Coast Lumbermen’s Association and a 
limited number of invited guests. The contest 
will be in charge of a committee consisting of 
(, W. Miller, West Oregon Lumber Co.; George 
M, Duncan, Luedinghaus Lumber Co., and C. H. 
Harris, jr., Booth-Kelly Lumber Co. 

Among the new members of the West Coast 
Lumbermen’s Association is the Long-Bell 
Lumber Co. @aaaaaaaaaaa 


Wants Shingle Wording Changed 

Los ANGELES, CALIF., May 26.—F. L. Morgan, 
secretary of the Southern California Retail 
Lumber Dealers’ Association, has addressed a 
letter to each member of the Standardization 
Committee on ‘‘Recommended Minimum Re- 
quirements for Small Dwellings Construction,’’ 
calling attention to the unfair treatment of 
wood shingles in the recent publication issued, 
giving recommended minimum requirements. 
Mr. Morgan calls attention to the attempt made 
to bar the use of shingles in California, which 
attempt was frustrated thru the efforts of the 
lumber dealers of the State. He asks the mem- 
bers of the committee to look into the question 
and see if action can not be taken to change the 
wording of the paragraph which seems to place 
the stamp of disapproval on the use of wood 
shingles, 


Good Results from Membership Drive 


When Illinois lumbermen take the broom in 
hand, it’s a sure case of a ‘‘clean sweep.’’ The 
truth of which has been amply demonstrated by 
the membership drive of the Illinois Lumber 
Merchants’ Association now in progress thru- 
out the State. 

Reports pouring into the office daily indicate 
that 102 counties are vying for honors in the 
membership race. McLean was the first to go 
‘over the top’? with a 100 percent membership, 
due largely to the untiring efforts of Perey 
Krum. Monroe County followed, under its cap- 
tam, F. W. Weinel, of Columbia. Alexander 
County, with P. T. Langan at its head, also 
‘ame thru with complete membership. 

Other chairmen are reporting splendid sue- 
cess. Bob Paddock is doing fine work in Chris- 
tian County, and his manager at Nokomis, Wal- 
ter Bruhn, is cleaning up Montgomery. John J. 
Gauger, of Sullivan, has sent in a bunch of 
applications from Moultrie, and C. A. Glore of 
Centralia, assisted by Charles Porter of Salem, 
has done the same for Marion. A. M. Thompson, 


of Manlius, is making fine progress in Bureau, 


and Perey Jones, of Tuscola, has landed a num- 
ber of good ones in Randolph. F. A. Miller, of 
Gibson City, assisted by W. E. Morgan of Pax- 
‘on, is gaining good headway in Ford; and O. H. 
Wright, of Boone, and A. H. Holeomb, of De 
Kalb, both indicate by their reports that they 
are very much on the job. Grundy County is 
being well cared for by I. N. R. Beatty, while 
J. B. Bruso, of Collinsville, has lined up prac- 
heally all the nonmembers in Madison. 

An energetic team composed of E. S. Todd 
and C. B. Moore, of Aurora, and C. L. Schwartz, 
of Naperville, is scouring Du Page and Kane 
counties. Already this trio have landed sixteen 
iPPlications, and are out for more. When last 
eard from, they had but three lumbermen in 
i ne County who had not signed on the dotted 
ine, and they were out after the scalps of these 
temaining three, 

















Discuss Hardwood and Pine Situation 


JACKSON, Miss., May 28.—Last Thursday’s 
meeting of the Jackson Lumbermen’s Club was 
devoted to an experience meeting and discussion 
of market conditions. 

C. E. Klumb, sales manager Finkbine Lumber 
Trustees, said that while the southern pine mar- 
ket was not as active as heretofore, the slump 
was welcomed by manufacturers in order to give 
them a chance to build up assortments and badly 
depleted stocks. Stocks are the lowest in years 
and the rainy weather, coupled with unsettled 
labor conditions, caused production to be heavily 
curtailed. Mr. Klumb said with the amount of 
building permits issued over the country, busi- 
ness is bound to be good the balance of the year. 

Carl Faust, president Faust Bros. Lumber Co., 
said the hardwood market is also in a slump, 
but that they had no statistics to go by that 
they could tell the amount of lumber on hand 
at the mills and in the hands of consumers. He 
said he was sure stocks at mills were less than 
75 pereent normal, but he did not know what 
was in the hands of consumers. Furniture fac- 
tories were buying little but automobile con- 
cerns were buying in good volume. The bulk 
of hardwood goes into luxuries and with the 
higher wages being paid the country over, there 
was bound to be a good demand the balance of 
the year. He said the sudden shipment of old 
and new orders about a month ago when cars 
suddenly became available probably was having 
some effect on the market at the present time. 
He said mills have already shipped more lum- 
ber this year than all of last year. 

The club voted to hold its meeting of June 
14 at Wolf Lake, fourteen miles north of Yazoo 
City, Miss., where lumbermen from all over the 
State would be the guests of the club at an old- 
fashioned fish fry. 


Rail Bureau Making Progress 

SEATTLE, WASH., May 26.—Fred E. Campbell, 
secretary of the newly-organized Rail Mills & 
Timber Bureau, has returned from a tour of 
mills on the South Bend Branch, including 
Chehalis and Centralia, and reports substantial 
interest in his organization. He secured a 
number of members thru the fact that they are 
closely affected by the problems peculiar to 
the bureau. The choice of F. B. Hubbard as 
president is regarded as auspicious, since the 
new executive is widely known in western Wash- 
ington and British Columbia and has had wide 
experience in association work, assuring that 
the policy of the bureau will be along safe 
and sane lines, with codperation in every way 
with the West Coast Lumbermen’s Association 
and the shingle branch. Mr. Hubbard has 
clearly indicated his line of action, with the 
result that the bureau is making satisfactory 
progress. Mr. Campbell has established head- 
quarters at 735 Henry Building. 


Protest 98 Percent Sight Drafts 


BALTIMORE, Mp., May 28.—From the Bir- 
mingham Wholesale Lumbermen’s Club of 
Birmingham, Ala., has emanated a protest 
against the demand of many of the sawmills 
in that State, in Mississippi, and in parts of 
Georgia and Florida, that buyers of their stocks 
pay sight drafts for 98 percent of the value 
of a shipment. The club has sent out letters 
to the wholesalers generally, some of them hav- 
ing been received by dealers here, in which the 
recipients are invited to join in a movement 
designed to compel abrogation of the practice, 
which, it is stated, grew out of the scarcity of 
stocks during the war and at times since then, 
when there were more buyers than sellers and 
when a keen competition for lots of lumber 
prevailed. To secure favorable discrimination 
by the mills many of the buyers at that time 
offered to honor sight drafts, and the practice 
has been gradually adopted by a number of the 
mills as a general business rule. 

The Birmingham club points out that to re- 


mit 98 percent of the price virtually means 
paying the full amount of the bill before the 
recipient of the shipment has a chance to see 
it, for there is an allowance of 2 percent for 
payment in thirty days anyway; thus, in the 
event of a shipment not proving satisfactory, 
the buyer has small chance of redress. 

The nearest approach to this arrangement, 
it is said, ean be found in the demand of some 
of the Georgia and other mills in drawing at 
sight for 80 percent of the bill, which whole- 
salers, of course, consider more acceptable. 

So far no organized movement to make com- 
mon cause with the Birmingham club, has taken 
shape here, but the matter is one that has 
aroused much comment, to the effect that the 
position of the Birmingham club has the claim 
of reasonableness to commend it. 


Arizona Club in Annual 

NOGALES, ArIz., May 26.—A feature of the 
annual convention of the Lumbermen’s Club of 
Arizona, held here on May 18 and 19, was the 
presence of ‘‘Parson’’ P. A. Simpkin, of the 
Concatenated Order of Hoo-Hoo. The conven- 
tion was opened on the afternoon of May 18 
with an address by the parson, who told of con- 
ditions in the lumber industry thruout the 
United States. He was followed by Norman 
McBeth, manager of the Riverside Portiand 
Cement Co., of Los Angeles, Calif., who made 
an interesting talk on cement, its history and 
the details of its manufacture. 

At 8:09 the lumbermen gathered in the Santa 
Cruz Hall, where nine kittens were initiated 
into the mysteries of Hoo-Hoo under the direc- 
tion of Parson Simpkin. 

On the morning of May 19, the lumbermen 
were taken for an inspection of the hardwood 
manufacturing operations of Roy & Titeomb 
(Ine.), who are manufacturing Mexican hard- 
woods, a new industry in southern Arizona. The 
trip thru the plant was much enjoyed by the 
visitors. 

An executive session of the club was held on 
Saturday afternoon at which time officers and 
directors for the coming year were elected as 
follows: 

President—J. J. Hallaron, Phoenix. 

First vice president—H. S. Corbett, Tucson. 

Second vice president—Irving Jennings, Douglas. 

Secretary-treasurer—John H. Wood, Lowell. 

Directors—E. A. Watkins, Bisbee ; Anton Trajan- 
ovitch, Globe; F. W. Pool, Superior; H. S. Shoup, 
Phoenix, and A. E. Halstead, Phoenix. 

Following the close of the executive session 
an open meeting was held, attended by both 
wholesalers and retailers, who listened to a very 
interesting and instructive address on the lien 
laws of Arizona by Leslie Hardy, a prominent 
attorney of Nogales. He was followed with an 
address by former President Sylvester Weaver, 
of the Los Angeles Chamber of Commerce. 

The convention concluded with a banquet ‘in 
the Cave Cafe in Nogales, Sonora, Mexico. 





New Lumber Concern Organized 


Linrte Rock, ArK., May 28.—An announce- 
ment of more than ordinary interest to the 
lumber trade sent out from Millville, Ark., 
contains information concerning a new lumber 
manufacturing company recently organized with 
headquarters at that place. In this organiza- 
tion, which will be known as the Ogemaw Lum- 
ber Co., are some names familiar to the lumber 
trade generally, among these being C. A. Buch- 
ner, W. H. Burroughs, T. A. Sloan and M. R. 
Harrison, who for many years were connected 
with the Freeman-Smith Lumber Co., of Mill- 
ville, and Ben Gray who was formerly located 
at Bearden, Ark. These men are owners, offi- 
cers and active operators of the new company 
which has a band mill at Ogemaw, Ark., on the 
main line of the Cotton Belt railroad near 
Camden. The plant has a daily output of 75,- 
000 feet, its timber holdings comprising 14,000 
aeres of virgin stands in Ouachita County. Sales 
will be conducted from Millville under the diree- 
tion of W. H. Burroughs, sales manager. 
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NOTES FROM WASHINGTON 








Justifies Policy of Building Suspension 


As a result of the announcement of the stabi- 
lization program of the American Construction 
Council, involving restriction of new building, 
numerous inquiries have reached the National 
Lumber Manufacturers’ Association from vari- 
ous sources. Lumber manufacturers are point- 
ing out that prices of lumber at the mill are 
35 percent less than in 1920. Retailers have 
announced that lumber retail prices are about 
34 percent less than in 1920. Similar state- 
ments have been made concerninig other build- 
ing materials, and it is maintained that wages 
in the building trades have not yet generally 
attained to the levels of the latter part of 1920. 

In view of these and related facts, the na- 
tional association called upon Brig. Gen. R. C. 
Marshall, general manager of the Association 
of General Contractors of America, to explain 
the reasons for and objectives of the restriction 
program. Gen. Marshall prepared the following 
statement: 


Considering the purchasing power of the dollar 
today, as compared with 1913, building costs are 
not now prohibitive, but we are menaced by danger- 
ous inflation. According to our index figures the 
cost of building in the spring of 1920 was about 
55 points higher than it is now; 1913 taken as 
100, 1920 was 255 and 1923 is 200; and building 
material prices were about 90 points higher; 
index figures on a 1913 base of 100 being 300 for 
1920 and 210 for 1923. While building trade 
wages are at the moment about 75 points higher 
than in 1913, they are not quite so high as they 
were in the latter part of 1920 and first part of 
1921, but as labor efficiency falls off with increas- 
ing wage rates, labor production costs are rapidly 
mounting. The trend is unmistakably toward heavy 
increase in the total of building costs. The build- 
ing permits issued in 200 cities in March amounted 
to $397,000,000, an increase of about 50 percent 
over March, 1922, and the volume of building now 
in progress dwarfs any previous records in the 
history of the country, being almost 75 percent 
greater than at any other time. 


We are undertaking this enormous expansion of 
building with a stationary if not shrinking labor 
supply, on account of the immigration restriction 
law, and with the material industries of the country 

ractically at the limit of their productive capacity. 

here can be only one outcome of such a situation 
if it is allowed to persist. The cost of materials 
and labor will presently rise to prohibitive levels, 
and our enormous construction program will col- 
lapse with a crash. If history is a good guide, it 
will take two to three years to recover, in spite 
of the fact that we are still at least a year’s 
normal building behind the housing requirements of 
the country. 


It is commonplace to say that all industry is 
vitally related to construction. If this industry 
tumbles from an extraordinary peak of activity to 
a depth of extraordinary depression, the general 
results will be reflected in all the country’s industry 
and commerce. 


To us who, are so situated as to see the hand 
writing on the wall, there was no other choice 
than to attempt consciously to check the rise in 
building costs before they become prohibitive and 
destructive. We calculate thatif all building 
projects for speculative selling can be deferred for 
a few months, and also all other large construction 
projects that are not of an emergency nature, we 
shall effect something of an equilibrium between 
supply and demand in the construction industry, 
and shall be able to stabilize costs at present or, 
possibly, slightly lower levels. If we do this we 
think that about eighteen months of exceptional 
prosperity- can be counted on in the construction 
trades, and that from then on the building industry 
will be able gradually and comfortably to meet the 
new construction needs of the country. As we see 
it, the question simply is: Will the country “go 
easy” on new building for two or three months 
and thereby insure itself a year and a half or 
more of exceptionally good business, without a 
terminal explosion resulting in widespread ruin 
and distress; or will it insist on plunging into a 
mad carnival of rising costs and supernormal build- 
ing volume which is sure to blow up in a few 
months and to be followed by:two or three years 
of ruinous prostration ? 

This attempt to prevent a giddy cost peak from 
which there will be no way down but by a suicidal 
leap, is something’ new in what you might call 
applied economics. It may not succeed and there 
may be untoward developments, but we are con- 
vinced that nothing that may come from this 
conscious effort to prevent disaster will be as bad 
as the disaster itself. Doubtless the restrictive 
policy may work hardship on many industrial 
plants and some workers, but of course in a gen- 
eral program of this kind it is impossible to do 
individual justice to thousands and tens of thou- 
sands of cases involved. We can only hope to at- 
tain the general good, and that present individual 
sacrifices will be more than offset in the compensat- 
ing benefits that will ensue. So far the appeal 
for the deferment of construction, wherever pos- 


sible, has been generally responded to. Hundreds 
of millions of dollars of projects have been held 
up and the present prospect is bright that we 
shall be able to flatten out the ominous impending 
peak, 


Home and Foreign Teade Epitomized 


The business situation at home and abroad is 
summarized by the Department of Commerce as 
follows: 


DoMESTIC CONDITIONS—Further figures on 
April production and distribution received by 
the Department of Commerce show that anthra- 
cite coal produced amounted to 8,063,000 tons, 
compared with 8,900,000 in March. Building 
contracts awarded in 27 northeastern States 
amounted in point of floor space to 64,527,000 
square feet compared with 64,920,000 in March. 
In point of value, contracts awarded for public 
and semipublic buildings amounted to $123,764,- 
000, compared with $137,661,000 in March. 
Values of residential contracts let amounted to 
$163,476,000 compared with $164,267,000 in 
March. The price index of 10 leading crops 
to the producer stood at 139 on April 15, as com- 
pared with 134 on March 15, and 115 on April 
15, 1922. The Department of Labor’s whole- 
sale price index in April showed no change from 
March. Dun’s index declined slightly in April. 
Newspaper advertising in the leading cities of 
the country amounted to 108,836,000 agate lines 
in April, compared with 98,031,000 in April, 
1922. Total sales of four large 10-cent chain 
store systems aggregated $23,764,000 in April, 
compared with $22,429,000 in April a year ago. 
Total new life insurance written in April 
amounted to $727,179,000, compared with $699,- 
089,000 in March. A total of $253,425,000 in 
dividend and interest payments will be dis- 
bursed in May. 

FOREIGN CONDITIONS—Far eastern cables to 
the Department of Commerce reveal renewed 
activity in the Shanghai district of China, a 
better tendency in Japan, and continued favor- 
able conditions in Australia. The Shanghai cot- 
ton piece-goods market is brisk, and business 
there is better in steel, lumber and wood oil. 
Wheat, tobacco, and tea crops of China are esti- 
mated to be 50 percent larger than last year. 
The silver situation is discounted. Money has 
been tight in Japan but general business im- 
provement is expected as a result of a normal 
tea harvest and an increased crop of silk co- 
coons. Australia lacks rain, but otherwise indi- 
cations are encouraging and the financial posi- 
tion is remarkably strong. Cables from Europe 
show an unfavorable trade balance in Sweden 
where March imports were twice the exports, 
but domestic conditions are improving, and un- 
employment has decreased. Industry in Bel- 
gium, especially metallurgical, has been ham- 
pered by a general railway, telephone, telegraph 
and postal strike. Conditions in Holland are 
practically unchanged but the continued adverse 
influence of the European situation has been 
somewhat relieved by favorable developments 
in the Dutch East Indies. Industry in Spain is 
dull, the only industries showing signs of activity 
being coal and metallurgical. Spanish crop 
prospects are good. 


Mine Timber in Illinois 


The timber used in the coal mines of Illinois 
is practically all mixed hardwoods, states 
Harry E. Tufft, mining engineer of the Inte- 
rior Department, in serial 2465, recently issued 
by the Bureau of Mines. Both round and split 
props are commonly used in room-and-pillar 
mines in Illinois, altho some operators prefer 
the round props as these are said to give 
better service than the split props, especially 
in the smaller sizes. The timber specifications 
of the different companies vary considerably 
as to the acceptable minimum diameter of 
the props and the cross bars. Some companies 
accept props containing only 4 to 5 square 
inches of wood in the small end, the actual 
diameter ranging from 2% to 3 inches. Others 


a, 
specify a minimum diameter of 4 inches, ang 
a few require a diameter of 5 inches. Length, 
range from 4% to 10 feet, and average 6 to 
feet. Most of the operators use practically 
any kind of hardwood timber for props, by 
a few endeavor to obtain as large a pep. 
centage of oak as possible. Probably mor 
than 65 percent of the prop timber is mixeg 
oak (red oak, white oak, burr oak, and other 
species of oak), the rest being sycamore, hick. 
ory, elm and other varieties. 

Cross-bars are principally white oak, with 
some red oak, burr oak and a little walnut, 
The diameter at the small end ranges from 4 
to 8 inches, 6 inches being perhaps the mogt 
commonly used, and lengths from 8 to 20 feet, 
depending on the width of the opening to be 
supported. 

The majority of the operators use only 
white oak for mine ties, altho many accept 
any kind of hardwood. 

A large part of the mine timber used jp 
Illinois mines is shipped in, chiefly from Mis. 
souri. In some of the mining districts the 
local supply of timber obtainable for mine 
use is limited in quantity and of inferior 
quality. The cost at the mine varies, accord. 
ing to the length of haul and minimum diame. 
ter that the operator will accept, from 16 
cents for a locally grown 7-foot prop with 
2%-inch tip, to 28 cents for a Missouri white 
oak prop of the same length and measuring 5 
inches diameter at the tip. Serial 2465 ma 
be obtained from the Department of the Inte. 
rior, Bureau of Mines, Washington, D. C. 


LUMBER TRANSPORTATION 


Complains of Texas Lumber Rates 


WASHINGTON, D. C., May 28.—The Orange 
(Tex.) Chamber of Commerce, has filed with 
the Interstate Commerce Commission on behalf 
of members engaged in the lumber trade a 
complaint alleging that rates from points in 
Louisiana and Texas to Orange for distribution, 
including coastwise and export, are unreason- 
able and unduly favor competitors engaged in 
the same business at Beaumont, Port Arthur, 
Houston and Galveston. 

For example, the rate from Fisher, La., to 
Port Arthur, a haul of one hundred miles, is 
10 cents a hundred pounds, while the rate from 
Fisher to Orange, a considerably shorter dis- 
tance, is 12 cents. 


Southern Hardwood Traffic Notes 

MempHis, TENN., May 29.—The_ transconti- 
nental lines have agreed to a readjustment ot 
rates on walnut lumber destined to the Pacific 
coast 5 cents a hundred pounds over the com- 
mon lumber rate, according to the Southern 
Hardwood Traffic Association, which has been 
working on this subject for some time. This 
means, in effect, a reduction of 5 to 114% cents 
a hundred pounds from the various groups. 

There is also a strong probability that the 
transcontinental lines will make a substantial 
reduction in rates on hardwood lumber and for- 
est products to Pacific coast territory because 
of the heavy volume of business they are losing 
to the Panama Canal. One important reduction 
has already been made within the last few 
months but the carriers find that they are stil 
above a point at which they are able to com 
pete successfully with the rail-and-water route 
for business to the territory in question. 

J. J. O’Hearn, who has been manager of the 
transit department of the Southern Hardwood 
Traffic Association at the Memphis district 
offices, has been transferred to Helena, Ark., as 
acting district manager at that point, vice D. L. 
Gatewood, who has been brought back to Mem 
phis and placed in charge of transit and claims 














Timber Company Buys Cargo Vessels 


The latest announcement of sales by eo 
Shipping Board includes the sale of two 12,00 
deadweight ton cargo steamers to the Weye™ 
haeuser Timber Co., Tacoma, Wash. 
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Adequate Nailing Wins Durability Test 


Mapison, WIs., May 28.—The fact that thick- 
yess is but one of a number of variables to be 
ensidered in box construction is illustrated in 
the accompanying photograph. Two wirebound 
poxes are shown after equal punishment in the 
‘ant tumbling drum of the Forest Products 
Laboratory. 

Altho the box on the right was made of %4-inch 
material and the one on the left from 4-inch 
material, the box of lighter construction still 
held together at the time when the other failed 
completely and scattered its contents. The supe- 
rior strength of the lighter box was due to its 
fastenings. The nails in this box were placed 
at intervals of three inches, and the staples 
holding the wire bindings were placed at 2-inch 
intervals, while the box made from thicker stuff 























Inspecting boxes after test 


had nails and staples only at intervals of four 
inches, 

A slight increase in the number of nails used 
in making a box will in some cases double or 
triple its ability to withstand rough handling. 


Rains Slow Down Hardwood Operations 


MEMPHIS, TENN., May 29.— Torrential 
rains thruout the lower Mississippi valley, 
including most of Arkansas, west Tennessee, 
Mississippi and Louisiana, during the last fort- 
night have practically put an end to logging 
operations and have already forced a number 
of mills in Memphis and thruout the area in 
question to go on part time or to close down 
entirely because they have no logs on which 
to work. This is the time of year when hard- 
wood lumber manufacturers accumulate only 
modest reserve supplies of logs because of fear 
of insect damage. This means that they de- 
pend almost wholly on their daily logging 
operations to supply them with the necessary 
timber. Stoppage of logging is therefore nat- 
urally attended by slowing down in manu- 
facturing operations. 


If all of this precipitation had occurred in 
twenty-four to forty-eight hours there would 
have been comparatively little interference, as 
the surface waters would have quickly drained 
off, leaving the woods in workable condition. 
But it has occurred almost daily over a period 
of two weeks and the ground is either covered 
with surface water to a considerable depth 
or it 18 so thoroly watersoaked that it will be 
some time, even with favorable weather con- 


ditions, before there can be general resumption 
of logging operations. It is emphasized that 
the curtailment of hardwood lumber now being 
experienced is very light as compared with 
what it will be two or three weeks hence. 


A eanvass of the trade here with respect 
to stocks of lumber on hand reveals two 
striking facts: (1) The total quantity of lum- 
ber on sticks in the valley territory is fully 
25 percent short of normal for this time of 
the year; and (2) the percentage of stock 
four-months and-over dry as related to total 
holdings is extremely light. A number of 
firms report that probably 15 to 20 percent 
of the lumber they are now carrying is dry 
enough to come within this classification, but 
there are others showing an even smaller 
percentage. And, what is perhaps even more 
important, some of those carrying such a 
limited percentage of dry stock report that 
they have sold practically everything that is 
four months dry and that, when this is de- 
ducted from the total, they are unable to ship 
a single dry board even with orders in hand. 


There are only two items in which there is 
any accumulation—red gum, in both plain and 
quarter sawn, and inch shop eypress. Prac- 
tically every firm here has more red gum on 
hand than orders therefor and the supply of 
this is generally quite full as related to the 
demand therefor. There is also a fair accumu- 
lation of shop cypress. But there is a very 
pronounced shortage of plain and quartered 
sap gum, oak, ash, elm, maple and sycamore 
in stock dry enough for immediate shipment. 
These are the items for which demand has 
been most active during the last few months, 
and, altho there is comparatively little new 
business from any source, outside of Europe, 
there are enough orders already booked to 
take care of stock in these items just as rapid- 
ly as it is dry enough for delivery. 


A striking feature of the situation is the 
fact that the canvass discloses almost com- 
plete uniformity with respect to the shortage 
of total stocks as well as of dry lumber. There 
is not a variation of more than 10 to 15 percent 
in the shortage of total stocks reported and 
the variation is even less in the case of dry 
lumber. 


The noteworthy change in the production 
outlook is already causing a stiffening of ideas 
among owners of southern hardwoods and it is 
pointed out that efforts on the part of im- 
portant consuming groups to secure any sub- 
stantial part of their needs would result in a 
quick advance in prices. There has been some 
pressure on the part of holders during the last 
several weeks to sell and this attitude on 
their part has had the effect of deterring buy- 
ing on the part of those really needing lumber. 
They have naturally held off on the theory 
that there was no justification in buying so 
long as prices were tending lower. It is quite 
apparent, however, that selling pressure is 
being rapidly withdrawn and that the average 
owner of southern hardwoods is disposed to 
ask prices in keeping with the unfavorable 
production outlook, the lightness of unsold 
stocks and the fundamentally healthy condi- 
tions obtaining ,among the more important 
basic consuming industries. 


THE FIRST SAWMILL IN MAINE was operated 
in Berwick in 1731, and the second at Penobscot 
in 1743. The annual output of the sawmills at 
Penobscot in 1831 was 30,000,000 feet, princi- 
pally white pine. In the cut of white pine by 
States, Maine has held third place for a num- 
ber of years, cutting one-sixth of all white pine 
lumber manufactured in the United States. The 
white pine cut was nearly 225,000,000 feet in 
Maine in 1919. White pine cut that year in 
Maine was valued at approximately $7,100,000, 
of which pine owners received $1,865,000 in 
stumpage. Tho white pine has been cut now 
for nearly 300 years in this State, it still is 
furnishing one-sixth of the real white pine lum- 
ber required by the American people. At present 
there are approximately 3,000,000 acres of white 
pine timber lands in Maine, about one-half of 
which is now covered by immature growth. 





OAK and MAPL 
MLL 
| FLOORING! 


YY yyy, 


+ 
f 





Inside This Door 


for Quick Shipment from Chicago 


Any of the following items f. o. b. Chicago, 
subject to prior sale. Wire for prices our 
expense, mentioning item number as given be- 
low, and list number 6223: 


OAK FLOORING 


(1) 19M ft. 13/16x2” Clr. Pin. Red 
(2) 22M ft. 13/16x2” Sel. Pin. Red 
(3) 15M ft. 13/16x2” No. 1 Common 
(4) 20M ft. 13/16x2” No. 2 Common 
(5) 50M ft. 13/16x244” Sel. Pln. Red 
(6) 20M ft. 13/16x24%4” Clr. Pin. Red 
(7) 35M ft. 13/16x24%4” No. 1 Common 


MAPLE FLOORING 


) 30M ft. 13/16x24%4” Clear 
) 19M ft. 13/16x344” Clear 
) 30M ft. 13/16x144” No. 1 
) 25M ft. 13/16x24%4” No. 1 
) 20M ft. 13/16x34” No. 1 
) 50M ft. 13/16x244” No. 1 Fact. 
) 80M ft. 13/16x342” No. I Fact. 
) 40M ft. 17/16x2 ” No. 1 Fact. 
) ft. 17/16x2144” No. 1 Fact. 
) ft. 17/16x244,” No. 2 Fact. 


BEECH FLOORING 


20M ft. 13/16x14” Clear 
22M ft. 13/16x244” Clear 
12M ft. 13/16x2!44” No. 1 


50M 
30M 


bat bent feet bed feet et beet bd VL  O 


OO RRO 
NAM AWN © 


All stock Association 
inspected, guaranteed 
for quality. Satisfaction 
to your customer, or 
your money back. 


Carlot prices on any 
quantity, delivered any- 
where. Write for quo- 


tations. 





Earl Bartholomew 
F. BARTHOLOMEW_ HARDWOOD (0. 


Exclusive Chicago Distributors for 





Blue 
Label 


Bruce 
Brand 





Tel. Boulevard 0636 


CHICAGO 


4052 Princeton Ave., 





You can buy straight or mixed cars, any quantity, delivered 
saveteee, Oak and Maple flooring, Oak and Gum Mould- 
ings, Kiln-dried. Oak and Gum lumber, Tennessee Aroma- 
tic Red Cedar, Ceda’line. 


WE SELL THRU DEALERS ONLY. 
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Are You Burning 
“Midnight Oii” 
Estimating? 





If You Want to Enjoy 
Your Evenings 
Investigate the 
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HoltBid Service Co. 
Lumber Exchange, Minneapolis, Minn. 


Send literature on your HoltBid method of 
estimating as specially adapted to the needs | 
of the Retail Lumberman. me (1 
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Is It 
Economy 


to deprive your- 
self of the pro- 
tection afforded 
7 you through the 
use of a reliable 





rating and_re- 
porting service? 
eae R 
BOOK Service 
gives you that 
protection at sur- 
prisingly low 
rates. 


Write for 
Pamphlet No. 
49-S 


LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63--608 So. Dearborn Street 
CHICAGO, ILLINOIS 


New York Office, 














157 East 44th St. | 








Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 

511 Locust St. 1141 Marquette Bldg. 80 Maiden Lane 

St. Louis, Mo. Chicago, IIL New York, N. Y. 
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Land of My Home 


Land where the oak leaves whisper, 
Land where the pine tops sigh, 
Land of the purple mountains, 
Land of the azure sky, 
Land where the water’s falling 
Crystal and cool and elear, 
Land that is calling, calling, 
Land of my heart, I hear! 


Land of the stretching marshes, 
Land of the lazy stream, 
Land where the playing minnows 
Frolic and flash and gleam, 
Land of the golden noontime, 
Land of the sunset glow, 
Land of the silver moontime, 
Land of my soul, I know! 


Land of my father’s fathers, 
Land that they helped to win, 
Land of my holy mother, 
Land of my kith and kin, 
Land of the songbird’s telling, 
Land of the insect’s hum, 
Land of my childhood dwelling, 
Land of my home, I come! 





Told on the Deacon Seat 


On the big drive on the Chippewa there was a 
dearth of material, when a big, lengthy Samson 
applied for a job as an able bodied sacker. 
Being a farmer, he was at a loss as to what was 
a pole or a peavey. What he lacked in that re- 
spect was made up in bull strength and willing- 
ness. One morning he called to one of his 
chums, ‘‘Hand me that iron bound spike lever 
with the cast iron drag tooth.’’ 

He got that log after a long struggle; not, 
however, before sinking in the ground to his 


knees in beech roots and gravel. Such was 
Hank Brown. 
Ames, Iowa. ede Sy 





Between Trains 


Wicuita, Kan.—Our heart is still too warm 
with the warmth of Kansas’ welcome for us to 
speak quietly and calmly about it. But from 
Senator Capper down (or up, whichever you 
look at an United States senator) the Kansans 
who are gathered here were bound that the 
prairies were not to be outdone by the pine- 
woods in cordiality. And that’s all we need 
to say about that. The senator swore, by the 
way, that there was only one poet ever in 
Washington, and then a surgeon one day re- 
moved his brain, to see what was the matter 
with it, and the man never went back for his 
brain, because he found that in Washington a 
man could get along without one. 

Wichita is the location of the famous Broad- 
view Hotel; and a Broadview hotel is what a 
lot of towns need worst. All the rooms have 
bath, and all the rooms are the same price, 
$2.50. When you come to the Broadview you 
know what you are going to get and what you 
are going to pay. Pittsburgh (Pa.) hotels 
please copy. 








MANHATTAN, Kan.—Kansas’ famous agri- 
cultural school, just about the peppiest in the 
country, is located here. This was also the birth- 
place of John U. Higinbotham (J. U. H.), 
America’s greatest after-dinner wit, formerly 
of Chicago, and Detroit, and now of Saratoga, 
Calif. That ought to be enough glory for any 
town. But we found, when we came here today 
at the invitation of the Chamber of Commerce, 
that Manhattan had other things to brag about— 
not only had, but did. The town is full of town 
pride, but, equally important, also full of 
progress. 

Nearly four thousand students attend the agri- 
cultural college. There is a group of nearly 
thirty college buildings, on one of the most 
beautiful campuses in America. 


tonnes 


In Manhattan we met again H. P. Ewalt, who 
is with Ramey Bros. here, and has been a pretty 
regular attendant at the annual conventions of 
the Southwestern Lumbermen’s Association at 
Kansas City. 


A Negro Spiritual 


It is a rather remarkable circumstance that, 
while the white man came into contact with two 
races on the American continent, the red man, 
whom he found here, and the black man, whom 
he imported, his music, religion and language 
were entirely unaffected by the Indian, appar. 
ently the stronger race. Indeed, the only ‘‘na. 
tive’? music of which we have been able to 
boast was born not of the American red man 
but of the African black man. 

Not long ago in the Southwest we happened 
upon an unusually fine example of the negro 
‘*spiritual,’’? and were told that the author wag 
‘*Rev. Capt.’’? Geo. Thomas, of St. Louis, Mo,, 
who travels about from place to place preaching 
the gospel, especially to the colored men in 
the jails. He calls himself an ‘‘auto Samari- 
tan’’ (would that there were more of them when 
we are drawn up alongside the road!) and also 
a ‘‘finance receiver.’’ ‘‘Let your motto be 
love, peace and union,’’ he says, ‘‘and owe no 
man.’ 

But what we started to talk about was a song 
by Rev. Capt. Thomas, ‘‘The Backslider’s De- 
cision.’’ We secured a copy from a colored 
tailor in Atchison, Kan., an old fellow with old 
fashioned gold-rimmed glasses, an air of dignity, 
and a quiet religious enthusiasm that would do 
some of the rest of us a good deal of credit. 
You will find a fault of rime here and there, 
but never a fault of rhythm. We have not seen 
anything lately written by any man, white or 
any other color, with as much music in it. Here 
it is: 





Backslider’s Decision 


I am going back to Jesus; 

I can no longer wander 

I am going back to Jesus 

I can not grieve him longer ; 

I miss his sweet communion, 
His peace and heavenly union, 
My heart turns back to Jesus, 
And I must go. 


(Chorus) 
I am going back to Jesus 
I am going back to Jesus 
I am going where the living waters flow 
I hear my Savior calling— 
Repenting tears are falling 
My heart turns back to Jesus, 
And I must go. 


I once lived in sinful pleasure, 
In riot spent my treasure, 

I dreamed the world was joyful 
To me without my Savior 
But oh when Satan found me 
In cruel chains he bound me. 
My heart turns back to Jesus, 
And I must go. 


I am traveling back to Jesus, 

My steps are slow and feeble, 

I’ll ask the Lord to help me, 
And keep me from all evil, 

And should my strength forsake me 
Dear Jesus come and take me 

My heart turns back to Jesus, 

And I must go. 


Speaking of Prices 


You may cut your price to 50 cents, but the 
world will still expect dollar service. You 
will make more friends by giving the public 
more service for the same money than you will 
by giving the public the same goods for less 
money. 








Speaking of Angels 

‘¢What’s the matter???’ Harry Ortmeyer 
asked Tom Deal as they met in the Beacon 
Building elevator. ‘‘You don’t look so well. 
‘¢Oh, I ate some angel food cake the other 
day,’’ explained the second lumberman, ‘‘and 
I’ve felt like the devil ever since.’ ’—Wichita, 
Kan., Beacon. 
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Hardwood Institute Issues First Report 


The Hardwood Manufacturers’ Institute has 
issued the first report contemplated by its 
statistical program, a summary appearing on 
page 48 of this issue. It is limited to informa- 
tio as to stocks on hand and unfilled orders, 
ast sales, and production, furnished by manu- 
facturers and producers, until dealers and con- 
sumers request that information relative to 
their branches of the industry be collected. 
In issuing the report the institute says: ‘‘The 
compiled reports shall be in such form as will 
most accurately, fully and conveniently set forth 
the facts as reported to the institute, without 
disclosing the names of either manufacturer 
or buyer in connection with any of the facts 
reported. No adjustments or changes shall be 
made in any of the data reported to the insti- 
tute, except such as to make data comparative 
and understandable and does not change its 
essential significance (Illusration: Adjustment 
of f. o. b. mill, or destination, price to its basing 
point equivalent, involving only freight differ- 
entials). The statistics shall be published with- 
out comment.’’ 

The institute will furnish the reports free 
to Government departments, trade papers, jour- 
nals and newspapers. The charge to the public, 





Dividing line between ‘‘ Southern’’ and ‘‘ East- 
ern’’ territories of Hardwood Manufacturers’ 
Institute. 


for individual use only, shall not exceed 50 cents 
acopy. Wholesale and retail dealers, and users 
or fabricators of hardwood, shall pay a charge 
to be ascertained by dividing the cost by the 
number of those receiving the service—after 
eliminating those who receive it free. Cost will 
include printing and mailing, and a reasonable 
proportion of fixed or overhead expenses. Manu- 
factureres or producers will pay the same charge 
a8 will wholesale and retail dealers, and in ad- 
dition a fixed charge per thousand feet to pay 
the remainder of all the cost of the program 
after deducting the amount received from the 
flat charge for distribution, but manufacturers 
shall be paid a fixed amount per thousand feet 
48 compensation for furnishing data to the in- 
stitute to enable it to carry out its program. 


In the institute’s reports, producing territory 
Will be divided’ into ‘‘Eastern’’ and ‘‘South- 
ern’? The division between the two territories 
18 a line starting at Chicago and following the 
Chicago & Eastern Illinois railroad to Evans- 
Ville, Ind., thence following the Louisville & 
Nashville to New Orleans, La. All points east 
of this line will be reported as ‘‘ Eastern’? ter- 
Mitory, and those west of it as ‘‘Southern’’ 


territory. The dividing line is shown in the 
accompanying outline map. 

The complete report shows the thickness, 
grade and kind of each wood on hand as of the 
first of the current month. Summaries to be 
published by the AMERICAN LUMBERMAN will 
show total stocks of each wood, amounts dry 
and green and unfilled orders. 

Instead of giving the number of mills whose 
reports are included, a unit basis has been 
devised, by which comparisons may be made 
with reports for preceding periods. These units 
are computed as follows: 

Unit equivalent, with—— 





Mill— No resaw One resaw Two resaws 
Single band ....... 1 1%, 
Double band ...... 2 2% 
‘Triple Band «..cces 3 
CURCWIAY 6. 6k :00 ceeds y, 
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Growth of Interinsurance Exchange 


New Or.EANS, LA., May 28.—One of the out- 
standing addresses delivered at the annual con- 
vention of the Southern Cypress Manufacturers’ 
Association, held here last Wednesday, was 
that made by Harry B. Clark, manager of the 
National Lumber Manufacturers’ Interinsurance 
Exchange, on the workings of the exchange. Mr. 
Clark’s addréss, practically in full, is as fol- 
lows: 

Since Oct. 1, 1922, we have placed in excess of 
$3,000,000 in new business on our books, all nice, 
clean and desirable. Our losses, so far this year, 
have amounted to $11,000. We have also effected 
material economies in operating expense which, in 
connection with our insignificant losses, enable us 
to advise you that our savings up to the present 
time are about 70 percent. A most remarkable 
record. If this is to be maintained, the utmost 
vigilance must be observed by our policyholders 
in keeping the fire hazard fo the minimum. 

Those of you who are subscribers have no doubt 
observed a material improvement in our inspection 
service and in this connection I am pleased to 
advise you that we have doubled our field staff, and 
its personnel for the most part is composed of 
large caliber men who are very enthusiastic over 
their work and the progress your exchange is mak- 
ing. We have changed the former method of jump- 
ing our fieldmen from one section of the country 
to another and then back again to the original 
field. They are now assigned to definite territories 
where they have the opportunity of acquiring closer 
relationships with the subscribers in their particular 
districts. The advantage of this plan is apparent. 

I wish to assure you, in behalf of our advisory 
committee and myself, of our appreciation of your 
continued and active coédperation, but there are a 
number of you who have not yet given us full lines 
and I am hopeful that you may soon load us to 
capacity. You are reminded that it costs us no 
more to inspect a plant on which we carry maxi- 
mum lines than it does on a risk where we have 
only nominal coverage; but in the former case our 
income is materially greater. Another way in 
which you can be of assistance is by talking to 
your neighbors, who are not subscribers, relative 
to the advantages of the exchange. If they favor 
us with their lines, it reduces the inspection ex- 
pense per plant. To make this point more clear: 
If we have only two plants on a certain division of 
a railroad, the transportation charges between the 
two terminals is practically the same as if we 
had a half dozen risks thereon, but in the latter 
ease the cost per inspection would be much less. 
Railroad fare is a large item in our overhead. 

No doubt most of you are aware that we have 
become one of the activities of the National Lumber 
Manufacturers’ Association with whom, and also 
with the National Lumber Manufacturers’ Credit 
Corporation (Blue Book), we now occupy joint 
offices in the Conway Building in Chicago. In con- 
formity with a joint resolution passed by the 
board of directors of the National Lumber Manu- 
facturers’ Association and your advisory commit- 
tee, by which the consolidation was effected, your 
committee has made Wilson Compton secretary of 
the committee and has increased the personnel 
thereof so as to permit 75 percent of the committee 
to be composed of said directors without disturbing 
any of the committee’s present members who are 
not members of the National association board. 
You have recently received our annual ballots in- 
dicating those selected to serve on your committee 
and no doubt it was as gratifying to you as to my- 
self to learn that another member of your asso- 
ciation, H. B. Hewes, is among those listed. 

SPEEA EEEBEEEAaAAE: 

STEEL INGOT PRODUCTION for February was 
3,336,000 gross tons, compared with 3,716,000 
tons the previous month and 2,071,000 tons a 
year ago. 
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FOR 
SALE 


Water Front 
Property in 
New York City 


Eight Acres 


320 Ft. Frontage 
On Deep Water 
Railroad Siding 


Suitable for 


LUMBER 
or the 


LUMBER TRADE 


Ideal location for 
distributing plant 
for Central and 
South American 


Hardwoods. 


ROMAN - CALLMAN Co.: 


Long Island City 
New York 
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An Excellent f | 

Opportunity /OTr 
| Contractor or | 
Lumberman 


We have large limits on North Shore of 
Georgian Bay. Best quality Birch and 
other hardwoods, also Hemlock and Cedar. 


Would like to hear from party owning 
Tractor or Steam Log Hauler with a view 
of contracting to take timber out on shares 
or we would consider selling. 


! 


For further particulars, apply to 


The North American Bent Chair Co., Ltd. 


OWEN SOUND, ONTARIO, CANADA 
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The Proper Card for You 


Your business is vastly too important to 
be represented by anything less than a 


Wiggins Peerless Patent 
Book Form Card 


Many of America’s largest card users com- 
pliment the skill and care exercised in 
engraving a Wiggins Plate by 
using Wiggins Cards 
exclusively. Ask 
for tab of speci- 
mens; detach 
them one by 
one and observe 
their clean-cut 
edges and gener- 
al excellence. 









OTEEL COMPANY 


% 
PITTSBURGH. PA 
CIOHER BUILOIN® 

CHICAS 


The John B. Wiggins Company 
Established 1857 
Engravers PlateMakers Die Embossers 
1108 South Wabash Avenue CHICAGO 














FIR-HEMLOCK-CEDAR 


Try us on Short Flooring, Siding and Ceiling. Also 
straight or mixed cars Porch Columns, Porch Rail, 
Mouldings, Window & Door Framesin Knock Down. 


LONG FIR TIMBERS 


or general yard stock of exceptional quality. 
Order in Mixed Cars and save money. 


John D. Collins white Building, 
\__ SEATTLE, WASH. Lumber Co. / 


2 _ 
Garage 
DOORS 


The only factory east of the Mis- 
sissippi River specializing in 
Garage Doors. Capacity : 


500 Doors Every 24 Hours 


TRY US FOR QUALITY AND SERVICE 


The Rowe & Giles 


Lumber Company 
CHAGRIN FALLS, OHIO 
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Collections by Ketail Lumber Dealers 4 «ries 


of letters - 


by subscribers to the American Lumberman, giving their vlews 
on the best way to handle the accounts of a retail lumber 
business, These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 
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BUSINESS CHANGES 


ALABAMA. Selma—Moundsville Lumber Co. 
moving to Selma from Marion, Ala. 

Tuscaloosa—Deal-Persons Planing Mill Co., 
recently organized, to take over the old Copeland 
plant in Tuscaloosa, has purchased the plant of 
the Modern Lumber Co., at Northport. 

ARKANSAS. Beebe—Beebe Lumber Co. suc- 
ceeds the Arkmo Lumber Co. 

Rison—Lewis Knowles sold interest in Garner- 
Knowles Lumber Co. 

CALIFORNIA. Blythe—H. L. Christian Lum- 
ber Co. sold to H. L. Christian who is now sole 
owner. 

GEORGIA. Bay City—Clements Lumber Co. 
sold to Jackson Bros. Lumber Co. 

Broxton—W. G. Morris succeeded by D. J. 
Christmas. 

ILLINOIS. Mount Auburn and Moweaqua—aA. 
E. Weaver Lumber Co., of Mount Auburn, and 
Hargrave-Thompson Lumber Co., of Moweaqua, 
consolidated under name of Hargrave & Weaver 
Lumber Co. 

Oswego—Oswego Farmers’ Grain Co. now Os- 
wego Farmers’ Coéperative Grain Co. 

Sadorus—Hunter Lumber Co. succeeds Sa- 
dorus Lumber Co. 

1OWA. Brooklyn—Talbott & Thompson suc- 
ceeded by H. C. Light & Son. 

Sheldon—Welsher-Conover Lumber Co. suc- 
ceeded by J. N. McFadden and T. L. Wheeler. 

KENTUCKY. Hopkinsville — Moore-Holman 
Coal & Lumber Co. sold to N. B. West Lumber 
Co. 

MAINE. Phippsburg—Richard Morse retires 
from firm of John G. Morse & Sons. 

MASSACHUSETTS. Boston — Davenport, 
Peters Co. moving to 101 Milk St., rooms 503-4-5. 

MISSOURI, Billings—Billings Lumber Co. 
succeeded by Lumber Specialty Co. 

Hayti— McMullen-Reinhard Lumber’ Co. 
changing name to Reinhard Lumber Co. 

Painton—Townley & Painton succeeded by Al- 
bert Painton Co. (Inc.) 

Trimble—R. A. Simpson succeeded by J. W. 
Simpson. 

NEBRASKA. Omaha—Eugene Holland, re- 
cent purchaser of the Cady Lumber Co., has 
moved to Omaha from Lincoln and will operate 
the yard. 

NEW YORK. Oneonta—Wellman & Green 
succeeded by Risley & Green. 

NORTH CAROLINA. Boone—Gragg & Loi- 
zeau and the Wataga Furniture & Lumber Co. 
have sold out to W. H. Gragg Lumber Co. 

Forest City—Hollifield, Champion & Co. now 
Doggett & Champion. 

NORTH DAKOTA. Hamar—Neuman Lumber 
Co. sold to Harry T. Alsop. 

OKLAHOMA. Bison and Waukomis—P. T. 
Walton Lumber Co. sold to Adams & Ortmeyer 
Lumber Co. 

PENNSYLVANIA. Chambersburg—Hollinger 
Planing Mill Co. succeeded by Weitzel Lumber 


Oo 

Swarthmore—C. G. Ogden & Co. sold to Ma- 
sons Builders’ Supply Co. 

TEXAS. Electra—J. C. Sumner & Hub Colley 
succeed A. G. McAdams. 

Smithville—C. H. Turney Lumber Co. 
ceeded by Temple Lumber Co. 

TEXAS. Wills Point—Rhodes-Human Lumber 
Co. sold to James Lumber Co. 

WASHINGTON. Spokane—A. W. Lammers 
Co. moved general office to Chicago. 

Spokane—Cranston-Brewer Manufacturing Co. 
changing name to Brewer Pine Box Co. 

WISCONSIN. Columbus—J. M. 
Lumber Co. sold to Walker Lumber Co. 


INCORPORATIONS 


CONNECTICUT. New Haven Jorgensen- 
Davis Co. incorporated; capital, $50,000. 
ILLINOIS. Chicago—Wever Body 

creased capital stock to $400,000. 

Chicago—J. A. Olson Co., increased capital 
stock to $100,000. 

Chicago—J. A. Hedges Mfg. Co., 10 East 9th 
St., incorporated; capital, $10,000. 

Chicago—Acme Mill & Cabinet Co., 734 S. 
Winchester Ave., incorporated; capital, $10,000. 

INDIANA. Indianapolis—The Helmsburg Tie 
Co. incorporated with capital stock of $15,000 for 
the purpose of handling railroad ties. 

Muncie—Millikan Building & Lumber Co., in- 
corporated; capital, $30,000. 

KENTUCKY. Middlesboro—The City Lumber 
Co., incorporated; capital, $40,000. 

MARYLAND. 3altimore—American Wood- 
working Corporation, increased capital to 
$125,000. 

Baltimore—Gauley River Lumber Corporation, 
807 American Bldg., increased capital to $50,000. 

MICHIGAN. Cadillac—The Cadillac Dry Kiln 
Co., incorporated; capital, $10,000. 

MISSOURI. Kansas City — Burd-Johnston- 
Miles Lumber Co., incorporated; capital, $25,000. 





suc- 


Callahan 





Co., in- 


MISSISSIPPI. 
Co., incorporated. 

Waynesboro—Muse Planing Mill Co., 
porated; capital, $10,000. 

NEW YORK. Gloversville—Burr Lumber Co, 
incorporated; capital to $100,000. ; 

Moreau—Moreau Manufacturing Corporation 
incorporated; 300 shares no par value. , 

New York—Lumber Wholesale Corporation 
incorporated; capital, $50,000. : 

New York (Bronx)—KE. H. Miller, 1620 Webster 
Ave., incorporated; capital, $20,000. 

Manhattan—Pitt Woodworking Co., Inc., wood 
turning and lumber, incorporated; capital, $3,000, 

Nyack—E. E. Pierce, Inc., timber and lumber 
business, bridge structural work; incorporated: 
capital, $150,000. j 

New Hyde Park—The New Hyde Park Lumber 
& Supply Co., incorporated; building materials, 
construction; capital, $25,000. 

OHIO. Somerset—Snider Timber & Lumber 
Co., capital, $50,000; lumber and timber dealer. 

Toledo—Gallant Lumber & Coal Co., capital 
increased from $30,000 to $60,000. 

OKLAHOMA. Oklahoma City—C. W. Boyce 
Lumber Co., incorporated. 


OREGON. Portland—Saginaw Lumber (Co, 
incorporated; capital, $30,000. 


Poplarville—Stewart Lumber 


incor. 


Portland—Alderwood Mill Co., incorporated; 
capital, $5,000. 
Bradford—O’Neill Lumber Co., incorporated; 


saw and planing mill. 

PENNSYLVANIA, Tower City — Williams 
Valley Lumber & Construction Co., incorporated; 
capital, $100,000. 

SOUTH CAROLINA. 
Supply Co., 
$40,000. 

Charleston—Southern States Lumber Corpora- 
tion, incorperated; capital, $50,000. 

SOUTH DAKOTA. Spearfish—The Ward 
Lumber Co., incorporated; capital, $50,000. 

TEXAS. Houston—Public Lumber & Fuel Co., 
incorporated. 

VIRGINIA. Pulaski—Coleman-Vaughn Furni- 
ture Co., incorporated. 

WASHINGTON. Spokane—White Pine Sash 
Co. increased capital from $400,000 to $1,000,000. 

WEST VIRGINIA. Glen Hayes—A. W. Y. 
Lumber Co., incorporated; capital, $5,000. 


NEW VENTURES 


ALABAMA. Birmingham—Merit Oak Floor- 
ing Co. recently began. 

Tuscaloosa—Lauderdale Saw Mill Co. will open 
in about four weeks. 

CALIFORNIA. Lynwood—John D. Jones re- 
cently began business. 

FLORIDA. Melbourne—East Coast Lumber & 
Supply Corporation recently began business. 

GEORGIA. Willacoochee—W. C. O’Berry 
Lumber Co. recently began business. 

INDIANA.  Indianapolis—The Northwest 
Ready Roofing Co. will manufacture in Indiana. 

KENTUCKY. Owensboro—Independent Lum- 
ber Co. commenced business. 

MARYLAND. Baltimore—Gauley River Lum- 
ber Co. recently began. 


Lancaster — Builders’ 
increased capital from $10,000 to 


Baltimore—Walter B. Wessels & Co., com- 
menced business. 
MINNESOTA. Silver Lake—Silver Lake 


Lumber Co. recently commenced business. 

MISSOURI. Kennett—Hemphill Lumber Co. 
opened a retail lumber business. 

NEBRASKA. Fremont—Luehrs & Christen 
Lumber & Coal Co. commenced business. 

NEW YORK. Gowanus Bay—Black & Yates, 
Inc., 972 Fifth Ave., New York City, just opened 
wholesale lumber yard at this point. 

OHIO. Junction City—Central Lumber & Sup- 
ply Co. recently commenced business. 

OKLAHQMA. Sapulpa—Sapulpa Lumber 
Yard recently began business. 

OREGON. Cottage Grove—Saginaw Lumber 
Co. will commence logging operations shortly. 

TENNESSEE. McKenzie—G. L. Bouldin re- 
cently commenced business. 

TEXAS. Nacogdoches—Herbert J. Schmidt 
will open his business shortly. 

WASHINGTON. Tacoma—Lord & Bushnell 
Co., with headquarters in Chicago, Ill, recently 
commenced business at this point. 


CASUALTIES 


ARKANSAS. Fulton—J. J. Battle, loss by fire. 


INDIANA. Columbus—Columbus Wood Turn- 
ing Co. suffered loss by fire; estimated loss 15 
$20,000. 


IOWA. Weston—H. A. Quinn Lumber Co 
Loss by fire, $4,000. Will resume _ business 
shortly. 


KENTUCKY. Newport—Fred W. Voss; 1058 
by fire, damage unknown. 
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MISSISSIPPI. Howison—Dantzler Lumber 
company’s dry kiln completely destroyed by fire. 
Kiln will be rebuilt as soon as possible. Forty 
or fifty thousand feet of lumber were burned in 
the kiln. 

NEW JERSEY. 
Joss by fire. 


Mantua—Scott Lumber Co., 


NEW YORK. 
Co. destroyed by fire. 
and its large plant. 


PENNSYLVANIA, Pittsburgh—George lL. 
Walter Lumber Co. of Sharpsburg borough was 
partly destroyed by fire; damage estimated at 
less than $1,000. 


Mt. Kisco—Young & Halstead 
Loss, $1,000,000 in lumber 
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H. T. Morley, president of the Morley Cypress 
(o., of Morley, La., whose death in an automobile 
aecident was recorded in the AMERICAN LuM- 
BERMAN Of last week is mourned by a wide 
circle of acquaintances which includes many 
of the prominent lumbermen of the South as well 
as many of the old time operators in the Michi- 
gan trade. Mr. Morley had been entertaining a 
party of friends and relatives from Michigan 
and had driven down to the Baton Rouge Coun- 
try Club for dinner. In the auto with him were 
George Caswell, of Birmingham, Mich.; Miss 
Eldora M. Payne, an aunt of Mr. Morley; Mrs. 
Daniel Utley, Mrs. Regnal Duvall, and Mrs. 
Fred Dusenbery, of Utica, Mich., Mr. Caswell’s 
daughter. On the way back to Morley, where 
the Morley home and the cypress plant are 
located, Mr. Morley turned out to pass another 
automobile and his car was overturned and 
thrown into the diteh. Mr. Caswell was in- 
stantly killed and Mrs. Dusenbery, his daugh- 





THE LATE H. T. MORLEY 


ter, was seriously injured and is now in a 
Sanitarium at Baton Rouge. Mr. Morley lived 
for only a few minutes. It so happened that 
the doctor employed by the Morley Cypress Co. 
passed during those few minutes and, seeing 
the wreck, went to investigate. Mr. Morley 
was still conscious and gasped: ‘‘I’m glad 
you’re here, doctor, I am badly injured.’’ He 
died almost immediately afterward. The bodies 
were sent to Detroit, where Mr. Morley’s daugh- 
ter lives, for burial. 

The sad news of this sudden ending of one of 
the South’s best loved lumbermen will be re- 
ceived with deep grief by many of his long 
ume associates. Mr. Morley was born in Sodus 
Point, N. Y., Oct. 9, 1857, and was therefore in 
his sixty-sixth year. His father, William B. 
Morley, was a pioneer ship builder on the Great 
Lakes, locating in Marine City, Mich., where 
his sons grew up in that business. They built, 
owned and operated lake steamers for a good 
many years, first wooden ships, and later the 
steel steamers. Before William Morley died 
in 1891, he had invested in southern pine and 
‘ypress timber lands, and it is interesting to 
recall that it was thru an advertisement in the 
predecessor of the AMERICAN LUMBERMAN, the 
Northwestern Lumberman, in the early ’80s 
that he was led into this venture. From that 
day the Morley family have been steady read- 
ers, first of the Northwestern Lumberman, and 
then its successor, the AMERICAN LUMBERMAN. 


The first purchase of Louisiana lands was sold 
at a handsome profit, but in 1890 H. T. Morley 
purchased 20,000 acres of cypress lands north of 
Plaquemine and across the river from Baton 
Rouge, and began lumbering there. He built 
the present band mill at Morley, La., in 1890. 

About that time Mr. Morley’s younger broth- 
er, L. M. Morley, followed him to Louisiana, 
and became interested in the business which has 
since been known as the Morley Cypress Co., 
of which H. T. Morley was president and L. M. 
Morley, secretary and treasurer. 

Mr. Morley built a beautiful home in Morley 
where for a number of years he lived with his 
wife and daughter, a happy and highly popular 
man. After the marriage of the daughter, who 
went to Detroit to live, Mr. and Mrs. Morley 
divided their time between the two places. Mrs. 
Morley died in 1921. The daughter, Mrs. Abi- 
gail M. Smith, of Detroit, and two brothers, Dr. 
W. H. Morley, of Pontiac, Mich., and L. M. 
Morley, of Morley, La., with a sister, Mrs. Nor- 
man L. Bates, of Oswego, N. Y., are the sur- 
viving members of his family. Mr. Morley was 
a member of Psi Upsilon fraternity, the Elks, 
the Baton Rouge Country Club and was a 32nd 
degree Mason. 

Funeral services were held in Detroit, Dr. 
Samuel 8. Marquis, of St. Joseph’s, officiating. 
Masonic services were held at the grave. The 
funeral was attended by friends and relatives 
from many places. The active pall bearers were: 
William J. Oubre, one of the executives of the 
Morley plant, Frank Price, DeWitt Merriam, 
Dr. George J. Reberdy, A. A. Griffiths and 
Frank Robertson. The honorary bearers were: 
M. E. Farr, Dr. E. S. Sherrill, Joseph String- 
ham, C. Sheldon McDonald, Dr. Delos Parker, 
Edward Barnes, Dr. W. H. Hutchings, Dr. 
Harold Wilson and E. H. Nelson, all of De- 
troit; C. W. Burridge, H. M. Zimmerman, and 
E. A. Christian, all of Pontiac, and W. L. Jenks, 
of Port Huron, Mich. The Masonic fraternity 
was represented at the grave by Dr. F. B. Tib- 
bals, Dr. Henry C. Carus, Robert Williamson, 
F. W. Kerr, Dr. James Matthews, and Erwin 
Palmer, all of Detroit, Mich. 

The death of Mr. Morley will not affect the 
operations of the Morley Cypress Co., which 
business will continue under the same policies 
that have made it so successful under his execu- 
tive direction. 





Cc. A. TUCKER, former manager of the Cham- 
paign branch of the Alexander Lumber Co., com- 
mitted suicide on the morning of May 24, by 
shooting himself. He had been in ill health for 
several years. A widow and two children sur- 
vive. 





CASPER KLEIFGEN, founder of the Indi- 
anapolis Wood Ornament & Refrigerator Co., 
recently dropped dead in a theater in Indianap- 
olis, following an attack of heart disease. He 
had been suffering heart attacks for several 
years. Mr. Kleifgen was born in Germany, com- 
ing to the United States about 44 years ago. He 
had made his home in Indianapolis from the first. 
A widow and three sons survive him. 


CHARLES N. NELSON, at one time a promi- 
nent lumbering and sawmill operator at Cloquet, 
Minn., died on May 24, at Santa Barbara, Calif., 
at the age of 83. Mr. Nelson and his associates 
went to Cloquet in 1880 from the Stillwater re- 
gion and built the second sawmill there. Later 
he added another large sawmill and a planing 
mill. He disposed of the C. N. Nelson Lumber 
Co.’s mill and timber lands to the Northern Lum- 
ber Co. about 25 years ago, reserving the iron ore 
mining rights from which he later derived heavy 
royalties. 

HENRY PEDWELL, a veteran lumberman of 
Thornbury, Ont., died on May 17 at the age of 
73 after an illness of four months. Mr. Pedwell 
conducted a sawmill at Thornbury for many 
years and also at one time owned sawmills in 
Owen Sound and Keppel where he manufactured 
hardwood lumber. After the timber at the Thorn- 
bury mill limits was cut out some years ago Mr. 











UR location and 
long experience 


fit us to render 
valuable assis t- 
ance to anyone in- 
terested in the 
lumber and _ tim- 
ber fields of the 
Northwest. 


“One of the Northwest’s 
great banks.” 


he UNITED STATES 
NATIONAL BANK 
(PORTLAND, OREGON 




















EXPERIENCED TIMBER SERVICE 


OF ALL DESCRIPTIONS 
Bankers’ valuations of timber, mills and 
logging plants. 
Timber examinations and detailed reports. 
Typographic surveys. 
Logging plans, R. R. locations. 


THE JOHN P. VAN ORSDEL CO. 


Forest Engineers to Lumbermen 


505 Lowman Building, SEATTLE, WASH. 








GILBERT NELSON & CO. 


Public Accountants 
600-60! LumBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 








ROBERT W. HUNT & CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 
New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Hibernia Bank Bldg. Bisbee, Bldg, 





Gen’! Office—-2200 Insurance Exchange, CHICAGO 











LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 














An interesting expositior 


if - . 
The Cost of Growing Timber of facts and figures, 
By R. S. Kellogg and E. A. Ziegler. 25 cents, postpaid. 


AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGG 
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For Sale: 


We offer for prompt 
shipment from our 
Fort Wayne, Ind. 
distributing yard the 
following stock: 





5 cars 4/4 No. | Com. & Bet. Ash 

3 cars each 6, and 8/4 No. | Com. & Bet. Ash 
2 cars 16/4 No. | Com. & Bet. Ash 

{ car 6/4 No. 2 Common Ash 

100 M’ 6/4 Log Run Soft Maple 

75 M’ 10/4 Log Run Soft Maple 

50 M’ 4/4 No. | Com. & Bet. Hard Maple 

5 cars 4/4 No. | Com. & Bet. Plain Red Gum 
{ car 4/4 No. | Com. & Bet. Plain Red Oak 


Write or wire for delivered prices. 


Wilson Lumber Co. 


General Motors Building, DETROIT, MICH. 








- 
Cedar Bevel Siding 


Thurston-Flavelle, Ltd. 


PORT MOODY, B.C. 
en 


ee a ee ee rere ne 


PITTSBURGH j 























DELAWARE CORPORATION 
American 


Lumber & Man'f'g. Co. 


PITTSBURGH, PA. 











\ WHITE PINE 
YELLOW PINE 
HARDWOODS 














West Penn Lumber Co. 


Wholesale Lumber 











WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 
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| White Pine MINNESOTA 
WESTMONT E 
LONG and SHORT LEAF 


ALSO { Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 


MOULDING 


as per sample patterns, in 
BASSWOOD, COTTON- 
WOOD, IDAHO OR 
CALIF, WHITE 
PINE, OR REDW’D 


_ 











Wanted 
Several Cars. 





11/16 x1-5/16 | 











38 x7/8 


Please quote prices. 


Interior Lumber Co, 
PITTS BURGH, PA. 














Sam B.W. Cross Lumber Co. | 
~(e 301 Oliver Building, 
a Pittsburgh, - - Pa. 


White Pine, Yellow “ine, Hemlock & Fir 











Pedwell entered the retail lumber business and 
continued in that line until his death. He was 
a native of Wales, coming to America as a young 
man, landing with only ten cents in his pocket. 
Working, first as a machinist-blacksmith, and 
then in the carriage making business, he was 
soon able to open a carriage making shop of his 
own which he later exchanged for a sawmill. 
Just a year ago Mr. and Mrs. Pedwell celebrated 
their golden wedding anniversary. His widow 
and nine children survive him. Five of his sons 
are in the lumber business: Charlie Pedwell, at 
Detroit, and E. M., A. E., F. A. and A. W., all 
at Toronto. Mr. Pedwell was widely known and 
highly respected, and the funeral services, held at 
Thornbury on May 20 under Masonic auspices, 
were largely attended. 


THOMAS HANCOCK, of Toronto, died at his 
home there recently at the age of 78. Mr. Han- 
cock was formerly well known to the lumber 
trade of that city, having been a contractor and 
architect and having started a small retail lum- 
ber and planing mill business on Gladstone Ave- 
nue. He was the father of T. H. Hancock, one 
of the best known retail lumbermen of Toronto, 
who operates a large yard on Bloor Street West. 


a 


A. R. RICHES, for many years identified With 
the S. C. Kanady Lumber Co., wholesale lumber 
dealer of Toronto, died at his home in tha; 
city recently. Mr. Riches is well remembereq 
by the older members of the trade, having hag 
extensive lumber connections in the early days 
He retired several years ago. = 


TIMBER LAND SALES 


WHITESBURG, Ky., May 28.—Robert Bentley 
Sassafras, Ky., closed a deal on_ several hundroej 
acres of hardwood timber lands along Montgomery 
Creek in southern Letcher County, which he plans 
opening for early development. It is believed that 
mills will be installed by Aug. 1. J. W. Colling, 
Spider, Ky., closed a deal for 500 acres of oak ang 
chestnut timber on Carr’s Fork on which he yijj 
install mills by July 15 and start its development. 
Ira Bentley and others, of Vicco, Ky., purchaseg 
1,000 acres in the vicinity of Montago, Ky., oj 
Carr’s Fork, and plan early development. The oak 
on this tract is said to be especially high grade. 
Northrop & Smith, of Ulvah, Ky., are also purchas. 
ers in eastern Kentucky, having closed a deal on a 
good boundary of timber on the North Fork of the 
Kentucky River in Perry County. 


Kiln Drying—A Mill Manager’s View 


(Continued from front page) 

Today we generally recognize that our dry- 
ing can be improved. The big problem is, 
how shall we do it? Where can we get the men 
to supervise this work? Who is going to give 
us an unbiased opinion as to what kind of 
apparatus to purchase; how to put it in, and 
how to keep it up? We then have misgivings 
about getting such apparatus, unless we feel 
there is available for us someone who can 
quickly and intelligently help us out in case 
we again get into trouble. 

The Pickering Lumber Co. has recognized 
this problem, and it concluded that it would 
pay to have an intensive study of kiln drying 
operations made. The company recognized the 
fact that it was not in a position to do the 
work itself, that this work called for a man 
trained in this particular art and one trained 
in observing what goes on in a kiln. Before 
this the company had spent a great deal of time 
experimenting. All the work was done as best 
it knew how, but the truth of the matter is, 
it was done in the dark, with the result that 
there was a great deal of loss in the various 
methods tried and no satisfactory conclusion 
was arrived at. 

Few Changes Saved $50,000 a Year 


Now we have had a man whom we considered 
qualified to make an investigation of our kiln 
drying. The first thing was to find out as 
near as possible the amounts lost due to our 
method of operation. We found that this loss 
was amounting to $70,000 a year. Many things 
which we thought were all right were not given 
the proper attention, and even without ma- 
terial changes in our kilns we found that by 
better operation we could get better results. 
In our preliminary work we changed one kiln 
from the old design. We reversed the heating 
arrangement and installed air ducts, jets, and 
sprays. From a reeord made by the assist- 
ance of hygrometers, we noted improvements 
enough to demonstrate that this one kiln, even 
in its temporary state, would improve its dry- 
ing enough to save us $50,000 a year on our 
entire output. It was surprising to find out, too, 
that the mere handling of our lumber was cost- 
ing us a considerable amount of money more 
than it should, and by a change in the method 
of handling we will save about $10,000 to $15,- 
000 a year. 

Now the interesting question is, How can the 
kiln drying at each plant be improved? There 
has been a great deal written on this subject, 
and you can obtain from various Government 
bulletins all kinds of detailed information in 
regard to the theory of kiln drying of lumber. 
It is rather a complicated subject to under- 
stand thoroly, too much so for us to go into 
it in the detail that it requires. 

We find that in the normal operation of the 
kilns there is very litttle to do, and one: man 
ean do it very easily. Of course, we must have 
a man who is going to operate the kilns, or read 
the temperature and humidity and make ad- 
justments accordingly. We know that humidity 
is as important as temperature, so it is common 
sense to put in something so the operator can 


determine it. Therefore we put in recording 
hygrometers. We also know that after he has 
determined it he has to be given some means 
of control, so we have fixed the heating system 
and sprays to enable him to do this. These 
devices, we find, have to be very carefully de- 
signed for each set of kilns. 
Must Base on Moisture Content of Wood 


We know in general that our temperatures 
must not be too high. We have heard much 
about humidity, in fact, many of us have put 
in steam sprays in the kilns. However, we 
have failed to realize the important point, that 
temperature and humidity go hand in hand at 
all times, and that this temperature and humidity 
must be based on the amount of moisture in the 
wood, and not on the length of time that the 
lumber is in the kiln. We also have heard 
about circulation, and the kilns which most of 
us installed were sold on a guaranty that the 
circulation would follow certain little arrow 
marks that are shown on a pretty blueprint. 
Unfortunately we do not know whether the cir- 
culation does follow these arrows, and we do 
not know how to determine whether they do or 
not, so the wildest claims that the kiln manv- 
facturers make get by us. 

I could tell you that it is important to watel 
your stacking and your stack arrangement, also 
your temperatures and humidities in your kilns, 
and the importance of giving your kilns very 
careful attention, but I know that to give any 
specific advice on drying is a most difficult mat- 
ter, even for one who has studied this subject. 
Each kiln presents its own problem. The heating 
system, the spray system and the general design 
of the kiln must be correct to get good results. 

Proper Humidity Avoids Cupping 

We have found that the cupping in our lumber 
can be tremendously reduced by carrying moré 
moisture in the air. Most of us believe that 
this is something that could not be avoided. By 
keeping the proper amount of moisture in the 
air, the heart is kept from drying too much 
while the sap, which contains more moisture, 
will dry down to be about equal with the heart 
in moisture content. By drying in this manner 
we prevent unequal shrinkages between the heart 
and the sap, and this prevents cupping. The 
sap does not shrink until the free water has been 
evaporated, and this takes place about 30 per 
cent moisture. The heart of a board generally 
contains about 30 percent, so it is already at 
the point of shrinkage, therefore we must hold 
the heart back until the sap catches up with it, 
then the drying can take place with an evel 
shrinkage. This is the most important funda 
mental in the drying of common lumber, 
where the common lumber has been dried to 
gether with the sap. 

Casehardening, Surface Checks and Degrades 

We find also that this moisture content has 
a great effect on casehardening. Casehardening 
we recognize by a flinty-like sound when the 
board is cut. This is hard on the eutters and, 
where edge grain flooring is being manufac 
tured, causes chipping out of the tongue and 
groove. By keeping the proper humidity 0 
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pena 
moisture content in the kiln, the lumber comes 
thru softer and casehardening is mainly elimi- 
ted. 

another remarkable fact that we have found 
is we are not bothered with surface checks, which 
are generally found in B&better boards. These 
surface checks which I speak of are those which 
jo not degrade the lumber, but which we all 
know are undesirable in a good piece of B&better 
fnish, We found that previously there were 
about 25 or 30 percent of checks in our boards, 
and our degrade in addition to this was about 
14 to 15 percent. Such surface checks are now 
ractically eliminated, and the degrade has 
This 
reduction in surface checks we also attribute to 
proper moisture content in the air to corre- 
spond to the state of drying. When the air 
js very dry, the moisture from the wood goes 
into it very rapidly. If this rate is faster 
than the moisture can be transfused from the 
center to the surface, then there will be unequal 
drying between the center and the surface. 
If the surface goes low enough in moisture con- 
tent, so that shrinkage takes place while the 
center still has enough of free water in it so 
that no shrinkage takes place, then the surface 
is bound to pull apart and there are caused 
the fine center checks which we find, and in many 
cases these checks go right thru the board ana 
degrade it. 

Stagnation of Air Must Be Avoided 


We thought that by simply putting a bunch 
of steam into the air we could get all the hu- 
midity that is so much talked about, but failed 
to realize that the circulation and heating must 
be so designed that stagnation within the kiln 
will not take place. Now the problem of bal- 


Selling Timber by 


[This article was furnished the AMERICAN 
LUMBERMAN by the California district, United 
States Forest Service.—Epiror. | 





The time honored method of selling stumpage 
on national forests is by actual log scale, Serib- 
ner Decimal C scale rule. The Government has 
no intention of, departing from this method so 
far as large timber sales are concerned, but for 
small operations where the daily cut amounts to 
20,000 feet or less or short term operations on a 
larger scale, there appears to be a likelihood that 
stumpage can be sold by scale of standing trees 
with satisfactory results both to the purchaser 
and the Government. 

That scaling on a small sale may often be a 
costly undertaking from the Government stand- 
point is readily apparent. Take for example, a 
sale where the daily cut is about 10,000 feet and 
the scaler is paid $120 a month. The cost for 
scaling is 50 cents a thousand, or about ten 
times as high as on a large sale where the cut 
averages 100,000 feet a day. Obviously it would 
be poor business practice to ineur so great an 
expense for scaling. In a case of this sort the 
Forest Service usually stipulates in the sale con- 
tract that the sealing will be done at weekly 
or biweekly intervals and that logs must be 
bunched or decked for scaling in the woods or 
near the mill. In such event the operator must 
incur the added expense for bunching or decking 
the logs. Again, during the fire hazardous sea- 
son or summer and fall when every member of 
the forest personnel is badly needed for fire 
protection, it is sometimes out of the question 
for a forest officer to keep an appointment for 
log sealing. Instances have occurred when an 
operator has had to shut down his mill because 
of a lack of sealed logs. 

_With the purpose of determining the feasi- 
bility of selling timber by scale of standing 
trees an experiment was conducted in the yellow 
pie type last season,on a timber sale in one 
of the California national forests. Horse and 
traetor logging was employed. A circular mill 
Was installed adjacent to the sale area, produc- 
ng a daily cut of between 8,000 and 9,000 feet. 

caling was done once a week in the woods. 
To facilitate sealing the operator had the logs 
pulled apart after they were bucked by means 
of teams. The experiment to determine the 
‘mount of timber on this area by estimate was 


ancing this circulation, temperature and humid- 
ity is one which belongs in the hands of an 
expert, and I believe it certainly pays to turn 
such a problem over to a person who makes this 
a special business. The idea, of course, is 
nothing new, as thruout our whole mill we have 
various men who make a special study of the 
saws, the mill equipment and the boilers, and 
they in turn are assisted by various engineers 
who come around from time to time for the 
company who sells the equipment to us. 
Service Maintans Staff Efficiency 


The Pickering Lumber Co. has decided that 
it is not sufficient to bring up its kiln drying 
to the maximum point of efficiency, but wants 
to assure itself that it will be kept there. We 
know that it is too much for the superintendent 
to give his time to these kilns. The kiln oper- 
ator frequently wants someone that he can talk 
over his troubles with, so we have subscribed 
to a kiln drying inspection service which will 
provide us with expert attention whenever we 
want it, and keep the kilns up all the time. This 
virtually brings home the Forest Products Lab- 
oratory course right to the mill, and by repeating 
it once a month and keeping it up it is never 
forgotten. If the present man we have at the 
kiln leaves us to go somewhere else, or does not 
do his work, we can put in a new man and this 
new man will go on with the work and give us 
the same service by putting into effect these 
ideas. 

I have tried to explain to you how lumber is 
dried, or how to solve your individual problems. 
As I stated before, it is a hard matter to general- 
ize on the subject of kiln drying, and each plant 
needs its own study to solve its particular 
problem. 


Tree vs. Log Scale 


conducted in the following manner: Two men 
worked together. One marked the trees to be 
cut and measured the diameters at a point 4%4 
feet above the ground. The other recorded all 
measurements and measured the merchantable 
length of each tree. Lengths were estimated 
by standing at a uniform distance of 100 feet 
from the base of each tree and either using a 
standard Forest Service hypsometer or judging 
the merchantable length by eye. Trees were 
recorded by breast high diameter and number 
of 16-foot logs. 

These are the only measurements necessary 
for securing the contents of trees from volume 
tables. 

Guess work in determining the percentage to 
allow for cull was eliminated. The forest officer 
in charge of the sale made inspection visits as 
often as convenient and at weekly intervals when 
possible. During each visit he actually scaled 
fifteen to twenty merchantable logs, recording 
merchantable material and cull as separate items. 
No attempt was made to spot logs here and 
there but they were scaled as the scaler came 
to them. At the end of the season the forest 
officer in charge had a record of the merchant- 
able contents of approximately 600 representa- 
tive logs, from every part of the cut-over area. 
From the totals of sound and cull material the 
percentage of cull was readily calculated. 

A certain amount of breakage is unavoidable, 
of course, and under Forest Service regulations 
the operator is permitted to leave all logs in 
the woods which do not come up to certain 
specifications governing merchantability. All 
breakage and cull left in the woods is sealed in 
full and deducted from the original gross tree 
scale. The remaining balance represents all 
material removed from the area. The cull per- 
centage is applied to the balance. 

For this experiment it was found that the 
actual log scale was 688,410 feet, board meas- 
ure. The tree scale was 694,000—a difference 
of 5,590 feet, board measure, or eight-tenths of 
1 percent. It is seldom that two scalers will 
obtain the same results in scaling the same run 
of logs. If the two totals are within 2 percent 
of each other the scaling is considered satisfac- 
tory. 

This method of scaling timber for small sales 
promises considerable saving for both the pur- 
chaser and the Government. 











Friendly 


Business 


The business of being a lumber 
dealer isn’t all smooth sailing, 
any more than any other busi- 
ness is. There are patches of 
“rough water” encountered 
every day—problems constant- 
ly coming up to remind the 
dealer that a dollar isn’t so eas- 
ily made after all. Anything 
to make his daily effort a little 
more fruitful—more pleasant— 
is something for the lumber 
dealer to give counsel to. 


One thing that is of decided 
value to the dealer in making 
friendly business is Superior 
Oak Flooring. Its high quality, 
the prompt delivery we can 
make, insure consumer satisfac- 
tion that means increased good 
will with greater business. If 
you are not a Superior Dealer, 
write us to show you how it 
will be to your advantage to be 
one. 


Superior Oak Flooring 
Company 


Helena, Arkansas 


Superior Oak Floors 
are a joy forever. 





Superior dealers are 
cashing in on this 


Ppt tu 
as ee Ff reputation every 
Bf tad wai re 
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Dry 
Stock! 


2 cars 4/4” No. 1 Com. & 
Ptr. Basswood 
3 cars 4/4” No. 2 Common 


Basswood 

1 car 5/4x 6 & Wdr., 8 & Ler. 
Piano Key Basswood — 16 
months dry 

3 cars 6/4” No. 1 Com. & Btr. 
Basswo 


1 car 8/4” Sel. & Btr. Birch 





Jean LaRue says: 


“*She’s dam’ good 
mans to deal wid!”’ 


Anything in Northern Hardwoods. 


The Adams-Thom 
wayss’- Lumber Co. 











Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS. 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 
Hardwood Lumber 


Maple and Birch Flooring 














| White Pine 


We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 





We solicit your business. 











Rust-Owen Lumber Co. 


DRUMMOND. WISCONSIN. 








We Offer 


IN SHIPPING CONDITION 


75 M Ft. 4/4 No. 2 Com. & Btr. Soft Elm 
60 M Ft. 474 Sel. & Btr. Soft Elm 

12 M Ft. 574 Sel, & Btr. Soft Elm 

Also 4/4 & 5/4 No. 3 Birch & Maple. 


4/4 to 10/4 beautiful 


BIRCH 


into pile this winter for the 
mixed car trade. This will 
be ready for shipment soon. 


Foster - Latimer 


MELLEN, = T umber Co. 


We put a nice 
lot of fine > 








| 
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FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR 





The Outlook In Britain 


WASHINGTON, D. C., May 29.—Trade Commis- 
sioner Alexander V. Dye reports from London to 
the Department of Commerce that due to editorials 
and articles which have appeared in American 
papers relative to the extreme high cost of building 
in the United States, together with the great boom 
in house building, an impression has been created 
in England that lumber prices generally have 
reached their peak and on that account merchants 
on the other side are inclined to wait for a price 
break. On the other hand, there is a fairly wide- 
spread impression in Great Britain that, in spite 
of political difficulties, the timber trade there is 
going to improve. Contracts for southern pine 
have gradually hardened during the last six months, 
and walnut lumber is again beginning to come into 
the market in quantities. Mr. Dye also reports 
that American interests are very active in acquir- 
ing sources of African and Honduran mahogany. 

Vice Consul Charles L. DeVault, London, has 
submitted the following report covering the plywood 
market: 

Plywood is being sought by those who have 
hitherto been ignorant of its merits. The business 
has been cultivated with a due regard for the 
wishes of users, and, judging from the peculiar 
hold which this branch of the trade has secured, 
its place in trade is established. The market is 
short of birch plywood. Alder, first and second 
quality, is in good demand, especially in the 1/10 
to 1/5 inch thicknesses. Gaboon mahogany, red 
gum and Douglas fir plywood are in strong demand. 
North European pine and cottonwood are finding a 
ready market. Oak plywoods are not scarce, but all 
grades continue in demand. Prices are very firm 
with an upward trend. 


Conditions in Mahogany Industry 

WASHINGTON, D. C., May 28.—A report from 
Consul William W. Heard, Bluefields, Nicaragua, 
made public by the lumber division, Department of 
Commerce, states that it is conservatively estimated 
that the total production of mahogany and Spanish 
cedar from the eastern part of Nicaragua for the 
current year will be 20,000,000 feet. The quantity 
of Spanish cedar will not exceed 15 percent of the 
total production. Cutting began shortly after 
Christmas and has progressed rapidly. Numerous 
camps report the total quantity contracted for as 
already having been cut and rolled to the banks 
of the streams. The contractors now await the 
coming of favorable rains in July to bring their 
logs to seaboard. 

All the wood contracted for has been taken by 


eight American mahogany companies buying in 
the Bluefields consular district. The contract 


prices have ranged as high as $75 per 1000 feet at 
the mouths of the several rivers. 

Mr. Heard states that the cutting of mahogany 
has been carried on in that district for more than 
seventy years. At the outset the cutting was 
close to the principal rivers. Now many logs are 
brought from a distance of 200 miles. According 
to reports, there is an abundance of mahogany 
timber left, the only difficulty being to get it to 
streams on which it can be floated to seaboard. 
One contractor recently purchased a large cater- 
pillar tractor, which is onerating sueccessfuly and 
doing the work of eight teams. 


Lumber Exposition in Prussia 


The first lumber, fair and conference held at 
Koenigsberg in Prussia, March 18 to 22, 1923, for 
the purpose of restoring the eastern and north- 
eastern European lumber trade and renewing re- 
lations with Central Europe, was considered so 
successful from the viewpoint of cementing rela- 
tionships and arriving at better understandings 


that another fair will be held in October. The 
amount and volume of sales actually negotiated 
was not as satisfactory as might have been ex- 


pected, but numerous trade relations were formed 
and inquiries made, which it is hoped will ulti- 
mately lead to business after there is a greater 
degree of stability and the prevailing cconomic de- 
pression ceases. A factor which contributed to 
the light sales, says Assistant Trade Commissioner 
Zwikel in a report to the Department of Commerce, 
was the decrease in lumber prices in general which 
made their appearance just before the fair. Those 
who had lumber to sell were not anxious to, dis- 
pose of their products at the new lowered price 
levels and buyers expected still further price de- 
creases. In spite of the fact, rough log price 
quotations had decreased as much as 25 percent 
over the peak and sawn lumber decreased to the 
extent of 35 percent. 

The fair was internationally well attended by 
merchants, traders, government officials and trade 
representatives from Soviet Russia, White Russia, 





Georgia, Ukrainia, Lithuania, Latvia, Finland, Fra 
City of Danzig, Memel, Poland, Szechoslovakia et, 
Various German officials presided. British, Seanq; 
navian and Dutch lumbermen were also pregoep; 
altho French and Belgians were not. ‘ 

The outstanding subjects discussed at the ep. 
ference were the alleviation of transportation dg. 
ficulties, such as the necessity for easier and mop 
rapid movement of lumber as well as the need of 
freight rate decreases, and secondly the dire nee 
of capital and credit. 


Soviet Russia’s Forest Resources 


WASHINGTON, D. C., May 28.—According to dat, 
compiled by the Russian Forestry Administratigy 
as of Jan. 1, 1923, the timber area of Soviet Russia 
under the jurisdiction of that administratio, 
amounted to 514,966,138 dessiatines (1,390,408,57; 
acres), of which 147,416,513 dessiatines are }p. 
cated in European Russia. This is exclusive of 
the forests of the autonomous republics and 
Ukraine. The total area of exploitable forests 
amounts to 327,109,727 dessiatines, including 117. 
928,669 in European Russia and 209,181,058 jp 
Asia. All the forests have been nationalized. The 
gross income from all Russian forests for the fisca] 
year 1922-23 was estimated at 45,000,000 gol¢ 
rubles, 


American Hardwoods in England 


Reporting on the market for American hard. 
woods in the Liverpool (England) district, John 
H. Burrell & Co., of Liverpool, state in their circu- 
lar dated May 1: 


ASH LoGs: ‘The arrivals were light and stocks 
are small. Lumber: The small import went into 
consumption. Stocks are smaller, and the demand 
is good. 

BLACK WALNUT LOGS AND LUMBER: No arrivals 
of logs reported. A small amount of lumber has 
come to hand, but it is very difficult to approach 
shippers’ present valuations. 

GUM LUMBER: ‘The import has been moderate, 
and stocks are sufficient. The demand for 13-inch 
and up sap gum has improved. 


Hickory Locs: The arrivals have been light 
and the demand is quiet. 


OAK BOARDS: The arrivals have exceeded any 
possible requirements. Stocks are materially in- 
creased. Logs: No arrivals of logs have been 
reported, and stocks are very slightly increased, 
Oak planks (cabinet): The light import has been 
ample, and there is very little inquiry. Oak planks 
(wagon): The moderate arrivals went into con- 
sumption. The strong demand for northern white 
planks of good specification continues, and prices 
remain firm. 

PITCH PINE: Import of lumber was 72,000 cubic 
feet and consumption 82,000 feet. Stocks are 
slightly reduced. The import and consumption of 
sawn timber were considerably less than the pre 
vious month, and stocks are somewhat increaseé. 


PorLaR Locs: Arrivals have been light, and the 
inquiry is small. Lumber: ‘The bulk of the mod- 
erate arrivals was “on contract.” The inquiry is 
small and holdings are ample. Business in 18 
inch and wider stock is slow and very difficult. 


Need for Educating Foreign Customer 


WASHINGTON, D. C., May 29.—Under the caption 
“Foreign Users Must Modify Their Specifications 
the lumber division, Department of Commerce, 
says: 

For months the lumber division has endeavored 
to secure a connection for a British broker desil- 
ing American rock elm logs in lengths up to 
feet. The territory has been combed, but_s0 far 
the lumber division has not been successful. The 
lumber division was informed that this special stock 
was needed for rubbers, which are heavy timbers 
on the outside of a ship to form bumpers in rubbing 
against docks etc. The shipyards using this stock 
for years have been accustomed to specily — 
lengths because in years past these were not all 
ficult to obtain. These shipyards, however, have 
evidently not kept up with the times, since ber 
prices of long lengths of rock elm timber are almost 
prohibitive. The bureau’s office in London is atts 
trying to have the shipyards in question modits 
their specifications whereby shorter lengths can 
used. This is one of many examples of the failut? 
of foreign users of lumber to modify their nn 
fications, but there are still thousands of forelg 


_ concerns who prefer to order 30 -to 40-foot lengths 


It is needless 


from which they cut shorter stock. an a 


to say that such procedure increases the 
American lumber to the foreign consumer. to 

The American exporters are to be blamed 
some extent because they have failed to instr 
their agents and representatives to investigate . ; 
eases. Agents and brokers usually take ag 
small interest in them because if they can. 
obtain American lumber and timber in the oe 
required they may offer substitutes from 0 o 
countries. It is therefore up to the American © 
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porters to take an active interest in these questions. 
This experience reminds one of the Spanish im- 
orter who a short while ago asked a well known 
Jumberman in this country if Douglas fir on the 
Pacific coast was obtainable in smaller dimensions 
than 24x24 inches. ‘This impression was no doubt 
received from advertising literature depicting large 
timbers produced on the Pacific coast but failing 
at the same time to inform the foreign buyer of the 
jncreased cost of such material over smaller dimen- 
sions. 


(PRB BBBEBa: 


30-Cent U. K. Rate Extended 


MEMPHIS, TENN., May 29.—The conference 
steamship lines, according to announcement by 
the American Overseas Forwarding Co., with head- 
quarters here, has extended the 30-cent rate to 
United Kingdom ports thru the month of August 
on all heavy hardwoods. The previous extension 
was thru July. ‘This action on the part of the 
steamship lines is accepted as positive assurance 
that there will be no advance in conference rates 
to the United Kingdom ports before the end of 
August. 


Built Wood Tower to Study Birds 


NaTIONAL, Iowa, May 28.—A tall house of 
wood built high into the air solely to support 
a chimney for swifts is an entirely new kind 
of bird house, located at the country home of 
Miss Althea R. Sherman near here. Miss 
Sherman is a bird student. Very little has 
been known about the chimney swift because 


_ 





Unique house built to observe bird life 


he builds in places ordinarily inaccessible to 
the observer. Miss Sherman conceived the 
idea of building a wooden tower with a wind- 
ing stairway in it leading to the top. The 
tower when completed was capped with a 
chimney. Where the chimney came down into 
the top of the tower house, a square hole was 
cut in the side of it and a small pane of glass 
inserted. 
Outside of this ‘‘peep hole,’’ a seat was 
built at the head of the stairs where the ob- 
server might sit and watch thru the hole the 
nest life of swifts should any decide to build 
in the tower chimney. A lamp and mirror 
were adjusted near the peep hole so that the 
nest could be made visible even at night. 
Miss Sherman waited three years for ten- 
ants for her bird tower. Then one day she 
climbed the winding stairs and to her delight 
beheld thru the peep hole a nest plastered on 
the opposite wall of the chimney and several 
squirmy baby swifts hanging onto the edge 
while the father and mother birds fed them. 
Every season since swifts have nested in 
the tower. Miss Sherman has studied the nest 
life day by day, and often at night, and even 
taken photographs. Her account of the inti- 
mate family life of the chimney swift as given 
at a recent convention of ornithologists is con- 


sidered by bird scientists a most valuable ad- 
dition to bird lore. 


Plan to Utilize Cut-Over Lands 


ALEXANDRIA, La., May 26.—A meeting has 
been called to take place at Oakdale on May 
29, for the purpose of organizing a codperative 
selling organization, having for its principal 
object the conversion of the cut-over pine lands 
in that section into agricultural lands and to 
secure markets for the products raised. 

Dan Jacobs, general freight agent of the Mis- 
souri Pacific, of this city, advises that this 
meeting will be attended not only by agri- 
culturalists from Allen, Rapides and surround- 
ing parishes, but also by railroad officials, as 
the latter are interested in building up the 
sections which their lines traverse, and the 
agriculturalists plan to convert the barren cut- 
over pine lands into rich trucking regions. 

This same plan has already been successfully 
demonstrated in the Glenmora community, as 
the cut-over lands in that section last year 
were used for the cultivation of strawberries. 
This proved to be very successful, as the demand 
could not be filled. It is expected, however, 
that large quantities of berries will be shipped 
next season. 


HOO-HOO DOINGS 


Building and Advertising Discussed 

MINNEAPOLIS, MINN., May 28.—At the semi- 
monthly luncheon of the Twin Cities Hoo-Hoo 
Club last Thursday Adolph Pfund, of Chicago, 
spoke on ‘‘ The Situation in the Building Indus- 
try.’’ He declared that the propaganda about 
the high cost of building should be met by the 
facts, and that the blame for the success of such 
propaganda lies largely with the lumber dealers 
who do not pound the tacts about building 
costs home to the public. 

Another speaker was Frederic M. Kammon, 
jr., who talked on the value of advertising in 
the lumber industry. He pointed out that the 
manufacturers of lumber substitutes are build- 
ing up their business at the expense of lumber 
by the right kind of publicity and urged the 
value of advertising on the part of lumbermen 
to get the public sold on lumber and to keep 
prices and business constant. 

Seventy-eight members and fifteen guests at- 
tended the meeting. 


Big Class of Kittens Initiated 


St. Louis, Mo., May 28.—Thirteen new mem- 
bers and six reinstatements was the record at 
the concatenation last Friday night of the St. 
Louis Hoo-Hoo Club. The concatenation fol- 
lowed a dinner attended by seventy members. 
Speakers of the evening were J. H. Allen, P. F. 
Cook and H. R. Isherwood. On June 6 the club 
will hold its last luncheon until next September. 

Following are the new members received at 
the concatenation: 


Addison Eugene Brandon, Thos. E. Coale Lumber 
Co.; William C. Faulk, Sterling Hardwood Floor- 
ing Co.; William H. Meyer, Sterling Box Co.; 
Alonzo J. O’Donnell, Goodfellow Lumber Co.; 
James R. Wade, Goodfellow Lumber Co.; Edward 
P. Schneider, Gideon-Anderson Co.; Anson E. 
Christian, Boeckeler Lumber Co.; Charles J. Hasel- 
horst, Boeckeler Lumber Co.; Harry J. Menne, 
Menne-Antrim Lumber Co.; Raymond T. Risley; 
Geo. K. Ditts, Chicago Lumber & Coal Co.; Isaac 
J. Newsome, Newsome Hardwood Lumber Co.; 
Joseph A. Hafner, jr., Hafner Manufacturing Co. 


Reinstatements received by Viceregent Snark 
J. C. Anderson were: 


Charles D. DePew, J. R. Perkins Lumber Co.; 
George W. Guider, Guider-Heitert Lumber Co.; 
George C. Griffith, National Lumber Co.; Vern N. 
Cornelius, Cornelius Lumber Co.; John P. Larson ; 
Enos A. Halle, Paepcke-Leicht Lumber Co. 


TROUBLE AND LITIGATION 


SEATTLE, WASH., May 26.—Charles W. Johnson 
has been appointed temporary receiver of the Bur- 
ton-Beebe Lumber Co., following a meeting of 
creditors. Mr. Johnson will be in charge pending 
the appointment of a permanent receiver, which 
action will be taken as soon as a statement of 
assets and liabilities can be filed in court. It is 
expected that the financial statement will be ready 
in about a week. : 























! PACIFIC COAST 







Watch this space weekly 


2,000,000 Feet 


2x4-6to20O' 
No. 1 Common SISIE 


Fir 


Hemlock 


and 
Western 





AGENTS: 


K.F. Richards, 518 Peoples Gas Bldg., Chicago 
G.A. Jones, 706 Lumber Exchange, Minneapolis 
Joseph Lean, ; P.O. Box 774, Omaha 
Frank Probst, - P.O. Box1187,Fargo,N.D 








VERTICAL GRAIN 
Fir 
Stepping 
is only one of the 
big. value, quick selling items 
we manufacture for exacting 


dealers. Our trade mark is a guaran- 
tee of quality on all 


Ea 







1 
- MBER CO. 
as eg Lt 


Fir Lumber, Hemlock Boards, Shiplap 


Fir Flooring 


Send your orders for straight or mixed cars. 


Ferry-Baker LumberCo. 


General Office and Mills, EVERETT, WASH. 


LONGFIRJOISTS —— 
BIG TIMBERS & 


Falls, 
emer: FIR CEDAR AND SPRUCE 


Vertical Grain 
and Flat Grain 








Wash, 
LIFORNIA REDWOOD 
RED CEDAR SHINGLES 


YARDS: =4.B.WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 








Titer Athen Laitinen Cite! 


SEATTLE, WASH. 








Manufacturers 


| FIR, HEMLOCK and CEDAR LUMBER 
1 CEDAR SIDING and SHINGLES 
Straight or Mixed Cars. | 
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Polleys Lumber Co. 


Manufacturers of 


Western White Pine 
Dry Selects 


wat General Offices and Mills 
Milwaukee Rys. MISSOULA, MONT. 


——— e 





Shipments via 
N. P. 
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LUMBER 


COMPANY 
OLD GROWTH 


Spruce Hemlock 


Our Specialty 


VERTICAL GRAIN UPPERS 


Carefully dried—Well manufactured. 


Fir 





Mills: . - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


—Representatives— 


A. E. Downs, Lumber Exchange, Minneapolis 
Robert S. Burnside, 1609 Steger Bldg., Chicago 
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Western 
White Pine Shop 
Specialists 


We are putting in pile ten million 
feet of 5-4, 6-4 and 8-4 Shop from 
our winter and spring sawing of 
extra fine, large, soft texture logs, 
and are booking orders for June 
and later shipments. 
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Pine Zone Lumber Co. 


Manufacturers and SPOKANE, WASH. 


Wholesalers 
SN ee en | 


ee eee 


mae 





OUR SPECIALTIES: 


Railroad Material, Factory 
Stock, Garage Doors, Port 
Orford Cedar, Built Up 
Columns, Mouldings. 











Mail Address: 
P. O. Box 1058 


Cable Address: 
“Andy” 








H. J. Anderson Lumber Co. 


Wholesale Lumber Products 
415-17 Yeon Bldg., PORTLAND, ORE. 








" titled, “Milestones Along the Monarch Trail.” 
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Annual Truck Cost at Six Yards 


Data on the cost of operating trucks are always 
valuable to those connected with the lumber indus- 
try who employ motorized equipment for delivery 
purposes, so the following information giving the 
experience of Will A. Cavin, of Sturgis, Mich., 
wholesale and commission lumber, covering a period 
of one year in each of his yards should prove of 
interest : 

Ford Old Ford 
No.1 No.2 


Reo 
No. 2 


Reo 
No. 3 


General 
Auto 


Niles ....$152.72 $52.80 $466.22 $392.00 $676.31 
White 4 cars) 
Pigeon . 147.3% 288.82 385.93 
(Rdstr.) (2 cars) 


Iedwards- 


burg ... 141.02 234.84 431.71 
(Rdstr.) (Ford truck) (2 cars) 
Kendall- 
ville ... 98 709.78 447.99 
Quincy ... 416.82 (2 cars) 
(2 cars) 
Vicksburg. 56.81 68.03 


In commenting on the above figures Mr. Cavin 
says: “It is only fair to say that the Vicksburg 
yard did not begin business until July 1, and that 
its experience, therefore, only covers the last half 
of the year on one Ford truck. I might explain 
also that the item opposite Quincy covers the ex- 
pense of Ford truck, together with a Ford touring 
car chassis on which was built a small truck. Our 
experience, of course, is that the Ford trucks are 
the most economical, and it is usually better to 
trade them in at the end of at least the second year, 


acy of performance was the goal set. Under hig 
leadership the company has become the pioneer of 
tractor refinements and the Monarch tractor has 
gained its enviable reputation by convincing day 
after day field service. Our general manager was 
born in Livingston Manor, N. Y., July 22, 18g 
and after graduating from the Port Jervis High 
School he attended the New York University. Be. 
fore becoming associated with E. B. Cadwell enter. 
prises he was connected with the Knox Motor (‘%o, 
and the Rail Joint Co. Mr. Hornbeck is a natura] 
leader, democratic, yet highly respected by the 
entire Monarch organization. Radiating his own 
enthusiasm and deep belief in Monarch products, 
he instills that continuous interest in the plant 
force that has placed Monarch workmanship on the 
highest plane of skilled effort.” 


The succeeding pages of ‘‘Milestones” are devoted 
to records of users’ experiences with the Monarch 
industrial tractor, and on page 6 is reproduced an 
article which appeared some time ago in the Amnpp. 
ICAN LUMBERMAN, relating how the Monarch tractor 
was employed to break out a road thru snow in 
soft, swampy places. 


A 3-ton Outfit for a 1-ton Price 


A combination that will provide means of hauling 
lumber for 15 cents a thousand feet per mile igs 
made possible by the Hemming 2-wheel trailer, 
which added to a 1-ton truck converts it into a 
3-ton outfit. In arriving at this low cost figure, full 
depreciation was taken on both truck and trailer 
in twelve months. The Hemming trailer doubles the 








This load, weighing about three and a half tons, is being hauled by 1-ton truck converted into 8-ton outfit 
by addition of Hemming trailer 


if not before. These figures do not include the 
general car expense, such as gasoline and oil, but 
do include all repairs, tires and other expense.” 


Policy Based on Quality of Product 


The Monarch Tractor Co., of Watertown, Wis., 
manufacturer of the Monarch industrial crawler 
type of tractor, issues in the interest of the con- 
cern’s organization and friends a house organ en- 
The 
May issue, in announcing a change in the policy of 
this publication, states that starting last October 
as a semimonthly bulletin with a distribution of 
about 200 copies, “Milestones” has enjoyed an ever 
increasing popularity until it is now necessary to 
print more than 10,000 copies. In view of the 
rapid growth the company finds it advisable to 
increase the size from four to eight pages and to 
change it from a semimonthly to a monthly publica- 
tion. The May issue, therefore, contains eight 
pages of interesting material, on the front cover 
appearing a photograph of L. W. Hornbeck, general 
manager of the Monarch company, together with a 
brief sketch of his business career from which the 
following extracts are reproduced: 

“A conservative policy based on quality of prod- 
uct rather than volume of production is the key- 
stone on which rests the foundation of Monarch 
success. Expansion and the accumulation of profits 
which naturally follow increase in sales has been a 
secondary consideration to the paramount desire to 
build the most dependable tractor. 

“TL. W. Hornbeck has been connected with the 
present owners of Monarch Tractors (Inc.) for 
about eight years. He has held in a highly credit- 
able manner various positions of trust and responsi- 
bility and when made general manager laid down 
the policy of quality first, with the determination 
that the Monarch tractor was to be developed to 
the highest possible degree of efficiency. Suprem- 


capacity and efficiency of light trucks. One opera 
tor of such.a combination outfit averages five loads 
a day on an 8-mile haul, the average load being 
1,600 feet, on a gas consumption of about ten 
gallons a day. The accompanying illustration 
shows this outfit with a load of 112 pieces of 
2x8-inch, 16-foot dry pine, making 2,304 feet, that 
weighed about three and a half tons. This is 
not an unusual load for the combination to carry 
over hard surfaced roads, and on ordinary country 
roads it will haul two-thirds this amount. Speci- 
fications for the trailer follow: 

Capacity: 114 tons, with safe allowance of 50 
percent overload. 

WHEELS: Second growth hickory, 
inch spokes. 

TIRES: 36x4-inch solid rubber, or 32x414-inch 
heavy duty truck cord tires. 

AXLES: 1%-inch with Timken roller bearings. 

FRAME: White oak and hickory, heavily reit- 
forced with steel. 

SPRINGS: 42x4%4-inch heavy ribbed truck type. 

Draw BAR fastens to frame on top of truck 
frame. 

TREAD, 56-inch. 

WEIGHT, about 800 pounds. 

PRICES : With 36x4-inch solid rubber tires, $235; 
32x41%4-inch heavy duty cord tires, $270. Fifth 
wheel with rocking bolster, hitch, and everything 
necessary, $15 additional when furnished with 
trailer. War tax, 3 percent additional. 

If the trailer is wanted for log hauling, it is 
necessary to specify log bunks. 

Inquiries as to the Hemming trailer will gladly 
be answered by the Hemming Wagon Factory, ot 
Meridian, Miss. 
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DONT TRY RACING with a touring car; your truck 
was built for strength, not for speed. 





Me 
durit 
are | 
High 
slow! 
thins 
Dem: 
ash | 
and 
some 
gene 
and 
than 
Qual 
plail 
and 
gum 
sap, 
com 
and 

Si 
and 
have 
puil 
issu 
cent 

the 
eacl 





1S Own 
oducts, 
+ plant 
on the 


levoted 
onarch 
ced an 

AMER- 
tractor 
10W in 


e 


auling 
nile jg 
Tailer, 
into a 
‘e, full 
trailer 
les the 





outfit 


ypera 
loads 
being 
r «ten 
ation 
»s of 
that 
is is 
carry 
intry 
speci- 


of 50 
n 2 


-inch 


ngs. 
rein 


type. 
ruck 


235 ; 
‘ifth 
hing 
with 
it is 


adly 
r of 


ruck 





June 2, 1923 


AMERICAN LUMBERMAN 


69 





—_—_—__ 











LOUISVILLE, KY. 
Inquiries and orders have picked up 
juring the last ten days or two weeks, and prices 


May 235. 


are firm. Indications are for better business. 
Higher prices of building materials and labor are 
sowing down building operations a trifle, and 
things are beginning to tighten up just a shade. 
Demand continues good for poplar, walnut, oak, 
ash and elm, and there is fair demand for maple 
and chestnut. Gum is in good call, and there is 
gme scattered demand for beech, sycamore and 
general items. Cypress has been steady. Veneers 
apd glued-up stocks are in much better demand 
than they have been. Quotations, inch stocks: 
quartered oak, FAS, $145@$150; common, $80; 
plain, $110 and $70. Poplar, $115 for FAS; saps 
and selects, $90; No. 1 common, $65. Quartered 
gum, $110 and $65; red plain gum, $107 and $63; 
sap, $56 and $46. Walnut, $215; selects, $155; 
eomon, $115. Ash, $105 and $60. Maple, $80 
and $60. 

Starting on Monday, May 28, local contractors 
and lumbermen handling building departments will 
have the added worries of paying at the city 
juilding inspector’s office for all building permits 
issued, on the basis of $2 for the permit, and 10 
cents a thousand cubic feet of space included in 
the plans. On repairs the charge will be $1 for 
each $1,000 of repairs. 


MERRILL, WIS. 


May 28..-Hemlock has made a return to prac 
tically list, altho some firms are still getting $1 
over list. Hardwood prices are weakening to a 
slight extent, and there is practically no difference 
in the prices received for dry and green. Maple 
continues strong. 3uilding activity in smaller 
cities and on farms is unabated. 

Walter EK. Curtis, president Curtis & Yale Co., 
of Wausau, with his mother and brother have do 
nated seven or eight acres of river shore at Wausau 
to that city as a memorial park to the late 
Cornelius S. Curtis, father of Walter E. Curtis 
and for many years in personal charge of the large 
plant of the Curtis & Yale Co., at Wausau. 

A sawmill and shingle mill which will be op 
erated by electricity are being erected by Hintz 
sros. at Ladysmith, Wis., and will be completed 
early in June. Electric power will be used ex 
clusively and there will be ten motors. The concern 
has completed its lumber cut at Ingram. 


MILWAUKEE, WIS. 


May 28.—<Activity is pronounced in the Mil 
waukee Jumber market, with orders very plentiful 
and stock moving well from mill to retailer, and 
from retailer to consumer. Retail stocks are 
broken, according to wholesalers, who report the 
spring building operations in Wisconsin particularly 
heavy this year. Wholesalers are finding little 
dificulty in placing orders and getting stock, for 
altho refusals are plentiful, the energetic wholesale 
dealer always finds someone to take the order. 


The price situation is soft in spots. Southern 
hardwoods have shown a disposition to soften 
in the face of a weakening demand, and are 


slightly off in current quotations. Southern oak 
FAS have shown noticeable weakness after a 
long continued period of strength. Southern pine 
is also off, according to wholesalers. Western 
mixed stock, with slight changes, continues to be 
firm. Demand for northern hardwoods is per 
sistent, and all branches of the consuming in 
dustry are producing at capacity or near capacity. 
Automobile manufacturers, furniture makers, sash 
and door and flooring mills and allied industries 
have all shown a tendency to settle down some 
what, and the taking on of new help by these 
industries has practically ceased, but production 
maintains former levels very well. Opinion as to 
future price developments is uniformly optimistic 
here, and few lumbermen can be found who look 
for any weakening of the market. Milwaukee 
has been in the throes of what gives every indica- 
tion of being its heaviest building construction 
year, and the same is true of Wisconsin. Despite 
talk to the contrary, little construction is held up 
here because of prices. 

Postponement of action on the Huber unemploy- 
Ment insurance bill from May 24 until June 7 
Was voted by the Wisconsin senate because of the 
illness of Professor John R. Commons, University 
of Wisconsin labor economist and author of the 
measure. A substitute bill prepared by Senator 
Gettleman, of Milwaukee, calls for creation of 
an “emergency committee’? composed of the gov- 
‘thor, secretary of State and State treasurer to 
handle the unemployment problem during periods 
of depression, Provision for inauguration of State 
building and similar projects to provide employ- 


ment for those out of work is contained in the 
bill. 

M. P. McCullough, Schofield, was reélected presi- 
dent of the Employers’ Mutual Liability Insurance 
Co. by the board of directors at its adjourned an- 
nual meeting held in the company’s office at 
Wausau. A. Hirschheimer, La Crosse; A. D. Down- 
ing, Milwaukee; George F. Foster, Wausau, and 
WwW. R. Brown, Rhinelander, were reélected vice 
presidents; H. J. Hagge, secretary and manager, 
and B. F. Wilson, treasurer. 


EVANSVILLE, IND. 


May 28.—The hardwood market has been quite 
active. Some report plenty of orders, while a few 
say that their trade has not been quite so good as 
during the week previous. Automobile and fur- 
niture manufacturers are reported to be quite 
conservative in their buying. The furniture manu- 
facturers of Evansville, while buying some lumber, 
report that they are pretty well stocked up in 
some instances. Various wood consuming plants 
are being operated on steady time. Many furniture 
factories continue to run at full capacity, and 
some of the veneer plants are being operated on 
day and night schedule. Tie manufacturers re- 
port a heavy trade. Bad weather is preventing 
the shipment of logs from the South into this sec- 
tion. Recent rains and floods along Green and 
sarren rivers in western Kentucky also have put 
a stop to the building operations in that section. 
Those rivers are receding. Suilding operations in 
Evansville and many of the towns in southern 
Indiana, southern Illinois and western and north- 
ern Kentucky have slackened during the week, due 
to bad weather. Retail lumber dealers report a 
very good trade. Box manufacturers are buying 
liberally of lumber. Tie manufacturers report a 
heavy trade. Buggy and wagon manufacturers 
report a fair amount of business. 


BUFFALO, N. Y. 


May 30..—The Buffalo buyer of southern pine is 


not at all reeonciled to the ruling that lumber 
must be unloaded before the seller is willing to 


respond to a complaint about it. Several cases of 
the sort have arisen in this market lately, in some 
of which the departure from grade was so great 
that nobody could doubt it, and yet there seems 
to be nothing to do but for the consumer, or re- 


tailer, with perhaps small storage capacity, to 
unload the lumber and wait for the mill to agree 
to an inspection. It is not denied that there are 


abuses at the consuming end of the market, as well 
aus at the mills, but it is by no means necessary 
in all cases to be at the. expense of unloading a 
ear of lumber before an adjustment is made. 

Graves, Manbert & George report sawing going 
on for about a week at the Byng Inlet mill on 
logs that had been held over from winter. Until 
quite recently the rivers of that Canadian territory 
had been frozen up solid, making it impossible to 
estimate when the log drives would get in. 

The Buffalo Lumber Exchange committee, con- 
sisting of President Ganson Depew and Vice Presi- 
dent Harry A. Plumley, who have investigated the 
question of future meeting place, reported in favor 
of the Hotel Statler, and this report has been 
adopted. The first luncheon in the new quarters 
was held last Friday. 

District Attorney Guy B. Moore moved for trial 
in supreme court this week of the long delayed 
cases of alleged conspiracy against the Buffalo 
Gravel Co., its officers and subsidiary companies. 
Indictments were found in the case by the Lock 
wood grand jury nearly two years ago. At the 
same time indictments were made against members 
of the retail lumber trade, and their cases are ex- 
pected to be moved for trial before long, if the 
gravel cases result in conviction. 

Many house building projects are being carried 
out in western New York this season, and included 
is one by the Bethlehem Steel Co., which will erect 
three hundred houses at Lackawanna for use of its 
men and their families. 

O. D. Williams, formerly of the local lumber 
trade, and now general manager of the Oakfield 
(N. Y.) Homes Co., who was in the city this week, 
stated that work was being started on forty houses 
in that village, and it is expected that one hundred 


will be built during the next two years. These 
houses range from $4,000 to $4,500 in selling 
price. 


The village of Depew, ten miles east of the city, 
and named for Chauncey M. Depew, is the center of 
much real estate activity. Extensive lands there 
long owned by Mr. Depew, the Vanderbilts and 
others are to be placed upon the market June 12. 
A recent buyer of property at Depew is W. A. 
Morgan, a local capitalist, who has purchased 425 
acres of industrial acreage and home property. He 
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ON’T waste time figuring board and surface 
measure. Get ‘“‘The Lumber Estimator’ 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00. 
Send for special circular. 
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Accurate Matching Means Money to You | 
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1h You can’t fit poorly side and end ae 
4 matched flooring with a crowbar, no fi 
i matter how much you force it. fi 
j The importance of perfectly matched ¢'4 
, flooring is recognized in Bruce manufac- j 4 
y ture. That’s why tests are made, right / (A 
at the machine, by expert workmen every | 
F few minutes; without exaggeration from 
4 twelve to twenty times every working % 
ih hour. yi 
y i It costs money to make perfect floor- | 4 
4 ing, but your customers are saved money j 
t when they lay it, and your reputation 
i for handling only the best oak flooring 
i is worth money to you. j 
a Your customers, floor-layers and con- 
4 tractors, have found 
ye by experience that 
if: Bruce Oak Flooring 
Wy “LAYS EASILY.” i 
4 Frequent inspec- || 
Ly, tion is the secret of 
Vy accurate Bruce if 
Vi matching. 
Ai Our service de- 
partment will co- \ ¢ 
operate with you in 4 
preparing sales let- | 
ters and literature, | 
and in providing 
cuts, ads, movie i 
Slides, and other ma- é 
terial. Write for .} 










| special sales plans. 


E. L. Bruce Company 
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Yellow Pine 


Timbers, Lumber 


Lath and Shingles 
For our high grade dressed stock— 
**‘Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co. 


CENTURY, FLORIDA 














Remember | 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors. Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 
Western White Pine and Idaho White \| 
Pine for direct shipment from Idaho. i 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
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RDwooD Gvertaslig FLOORING. 


114 kinds Maple, Beech, Birch and Oak Shipped in 
Mixed Cars with Northern & Southern Hardwoods. 


NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 


Page & Jones, Mobile, Ala., U.S.A. | 
Cable Address, ““PAJONES, Mobile” 

All leading Codes used | 

Ship Brokers & Steamship Agents 




















has options on 700 acres additional and believes 
that many homes will soon be erected in that 
section. 

A suitable site for a city piggery has been offered 
to the city by A. J. Elias, James B. Wall and 
Maurice M. Wall, who own ten acres fronting on 
the Abbott Road, across the street from the Donner 
Steel Co.’s plant. During the war the site was 
used by the Ferguson Steel Co., and several of its 
buildings could be adapted to city use. The coun- 
cilmen made an inspection of the site several days 
ago. 

Hugh McLean is spending two weeks on a fishing 
trip to the Pytonga Club, in upper Canada. 

Chester Oschuetz, of the Standard Hardwood 
Lumber Co., ison the hotel committee for the 
annual conclave of the Grand Commandery, Knights 
Templar, State of New York, which will be held 
in this city next month. 


CLEVELAND, OHIO 


May 28.—The local market is improving. Orders 


are increasing. ‘There is a scarcity of fir. The 
number of building permits issued by Cleveland 


and surrounding suburbs last week evidences a good 
volume of building. The sash and door people are 
busy. 

The Cleveland lumbermen held an enjoyable out- 
ing at Dover Inn May 25. ‘The baseball game be- 
tween the retailers and the wholesalers entertained 
the crowd for the afternoon. Plenty of hitting 
took place by both teams, but due to the excellent 
pitching of Frank Schmidt for the retailers, the 
wholesalers were forced to accept defeat, the final 
score being 22-9. 


INDIANAPOLIS, IND. 


May 28.—While there is some cause for uneasi- 
ness, yet the general alarm of the pessimists seems 
a little far-fetched when the facts are viewed in 
Indiana and this city. It is true there has been 
some cessation of construction because of increased 
costs. This has had its proportionate effect on 
the hardwood demand here. The flooring factories 
report less business, but they were behind with 
their orders three weeks ago and, had demand been 
maintained, they would have been swamped. The 
retailers are not buying, but with the heavy stocks 
they had on hand at the beginning of the spring 
season they would not have been strongly in the 
market yet. There has been some abatement in 
the demand from interior finish and sash and door 
mills, from the furniture industry, the automobile 
industry and some others. 

There is no slump in the demand for common 
stocks from the box factories. There has been a 
slight increase in takings during last week by the 
utilities. Cross ties are much in demand, as are 
bridge timbers and similar items. ‘There is little 
softness seen in prices, except on one or two items 
the trade admitted had gone out of balance with 
the rest of the hardwood field in the upward climb. 


MEMPHIS, TENN. 


May 29.—Export demand for hardwood lumber 
and forest products continues active and the quan- 
tity of lumber being delivered to foreign buyers 
is strikingly large in comparison with the limited 
buying on the part of domestic consumers. The 
latter, generally speaking, are taking nothing be- 
yond their more immediate requirements. The 
building trade interests are reasonably large buy- 
ers, but they are slowing down in their purchases. 
Furniture manufacturers are buying in only mod- 
est volume and there is comparatively little activity 
on the part of manufacturers of automobiles. The 
railroads are maintaining their recent buying aver- 
age, especially in cross ties and switch ties. The 
car manufacturing plants are taking considerable 
ear stock, and the agricultural implement manu- 
facturers are increasing their takings. Manufac- 
turers of wood containers, too, including heavy 
packing crates, are actively in the market for low 
grade lumber. Even flooring manufacturers, who 
are finding their forward delivery business some- 
what decreased, are taking lumber in only modest 
volume. In the meantime there is a rapidly grow- 
ing shortage of dry lumber in practically all items, 
while at the same time production is being cur- 
tailed sharply as a result of the abnormally heavy 
rains in the Valley territory during the last fort- 
night. These developments are causing holders of 
lumber to present a somewhat stronger front. 

F. M. Kelly, one of the receivers of the Lamb- 
Fish Co., Charleston, Miss., which recently trans- 
ferred its band mill, timberland holdings and other 
facilities to May Bros. and Kellogg Bros., of Mem- 
phis, has been spending some time in this city 
negotiating with the Forest Products Chemical 
Co. for the sale to it of the chemical distillation 
plant. This represents one of the few manufactur- 
ing properties left in the hands of the receivers for 
sale. The hardwood band mill, timber lands, rail- 
road, logging equipment, houses and other proper- 
ties acquired by the May-Kellogg interests have 
since been sold to the Turner-Farber-Love Co., 
Memphis. 





The Kelsey Wheel Co., which operates plants , 
Memphis for the manufacture of automobile whee) 
and spokes as well as automobile bodies, jy, 
resumed operations at its band mill in Nort; 
Memphis. Part of the output will be used jp the 
body plant, while the remainder will be sold in th: 
open market. i 

R. L. Jurden, president Penrod-Jurden Co, gy; 
the Delta Export Lumber Corporation, is one , 
seventeen prominent lumber manufacturers 4); 
exporters selected by Secretary Hoover, of th, 
Department of Commerce, to serve as an advisor 
committee to the lumber division maintained by 
the department. j 

Charles B, Dudley, of the Dudley Lumber (y 
will sail for Europe on the Aquitania June y 
W. A. Ransom, president of the Gayoso Lumber (y 
will sail June 30. H. J. M. Jorgensen, of th, 
companied by Mrs. Ransom. Paul Rush, presidey 
of the Rush Lumber Co., accompanied by his wife 
will also sail June 30. H. J. M. Jorgensen, of th: 
Jorgensen-Bennett Manufacturing Co., is also book. 
ing passage for his old home in the Scandinayigy 
States. He will leave Memphis the latter part o 
June. All of these Memphians have booked thei 
passage thru the American Overseas Forwardin: 
Co. 

C. R. Ransom, of the Gayoso Lumber Co., and his 
wife have just returned from an extended trip ty 
the West, including the Pacific coast. 


ANTIGO, WIS. 


May 28.—The ‘Land O’Lakes Association,” fos. 
tered by resort owners and land owners in the 
northern part of the State, is creating a lot of 
interest and also is instrumental in disposing of , 
large amount of lake frontage and also considerable 
land. Northern Wisconsin lumbermen are taking 
advantage of these inquiries and expect to dispox 
of quite a quantity of land this summer. 

sark peeling has just started, and local lumber. 
men are getting crews and camps located for the 
summer peel. It is expected there will not be 
much bark peeled this summer, due to the shortage 


of labor. 
COLUMBUS, OHIO 


May 28.—Hardwood trade is holding up remark. 
ably well, with buying evenly divided betwen fae. 
tories and-yards. Factories making boxes, vehicles 
and furniture are the best customers. Railroads 
are showing a disposition to buy more liberally, Re- 
tail business is steady and orders are placed to fill 

,in broken stocks. Prices are generally firm. The 
W. M. Ritter Lumber Co. reports hardwood trade 
steady, with shipments coming out briskly as 4 
rule. ; 

Southern pine trade is fairly good. The tendency 
in certain items appears to be toward lower levels. 
Retail buying is limited to present needs. W. L. 
Whitacre, of the W. L. Whitacre Lumber Co., re 
ports a fairly good demand for southern pine, with 
dealers buying to replace broken stocks. Prices are 
generally steady. 

J. E. McNally, of the J. E. McNally Lumber Co. 
a retail concern, reports an active demand for ll 
lumber for construction work. Indications point 
to a busy retail trade all season, and a large 
amount of stock is now being moved. W. E. Jones, 
of the E. J. & W. E. Jones Co., retailer and mill- 
worker, report a good demand for millwork of all 
kinds with no signs of a let-up. One of the worst 
features, acording to Mr. Jones, is a shortage of 
skilled labor. 

A. C. Uhle, of the U. S. Manufacturing Co., of 
Marysville, a new woodworking concern, reports 
that production is now getting under way. The 
Nelson Lumber & Supply Co. is contemplating some 
improvements to its plant. Several woodworking 
machines may be installed soon to increase the out- 
put. Hi. B. Nelson is at the head of the concern. 


MARINETTE, WIS. 


May 28.—Reports indicate that the log input in 
Wisconsin and Upper Michigan last winter was 
the heaviest since the war. It is estimated by 
operators that about 750,000,000 feet of logs was 
harvested. Plans are under way for considerable 
summer logging work in the north woods, early 
estimates contemplating an input of more than 270, 
000,000 feet by more than fifty firms. Some of the 
northern operators are planning to peel hemlock 
bark this summer and expect to get about 35,000 
cords. The production of hardwood and softwood 
is exceeding shipments, as is usual the first half of 
the year, but the cut and shipments since Jan. 1 
are running above the 10-year average and 40 per 
cent over last year. Hemlock and hardwoods, it 
cluding birch, maple, beech, basswood and elm, are 
beginning to move from the mills to the trade by 
water in heavy volume. 

O’Brien Mehan, who had been in Marinette for 
several years with the Sawyer-Goodman ©o., bas 
been promoted to the management of the company’ 
office in Grand Rapids, Mich. 

The old Stegath mill in Escanaba has been leased 
to J. R. Andrews, who will put it inte operation 
immediately 
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> is one y taining sufficient help, as the employers have re- 
‘turers ani May 26.—To succeed Everett G. Griggs as trustee fused to reémploy any members of the radical or- Mi d C 
rer, Of th of the Pacific Lumber Inspection Bureau from the ganizations. Log prices are firm, but the shortage 1xe ars 
1n advison fF Tacoma district, Ralph Dickman, president of the which has prevailed is somewhat relieved and the a 
intained jy — pickman Lumber Co., received the unanimous en- millmen look forward to better conditions during A Specialty 

‘E dorsement of the Tacoma Lumbermen’s Club at its the summer months. 
~— Co, meuar meeting last Pty Savion Pang en Construction work on a new sawmill, seven miles 
L June 1) § of Mr. Griggs’ resignation from the Pacific Lumber north of Morton, was started this week by the Me as 
umber (py, F Inspection Bureau board was made by John B& Stinson Lumber Co. The company recently pur- : ( ; Need net Redwood 
en, of the Manley, ceed of the — who eosngger _— chased a large stand of timber, estimated as suffi- siding, porch flooring, 
|, Presiden fF the organization recommend a successor. n the cient to last for twenty-five years, and as soon as r* stepping or other Red- 
Y his wif § motion of Ernest Dolge, the club unanimously en- the mill is constructed will lay out a townsite ies 6 ) 
‘oo of th: § dorsed Mr. oy = pa oe The oo will for the accommodation of the one hundred or more ne il wood items: 
| Also book. be filled by the board, but it is usual to choose employees of the plant. Pa } i 
andinavja, § the man recommended from the district in which Another steamship line has been added to the sil. Order ~ from Seidel 
er part of § the vacancy occurs, so that Mr. Dickman’s election long list of shipping firms which make Tacoma a Wt at St. Louis. You can 
oked thejp jg considered probable. regular port of call. ‘Announcement was made get it es Be straight 


‘orwarding R. B. Allen, secretary of the West Coast Lum- this week that the Transmarine line, with 
permen’s Association, was present at the meeting thirteen vessels engaged in the intercoastal trade, 
., and his F ond urged the club members to attend the associa- will make this city one of its regular terminal 
ed trip t J tion meeting in Portland June 7. Mr. Allen also ports and give weekly service between Newark, 


cars or mixed with any 
of the items listed be- 


announced the first association golf tournament the N. J., and Tacoma. low. 
day following the meeting, and invited the Tacoma As a memorial to her late husband, Charles H. Seidel Service is a 
lumbermen to participate. Most of the lumbermen Jones, one of the organizers of the St. Paul & a h l 

tion,” fo. | golfers signified their intention to take part. Tacoma Lumber Co., Mrs. Jones announced last service that pleases. 


Ts in the W. R. Ripley, treasurer of the Wheeler, Osgood Wednesday the gift of $200,000 to be used in the 
- a lot of f Co, made a short talk describing his recent visit construction of a new building for the College of 
OSing of, f to the Orient. Mr. Ripley dwelt on lumbering Puget Sound, of Tacoma. The announcement was 
Dsiderable f conditions in the Philippines, where he visited all made during the ceremony of breaking ground for 
re taking J parts of the islands and saw many of the mills the first of the new buildings to be erected by 
to dispose — which operate in out of the way parts of the the college during the next two years. The build- 
group. The lumber cut, he declared, is almost ing will be known as Jones Hall, and will be used J is 


California Redwood, 
Longleaf Timbers and 
Dimension, West Coast 
Lumber, Oak and Maple 
Flooring. La. Red Cy- 





press. 

















11 lumber. f all hardwood. Mr. Ripley also visited Korea and for the administration building and the science 
d for the Manchuria and said he saw no reason for the department of the college. The gift was a com- 
ll not be Pacific coast manufacturers to fear competition in plete surprise to the trustees of the college, who 
: shortage § the Japanese market from these sources. recently succeeded in raising the endowment fund 

The club discussed the recent rate victories won to $1,500,000 by an intensive campaign. It was 
by the West Coast association before the Interstate made by Mrs. Jones on her seventy-eighth birth- 









US “@ 





Commerce Commission. There was also a discus- day. Mrs. Jones had already contributed $55,000 <ifeh ee eS aig 
Dp remark. sion of publicity. to the campaign fund for the new college. 
twen fac. The club was asked by C. C. Opie, who will rep- That the mills of Puyallup have an annual out- LUM B R CO,, 
, Vehicles Ff resent Tacoma at the coming convention of build- put of 50,000,000 feet of lumber and do a large St | @ M 
Railroads ing owners at Atlantic City, to suggest some form share of the berry crate business of Washington ° Oo ul Sy Oo. 





ally. Re. of exhibit from the Pacific Northwest to be used State, was the statement made by Charles Schuh, i 


ed to fill at the convention. Mr. Opie said that the exhibit president of the Columbia Box & Veneer Co., in an 
rm. The should give the building owners an idea of the address before the Puyallup Commercial Club last 
od trade materials produced on the Coast, and as lumber is Tuesday. Mr. Schuh emphasized the fact that 


kly asa the most important production of the section the Puyallup has the largest bee hive factory in the JACKSON & TINDLE Inc 
> e 


lumbermen were asked to make suggestions. Sev- Northwest and that the Puyallup mills ship more 








































tendency eral ideas were outlined and the lumbermen offered crates and fruit packages than any other city in MANUFACTURERS 
er levels. their assistance in preparing such an exhibit. the district. Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
. Wh The details will be decided on later. A small fire at the plant of the Washington Maple, El Bi B 
 Co., re George J. Osgood, vice president and general Column Manufacturing Co. was extinguished aueaanan io a ep oem 
ine, with manager of the Wheeler, Osgood Co., left last week promptly by the city fire department last Monday. peat pet ay ‘feinaion 
rices are for the East and will spend a month visiting the The damage was reported to be slight. P _ —_ 
principal eastern buying centers. o What is believed to be a Pacific coast record for Main Office, BUFFALO, N. Y. 
nber Co., E. T. Prickett, president of the Tri-State Lum- the shipping distance of a ready-cut house was Sales Office: 605 M Bldg, Grand Rapids, Mich 
1 for all ber & Shingle Co., of Kansas City, Mo., spent established here this week by the John Dower sansa ae a 
ns point [| several days this week in Tacoma. He left here Lumber Co. The house is on its way to Cape Kindly address all inquiries care Dept. 7 
a large for his home last Wednesday. Nord, on the Siberian Arctic coast. It was pur- 
}. Jones, To inspect the recently opened office in Tacoma chased by the Phoenix Trading Co., of this city, « : > em a - 
nd het 7g Thompson Yards (Inc.), of Minneapolis, and is to be used by that firm in its trading | ; 
k of all . L. Glenn, purchasing agent for the company, operations in Siberia. W 
1e worst arrived in Tacoma yesterday. Mr. Glenn is ac- A. B. Laws, general manager of the Union Lum- S You ant Speed 
rtage of companied by Mrs. Glenn and will remain here a ber Co., purchased a new home in Tacoma this ue on Transit Cars and Mill Ship- 
, Mane. or ten days as the guest of J. G. Startup, week. od ments. We give it to you on 
Co., 0 ocal agent for the firm. Mr. Glenn stated that Speed records for the loading of lumber at the y 
reports the company is satisfied it has made no mistake Port piers were broken this week when the ‘ S - YELLOW PINE 
y. The in locating its western headquarters at Tacoma. steamer Hesperus took aboard 1,200,000 feet in S54 » CRATING AND FINISH 
ng some “The results we have obtained so far show that less than three days and left for South America. Try us and see. 
working we were wise to select the ‘Lumber Capital of The vessel loaded from both the piers and from A. W. SMITH & CO. 
the out- America’ for the location of our western office,” scows alongside. The lumber was shipped by the Arcade Bldg., St. Louis, Mo. 
ern. he said. Newbegin Lumber Co., and consisted chiefly of 
W. C. Deering, manager of the John Dower large timbers. 
Lumber Co.’s office in Tacoma, has been made Other lumber carriers at the Tacoma docks dur- 
nput in chairman of a special committee which will ar- ing the week included the following: For Aus- ff . ‘ a 
er was fange for the participation of Tacoma firms in the tralia, Rogen, at Terminal and Port docks. For |! 
ted by annual Pacific Northwest Merchants Exhibit to the Orient, President Jefferson, Azumasan Maru and Oak and Gum 
gs was be held in Seattle July 23 to 28. The committee Kongosan Maru, at Port dock. For the Atlantic 
derable will be composed of twelve men from Tacoma and coast, Andrea Luckenbach, at St. Paul mill, and MOULDINGS 
, early thirteen from Seattle. The Washington State A. L. Kent, at Defiance mill. For South America, 
n 270,- Furniture Manufacturers’ Association will hold its Sinoloa at Terminal dock. For California, Port From the Heart of the 
of the annual convention and exhibit in Tacoma during the Angeles and Tiverton, at Baker dock; Celilo, at Hardwood Country. 
emlock "— week. Tidewater mill; Thomas Crowley, at Dickman and 
35,000 acoma and southwestern Washington members’ St. Paul mills: William R. Chamberlain, at De- 
ftwood of the Douglas Fir Exploitation & Export Co. held fiance mill, and Quinault, at Puget Sound mill. York Lumber & Mfg. Co. 
half of & meeting here last Tuesday and discussed general For Europe, Loch Katrine, at Terminal dock, and MEMPHIS, TENN. } 
Jan. 1 export conditions. George Thompson, of San Fran- Birmingham City, at Baker dock. L— 
LO per: cisco, manager of the company, was present at the Outside storage space for lumber on the Port 
ds, in- gaieeg It was reported that some 40,000,000 commission property may be provided for out of 4, 
m, are 9 90,000,000 feet of export business in the hands town mills on the 240 acres owned by the com- 
ide by of the company has not yet been placed among the mission, according to present plans. Lumber can WAR REN AXE ro TOOL O55 
member mills of the association. be stored outside during the summer months, thus WARREN, PA. 
te for R. E. Boyd, lumber dealer from Los Angeles, doing away with the need for dry kilns. The < 
., bas Calif., spent several days in Tacoma this week and present capacity of the storage docks is 16,000,- JRSAieee Rete Dei to rey -F-4, 18) PRIZE 
pany’s Placed several large orders with Tacoma mills. 000 feet, and so great has been the demand for Pee tionek Rapastaion Sesnstict tasted nes SS elves 
There has been a marked improvement in the em- space that 15,000,000 additional feet has been stored 
leased Ployment situation during the last week, accord- in the transit shed, supposed to be used for other ALSO ALASKA-YUKON PACIFIC EXPOSITION 
ration ing to local operators, who say that most of the freight. The use of part of the commission’s 240 


AND DROP FORGINGS. Daily fac- 
logging camps are again operating full time. A few acres for storage space would solve the storage AXES-LOGGING TOOLS tory capacity 3500Axes& Tools 
of the camps, where I.W.W. members were numer- problem during the summer months. 
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|Lumber That’s 
Made Right 


We have always prided our- 
selves on having our lumber well 
manufactured. And because we 
do take extra care to have things 
right our 


Shorileaf Pine 


is good lumber tosell. Try it in 
4-4, 5-4, 6-4 and 8-4 finish; 3- 
and 4-inch flat grain flooring; 
No.117 drop siding, boards. Our 
lumber is band sawn and 90% 


of our output is kiln dried. 


5 = om 


For hardwood prices, address 
Southern Hardwood Sales Co., 
Indianapolis. Ind. 


NEW DEEMER 


Manufacturing Co. 


Incorporated 


H. H. Bates, Manager DEEMER, MISS. 
a i a) 














HAND MADE 


CYPRESS 
SHINGLES 


Quality Guaranteed 


Rhem Shingle Company 
RHEMS, S. C. 


We manu- 
facture 
them in all 
sizes from 
Heart 
Stock 


























| Cummer Cypress Go. I 





Mills: Jacksonville and Sumner, Fla. 


a - wa. UUMBER 
Cy PLeSs kousrand presea 


Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City i 














| Ein Ceiling Specialists 


¥%” and %” CEILING. 
%”’ and %” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 
Soe : 


Short 
ier PINE 
Finish, Boards, Dimension, 
Flooring and Drop Siding 
Poplar, Oak, Gum 
Mixed cars if you desire, 
LATHROP 
Lumber Company 
\. ITATHROP, ALA, 

















EVERETT, WASH. 

May 26.—The log situation is very little changed 
from the last previous report, the operators still 
striving to recruit their forces and increase the 
input. The cedar situation attracts considerable 
attention, since the tendency of the manufacturers 
is to close the mills until there is a renewal of 
demand and an increase in price so that there is 
a margin of profit in the business. 

W. H. Boner, manager of the Weyerhaeuser 
mills, figures in one of the largest and most impor- 
tant steamship deals ever transacted in Everett. 
It is the purchase outright of the 12,000-ton 
freighters Hanley and Pomona, for use in the lum- 
ber carrying trade between Puget Sound and the 
Atlantic coast. They are sister ships, and will be 
handled on the intercoastal route by Houlder, Weir 
& Boyd, New York agents for Crowell & Thurlow, 
for whose ships, under Boston registry, the Weyer- 
haeuser organization has been supplying lumber 
for delivery at Baltimore. Up to the present time, 
the Weyerhaeusers have been taking all the lumber 
space into Baltimore available on the Crowell & 
Thurlow boats. The new arrangement, whereby 
Mr. Boner’s organization goes into the steamship 
business, will increase the shipping ability of the 
mills. 

It is understood that W. H. Langdon, who has 
handled the cargo business for the Clark-Nickersen 
mill, will be assistant to Herbert Clough in the 
management of the Wisconsin Timber Co.’s mill at 
Stanwood, recently purchased by the Clough Lum- 
ber Co. 


SAN FRANCISCO, CALIF. 


May 26.—There is a steady demand for lumber 
of all kinds in San Francisco, with the retailers 
busy moving lumber to jobs. There are no strike 
troubles here. Prices are holding pretty firm on all 
grades. There is a fair export demand, but the 
mills are turning down some of the orders, as they 
are loaded up with domestic business. 

Joseph R. McGlashan, principal stockholder in 
the Castle Crag Lumber Co., is here on his way to 
Chicago after making an inspection of the mill at 
Castella with General Manager Frank J. Solinsky, 
jr. A good quality of California white and sugar 
pine is produced, and the output will be increased 
to 160,000 feet a day with the new band resaw in 
operation. Shipments of the new season’s dry lum- 
ber have just been started. Logging roads are 
being extended in two directions from the mill, 
twenty-five miles of rails having been purchased. 

EK. A, Blocklinger, president Chiloquin Lumber 
Co., this city, is paying a visit to the California 
white pine mill at Chiloquin, where operations will 
be rushed with a double shift. 

The Modoe Lumber Co., J. O. Goldthwaite gen- 
eral manager, is cutting white pine, near Chiloquin, 
at the rate of about 3,000,000 feet a month. Some 
fine timber is available and lumber of good quality 
is being produced to take care of eastern demand. 

The F. S. Murphy Lumber Co., with California 
white and sugar pine mills at Quincy and Sloat, is 
now operating at both points with full forces and 
no labor troubles. The combined output is about 
140,000 feet a day. W. Y. Stoddard is general 
manager. IF. S. Murphy has been away from his 
San Francisco office for several weeks on account of 
illness, but is now greatly improved. 

The Redwood Manufacturers’ Co. has just re- 
ceived a contract for eleven miles of redwood stave 
pipe 22 and 24 inches in diameter for the San 
Diegueto irrigation district, Cardiff, Calif. Altho 
wood pipe business has been quiet, the redwood 
tank business is away above normal, with a good 
export demand. Orders from New Zealand, Porto 
Rico and Honolulu have just been received. Two 
carloads of tank stock have been shipped to Cama- 
guey, Cuba. The factory at Pittsburg, Calif., is 
busy getting out redwood material and the yards 
are carrying fair stocks. Good shipments have 
been made to the California and eastern markets. 

The Union Lumber Co., this city, is making a 


large output of redwood at Fort Bragg and is 
shipping regularly to San Francisco and San 


Pedro, without any delays from strikes. There is 
a steady demand for redwood and good eastern 
shipments have been made. A large shipment of 
redwood for Australia was recently loaded at 
Noyo, and another steamer will load next week. 
The Gien Blair Redwood Co. and the Mendocino 
Lumber Co. are operating as usual, and the Union 
Lumber Co. is handling their output. 

Fredric S. Palmer, who handles the sales of the 
Madera Sugar Pine Co., has been paying a visit 
to the mill, which is operating with a double shift 
and making an output of 325,000 feet a day. 
There is not much dry lumber yet available. 
There are continued inquiries for California white 
and sugar pine and some advance sales are being 
made, 

The Red River Lumber Co., this city, is cutting 
at the rate of 600,000 feet a day and is not having 
any labor troubles. While both California white 
and sugar pine are being prepared for market as 
fast as possible, the company is behind in filling 
orders, but is shipping as fast as dry stock can 





be obtained. The dry kilns are helping. It Will 
require some time to get an assortment of air 
dried stock. 

C. A. Smith, president Coos Bay Lumber Co. 
and F, A. Warner, general manager, have peg, 
paying a visit to the mills at Marshfield, Ore 
A large output of Douglas fir is being made, anq 
the cedar mill is making a good cut. Regula; 
shipments are being made to the company’s big 
distributing yard at Bay Point, Calif., without 
any strike troubles. Some shipments are going 
to San Pedro, where there is improvement in the 
situation. There is a good California demand, 

The E. K. Wood Lumber Co., this city, has 
been selling some of its smaller lumber freighters 
and purchasing larger steamers of the “lake type” 
from the Shipping Board. The motorship Sierra, 
which was severely damaged by a collision gseverg| 
months ago, has been sold to 8. S. Freeman, afte; 
being reconditioned and practically rebuilt. Both 
of the company’s mills in the Northwest are jp 
operation, 

The Pacific Lumber Co., this city, is having no 
difficulty in maintaining its forces in the woods 
and mills at Scotia. A heavy production of redwood 
continues, both of the mills operating one shift, 
The logging situation is satisfactory. 

S. M. Hauptman, vice president Chas. R. Me. 
Cormick & Co., this city, who has returned from 
a visit to their New York office, found a_ good 
demand for Douglas fir. The steamers owned and 
operated by the McCormick interests are making 
regular trips thru the Panama Canal, with lumber 
for the Atlantic coast. For the present there jg 
a very good coastwise demand, keeping all of the 
steam schooners busy. 


VANCOUVER, B. C. 


May 26.—‘“Shall the transit car privilege for 
lumber shipments be withdrawn entirely?’ is the 
subject opened for discussion by the wholesale lum- 
ber dealers of Vancouver at their meeting this 
week. It is more than likely that a decision will 
be reached at an early meeting, when a vote will 
be taken as to whether the railways will be re. 
quested to withdraw present privileges. It is a 
generally expressed view in the trade that the 
transit car is one of the most disturbing factors 
the market has to contend with. It is very likely 
that the manufacturers will be consulted before 
final action is taken. 

Offshore lumber shipments continue to dominate 
the market here, the Atlantic seaboard still taking 
a leading place in both business placed and inquiries 
made. Rail trade is not showing any very appre- 
ciable improvement, and business offering as a rule 
is at lower prices than the mills are inclined to 
accept. The “F’”’ list is being fairly closely adhered 
to, except in certain cases where a heavy surpius 
of some specification has been accumulated. On 
the whole the mills are in strong position as to 
prices, tho showing some inclination to assist in 
stimulating the unseasonably sluggish rail ship- 
ments. Export mills find increased business being 
placed from Japan. Large squares, up to 18- and 
24-inch, are now in demand for that market more 
than the smaller or “baby’’ squares. A market has 
also been developing for considerable yellow cedar 
in the log, Japan still taking a good deal of red 
cedar in that form also. A number of shipments of 
fir and hemlock logs for Japan have also gone 
forward recently. ‘The Australian trade is giving a 
good volume of business at the moment to the ex- 
port mills, tho orders have apparently been placed 
up to requirements. The China market is not buy- 
ing, financial and economic conditions being unset- 
tled. Demand from the United Kingdom is ex- 
tremely quiet, with only a few small parcels in 
course of shipment. The west coast of South 
America and South Africa are in the market with 
a number of inquiries, tho no orders have yet been 
placed with the British Columbia mills. These 
would, of course, be cargo shipments, while most 
of the export business now going thru is entirely 
for parcel shipment. 

Announcement is made that the mill and business 
of the South Shore Lumber Co. (Ltd.), formerly 
under the management of S. A. Stuart, have been 
taken over by a new company, King & Jardine, 
who are now operating the plant. Frank King. 
senior member of the new concern, is a veteran 01 
the lumber industry in British Columbia, having 
been identified for many years with logging as well 
as lumber and shingle manufacture. W. F. Jardine 
is a prominent financial man of the city, who has 
been interested in lumber manufacture. The plant 
of the South Shore company is on False Creek, 10 
the heart of Vancouver, so it has a large home 
trade, The new owners propose to engage 1 
foreign shipments also. 

Reeent sailings with lumber cargo from Vancou- 
ver included the Steel Inventor, with 750,000 feet 
of lumber, for New York. The Margaret Coughlan 
is loading lumber and general cargo for Montreal. 
A ruling received from the Canadian Customs 
makes it possible for the Coughlan to call at New 
York without rendering the cargo liable for duty 02 
reéntering Canada, the present regulations to that 
effect having been the cause of a great deal of 
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as 
yexation. The Canadian Customs ruling adds a 
proviso that the Coughlan shall not break bulk at 
New York. The lumber schooners Vancouver and 
Mindanao will complete loading this week, the char- 
terers, Perkins & Fearman, expect. The cargoes 
are both for California. The Canadian Traveller 
sailed Wednesday for Australia carrying a part 
cargo of lumber. The Melville Dollar is complet- 
‘ng her cargo for New York at Nanoose and other 
mills at Vancouver Island ports. The Kohnan 
Maru is loading logs at the Government dock, Van- 
couver harbor, for the Orient. 


ABERDEEN—HOQUIAM, WASH. 


May 26.—-Rail business has been dull during the 
last week, but there appears to be no change in 
mill prices. California business has been influ- 
enced by the marine strike which has delayed the 
yessels in their return to the Harbor. The large 
shippers here have sufficient orders booked to keep 
them out of the market temporarily, and there has 
been nO apparent weakening in price. 

E. V. Babcock, of the Babcock Lumber Co., Pitts- 
burgh, spent two days of this week here. He was the 
guest of Henry Blagen during his stay in Hoquiam, 
and attended the regular Tuesday luncheon of the 
jumbermen in Aberdeen. He left the Harbor for 
Portland and will motor to California before re- 
turning to the East. Wales Bryden, western repre- 
sentative, and Mr. Babcock’s private secretary, ac- 
companied him on the trip thru the mills. 

W. H. Wyatt, of Philadelphia, who is on the 
Harbor arranging for shipments for the east coast, 
speaks highly of the manner in which Pacific coast 
lumbermen handle their eastern shipments. Mr. 
Wyatt is accompanied by Harry A. Prock, of the 
Wyatt Prock Lumber Co., Philadelphia; H. B. 
Reims, of the Reims Lumber Co., Shamokin, Penn- 
sylvania; H. B. Rush, of the Peter Kuntz-Hilton 
Lumber Co., of Cleveland, Ohio, and R. 8S, McCon- 





This model and very attractive little house was 
employed at the Daisy Hill Farm, Chagrin Falls, Ohio. 
certainly ‘‘have it over’’ their city brethren who are compelled to build 
with materials other than wood 


nell, who represents the Eureka Cedar Lumber & 
Shingle Co. in New York City. 

Wilfred Dole, former manager of the Aloha Lum- 
ber Co., engaged in business in Pasadena, Calif., 
is in Hoquiam on business. 

Mrs. Clarence G. Blagen will leave this week for 
Palo Alto, Calif., where her daughter Virginia is 
attending school. After a short stay in California 
they will return home together. 

Mrs. A. J. Morley, wife of A. J. Morley, of the 
Saginaw Timber Co., left last week to meet her 
daughter, Miss Helen, who is attending Vassar 
College. They will leave early in June for Europe, 
where they will spend the summer. 


CENTRALIA, WASH. 


May 26.—The mills are all running, with produc- 
tion about 25 percent above normal. Logs are 
plentiful, the logging camps all working full crews. 
Most mills report having plenty of cars. Inquiries 
have fallen off for dimension and clears, but the 
mills are well supplied with orders and stocks are 
small. Lath strengthened a little the first of the 
week, Shingles continue to be a drug on the mar- 
ket and a number of mills are curtailing produc- 
— The Japanese are in the market for cedar 
ogs. 

In the Willapa Harbor district all the 
are operating except the Hart-Wood and the 
South Bend, these two undergoing repairs. The 
veneer plants are working overtime on fruit pack- 
ages. The Raymond Veneer Co. is installing new 
Machinery to specialize in the apple box trade. 
The shingle mills, except the Southwest Manu- 
facturing Co., are operating on the better grades 


mills 


of heavier shingles, with no prospects of letting 
up. The 16-inch declined and the mills are cur- 
tailing production of this size. All the mills re- 
port.a good supply of cedar logs. 

The Chehalis Mill Co. has started driving piling 
for the foundation of a 100,000-foot capacity 
electrical sawmill at Lacamas. A _ planing mill 
and lath mill will also be installed. The Coal 
Creek Lumber Co., of Chehalis, is operating prin- 
cipally on railroad material. The Palmer Lumber 
& Manufacturing Co. is running its plant ten 
hours a day to keep up with orders. E. W. 
Beal, manager of the Walville Lumber Co.’s fac- 
tory at Chehalis, announced that the new plant 
would be operating early in June. It will special- 
ize on fir cross arms. Paul Willrich is repairing 
his sawmill near Chehalis and will begin operat- 
ing about June 1. The Fastern Railway & Lum- 
ber Co., of Centralia, is operating two shifts, 
cutting about 300,000 feet a day. The H. H. 
Martin Lumber Co. is operating its new 100,000- 
foot capacity mill and reports plenty of business. 


BELLINGHAM, WASH. 


May 26.—All logging records for this region 
were broken this week when the Milwaukee, Great 
Northern and Northern Pacific railways shipped 
200 ears of logs to Bellingham in one day. The 
Milwaukee furnished 107 cars, reaching for the 
first time the 100-car mark. The Great Northern 
supplies 60 cars daily. The Milwaukee reports 
that its shipments would run about 150 cars daily 
if it had the necessary cars. The heavy shippers 
are the Nooksack Timber Co., 30 cars; Columbia 
Valley Logging Co., 30 cars; Heaton & Olsen, 10 
to 15 cars; Hoff & Pinkey, 10 to 15 cars; Chinn 
Timber Co., 8 to 10 cars; Buffelin Lumber Manu- 
facturing Co., 10 to 12 cars. Log shipments will 
continue to be heavy for months, it is believed, 
owing to the loggers’ desire to store for next win- 
ter’s needs. 

The cargo business 
meanwhile looks promis- 
ing. The slight lull of 
the last week will be fol- 
lowed next week by great 
activity. Four ships will 
be loading at the Bloedel 
Donovan mill at one time 
for Hawaii, and it will 
have loadings for Califor- 
nia and the Atlantic 
coast, the whole totaling 
more than 7,000,000 feet. 
The E. K. Wood Lumber 
Co. will load one vessel 
with 2,000,000 feet for 
San Pedro. This week it 
put 1,700,000 feet aboard 
the steamship Cascade 
for San Pedro. The Pu- 
get Sound Sawmills & 
Shingle Co. will load a 
steamship for the Atlan- 
tic coast shortly. To date 
May’s cargo shipments 
exceed 10,000,000 feet, 
shipments having been 
made to Hawaii, Califor- 
nia and the Atlantic sea- 
board, 

The English Logging 
Co. was a few days ago host to the Mount Vernon 
Rotary Club at Camp No. 7, where it was invited 
by President Ed. English and Superintendent 
James O’ Hearne. The club, with many of its 
members’ wives, spent the day at the camp and 
was served dinner and supper. 

J. J. Donovan, vice president of the Bloedel Don- 
ovan Lumber Mills, was toastmaster at a banquet 


built for the farm help 
The farmers 


given by the BeJlingham Civic League to sixty 
prominent British Columbians and Washingtoni- 


ans upon the inauguration of auto ferry service 
by the Canadian Pacific Railway between Belling- 
ham and Sidney, Vancouver Island, which makes 
this city the American terminus of the Canadian 
Pacific Railway. Mr. Donovan was complimented 


by one of the visiting Canadians at the close of 


the dinner for his facility as a presiding officer. 
Later in the week Mr. Donovan, Mrs. Donovan, 


Mrs. Phil Donovan, his daughter-in-law, and Mrs. 
R. L. Thurston, of Boston, made a trip to Sidney 


on the ferry and spent three days on the island. 


SEATTLE, WASH. 


May 26.—Altho an unfavorable crop report has 
had the usual effect on fir, in territory served by 
rail, with buying somewhat easier at a lower price, 
there have been no recessions in other directions. 
California trade is holding up, and export, if there 
is any change, is somewhat stronger. The temporary 
trade seems to be 
due to the lessons learned in 1919, at which time 
there were disastrous effects on account of stocks 
At this time, the dealers are not 
and the 
mills do not propose to be caught with commit- 


softness noticeable in the rail 


held too long. 


taking any chances worth mentioning, 









ROUGH OR DRESSED 


| MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 

BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


LYON PINE COMPANY, 


Loa 


BLACK RIVER CYPRESS CO. 


Gable, S.C. dessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


CYPRESS CO. 


Vale Royal Mill, Savannah, Ga. 
In territory east of Pittsburgh. 


Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








Sawmill Men! 


Do you remember that series of 
articles by a noted accounting 
specialist on how the sawmill 
man can put accounting to work 
in his business to increase his 
profits that the AMERICAN 
LUMBERMAN ran recently? 


Well, we’ve just had this system 
put up in booklet form— 


Practical SAWMILL 
Accounting 


If you’re interested in directing your 
business along the most profitable lines, 
you'll find a copy invaluable. Tells 
how to analyze your accounts to ascer- 
tain where your costs are too high, 
where you might be making more pro- 
fit, etc. Approaches accounting from the 
sawmill manager's point of view. Illus- 
trated with practical forms. 


Single copies $1.50, postpaid. 
Special price on quantity orders. 


American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 
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Texas 


Hardwoods 


WE want to hear 


from a few more 
buyers who value uni- 
form quality and mill- 
ing in hardwood lum- 
ber. Tell us your re- 


quirements and we'll 
tell you what we 
can do. 








Four big trunk 
lines serve our 
four mills. 


SOUTHERN 
PINE LUMBER 


BIG 

MILLS 
Manufacturing 
Yellow Pine 
E.G.Flooring 
Yard and Shed 
Stock, Kiln 









COMPANY Dried Timbers 
upto 12K12-24° 
TEXARKANA, Big Timbers 
TEXAS for Export 
Daily Capacity Hardwood 
maar Lumber 























SOUTHERN 
PINE 
HARDWOODS 


HE steady growth of our 

business, since our organi- 
zation, is indicative of the 
quality of service—the satisfac- 
tion—we are rendering lumber 
buyers. An opportunity to 
demonstrate our ability to meet 
your requirements will be ap- 
preciated. 





Beaumont 
Lumber 


Co. 


BEAUMONT, TEXAS 


Ben. S. Woodhead, Pres. W.A. Priddle, Vice-Pres, 




















ments that may prove to be embarrassing. ‘There 
is a general belief that the easier tone noted is 
temporary, since the demand for fir is exceptional 
in every direction except the rail trade, with 
orders only slightly below production, and log sup- 
ply on a hand-to-mouth basis for the entire summer 
season. Firms engaged in the intercoastal service 
have noted that fifteen steamship lines have reached 
an agreement in New York for the restoration of 
the rate conference, with a strong prospect of an 
advance of 15 to 20 percent in rates, 
rates, effective July 1, will be fixed in San Fran- 
cisco, and westbound rates, effective Aug. 1, will 
be fixed in New York. 

Direct sales of fir shop indicate an increasing 
demand for this stock, as well as a wider field for 
manufacture. Apparently a larger number of mills 
are interested than heretofore, especially in view 
of the fact that the intercoastal route has opened 
a new outlet in the factories along the Atlantic 
coast within the backhaul zone. Association reports 
for three days last week showed a total of 561,- 
000 feet of fir shop, of numerous grades, from 
10/4 to 4/4. The highest price on direct sale was 
for 300,000 feet of 6/4 x 5/12 vertical grain 
kiln dried stock, S2S, at $58. An order was placed 
for 16,000 feet 10/4, 8/4, 6/4 and 5/4 No. 1, 
at $45 to $47.25, with specified amount for each 
size. A 25,000-foot lot of 5/4 No. 1 rough went 
at $82.50; and likewise 25,000 feet of 4/4 hem- 
lock rough, at least 92 percent vertical grain, sold 
for $30.50. There was another order calling for 
30,000 feet of fir, 1x6-12 S2S kiln dried, with 40 
percent factory select, at $30.25. 

Carsten & Harles announce an issue of $1,325,- 
000 first closed mortgage 7 percent serial gold bonds 
of the Dollar Portland Lumber Co., a Delaware 
corporation, which will be the successor to the Port- 
Jand Lumber Co. The operating history dates 
back to 1877. The change in name is due to the 
acquisition by the Robert Dollar Co. of San Fran- 
cisco of 51 pereent of the common stock of the 
former Portland Lumber Co., which has been ac- 
quired by the Robert Dollar Co. primarily in con- 
tinuation of its policy of producing cargoes for its 
ships and export trade, irrespective of general busi- 
ness conditions. In addition to the ownership of 
51 percent of the common stock of the Dollar Port- 
land Lumber Co., the Robert Dollar Co. will pur- 
chase for cash at par $200,000 of the preferred 
stock of the Dollar Portland Lumber Co. 

S. IL. Johnson, manager of the Washington 
Cedar & Fir Products Co., presided at the Wednes- 
day luncheon of shinglemen, and appointed a com- 
mittee of three members to confer with a local 
newspaper in its campaign of arousing public 
sentiment in favor. of forest products. The commit- 
tee, which is instructed to “pull for shingles,’”’ is 
composed of William C. MecMasters, Donald H. 
Clark and Arthur Bevan. 

William C. Krafve, sales manager of the Atlas 
Lumber Co., May 28 will join the pilgrimage of 
Nobles as a member of Nile Patrol, who are jour- 
neying to Washington, D. C., to attend the Shrine 
convention in session June 4, 5, 6 and 7. 

F. R. Titcomb, general manager Snoqualmie 
Falls Lumber Co., has gone to Boston, Mass., on 
a visit to his father, who is in poor health. Mr. 
Titcomb will be absent about a month, and before 
returning to the west Coast will extend his visit 
to New York, Baltimore and other lumber centers 
on the Atlantic seaboard. 

BH. T. Prickett, president of the Tri-State Lumber 
& Shingle Co., of Kansas City, Mo., reached Seat- 
tle during the week, after having spent two months 
in California recuperating. He will return home 
after investigating the fir industry. Mrs. Prickett 
accompanies him. 


PHILADELPHIA, PA. 


May 28.—The yards, both local and suburban, 
have good stocks but: seem far behind in getting 
their material on the jobs. Labor conditions still 
defer many operations, and have a marked tendency 
to hold up delivery of lumber. But considerable 
building is being accomplished. No cancelations of 
orders have been reported. Many of the smaller 
building operators in the suburban districts report 
good progress, regardless of labor, and they express 
every confidence in a ready market for homes built. 
Real estate men are exceptionally busy and state 
that sales are very good. 

The North Carolina and southern pine markets 
have not changed materially during the last week. 
Roofers and boards remain steady, 6-inch beaded 
roofers being quoted to the trade at $33.50 for 
%-inch and $34.50 for }%-inch. Framing, both 
dressed and rough, has weakened somewhat but 
ears ready for loading and in transit are bringing 
prices quoted: 2x4, $35.50, D4S %-inch scant; 
$35, rough. The 2x6- and 2x8-inch are not as 
strong as last week. All grades of flooring re- 
main about the same. Ceiling, partition and sid- 
ing have been firm. Idaho white pine has slumped 
recently, prices being low on many items. Western 
and southern woods seem to be in better favor for 
the present in this market. The hardwood market 
has shown but little change, few recessions being 


Eastbound * 





———e 


made, Orders are not as abundant as they were, 
but the mills are still far behind and their lists qq 
not show much excess stock. On hemlock, some 
wholesalers are quoting $40.50 base ; others, $41.59 
base, and a few, $42 base. There appears to be 
a shortage of longer lengths. Nos. 1 and 2 hep. 
lock boards are moving in good volume. Spruce 
lath, 4-foot, remain about $10. Several transit 
cars of shingles from the west Coast were sold in 
this market with but few recessions. 

Sales Manager Spectre, of the E. E. Jackson 
Lumber Co., spent several days in this city this 
week and reports good business in southern pine 


flooring. 
“PITTSBURGH, PA. 


May 29.—After a slight lull, the building in. 
dustry seems to be recovering its grip again, and 
the lumber business has been brisk during the last 
week or so. Retailers are busy right along, with 
operations by wholesalers and contractors keeping 
up to the standard set in the early part of the 
spring. Yards in the suburbs report an excellent 
business this year, and are able to make deliverieg 
in a satisfactory manner. They have bought pretty 
heavily for summer shipments, and it seems likely 
that they will dispose of nearly all their supplies 
in the next few months. Hardwood sales are good, 
while there is a good demand for chestnut, oak, 
birch and beech. Incoming shipments of western 
hemlock and fir had slowed up somewhat, but re- 
ports from the wholesalers show that the supply 
is now normal. 


BOSTON, MASS. 


May 28.—The New England market for lumber 
is fairly steady, altho retailers continue to hesitate 
about adding to their stocks unless the lumber js 
needed for current requirements. Eastern spruce 
frames are firm, but random lengths show some 
weakness and unsettled conditions. Lath also are 
weak, Cedar shingles have softened a little. South- 
ern pine, especially flooring and partition, retains 
all advances despite slow demand here. Hardwoods 
are quiet but firm. Recent reports indicate that 
some retail lumber dealers are having more or less 
trouble in getting some of their old orders for lum- 
ber and building material shipped. ‘This difficulty 
has been attributed to various causes, such as rail- 
road embargoes, car shortages, precedence of other 
orders and rise of market prices. The Northeastern 
Retail Lumbermen’s Association is making a survey 
of deferred shipments. Some prominent retailers 
are now placing all their important orders for 
future delivery with the following clause on the 
contract: ‘Prices on this order shall be those pre- 
vailing on date of shipment.” It is usually pro- 
vided in the contract, however, that shipment shall 
be made on or very near a certain specified date. 

The recently imposed embargoes at Boston & 
Maine railroad gateways and junction points have 
been lifted and lumber is again moving freely 
in the northern New England States. The em- 
bargoes on lumber shipments were lifted by the 
New York, New Haven & Hartford railroad ten 
days ago and traffic conditions have since improved 
sufficiently to make further embargoes on that 
system unlikely for the present. 

Governor Cox’s commission studying the height 
of buildings in Boston has recommended increase 
downtown to 155 feet, but suggests changes in 
the bill recently passed. Present prospects are 
that the increase will soon be permitted, and this 
will mean a great deal of remodeling and rebuilding 
with consequent demand for various lumber items. 

Members of the Northeastern Retail Lumber- 
men’s Association in Massachusetts and Connecti- 
cut are being invited to submit promptly to the 
Rochester (N. Y.) office full data regarding any 
claims the United States Railroad Administration 
or the carriers’ attorneys are now attempting to 
collect for undercharges on freight, incurred during 
or prior to the period of Federal control. 

Nearly 100,000 acres of timber land, much of it 
scrub oak or immature second growth, has been 
burned over around Sandwich, Bourne and Saga- 
more on Cape Cod by a forest fire that is not yet 
entirely under control. Considerable valuable tim- 
ber, both cut and standing, has been destroyed. 

The 1924 session of the National Foreign Trade 
Convention will be held in Boston. President James 
A. Farrell has telegraphed Gov. Cox from New 
Orleans, where this year’s convention has just 
closed, that the Boston invitation has been defi- 
nitely accepted. 

William H. Doran, of Fort Fairfield, Me.; and 
Cc. H. and C. A. Flint, of Ashland, Me., have or 
ganized the Marsardis Lumber Co., with headquar- 
ters in Ashland. The new company has been in- 
corporated with $10,000 capital. 

Another portable house company has heen or 
ganized at Randolph, Mass., the Randolph Portable 
Building Co. (Inc.), with $15,000 capital author- 
ized. The directors, all Randolph men, are James 
F. Berry, John H. Rudderham and George P. 
Pierce. 

The Lexington Lumber Co., which has yards at 
Lexington, a dozen miles northwest of Boston, has 
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peen appointed distributer in that territory for 
the “Perfection” brand of oak flooring, manufac- 
tured at Pine Bluff, Ark., by the Arkansas Oak 
Flooring Co. 

With one of the largest shipments of lumber 
prought from Pacific coast ports recently, the 
pacific arrived at Commonwealth Pier last week 
from Vancouver and Fraser River, B. C. It carried 
200,000 lath, several carloads of red cedar shingles 
and 1,500,000 feet of Douglas fir and western hem- 
lock for Boston distributers. , 

The Davenport, Evans Co., active in the whole- 
sale distribution of Pacific coast lumber here, has 
moved to more commodious quarters in the Inter- 
national Trust Company Building, 45 Milk Street. 

Announcement has been made by the I. N. Chase 
Lumber Co, that its selling staff has been strength- 
ened by the addition of A. E. Clarke, a well known 
Boston lumberman with a strong and extensive 
acquaintance among retailers. Mr. Clarke has been 
selling agent for the I. M. Pierce Co. for some 


time. 
‘BALTIMORE, MD. 


May 28.—The Weyerhaeuser Timber Co., of Ta- 
coma, Wash., has received another large shipment 
for its depot at Curtis Bay, this city, the shipment 
having been. brought here on the steamer Feli« 
Taussig and consisting of 3,218,000 feet of lumber, 
316,800 lath and 236,000 shingles. Another ship- 
ment is on the way. ‘The arrival of the shingles 
and lath again emphasizes the fact that this city 
has become the distributing point for a large sec- 
tion of the East, the receipts here being vastly 
in excess of the local requirements. 

Mr. Henderson, of Greenleaf Johnson & Son 
(Inc.), back from a trip as far as South Carolina, 
states that he found mills everywhere busy, tho 
operations had perhaps fallen below capacity be- 
cause of the difficalty experienced with labor. 


HOUSTON, TEX. 


May 29.—Declines again this week in certain 
items of southern pine, hardwoods, shingles and 
lath are attributed by lumbermen to a “price cut- 
ting episode.” Reductions have run from $1 to 
$2.50. Manufacturers report orders for special 
cuttings sufficient to run forty days. 

A boom for governor has been started for Jesse 
H. Jones, well known lumberman. Former Lieut. 
Gov. Lynch Davidson, Houston lumberman, already 
has entered the race. State Senator T. H. Me- 
Gregor declared in a speech that ‘Jones is the real 


man for governor’s chair.’”” A business admin- 
istration for the State seems to be the general 
desire. 


Harry T. Kendall has accepted an appointment 
on the Nationa] advisory committee of seventeen 
lumbermen named by Herbert Hoover to assist the 
lumber division of the Department of Commerce. 


BEAUMONT, TEX. 


May 28.—There was a softening on several items 
in the southern pine market last week, some items 
going off $1 to $2 and others as much as $8, but 
retailers have not stopped buying as they do when 
expecting a further decline. The mills have well 
filled order files, and trading continues just as 
briskly as if the market were going up instead of 
down. The mills are playing safe and making 
quotations on only such items as they can deliver 
now. Stocks are in such condition that very few 
manufacturers are in position to make a general 
cut, and none is looked for by those best informed. 
The hardwood market shows the effect of the lull 
in building and was not quite so active last week. 
Railroad material, especially oak ties, is moving 
freely, but oil field orders have dropped off due to 
the recent cuts in crude. Dry stocks are best rep- 
resented by the minus sign, and have no bearing 
whatever on the market. The hardwood mills, 
after a week of sunshine, are slowly recovering 
from the effects of the long continued rains. 

With the sailing of the Torild Sunday morning, 
the total of lumber exports from Beaumont for May 
reached the very respectable figure of 8,720,496 
feet, with four vessels due to dock this week. 
Thirteen vessels sailed from Beaumont so far in 
May with lumber cargoes, sent to the following 
countries: England, three cargoes, 3,262,000 ‘feet ; 
West Indies, five cargoes, 2,722,889 feet; Mexico, 
three cargoes, 1,635,607 feet; Nova Scotia, one 
cargo, 800,000 feet ; Continental Europe, one cargo, 
800,000 feet. This latter cargo was hardwood, the 
remaining cargoes being of pine sawn timbers in 
the case of England, and of mixed timbers and lum- 
ber for the other countries. Of the four vessels 
due to dock here this week one will take the first 
cargo sent to East Africa in a long time, 1,000,000 
feet of sawn timbers furnished by the Long-Bell 
Lumber Co, for delivery at Cape Town and Delagoa 
Bay. Of the other three, two will load for Cuban 
and Porto Rican ports, and the other for Tampico 
and Vera Cruz. 

Vessels now loading at Orange wil carry 2,250,- 


000 feet of southern pine from that port during the 
present week. The Lutcher & Moore Lumber Co. 
is loading the 4-masted schooner Wm. H. Patter- 
son with 750,000 feet of lumber for a West Indies 
port. The Standard Export Lumber Co. is sending 
out the biggest single cargo of pine exported to 
United Kingdom in many months, It is being 
taken by the Seatonia to Hartlepool. It consists 
of slightly more than 2,000,000 feet of sawn tim- 
bers. 

The Peavy-Moore Lumber Co. will this week 
complete the six weeks’ task of removing the 
machinery from the sawmill at Orange, formerly 
operated by the Miller-Link Lumber Co. Part is 
to be used in the new hardwood mill at Deweyville, 
and the remainder at the Texla mill. 


SHREVEPORT, LA. 


May 28.—Some business is coming in, but demand 
is fitful and rather sluggish. Mills are taking on 
most of the business offered wherever they have 
the stock in sight to ship in a reasonable time. 
None are willing to make very heavy commitments, 
as there is no certainty about car supply. For 
the most part the mills are now well supplied 
with cars and are turning out the shipments rap- 
idly. Stocks of the larger mills are becoming 
badly broken. The requirements of the trade are 
known to be so great that the car supply will 
have to be very good to turn out the needed 
volume. <A few dealers who have transit cars 
say that they have been moving just a little better 
this last week than they did the week before. 
The timber business usually derived from the oil 
fidids is almost missing, as very few dealers in 
Oklahoma are buying oil field material, and some 
of them wish they could cancel the orders they 
already have placed, owing to the complete close- 
down of some fields. The historic “June slump” 
arrived a week ahead of time. The hardwood 
market partakes of about the same features as 
characterize the pine market, but hardwood dealers 
are very optimistic. A number of heavy schedules 
are being figured on. 

Lumbermen and those allied with them should co- 
operate in the effort to retain present prosperity 
and avoid price inflation, O. N. Cloud, president of 
the local Lions’ Club, himself a lumberman, said 
in an address at the Shreveport Lumbermen’s 
Club dinner this week. Mr. Cloud, who is sales 
manager of the Peavy-Byrnes and kindred com- 
panies, showed statistics to prove that basically 
the American business structure is sound. He 
said it could be kept that way, and reported that a 
movement to prevent price inflation had been 
started in Washington. Mr. Cloud left yesterday 
for a business trip of about ten days to the North 
and to neighboring sections. 


KANSAS CITY, MO. 


May 29.—The lumber market in this territory 
has become somewhat disorganized, with the 
severe slump in demand from the East, and a grow- 
ing conservatism among western retailers, Some 
southern pine sales managers said today that the 
last week was the poorest in the way of orders 
they had experienced this year. The slump has 
been noticeable in industrial demand also, and this 
is true not only in southern pine but in hardwoods, 
western pine and redwood. The fir mills are much 
easier to buy from and, in fact, are again asking for 
offers on surplus stock. At the present time, the 
bulk of the orders being placed are for immediate 
requirements. Some lumbermen here think the 
storm will blow over shortly, but none of them 
is very sanguine in his predictions. What is feared 
is a paralysis in building that will just about ruin 
the market for the remainder of the year. Natu- 
rally, with such a sudden falling off in demand, 
prices are settling, and in the process have become 
very erratic, and it probably will be a week or two 
before any stability can be expected. By that 
time, sales managers will know more about condi- 
tions. 

Leonard Painter, assistant advertising manager 
of the Long-Bell Lumber Co., has resigned that 
position to join the Ferry-Hanley Advertising Co., 
which handles a great deal of lumber publicity. 
Roy Kollenborn, who has been with the advertis- 
ing department the last two years, has been ap- 
pointed by Paul Kendall, manager of the depart- 
ment, to the place to be made vacant’ when Mr. 
Painter leaves June 1. 

It is understood here that L. V. Graham, man- 
ager of the Chicago Lumber & Coal Co. of Wash- 
ington, who is now on the Pacific coast, is making 
arrangements for the transfer of the headquarters 
of the company to San Francisco at an early date. 
A retail office will be continued here, but the plans 
still are tentative. The company at present has 
quarters on the thirteenth floor of the Federal Re- 
serve Bank Building. 

R. A. Long, chairman of the Long-Bell Lumber 
Co., is at Longview, Wash., looking over the progress 
of the work on the new mill and town at that point. 
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It’s from such trees that we manufacture 


Goldsboro N.C. Pine 


The lumber of universal use for homebuilders 


Telecode Used. 


Johnson & Wimsatt, *“S'e"™ 
Thin Ceiling— 


N.C. PINE oi Sanh, 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
} HERTFORD, N.C. 























A. T. Baker, Pres. and Treas 


The Branning Manufacturing Co. | 


Manufacturers of } 
¥ 


N. C. PINE | CYPRESS 


LUMBER emege 
Kiln Dried, ‘rca GUM 


and Roug 


Wellington & Powelisville R. R. Co., Windsor, N. C. Edenton 
Planing Mills, Cap. 100,000 per day. Saw Mills: Edenton, N. C. 
Columbia, N. C., Ahoski, N. C. Cap. 140,000 per day. 


General Office, NORFOLK, VA, y 













-- About Values 


You sure get your share of 
them when you buy our 


e Flooring. 
Ceili 
N. C. Pine iz 
long and Yellow Pine 
Car and Cargo Shipments. 


Rough and 
Dressed 
Ellington & Guy, Inc.,""tuldee, Richmond, Va. 











BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘“Tote-road and Trail,’’ just published. Here is “‘the 
lumberman poet’’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago, Ill. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
ad of 300,000 feet 
8) 


BAND SAWN AND KILN DRIED 


N.C. Pine 


ROUGH or DRESSED LUMBER 


so 


oN 

% 
(a) 
% 


Inquiries and orders solicited for 
rail or water shipment. 


You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Surry Lumber Company 


F Manufacturers Incorporated 1885 
9th Floor Union . 
Trust Building, Baltimore, Maryland 











Order From 
NORFOLK 


You are sure of obtaining what you re- 
quire. We are exclusive sales agents 
for the Schlichter Lumber Company, 
Littleton, N. C., manufacturers of air 
dried and kiln dried N. C, Pine—rough 


and dressed lumber. 














Get in touch with us now. 


Norfolk Coal & Ice Co.,Inc. 


NORFOLK, VA. 


N.C. Pine 


Southern Pine 























North Carolina Pine 
CYPRESS AND HARDWOODS 


Our stocks embrace an ape | eve 
in lumber for retail yards an 
trade. 


hing 
. f the factory 
Give us atrial. 


Anderson Lumber Corporation 
MARION, S. C. 














THE LUMBERMAN’S ACTUARY 


Shows at a glance the amourt of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 


in leather, #8.50. AMERICAN LUMBERMAN, Publiga- 
ers, 431 S. Dearborn St,, Chicago, Il. 


LUFKIN, TEX. 


May 28,—A week of sunshine has stimulated the 
lumber market in this section. Nearly all the hard- 
wood mills are now able to operate again. The 
market is firm on both hardwood and pine. 

The planer of W. T. Carter & Bro. at Camden, 
destroyed by fire Dec. 1, has been rebuilt and is 
now in operation. This is an ideal mill in every 
respect and is able to take care of 200,000 feet a 
day. 

The Edens-Birch Lumber Co., Corrigan, has been 
incorporated, with the following officers: W. F. 
Edens, president; J. L. Birch, vice president, and 
L. E. Wright, secretary-treasurer, 

The Saner-Ragley Lumber Co., of Carmona, re- 
ports good shipments to Texas points, and north- 
ern demand for low grades. ‘There is also demand 
for special sizes. 

The W. G. Ragley Lumber Co., of Benford, has 
purchased 10,000,000 feet of pine timber from the 
Kirby interest west of Corrigan, in Polk County. 
Its hardwood mill, which has been closed down for 
several months, is now running full time. 


MACON, GA. 


May 29.—The buying of roofers and 2-inch dimen- 
sion stock has been decidedly below normal. Prices 
for roofers are just about $1 less than what they 
were a week ago, and few inquiries are being re- 
ceived. Several mills with orders on their books 
sufficient to keep them running for the next sixty 
days are worried by requests for cancelation. 
There is no great amount of lumber being shipped 
in transit. The mest acute problem that the south- 
ern manufacturer has to face now is the shortage 
of negro labor. Car supply is irregular. The rais- 
ing of the embargo on the N. Y., N. H. & H. has 
helped to steady the market a bit because of the 
lumber that will be shipped into the New England 
territory. The market on dimension continues 
more or less of a puzzle. Some items are moving 
with ease and others are becoming more or less 
drugs on the market. ‘The shorter lengths seem 
to be enjoying a brief spell of popularity. Cars of 
random are not so easy to dispose of, unless there 
is a good percentage of 14-foot lengths. Orders 
are below normal, and so is production, but ship- 
ments are very near normal, as every manufacturer 
is trying his best to get his old orders cleaned up. 
Current prices for the week are as follows: 
Roofers,D48 


Ce Mee ce $1550 9 25.8") 28" oc cic $26.50 
BOO sn oswen cee 24.00 2x10”, 10 to 16’. 23.00 
ax 8, 20. 12”.. 25.00 2xi0", 18" 2.0066 25.50 
2x 47, 10.t0 16’. 24.50 2x12", 10" 2.0066 21.50 
Ey BO 26 5a8 2100 “WETS, U2" 6 60 ws 22.0 


2x12”; 18’...... 
23.00 
B&better kiln dried rough finish— 


4/4x6 to 12..... $50.00 6/4x6 to 12..... $55.00 
§/4x6. to 12..... 55.00 8/4x6 to 12..... 60.00 


NORFOLK, VA. 


May 28.—There is a disposition to buy only 
for immediate needs. This has limited demand 
for certain items, but thus far has had no appre- 
ciable effect on many items of low grade stock, 
which represent a large percentage of the output. 
suilding trade controversies are having a deter- 
rent effect on building activities, and naturally 
retail yards are loathe to go ahead until condi- 
tions are more normal. The retail yards are not 
crowded with stock, and most orders placed nowa- 
days are wanted quickly. With the lifting of 
embargoes in New England came a_s perfect 
avalanche of appealing letters to ship immediately 
as stock was badly needed. Prices of North Caro- 
lina pine are being well maintained, as mills have 
quite a bit of old business yet to get out. The 
car situation during the week was a little better, 
but labor conditions in the South are very bad, 
causing delays in production and shipments. 

The rail demand for 4/4 edge No. 2 and better 
has been rather light, altho one rather large cargo 
of this item together with other items of good 
rough lumber and roofers was sold in Boston at 
good prices. Some few mills have a small surplus 
of this item. No. 3 4/4 edge has been a little 
quiet, but hold steady. No. 2 and better 4/4 
stock widths continue active; these items are 
rather scarce as they develop very slowly from 
the present run of logs. There is a little sur- 
plus of 1x8- and 1x4-inch No. 2 and better. No. 3 
4/4 stock widths have been a little quiet recently, 
inquiries and purchases of railroads having fallen 
off. Edge No. 2 and better, 5/4 and 8/4, are 
beginning to show more life, but 6/4 has been 
rather quiet. The stock widths in these thick- 
nesses are in brisk demand, and very hard to buy 
except in small quantities in mixed cars. Nos. 1 
and 2 bark strips and miscuts are beginning to 
show more life, the demand from New England 
picking up as the railroad situation grows better. 

There is a very good demand for 4/4 edge No. 1 
box, rough and dressed, and a tendency on the 





—— 
part of box makers and others to buy for future 
delivery at present prices if they can get the Mills 
to accept such business. Many mills state they 
are oversold as far as they care to go and are 
refusing further business. No. 2 4/4 edge boy 
has been a little quiet, but sales are expecteg 
to grow larger as 4/4 edge No. 1 box becomeg 
scarcer. No. 1 stock box 4/4 rough has showy 
an improvement in demand in all widths, demang 
for 12-inch rough box showing continued improve. 
ment, altho bought in single carlots mostly, 
Competition of small mills and air dried lumber 
has caused some of the larger mills to have g 
surplus of No. 1 stock box. No. 2 4/4 stock boy 
continues active. Inquiries for 5/4 and 6/4 edge 
No. 1 box have been very numerous recently ang 
sales have shown an increase, mills  favorip 
rough orders. Good prices are being obtained, 
and a good deal of business is being turned down, 
Box bark strips 4/4 continue active. Prices vary 
somewhat but those on good strips are wel] 
maintained. 

Sales of flooring, thin ceiling, partition ete. com. 
pared favorably with the week previous, altho the 
total business could not be termed large.  Retajj 
yards have small stocks but buy only at the last 
moment. This causes keen competition among 
wholesalers. Planing mill men expect to have no 
trouble moving their good lumber and are not 
bothered with lower grades right now. Inquiries 
for roofers continue numerous, and several large 
sales for water shipment have been made in New 
England at good prices. Sales for shipment by 
rail have also been slightly heavier, with prices 
showing the same range. The 6-inch roofers ap- 
pear to be scarce and are active, while 8-inch are 
growing in popularity. 


ALEXANDRIA, LA. 


May 28.—If anything, demand for southern pine 
has strengthened a little. Inquiries are being re- 
ceived by producers in large volume, and produc- 
tion has been improved considerably. The mills 
are rushing forward as promptly as possible all 
orders which have been held back due to the in- 
cessant rains, and are very particular about taking 
on new business, as their order files are still heavy 
and require immediate attention. Railroad and 
car material is still in demand, and numerous in- 
quiries are being received. In fact, the unusually 
large volume of timber orders is taking much of 
the production . Much building is being done. The 
car supply has improved considerably. 


PENSACOLA, FLA. 


May 28.—Very active shipments have featured 
the current month in the lumber and timber lines 
thus far, and indications are that the activity will 
continue, as eleven steamers are in port at this 
time, all loading with timber, lumber and _ naval 
stores. The shipments since previous report were: 

May 12—Bark Vision, Buenos Ayres, 900,000 feet 
pitch pine. 

May 16—Lorraine Cross, Buenos Ayres, 505,400 
feet pitch pine. 

May 17—Biela, Montevideo, 615,454 feet pitch 
pine; Buenos Ayres, 474,700 feet pitch pine. 

May 17—Barge Ernest, Havana, 50,527 feet pitch 
pine, 48,474 feet cypress, 70,200 feet poplar, and 
274,599 feet pitch pine. 

May 17—Barge Douglas, Havana, 359,831 feet 
pitch pine. 

May 18—Minnequa, Pasages, 2,600 pieces oak 
staves, 161,000 feet pitch pine. 

May 18—Wildwood, London, 100,000 feet sawn 
timber, 1,875 barrels rosin, 50 barrels turpentine, 
and 50 barrels pine oil; for Dantzig, 340 barrels 


rosin. Ww EN, ARK. 


May 28.—Demand for Arkansas soft pine this 
week has been reasonably good. Quotations have 
remained practically stable, altho prices generally, 
particularly on the right hand side of the list, are 
slightly under the levels maintained some weeks 
ago. Upper grade items are reasonably strong. 
Occasionally sales are reported at prices somewhat 
higher than are generally accepted as the market. 
Inquiries are being received in fair volume from 
practically all sources. Mills have received some 
cancelations from retailers. Industrials are buy- 
ing stock in fair volume, but demand for railroad 
items is only fair. Stocks are pretty badly broken 
and are low at some mills. Most mills are able to 
maintain crews, altho the class of labor is not 
altogether satisfactory. Car supply is adequate 
for all requirements. 

Most hardwood manufacturers have been dow 
part of this week on account of extremely wet 
woods and no logs at their ponds. The hardwood 
market is rather soft, and there is little demand. 
Prices thruout the list have receded. Car stock 
seems to be more in demand, at good prices. Hard- 
wood flooring is moving in fair volume, at satisfac- 
tory prices. 
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LAKE CHARLES, LA. 


May 28.—Market reports in this section are more 
or less conflicting. Smaller mills are not enjoying 
the volume of business they had hoped for, and 
some of them are willing to make concessions in 
order to secure business. The general tone to the 
market, however, is satisfactory, and buying has 
shown an improvement during the last few weeks. 
Most mills reported a slight lull early in the month, 
and at this time they were able to clean up a large 
yolume of old unfilled orders. The volume of un- 
filed orders is still large, and most mills have 
enough future business booked to enable them to 
keep busy during the next few months. The de- 
mand for timbers has lost none of its strength. 
Boards are still in strong demand, and building 
material has gained local strength. There have 
peen no marked changes in prices. The larger 
mills are holding close to the list and what con- 
cessions are being made are on a few mixed lots 
on which smaller plants happen to find themselves 
long. There has been an improvement in the 
weather and in spite of several extremely heavy 
rains the high waters have continued to recede. 
Production has recovered what ground was lost 
during the high water period, and at most mills is 
close to normal. Shipments during the last two 
weeks have been heavy, and no serious complaints 
have been voiced as to car shortages. 


PORTLAND, ORE. 


May 26.—Increased intercoastal steamship rates 
are expected to follow the agreement of fifteen 
intercoastal lines to restore the rate conference 
reached Wednesday of this week, according to in- 
formation received here. This brings to end a rate 
war that has been carried on the greater part of 
ayear. Eastbound rates will be fixed at San Fran- 
cisco July 1, and westbound rates at New York, 
effective Aug. 1, it is reported here. Advances of 
10 to 20 percent are expected. 

The schooner William Nottingham is at Tillamook 
Bay to load lumber for San Pedro. The cargo will 
consist of about 1,400,000 feet, the largest so far 
to be set afloat there since the railroad was com- 
pleted into the section. The schooner Sir Thomas 
Lipton, now in Honolulu, will return to Portland 
soon to load lumber, for Australia, under charter 
to J. J. Moore. The schooner Oregon Fir is re- 
ported chartered by Balfour, Guthrie & Co. to carry 
a cargo of lumber from the Columbia River to Aus- 
tralia. That vessel is now in the Antipodes. The 
steamer Munaires arrived here this week with gen- 
eral cargo from New York, after discharging of 
which the vessel will leave for Puget Sound to load 
lumber for the return voyage to the Atlantic coast. 
The steamer is the first vessel of the reorganized 
Munson-McCormick intercoastal line to come to 
Portland. The steamer Sydney M. Hauptman, 
which left New York May 4 for this port, will be 
the second vessel in the service. The Hauptman, 
with the steamer Charles R. McCormick, was added 
to the Munson fleet by the McCormick interests in 
reorganizing the service. The steamer Jeptha 
sailed this week from St. Helens for Valparaiso 
and other South America ports with a lumber cargo 
and other freight. 

That Coos Bay will be a busy port this summer 
is the prediction of G. R. Tiering, head of the Coos 
Bay Stevedoring Co., of North Bend, who was a 
Portland visitor during the week. He reports that 
in addition to coastwise and intercoastal shipments, 
there will be five vessels in June and an equal 
number in July to load lumber at the mills for 
foreign destinations. He says indications point to 
Coos Bay soon becoming a second Grays Harbor 
in point of lumber shipments by water. 

Inauguration of some method for an interchange 
of cars between eastern and western railroads at 
the time of heavy seasonal movements of products 
eastward is urged by Ralph Budd, president of the 
Great Northern railroad, who was in Portland dur- 
ing the week on a tour of inspection. Mr. Budd 
called attention to the fact that during the autumn 
months there is a steady movement of cars east- 
ward, and that unless some means are devised 
whereby cars can be exchanged, the regular western 
car shortage is certain to follow, with the regular 
eastern terminal congestion. 

Upon his return from Washington, D. C., recently, 
Senator MeNary, of Oregon, who is chairman of 
the special reforestation committee of the Senate, 
stated that Portland, Seattle, Eureka, Calif., Belling- 
ham, Wash., and Spokane have been selected for 
hearings before the committee. A hearing has also 
been arranged for in San Francisco to be held 
Sept. 38. Upon its conclusion the committee will 
visit the cities named above. 

On account of the low price of red cedars, the 
Columbia shingle mill at Kalama, on the lower 
Columbia River, was closed down this week. Walter 
McLelland, general manager, stated, according to 
a press report from Kalama, that the company 
was unable to manufacture shingles at the rate now 
obtainable, cedar logs costing $20 a thousand feet. 
The Columbia mill is one of the most modern in 
the Pacific Northwest, being electrically driven. 


It has a daily capacity of 500,000 shingles. Sev- 
eral weeks ago the Kalama shingle mill closed down 
and the only one now running there is that of the 
Barr Shingle Co., of which W. E. Gaither is 
manager. Mr. Gaither does not contemplate shut- 
ting down as yet notwithstanding the unsatisfac- 
tory market conditions. 

Robert A. Long, chairman of the board of direc- 
tors of the Long-Bell Lumber Co., arrived here this 
week from Kansas City, to inspect the progress 
being made at Longview, the company’s big opera- 
tions in this district. Jesse Andrews, attorney for 
the company, accompanied by F. K. Shrader, Walter 
H. Jacobs and C. T. McNeill of Chicago, also ar- 
rived during the week. 

The second pipe-line dredge to be built in Port- 
land by the Long-Bell Lumber Co., the Diesel- 
electric dredge Teras, was launched here Wednes- 
day. As far as records reveal, the 7J'eras is the 
first Diesel-electric dredge to be launched in the 
United States. The 7’eras will be placed in service 
at Longview next month, at the same time as the 
dredge Missouri, recently launched at the plant of 
the Albina Marine Works. ‘The Missouri is a steam 
power dredge. 

The Lumbermen’s Bank & Trust Co. has opened 
a bank at Longview, Wash., the seat of the Long- 
Bell Lumber Co. The bank has been organized by 
business men of Kelso, Wash., and Lake Charles, 
La., and employees of the Long-Bell Lumber Co. 
It is capitalized at $25,000. 

The mill of the Portland Lumber Co., which in 
the future will be known as the Dollar Portland 
Lumber Co., will start cutting about July 1, it was 
stated today. Capt. Robert Dollar, of San Fran- 
cisco, has purchased controlling stock in the com- 
pany and its holdings, as announced a week ago. 
Lloyd J. Wentworth, who for many years has been 
principal factor in the Portland Lumber Co., re- 
turned from San Francisco this week, but left 
immediately for Mable, Ore., where the Coast Range 
Lumber Co., one of the subsidiary properties of the 
Portland Lumber Co., is operating. This mill, with 
timber and other properties, is included in the 
Robert Dollar deal. 

Sylvester Fanning, lumberman of La Center, 
Wash., has finished cutting timber on the tract 
where he has been operating and is dismantling the 
sawmill for removal to Chelatchie, where it will 
be erected to cut about 6,000,000 feet of timber 
that Mr. Fanning recently purchased. The mill 
will cut railroad ties and lumber for the home 
market. 

Ralph H. Burnside, president of the Willapa 
Lumber Co., returned Friday from Chicago, where 
he attended the meeting of the standardization 
committee of the National Lumber Manufacturers’ 
Association, 

P. E. Hansen, Nebraska lumberman, was guest 


at the Portland Lumbermen’s Club lucheon last 
Wednesday. He told interestingly of conditions in 


the Philippine Islands, which he toured extensively 
some time ago. 

The Kiwanis Club of Tillamook, Ore., went to 
the neighboring city of Garibaldi Wednesday of 
this week to visit the sawmill there of the Whitney 
Co. (Ltd.) At noon a dinner was served, after 
which a few appropriate addresses were made by 
the visitors. It was the consensus that all com- 
munities in the district should unite for the im- 
provement of Tillamook Bay so as to obtain a 
channel sufficiently deep for large vessels, in order 
to facilitate shipments of lumber and other com- 
modities manufactured in the district. For the 
present it is necessary to barge lumber to vessels 
loading. 


DULUTH, MINN. 


May 29.—Some irregularity is being shown in 
the lumber market here. While the lower grades 
of lumber are reported to be firm, jobbers are said 
to be shading their lists $1 to $2 in some items of 
No. 3 and better. No changes have been made 
officially in price lists issued three weeks ago. 
Sawmill men attribute the present moderate slow- 
ing down in the lumber trade to a disposition on 
the part of retailers to sit tight and buy only for 
current needs. Jobbers are putting thru a sub- 
stantial volume of current business, as the build- 
ing of moderate priced houses is being continued on 
a heavy seale. Demand for box lumber is the 
feature in the trade, business being hooked by the 
mills being sufficient to keep their stocks practically 
cleaned up. Good inquiry is being received from 
Chicago and eastern box manufacturers, and readi- 
ness is being shown to book up for any stocks 
available at the current lists. A part cargo of 
800,000 feet of box lumber was loaded out at a Du- 
luth mill for Tonawanda (N. Y.) delivery during 
the week. This was the first cargo shipment of 
lumber made on this market since last fall. An- 
other cargo of No. 3 and better northern pine was 
loaded out at Duluth for Tonawanda delivery. A 
Duluth jobber also loaded out a cargo of pine lum- 
ber at Washburn, Wis., and a part cargo of hem- 
lock at Bayfield, Wis. An eastern inquiry for 
1,000,000 feet of northern pine lumber was re- 
ceived by a jobber here at the end of last week 
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Mills at Marion, S.C, 


N.C. 


Pine 


Let us know your needs. 


Camp sis a stand- 
ard for quality 
and service. A 
trial will convince 
you. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 
NEW YORK: 1214 Flat Iron Building 
GEO. W. JONES, Mgar., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg.. 
E. D. WOOD, Manager 

PITTSBURGH: Oliver Building, 

GEORGE L. CAMP, Manager 


DAILY CAPACITY 
Saw Mills - 600,000 feet 
Planing Mills - 400,000 feet 








MILLS : 
Franklin, Va. Arringdale, Va. Wallace, N.C. 
Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. ° 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 








Sales Representatives: 


L. C. LITCHFIELD, - - + - 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - - -  Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANS CO., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 








North Carolina Pine 


—the biggest value lumber on the 
market for both deaier and builder. 
Our stocks insure prompt deliveries. 
Foreman-Biades Lumber Co. 
ELIZABETH CITY, N. C. 








QUICK SELLERS—That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,’°y2k:, 


Operating John L. Roper Lumber Co. 
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For Dealers Who 
Want More Sales 


and quicker turnovers on their in- 
vestment, we could not offer you a 
better proposition than “Sterling” 
Oak Flooring and Mouldings. 


You could not ask for finer stock 
—made from carefully selected, 
high quality Oak lumber and care- 
fully manufactured by expert work- 
men. 


You'll like “Sterling” Service, too, 
because we have access to twenty- 
six railroads. 


Investigate our serv- 
ice in ~ dors. CDN 
lots or truckloads. 





» 
STERLING 
=eeae _| HARDWOOD 
FLOORING CO. 
3300-16 N. Broadway 


ST. LOUIS, y, 


MISSOURI 


RED CYPRESS | 
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: LOUISIANA 











Weaver Brothers 
SHREVEPORT, LOUISIANA 


Manufacturers of 


LONG AND SHORT LEAF 
Yellow Pine and 
Hardwood Lumber 


Flora, La. Couchwood, La. Alden 
Neches, Texas. Boyd, Florida 





Mills at: 
Bridie, La. 











( See a 
Poitevent & Favre 
Lumber Go. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 














\ Poitevent’” Mandeville. La. Zz 








~ MBER (COMPANY @ 
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Manufacturers 


Short Leaf Pine and Hardwoods 


Powell 
LUMBER 
COMPANY 


Lake Charles, 
Louisiana 





MANUFACTURERS OF 
LONG LEAF 


Yellow Pine, 
Moulding and Plaster Lath 


Mills at Barham, La., and 
ville, La. 
Capacity, 300,000 feet daily. 














of which he, however, succeeded in obtaining ac- 
ceptance of only 100,000 feet of special materials. 

All sawmill companies in this territory are oper- 
ating at capacity and expect to maintain produc- 
tion until the last season’s cut of logs have been 
gone thru, Plants are not now experiencing any 
difficulty in obtaining labor. An easier situation 
is looked for in the labor market during the late 
summer and fall months, as a result of contrac- 
tors engaged in road work not being in the mar- 
ket for men, in view of few new contracts in this 
territory having been awarded this season by 
county or State authorities. The woodsmen situa- 
tion was fully discussed at a joint meeting of Min- 
nesota and Wisconsin loggers at the end of last 
week. From reports received it was concluded 
that the peak in the labor market had been passed, 
and the belief was expressed that the new season’s 
labor scale should be set at a lower basis than that 
of last season. 


JACKSON, MISS. 


March 28.—-The southern pine market is steady. 
sud weather occupied the attention of the manu- 
facturers, and worry about labor conditions was 
the rule. There seems to be a disposition on the 
part of dealers to hold back their orders. Mill 
stocks are actually only 80 percent of normal, dry 
lumber stocks are perhaps 50 pereent of normal, 
and it is impossible to increase production, so it 
behooves all buyers of lumber to place their orders 
rather than hold them back. The average list is 
well maintained, altho some reductions are reported 
in the common grades. The upper grades are firm, 


altho B&better flooring and ceiling are reported 
weak. Lath are active and shingles quiet. Special 


cutting is holding up nicely, with no change in 
price. Export holds its own as to volume and 
price. Building in the South is proceeding rapidly 
and no attention is being paid to newspaper propa- 
ganda regarding costs, as there is no inflation in 
building materials or labor in this section. 

Local manufacturers of hardwood report that, 
due to exeessive rains and shortage of labor, the 
log supply has been cut down to practically noth- 
ing, and that with the bidding for logs their price 
is practically prohibitive. Some mills report order 
files heavier than sixty days ago, altho heavy ship- 
ments have been made. Gum is reported weaker. 
Automobile factories are buying in good volume, 
but furniture factories are not buying very much. 
Export market remains about the same. Oak floor- 
ing is in fair demand. 

The following were Jackson visitors last week: 
riles Wright, of S. B. Harward Lumber Co., Nash- 
ville, Tenn.; R. R. Williams, of the Mobile office, 
Kirby-Bonner Lumber Co., Houston, Tex.; G. W. 
Haines, of Youngstown, Ohio; D. E. Thompson, 
representing Neely Lumber Co., hardwood manu- 
facturer, Memphis, Tenn. 


NEW ORLEANS, LA. 


May 28.—New Orleans is well represented on 
Secretary Hoover’s advisory committee on lumber, 
appointed last week. The local representatives are 
Cc. H. Sherrill, of the Sherrill Hardwood Lumber 
Co. and president also of the Hardwood Institute ; 
W. Brown Morgan, secretary of the S. T, Alcus Co., 
and W. J. Sowers, manager of the American Pitch 
Pine Export Co. All are widely experienced and 
prominent in their respective lumber fields and 
their selection is heartily approved here. 

The mandate of the United States Supreme 
Court in the matter of the Albert Hanson Lumber 
Co.’s canal was filed in the Federal district court 
here last week and opens the way to the canal’s 
transfer to the Government, which takes it over 
as a unit of the intracoastal canal. The Govern- 
ment’s title will be cleared for the section of the 
intracoastal canal from the Mississippi River at 
New Orleans westward to the Texas line. 

A building materials exposition week is an- 
nounced for the week beginning June 11, at the 
permanent building exhibit in the Wesi Building. 
According to the tentative program, Monday of 
that week will be Architects’ Day; Tuesday, Con- 
tractors’ Day; Wednesday, Homesteads’ Day; 
Thursday, Dealers’ Day; Friday, Women’s Day, 
and Saturday, Business Men’s Day. It is announced 
that twenty-five concerns have reserved space for 
the exposition and a number of others are expected. 

F. J. Thomas, sales manager of the Louisiana 
Red Cypress Co., has just returned from a trip 
to the west Coast that included a visit to the com- 
pany’s branch office at Seattle. Mr. Thomas has 
been away about six weeks and on his way home 
stopped off at Chicago and other trade centers in 
the widdle West to study trade conditions and 
prospects. 

Theodore A. Silvera, a young New Orleans lum- 
berman of wide acquaintance and experience, has 
joined the staff of the E. H. Michel Lumber & Brick 
Co. Mr. Silvera began his lumber career some ten 
years ago with the Standard Export Lumber Co. 
During the World War he served as an officer in 
the American Army. 

V. H. Sonderegger,’chief of the forestry division 


i, 
of the Louisiana Conservation Department, Jag 
week announced the winners of the boys’ and girly 
forestry essay contest. The subject selected fo, 
this year’s contest was “Why It Is Necessary ty 
Prevent Forestry Fires in Louisiana.’”’ Winners of 
the first three prizes in the boys’ division were Asa 
Boyett, of Bogalusa ; Horace E. Crawford, of Hay, 
risonburg, and J. A. Atkinson. Their “wins” entitl, 
them to a six weeks’ course in the summer forestry 
school, which will be held near Bogalusa. Wiy 
ners of the girls’ prizes were: First prize, $25, Misg 
Mattie White, of Caston; second prize, $15, Misy 
Lydia May Vix, of Mandeville; second prize, $10, 
Miss Frances Thornton, of Mansfield. The awards 
were made by a committee of judges consisting of 
Miss C. C. Dorman, instructor of forestry; BR, §, 
Monchief, farm forester, and Mr, Sonderegger, ag 
chairman. 


HATTIESBURG, MISS. 


May 28.—Heavy rain thruout this section jg 
having its effect on the movement of lumber, 
Many of the smaller mills are losing considerable 
time, and the larger ones are delayed in making 
shipments of their yard stock. The mills in this 
vicinity are still well loaded up on shed and yard 
stock orders, and while there may be an indica. 
tion of weakness of some of the lower gradeg of 
shed and yard stock, the mills here have not felt it, 
The upper grades of shed stock are scarce and 
strong. Special cutting orders continue plentiful, 
with heavy order files at the mills, and at prices 
around those of the last several weeks. ‘There 
has been no improvement in the labor situation, 
Local building continues heavy. 

The Elton Lumber Co., Ellisville, Miss., has pur- 
chased a body of pine timber in Rankin County 
and will build a modern mill. 


SPOKANE, WASH. 


May 26.—Demand during last week has been 
less than in several months. Prices remain the 
same as last week, however, with no variation up 
or down in any of the items. Production continues 
practically at maximum, and the mills are be- 
ginning to catch up with their orders. 

The important announcement of the week in 
local lumber circles was that by Manager A. P, 
Bailey, of the Ohio Match Co., that the work of 
surveying a new logging railroad by the company 
into its purchase of 70,000,000 feet of timber 
in the Burnt Cabin Creek district of the Coeur 
D’Alene national forest, fourteen miles northeast 
of Coeur D’Alene, would begin last Tuesday and 
that actual construction should start not later 
than the middle of next month. With equip- 
ment, this road will cost not less than $300,000 
and will open up 600,000,000 feet of timber. 

The Keystone Frame & Sash Co., recently or- 
ganized, completed the building of a frame and 
sash factory, 48 by 64 feet, at Riverside Avenue 
and Sycamore Street in the east end of the city 
this week and shipped a carload of frames east. 
The capacity is two carloads a week per shift. 
Wayne Huson, the president, is an experienced 
millman with a good many years of experience 
with the White Pine Sash Co. and the Hedlund 
30x & Lumber Co. A. C. Moss, vice president, 
was formerly with the Dalkena Lumber Co. and 
is likewise a practical millman. W. L. Arvin, 
secretary-treasurer, is in charge of the office. 

The sawmill of the Diamond Match Co. at Cusick, 
Wash., was completely destroyed by fire of un- 
known origin at 3 o’clock this morning with a loss 
estimated at more than $100,000. The mill will 
probably be rebuilt soon, according to announce- 
ment by John R. Gray, manager of the company’s 
Northwest interests, and meantime its loss will not 
embarrass the company’s match block plant here. 

The Clearwater Timber Co. last week gave up its 
option on 328 acres of land near Lewiston for 
$100,000 on which it was proposed to build a 
large mill. This decision puts the development 
of the large timber holdings of the Weyerhaeuser 
and Humbird families in the Clearwater country, 
thru the Clearwater Timber Co., again into the 
future. 

Several members of the Weyerhaeuser family 
have been in Spokane this week. J. P. Weyer: 
haeuser, of Tacoma, and C,. A. Weyerhaeuser, of 
St. Paul, were here early in the week together 
with F. C. Denkman, of Rock Island, Ill., a large 
Weyerhaeuser stockholder. Today R. M. Weyer- 
haeuser, Chicago, registered at the Davenport 
Hotel here. 

Charles Allen, of the Charles Allen Lumber Co., 
Rochester, New York, spent this week here on one 
of his semiannual buying trips and will remain all 
the coming week. His company represents the 
Blackwell Lumber Co. 

George Duffy, of the Duffy-Hamacker~ Lumber 
Co., is expected home this week from a month 
eastern trip. This firm has just moved its offices 
from 706 Old National Bank Building to larger 
quarters at 809-810 in the same building. 

Huntington Taylor, general manager of the Ed- 
ward Rutledge Timber Co., will leave about the 
first of the month to attend the graduation of his 
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eee 
daughter from Vassar, and also to take in the 
shrine and Rotary conventions. 

Another eastern visitor is Samuel Hall, of Chi- 
cago, representative there of the Panhandle Lum- 
ber Co. 


LOS ANGELES, CALIF. 


May 26.—As far as the adequacy of working 
forces is concerned, conditions at the harbor have 
returned to normal after- the disorganization of 
activities during the longshoremen’s strike. How- 
eyer, there still remains a great accumulation or 
jumber that will take several weeks to move. The 
wharves are congested with rough piled stock, 
while new arrivals are crowding for space. Up to 
the night of May 24 ninety-nine carriers arrived 
at the harbor with lumber during May, twenty- 
three of which were redwood carriers and seventy- 
six fir carriers. The total boat capacity of these 
yessels was 130,600,000 feet. 

The market holds firm without any change in 
price during the'week. Building permits up to the 
night of May 28 amounted to $12,806,331, with 
every indication that May will be a considerably 
heavier month than Aprif. 

H. C. Wolfarth, former Minnesota lumberman, is 
a Los Angeles visitor and has become so impressed 
with southern California that he plans to locate 
here. 

W. E. Woods, of the Woods-Beekman Lumber Co., 
Beverley Hills, is in San Francisco on a business 
mission. 

Frank Curran, manager of the E. K. Wood Lum- 
per Co., is vacationing in the mountains. 

The Boyd Lumber Co. has opened a yard in 
Alhambra. 


NEW YORK, N. Y. 


May 28.—On a market into which more lumber 
is coming than is being consumed, the retailers are 
buying very cautiously. In fact dealers generally 
are not going beyond their absolute needs. The 
setback to inquiries has been gradually gaining 
momentum, starting really with the first of the 
month and is now at its most serious stage thus 
far, having been intensified last week. Manhattan 
retailers are feeling the effects much more keenly 
than those in the suburbs, mostly because the main 
stoppage of construction has come in that borough. 
The northern New Jersey retailers are also being 
hit to a certain extent by the unsettled conditions, 
but the Long Island and Westchester sections, where 
large housing projects are under way, are still 
enjoying a comparatively brisk business. All the 
retailers in the metropolitan district have large 
supplies of lumber on hand. The market is espe- 
cially well stocked in fir and west Coast products, 
and these are still moving as well as anything else. 
The labor situation also has entered to prove a 
drawback to lumber. For the last ten days brick- 
layers have been threatening a general strike and 
some have actually gone out. 

Prices on both hardwoods and softwoods in the 
wholesale trade have a tendency to yield and retail- 
ers are so busy looking for bargains that some are 


refusing to buy when they can not be had. It is 
understood that some hardwood mills in West 


Virginia have given in to some requests for lower 
quotations. The hardwood market is not near so 
active as was predicted a month ago. 30x busi- 
ness is very good and little change is seen in 
inquiries, and the demand generally in industrial 
lines has been much more healthy than in building 
items. 

Ichabod T. Williams & Sons, Twenty-fifth Street 
and Eleventh Avenue, started the construction of a 
new mill at Carteret, N. J., on May 1. They are 
doing the work themselves. Lumber is also being 
Stored on their new holdings and stocks in the old 
yards at Staten Island are being transferred slowly. 
An official of the company said today it would 
probably take another year entirely to empty the 
old yard. In the next year the company will install 
Planing machines and extensive improvements on 
the new property. 

Moore Bros. (Inc.), who have been at the same 

stand, at Twenty-fourth Street and Eleventh 
Avenue, for the last forty years, report that the 
firm has noticed no slumping off in business. The 
company deals largely in southern hardwoods. 
_ The Prever Lumber Co., 250 West Twenty-third 
Street, reports thru its manager, Phillip Prever, 
that the company has entered into the hardwood 
trade much more than ever since Jan. 1. The 
yards of the company in Twenty-third Street are 
crowded to the pavement, and Mr. Prever says the 
firm is carrying the biggest variety of stock in its 
existence, 

The Blanchard Lumber Co., 11 Broadway, has 
moved its offices from Room 508 to Room 1108 at 
the same address. 

Thomas I. Parks, of the New York office of the 
Charles R. McCormick Co., left last Thursday for 
Buffalo and Albany for a real pleasure trip. He 
Went by automobile with Mrs. Parks, and will spend 
Several days in Niagara Falls. He expects to be 
back at his office within ten days. 

The steamer Charles R. McCormick is now dis- 


charging 4,500,000 feet of west Coast lumber in 
3rooklyn, and will proceed to Baltimore for a gen- 
eral cargo for the Pacific coast. She will sail about 


June 4. 
TORONTO, ONT. 


May 28.—Undoubtedly the volume of Ontario 
business is not as great as was being predicted a 
few weeks ago. There is a steady volume of house 
building and a moderate amount of industrial build- 
ing. There is occasional talk of lower prices, which 
sometimes seems to be justified by lower quotations 
on odd transit cars from British Columbia. There 
does not seem to be, however, any good reason for 
expecting really lower prices all around this sum- 
mer. 

The sales tax situation in Canada, so far as 
lumber is concerned, is being extensively discussed 
by all who are interested in the lumber business. 
The minister of finance has now decided to post- 
pone the date upon which the new sales tax becomes 
effective. It had been announced for Aug. 1, but 
the minister has now stated that it will not be- 
come effective until Jan. 1, 1924. Another change 
announced today is that the wholesaler will have 
to sell 50 percent of his sales to holders of a license 
to entitle him to take out a license for himself. 

The minister has also announced that a deduc- 
tion on account of sales tax may be granted in 
respect to goods sold at a price fixed by bona fide 
contract before May 12, 1923, and still in force 
at time of delivery. The deduction will be the dif- 
ference between the present sales tax rate and the 
new sales tax rate. This deduction will be applica- 
ble in connection with deliveries up to March 31, 
1924, and claims for such deductions must be pre- 
sented before June 30, 1924. 

Montreal wholesalers and retailers are arranging 
for another conference with the commissioner of 
customs and excise or, if possible, with the min- 
ister of finance. It is expected also that repre- 
sentatives will attend this conference from Toronto, 
and possibly also Vancouver. The Montreal lum- 
bermen wrote the minister of finance to the effect 
that members of the Montreal Lumber Association 
of the Montreal Board of Trade, the Montreal 
Wholesale Lumber Dealers’ Association and the 
Montreal Retail Lumbermen’s Association sincerely 
believe that “to permit raw materials, particularly 
manufactured articles, and importations to any 
manufacturer or any wholesaler to be tax free, 
would cause vexatious complications and difficulties 
in the eventual collection of the sales tax: on all 
such commodities as they become further manu- 
factured. This objection is particularly applicable 
to lumber, and therefore the said associations pray 
you seriously to consider their suggestion that a 
6 percent tax be levied on all sawn lumber (as it 
leaves the sawmill) and on importations of lumber, 
and, as such is absorbed or incorporated into a 
further manufactured article, an additional 6 per- 
cent tax be paid by the manufacturer, but that he 
be allowed, in computing his sales tax return to 
the Government, to deduct the amount of the 6 
percent tax on the cost of his raw material.” 


WINNIPEG, MAN. 


May 28.—As a result of one full week of fine 
summer weather, quite an improvement in business 
has been reported by all local retail lumber dealers. 
In the suburbs there is a very decided improvement 
shown. 

A very marked improvement has also been re- 
ported from the country yards of line-yard com- 
panies. They do not report many large sales, but 
a great many small sales which are keeping up 
their volume. Secretary Ritter, of the 
Retail Lumbermen’s Association, reports that its 
building department has been real busy during the 
last two weeks. Local wholesalers report consider- 
able business fronmy certain quarters and for certain 
lines of stock. Mixed car orders are still very hard 
to place for quick shipment, altho straight car 
orders are being shipped out very promptly. Prices 
remain quite firm except on shingles. 

Harry Partridge, of the T. M. Partridge Lumber 
Co., large post and pole operator, was a visitor in 
Winnipeg during the last week and reports its 
business showing a very nice improvement over 
last year, but advises the company’s Canadian 
business has fallen off. 

The native spruce mills are now about ready to 
start up full capacity. The recent floods have sub- 
sided and it is expected that day and night shifts 
will soon be employed in order that these mills 
can catch up with their orders, most of which are 
for shipment to eastern Canada and the United 
States. The smaller inland mills, which have not 
been affected by the floods, have been sawing and 
shipping steadily. Prices on native spruce con- 
tinue very firm. A good fall business will mean, 
as in the past, that these mills will be drawn on 
quite extensively to fill rush orders, and as crop 
conditions up to the present look excellent, these 
mills are endeavoring to pile up enough stock now 
to take care of the demand that will surely follow 
another good crop. 
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T. C. Clanton 


Lumber Company, Inc. 
SHREVEPORT, LA. 
Manufacturers and Wholesale Dealers in 

PINE MILLS: 


_ PINE MILLS Yellow Pine and 


La. 
Dunn, "- La. Hardwood Lumber 
eniere, - « . 
OUR SPECIALTIES: 


2D 


Koran, - - La. 


Lake End, - La. 
South Mansfield, La. Yard Stock and 
Cumberland, Miss. Timbers 
HARDWOOD Shortleaf Steam 
MILLS: Dried Finish 


Dubach, - - La. 
Dunn, - - La. 


Oak and Pine 
Rig Timbers 


Annual Shipments 120 Million Feet. 
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HD.FOOTE LUMBER Oz We manufacture 
‘YELLOW PINE THAT GOES INTO = at our own mills 
annem. =| 20,000,000feet 
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Yellow Pine 


RAILROAD CONSTRUCTION 
TIMBERS, CAR SILLS, 
DECKING, FRAMING, SIDING, 
LINING AND ROOFING 


H. D. Foote Lumber Co. 
ALEXANDRIA, LOUISIANA 


Long Leaf Yellow Pine Mills Located on Iren Mount. 
Missouri Pacific and Texas and Pacific Railroads 


TWO REMILLING AND DRESSING PLANTS 
AT ALEXANDRIA, LA. 
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| Lumeer Co..Lr0. 
HAmmonp,La. LCRR 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 











Kilburn Moore, Vice-Pres. 


G. W. Law, Sec. & Treas 
imifed 


Manufacturers of ROUGH and DRESSED 










Long Leaf Yellow Pine 
Calcasieu Lumber 
WESTLAKE LOUISIANA 














RUSTON, LA. 


Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mille at 
CANDY, LA. 





Office. 
RUSTON, LA 





THE LUMBERMAN’S ACTUARY 


hows at a glance the amount of any number of feet 

—, 2 eat and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bount 
in leather, $8.50. AMERICAN LUMBERMAN, Publish 
ers, 431 S. Dearborn St., Chicago, Ill. 
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MISSISSIPPI 











SVE ) hill oa 
Shortleat Pine 


It Will Help You 
Cut Investment 


Being a versatile wood, 
our Nearwhite Soft Short- 
leaf can be furnished for al- 
most any building purpose 
with entire satisfaction to 


the builder. 


Thus, dealers can reduce 
the variety of woods they 
need to carry by stocking 
Nearwhite. Try Nearwhite 
in Finish, Ceiling, Siding, 
Flooring, Mouldings, Di- 
mension, Lath, Boards. 











Sumter Lumber Co. 
ELECTRIC MILLS, MISS. 

Daily Capacity 

200,000 Feet. 


D. H. Foresman, Gen. Mgr. 
N. Nicholson, Ass’t Mgr. 








Band Sawed, 
Steam Kiln Dried 
and Soda Dipped. 


We invite your future inquiries and 
orders. Daily Capacity, 125,000 Ft. 


COLUMBUS 


LUMBER COMPANY 


COLUMBUS, MISSISSIPPI 
D.F. McCullough, Gen’l. Mgr. M.D. Thomason, Ass’t Mgr. 




























4x4 to 
18x18—10 to 70 ft. 
Rough or Sized 
3” and 4” Ceiling and 
Flooring, No. 116 Siding, 
Moulding,etc.,in all grades. 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 











THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
fn 82 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
fm leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn 8t., @hicago, Ill. 
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George T. Osgood, of the Wheeler, Osgood Co., 
Tacoma, Wash., spent some time at that concern’s 
Chicago office this week. 


The Norwood Park Lumber Co. will be the name 
of a retail lumber yard being established at Nor- 
wood Park, Ill. Dan Mahr heads the new concern, 


S. F. Bretske, of the G. H. Evans Lumber Co., 
Chattanooga, Tenn., was among the southern lum- 
bermen who recently visited Chicago on business 
matters. 


George D. Griffith, of George D. Griffith & Co., 
spent several days of this week in Indiana, visit- 
ing relatives and at the same time looking after 
some business interests in that State. 


The Thomas J. Warren Co., which for some years 
has been conducting a commission lumber business 
in Chicago with offices in the Stock Exchange Build- 
ing, has removed to Oklahoma City, Okla. 


Arthur D. Allen. president of the Mengel Co.. 
Louisville, has been named chairman of arrange- 
ments for Safety Week, to be observed in Louis- 
ville June 3 to 9, under direction of the Louisville 
board of safety. 


T. A. Peterman, president of the Peterman Manu- 
facturing Co., well known maker of sash, doors and 
veneers at Tacoma, Wash., passed thru Chicago 
this week on his return home from an extensive 
business trip in the East, 


The Buffalo lumbermen had a quota in the char- 
ities and community fund campaign 50 percent 
larger than last year, but nevertheless maintained 
their long standing record for going over the top. 
Nearly every member of the trade responded to 
the request to subscribe. 


W. E. Holcomb, of Leake & Goodlett, Tupelo, 
Miss., transacted business in Chicago this week. 
While current trade is rather quiet, Mr. Holcomb 
saw no reason for discouragement. Ile believed 
that the time is rapidly approaching when re- 
newed buying activity will stimulate the lumber 
market. 


J. G. Brown, of W. P. Brown & Sons Lumber 
Co., Louisville, head of the new Brown Hotel Co., 
has announced that as soon as he completes the 
new hotel in November, he will start work on an 
annex of 300 additional rooms, giving the hotel a 
total of 1,000 rooms, making it the largest hotel 
in the South. 


C. W. Anderson, of the Standard Lumber Co., 
Birmingham, Ala., spent a few days of this week 
in Chicago, while on one of his periodical busi- 
ness trips thru the southern pine consuming ter- 
ritories. After making a survey of current and 
prospective lumber trade conditons in this market, 
he left for the East, where he will visit the princi- 
pal distributing centers. 


A. C. Hemphill, of the A. C. Hemphill Lumber 
Co., when asked this week as to the cause of the 
broad and bright smile that illumined his visage, 
enhusiastically imparted the information that an- 
other boy had just arrived in his family. He has 
been named William Adley, and he, like his two- 
year-old brother, is in time to become a master 
lumberman, predicts the proud father. 


Bowling is an indoor sport that attracts a great 
many of Chicago’s lumbermen, and not a few of 
them have achieved real prowess in the game. It 
remains for them to pit their skill against that of 
Miss Evelyn Steen, cashier of the Lumbermen’s 
Association of Chicago, who is an enthusiastic and 
proficient bowler. During a game one evening this 
week at the Howard Avenue Bowling Alleys, Miss 
Steen proved herself capable of becoming a valu- 
able team mate for some lumberman eager to win 
a game. 

The National Container Association, the member- 
ship of which is composed of manufacturers of 
corrugated and fiber containers, was organized dur- 
ing a meeting in this city a few days ago. The 
organization was effected thru the amalgamation 
of the National Association of Corrugated & Fiber 
Box Manufacturers and the Container Club. Head- 
quarters will be maintained at the Container Club’s 
old offices in the Transportation Building, Chicago. 


Max Pease, of the Galloway-Pease Lumber Co., 
returned this week from a visit to his concern’s 
hardwood operations at Poplar Bluffs, Mo. The 
mills thruout that section are down, he reported, 
as a result of the woods being inundated with 
water. As this has been the case for some time, 
log supplies have been consumed and some of the 
mills have not cut a board during the last month. 
He did not believe resumption would be possible 
until after July 1. 


ed 


Julian Lentin, of the S. R. Taxey Lumber (op, 
and Mrs. Lentin on Tuesday of this week got into 
a rather heated argument. When it became appar. 
ent that settlement could not be reached thry 
words, Mr. Lentin dug down in his pocket after 
a half dollar. ‘Heads and it is Barbara,” he saiq, 
“tails, it is Beverley.” Mrs. Lentin agreed, and he 
tossed the coin. Heads turned up. As a result, 
the baby girl who arrived at the Lentin home that 
morning will be known as Barbara, 


Secretary J. M. Pritchard, of the Hardwood 
Manufacturers’ Institute, this week has sent out 
to members of that organization a complete steno- 
graphic report of the first annual convention held 
in Chicago, May 10 and 11. The compilation of 
this stenographic report represents some hard work 
on the part of the general office force, but it is a 
record that will be of tremendous value to every 
member of the organization. The report is com- 
pletely indexed so that reference to any part of the 
proceedings may easily be had. 


Iu. M. Morley, vice president of the Morley 
Cypress Co., of Morley, La.; William J. Oubre, sales 
manager of the same company, and Dr. W. H. 
Morley, of Pontiac, Mich., were in Chicago this 
week, having attended the funeral of the late 
H. T. Morley at Detroit, Mich. L. M. Morley left 
Morley, La., recently to attend the funeral of his 
brother-in-law in Oswego, N. Y., and while on this 
sad mission he was advised of the fatal accident to 
his brother, who was killed when his automobile 
overturned near Baton Rouge, La. 


Ifis many friends in the lumber trade have 
learned with sincere regret that W. F. Stevens, of 
Hunter, Stevens & Co., La Salle, IIL, suffered a 
paralytic stroke on Tuesday of this week and is re- 
ported to be in a serious condition. Mr. Stevens 
was attending a luncheon meeting of the Rotary 
Club and during the progress of the meeting was 
stricken with this attack. Mr. Stevens is one of 
the most popular retail lumbermen of the State 
and has been active both in the affairs of the 
I}linois Lumber Merchants’ Association and the 
a Salle County Lumbermen’s Club. 


Announcement has been made of the recent ap- 
pointment of R. J. Thornton as sales manager of 
the Consolidated Lumber Co., Tuscaloosa, Ala. At 
the age of twenty-four, Mr. Thornton was made 
sales manager of the Cotton States Lumber Co., 
Meehan Junction, Miss., serving in that capacity 
until four years ago, when the company cut out. 
He then became connected with the Rumley-Allison 
Lumber Co. as sales manager, and during his career 
as a wholesale lumberman Mr. Thornton has made 
many friends among both manufacturers and dis- 
tributers of lumber. 


W. E. Cooper, president W. E. Cooper Lumber 
Co., of Los Angeles, Calif., was a Chicago visitor 
during the week. Mr. Cooper’s concern operates a 
line of retail yards in Wisconsin and on this trip 
east he has been making a visit of inspection at 
these yards, and at the same time sizing up con- 
ditions generally in this territory. Mr. Cooper is 
quite enthusiastic over the continued development 
of Los Angeles, where as yet there has been no 
indication of a decline in the tremendous building 
program, and immense quantities of lumber con- 
tinue to go into local consumption. 


A. F. Rideout, who for many years has been 
connected with the lumber trade in Chicago and 
who is well known thruout this territory, has re- 
cently joined the local sales office of the Louisiana 
Red Cypress Co., of New Orleans, La. He will 
assist L. E. Hooper, jr., manager of this office, 
in the marketing of west Coast and southern pine 
products, while Mr. Hooper will continue to give 
his especial attention to cypress sales. Mr. Ride- 
out will make a particular specialty of ‘“Lared’ 
brand red cedar shingles, produced at five Coast 
mills controlled by the Louisiana Red Cypress con- 
cern, 

R. A. Johnson, assistant secretary of the Na- 
tional-American Wholesale Lumber Association, in 
charge of the Chicago branch office and of the ar- 
bitration department of that organization, reports 
that he handled five times as many arbitration 
eases during May as in April. This, he said, 
demonstrates the fact that the lumber industry is 
becoming sold on the arbitration idea, and he pre- 
dicted that the great majority of future differ- 
ences among lumbermen and their customers will 
be settled in this manner instead of thru the 
courts. Mr. Johnson meanwhile is efficiently sys 
tematizing his work so that these cases can be 
handled and disposed of with great rapidity. 
Whereas cases in the past have dragged out for 
six to eight months, it is his purpose to reduce this 
time to a maximum of sixty days. 
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In Charge of Wholesale Department 


Jack Borland, formerly connected with the Min- 
neapolis (Minn.) offices of the Red River Lumber 
(o., Westwood, Calif., has been transferred to 
Chicago, to take charge of the company’s wholesale 
department in connection with its distributing yard 
at 2452 South Loomis Street. 

Mr. Borland has been associated with the Red 
River Lumber Co., for the last four years, all of 
which time he has been located at the Minneapolis 
neadquarters. He has made frequent trips into 
Chicago territory, as is well known to the trade 
nere. H. T. Fall is manager of the company’s 
local distributing yard. 


Well Known Distributer ‘“Comes Back’’ 


The many friends of A. J. Sine, of the Sine Bros. 
Lumber Co., will be glad to learn that he has 
shown splendid recovery from his illness and will 
return to his business here shortly after June 1. 
It will be remembered that Mr. Sine in June last 
year suffered a severe attack of asthma, which 
later developed into bronchitis. After fighting it 
all summer he decided to go to a high, dry climate, 
and in December went to El Paso, Tex., and later 
to Santa Fe, N. M., where he has stayed up to the 
present time, with the ex- 
ception of one month at 
Pasadena, Calif. 

Mr. Sine claims credit 
for being one of the first 
salesmen in Chicago to 
handle western stocks ex- 
clusively. When he started 
to do this, in 1907, he 





A. J. SINE, 


of Sine Bros. Lumber Co., 
Chicagc 








was told that there was 
not enough demand for 
western stocks to make it 
pay to specialize in them. 
Needless to say, subse- 
quent developments dis- 
proved these statements. 
= Mr. Sine has achieved 
marked success in his 
business, and one evidence of the esteem in which 
his concern is held is the fact that it has for four- 
teen years represented two of the oldest and 
largest western manufacturers, the Grays Harbor 
Commercial Co., of Cosmopolis, Wash., and the 
Bloedel Donovan Lumber Mills, of Bellingham, 
Wash, 

Mr. Sine will remain in Chicago until Aug. 1, 
when he will leave for the North Pacific coast, 
where he has gone for many years to escape his 
annual attack of hayfever. 


Uncle Sam Offers Free Booklet 


A Government booklet called ‘How Other People 
Get Ahead” has been issued by the United States 
Treasury Department. This booklet, designed 
for persons with modest incomes, shows the neces- 
sity of exercising care in the management of re- 
sources, the beneficial effects of saving, how to 
differentiate between good and bad investments, the 








danger signs of fraudulent schemes, and the 
essentials of sound investment. “Why am I not 


as prosperous aS my neighbor, whose income is less 
than mine?’ is one question answered by the book- 
let. Copies may be obtained upon request to Wil- 
liam B. Bosworth, Government savings director, 
230 South La Salle St., Chicago, II. 


New Law Firm Is Created 


An announcement was issued in Washington, 
D. C., this week to the effect that a new law firm 
headed by United States Senator James A. Reed 
has been created there. The other members of this 
firm are L. C. Boyle, the well-known “lumber attor- 
ney,” and Massey Holmes, of Kansas City, Mo. 
The firm will be known as Reed, Boyle & Holmes, 
and will maintain head offices in Kansas City. Mr. 
Boyle, however, will retain his Washington offices, 
where he will continue to handle his important 
and growing business in connection with the lum- 
ber industry. 

Senator Reed, while best known in his official 
Capacity, is a lawyer of national prominence, and 
has for many years been a leading figure at the 
Kansas City bar. Mr. Boyle is widely known within 
the lumber industry because of his long and im- 
portant connections with it. Before becoming chief 
legal counsel for the National Lumber Manufac- 
turers’ Association and other organizations in the 


same field, he was a conspicuously successful prac- 
titioner in Kansas City, and was at one time attor- 
ney-general for Kansas, 

Mr. Holmes has devoted himself almost entirely 
to corporation practice in Kansas City, representing 
many important business groups, including the 
W. R. Pickering Lumber Co. and the Central Coal 
& Coke Co. He is also western agent for the United 
States Steel Corporation. 


Joins Commission Lumber Concern 


The John A. Spencer Lumber Co. this week an- 
nounced that Charles O. Aschmann, formerly of 
the Aschmann & Fullerton Lumber Co., this city, 
has become associated with it, as of June 1. Mr. 
Aschmann is well known thruout this territory, 
particularly to the yard trade, before coming to 
Chicago several months ago, having been connected 
with the Exchange Saw Mills Sales Co., of Kansas 
City, Mo., as assistant manager of yard sales. He 
spent four years with the latter concern, part of 
the time at its manufacturing operations. Pre- 
viously he was for four years associated with the 
W. R. Pickering Lumber Co., of Kansas City. 

Another addition to the John A. Spencer Lumber 
Co. staff is Rose L. Lessman, who for the last five 
years has been private secretary to E. A. Mercedal, 
of the Mercedal-O’Melia Lumber Co. 


Westwood in the Movies 


One of the latest releases of the famous 
Christie comedies is “Back to the Woods,” dis- 
tributed by the Educational Film Exchange (Inc.). 
The background for this comedy was found in the 
logging camps, railroads, millpond and yard of 
the Red River Lumber Co. at Westwood, Calif. 
This picture was made by a cast of star comedians, 
headed by Neal Burns and Vera Stedman and per- 
sonally directed by Al Christie. Lumber dealers 
who induce their local movie houses to put on this 
picture will not only give their patrons a lot of 
wholesome fun, but will give them glimpses of the 
operation of the largest plant in the country pro- 
ducing California white and sugar pine. 

Sa BaBaBaaas 


Adds 125 New Names to Roster 

From the office in Chicago of Secretary F. F. 
Fish of the National Hardwood Lumber Associa- 
tion, has been sent out a new issue of that associa- 
tion’s official hand book, volume No. 38, which 
contains a complete roster of the membership of 
the association. Since the preceding volume was 
published in October, 1922, the records show that 
over 125 new names have been added to the mem- 
bership rolls. In a letter to the membership ac- 
companying the hand book, Secretary Fish says: 
“During this period there has been some numerical 
contraction in the hardwood trade at large, due to 
a group of causes, most of these engendered by 
uncertain trade conditions and which have resulted 
in an unusual volume of failures, withdrawals from 





business and department discontinuances. While 
this association naturally has felt the force of this 
reaction to a certain extent, it is certainly gratify- 
ing to be able, notwithstanding, to present at this 
time a membership showing, considering its char- 
acter and weight, that is well up to all our past 


standards.” 
SEBS GBGLBLAGGG@G@G@G@G: 


Recent Patents 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. E. 
Burnham, patent and trade-mark attorney, Conti- 
nental Trust Building, Washington, D. C., at the 
rate of 20 cents each. State number of patent and 
name of inventor when ordering. 

1,454,517. Method of making wirebound boxes. 
Henry J. Koch, Chicago, Ill, assignor to Wire- 
bounds Patents Co., Kittery, Me. 

1,454,518. Wirebound box machine. Henry J. 
Koch, Chicago, Ill., assignor to Wirebounds Patents 
Co., Kittery, Me. 

1,454,735. Tree 
Hamlin, Weed, Calif. 

1,454,751. Doweling machine. 
Bayonne, N. J. 

1,454,893. Saw sharpening and setting device. 
Maurice Jackson, Eldorado, Kan. 

1,454,901. Sawing machine. Neill D. McArthur, 
Danville, Va. 

1,454,992. Automatic lumber trimmer. 
W. Willette, Seattle, Wash. 


felling machine. John JB. 


John Littlefield, 


Charles 


1,455,217. Box-nailing machine. Luke Marshall, 
Seattle, Wash. 
1,455,426. Clement D. 


Circular saw machine. 
Charles, New York, N. Y. 


BPEL BBZZAES 


Exhibits Products at Informashow 


Among the attractive exhibits at the Informa- 
show at the recent annual convention of the Na- 
tion Association of Purchasing Agents, held at 
Cleveland, Ohie, was that of the Charles A. Schieren 
Co., New York City, manufacturer of Duxbak belt- 
ing. The Schieren company exhibited a “daylight” 
moving picture of belt tanning and manufacture 
from the raw hide to the finished product. The 
film story began with the receipt at the Schieren 
Dixie tanneries of carloads of raw green steer hides 
and showed the various steps in the long process 
of tanning the hides to make them suitable for belt 
manufacture. The film then changed to the New 
York factory where every step in the manufacture 
of the-finished belt and other leather specialties 
made by this company was clearly illustrated. 
Aside from the moving pictures, the Schieren com- 
pany also exhibited some examples of its Duxbak 
belting and its other well known brands. The ac- 
companying illustration shows how the “daylight” 
film was displayed. It attracted wide attention 
from the purchasing agents present. 





Echibit of the Charles A. Schieren Co. at the Informashow at the recent annual convention at Cleveland, 
Ohio, of the National Association of Purchasing Agents 
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Latest Reports on Lumber Prices || « 
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1 No 
No 
MICHIGAN HARDWOODS “ 
Qual 
Prices on Michigan hardwoods continue firm, the following list, unchan ged from last week, representing quotations f. 0. b. mill points: 45 
FAS Selects No. 1 com. No.Z2com. No.3 com. FAS Selects No. 1 com. No.2com. No.3 com. Ne 
Bass woop— Sorr HLM— PLal 
4/4 $ 80.00@ 85.00 $ 65. 00@ 70. 00 $ 55. 00 60.00 $35.00@38.00 o0.00q22.00 10/4 120.00@425.00 105.00@110.00  90.00@ 95.00 50.00@55.00 .....@...., , 
5/4 85.00@ 90.00 65.00 37.00@40.00 32.00@34.00 | 12/4 125.00@130.00 110.00@115.00 95.00@100.00 50.00@55.00 —_ Lice S 
6/4  90.00@ 95.00 6. 00 50. 00 65.00 70.00 40.00@43.00 32. — 00. | 16/4  145.00@150.00 130.00@135.00 115.00@120.00 55.00@60.00 .....@..... Ne 
oA Hosgieo H.avgionse e008 b.00 Eaneeeee LB Han Maris 
: : : .00 50. 65200; - .2500@svice PLE — r 
FEE» commun foe oe |e Hig waging + ue te te mane nengue | | 
6/8 No. 2 common and better 35.00@40.00 $14.00@16.00 ‘* ee byte , : yet At 20.00 
4/4 $ 75.00 $0.00 $ 65.00@ 70.00 $ 50. "00 55.00 +3800 38.00 +730020-00 6/4 rg ewes ergs try es 30.006 100.00 35-00 60.00 20. ‘N0Gae Y Bas 
5/4  80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 37.00@40.00 20.00@22.00 Ae vt tre 120. res rey 190-6005105-00 80-00 65.00 24. 00936 rH 
6/4 85.00@ 90.00 75:00@ 80.00 60.00@ 65.00 40.00@45.00 20.00@22.00 | 12/4 135-000145.00 125:00@185.00 105.00@110.00 60.00@65.00 24. ‘og 00 ; 
/4 95.00@100.00 85. 0g 90.00 70.00@ 75.00 45.00@50.00 20.00@22.00 14/4 145.00@155.00 135.00@145.00 115.00@120.00 65.00@70.00 dca. N 
Birch— 16/4  155.00@165.00 145.00@155.00 125.00@130.00 65.00@70.00 .....@..... 
4/4 $130.00@140.00 $110.00@120.00 $ 65.00@ 70.00 $37.00@40.00 $18.00@20.00 Cul 
5/4 135.00@145.00 115.00@125.00 75.00@ 80.00 40.00@45.00 20.00@22.00 | Sor MarLe— F 
6/4  140.00@150.00 120.00@130.00  85.00@ 90.00 45.00@50.00 20.00@22.00 4/4 $ 85.00@ 90.00 $ 70.00@ 75.00 $ 55.00@ 60.00 $35.00@38.00 $18.00@20.00 ; 
8/4  140.00@150.00 120.00@130.00  95.00@100.00 50.00@55.00 .....@..... 5/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 40.00@43.00 20.00@22.00 - 
10/4 145.00@155.00 125.00@135.00 105.00@110.00 55.00@60.00 .....@..... 6/4 _95.00@100.00  80.00@ 85.00  65.00@ 70.00 45.00@50.00 20.00@22.00 I 
12/4 145.00@155.00 125.00@135.00 105.00@110.00 55.00@60.00 .....@..... 8/4 105.00@110.00 90.00@ 95.00 75.00@ 80.00 50.00@55.00 20.00@22.00 f 
Sorr KLM— END DRIED WHITE MAPLE— ‘ 
4/4 $ 80.00@ 85.00 $ 65.00@ 70.00 $ 50.00@ 55.00 $30.00@32.00 $22.00@24.00 4/4 4130. oe bee / ee @...0- $ 90.00@105.00 .....@..... vee @eee, 
5/4 90.00@ 95.00 75.00@ 80.00  60.00@ 65.00 33.00@35.00 24.00@26.00 5/4 @140.00 ...... @...... 95.00@110.00  .....@....- 066+. @.e.., 
6/4 _95.00@100.00 80.00@ 85.00 65.00@ 70.00 37.00@40.00 24.00@26.00 6/4 130. O0@ 145. — ere re 100.00@115.00 .....@..... er Sees 
8/4 105.00@110.00  90.00@ 95.00 75.00@ 80.00 45.00@50.00 .....@..... 8/4 135.00@150.00 ...... Minsss LOG00@12000) 006s @iceee oc ces@ecore BII 








WISCONSIN HARDWOODS AND HEMLOCK , 


A fair volume of business has been placed during the last week. Retail business is better than wholesale, however. It is therefore expected that 
demand upon the mills will become regular and steady within thirty days. Prices have remained practically unchanged, quotations f. 0. b. Wisconsin 
mill points being: 








FAS Selects No. 1 com. No.2com. No.3 com. FAS Selects No. 1 com. No.2com. No.3 com. la 
AsH— HARD MAPLE é 
4/4 $115.00@125.00 $ 95.00@105.00 $ 70.00@ 75.00 $35.00@40.00 $18.00@20.00 4/4 $ 85.00@ 95.00 $ by — 80.00 $ 55.00@ 65.00 $35.00@40.00 $14.00@16.00 : 
5/4 —120.00@130.00 100009110, 00 15000 80.00 °38.00@42.00 19.00@21.00 | 5/4  100.00@105.00 00@ 95.00 70.00@ 75.00 35.00@40.00 16.00@18.00 | 
6/4 125.00@135.00 165.00@115.00  80.00@ 85.00 42.00@47.00 19.00@21.00 ar rr Hopi 28. rd Fs pes tea rd Dy 4 +4 4 Py Ps ey po soit . 
8/4 130.00@140.00 110.00@120.00 85. 1 : 0 00@22. 5. ‘ : . ’ 
@ @ wae Say eee Seem Fare 120.00@130.00 105.00@115.00 ...... Ds iar 50.00@55.00 .....@s.... 
ici 12/4 125.00@135.00 110.00@120.00 ...... pete 55.00@60.00 .....@..... ! 

Sorr MAPLE 
4/4 $ 80.00@ 90.00 $ 65.00@ 75.00 $ 58.00@ 65.00 $37.00@40.00 $30.00@32.00 | “474° $¢°75.00@ 80.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $22.00@25.00 $15.00@17.00 
S/4 soang 5:09 feng saan so-uog 1800 fO.mogHz a stinasee | 3/4 SEaug diay eooeg fee sxe ww Senginny Hogi | | 
8/4 100.00 103.00 $8.00@ 90.00 78.00@ 80.00 45.00.00 34.00@36.00 | g74 — 95.00@100.00  80.00@ 85.00 70.00@ 75.00 35.00@40.00 17.00@19.00 t 
BircH— OaKkK— 

4/4 $115.00@120.00 $ 90.00@ 95.00 $ 60.00@ 65.00 $35.00@38.00 $15.00@17.00 } 
£44 2 ‘oe aH $ oe OOD pap “2 ged et? ty aN 00 | 5/4 —120.00@125.00 — 95.00@100.00  65.00@ 70.00 37.00@40.00 17.00@19.00 
6/4  135:000145.00 115:000125.00 85.00 90.00 45.00 50:00 17:00 20:00 6/4 125.00@130.00 100.00@105.00 70.00@ 75.00 37.00@40.00 17.00@19.00 
8/4 138000146 00 118:006 198.00 $2000100:00. B00 GU.00 Le vod s.00 | 8/4 130.00@135.00 105.00@110.00 75.00@ 80.00 50.00@55.00 20.00@22.00 
10/4 140.00 160.00 120.00@180.00 105.00@110.00 60.00@70.00 .....@..... i, ha .., cane “a 48° -20° 

iene @ ee EET. 92 9snen hs 2x 4”  $35.00@37.00 $35.00@37.00 $34.00@36.00 $35.00@37.00 $40.50@42.50 | 
sorr uu— 2x 6” 30.50@32.50 31.500 33.50 31. 50g33. 50 34-00@36.00 39.50@41.50 | 
4/4 $ 75.00@ 80.00 $ 55.00 60. 00 $ 40.00@ 45.00 $24.00@27.00 $20.00@22.00 oO” 34:00036.00 34:00 36.00 35-00 37:00 35: 00037.00 39 B00 41.60 
oia oe 000 ape got Ly . ge 64 ip ey z= yet to 2x12”  35.00@37.00  35.00@37.00  36.00@38.00  37.00@39.00  40.50@42.50 
8/4 _ 95.00@100.00 80.00@ 85.00 75.00@ 80.00 40.00@45.00 24.00@26.00 btneuens: me Or oe on rs 
8/4 USOOG1IS80 SeD0mlecee. sbeee ieee ceneere Oe 1x 4” $30,00@32.00 $31.00@33.00 $33.00@35.00 $87.50@39.50 $32.00@34.00 
. , : ae secre 1x 6”  32.50@34.50  33.50@35.50  35.00@37.00  39.50@41.50  34.00@36.00 
a 1x 8”  34.50@36.50  35.50@37.50  37.00@39.00  41.50@43.50 36.00@38.00 

1x10”  35.50@37.50  36.50@38.50  38.00@40.00  42.50@44.50 37.00@39.00 

4/4 $ 70.00 75.00 incall & ere $ 40. 00 45.00 $23.00@25.00 $15.00@17.00 | 1x12”  36.50@38.50 37.50@39.50 39.00@41.00 43.50@45.50 38.00@40.00 
. 00 2.0 0e@..eeee 0.00@ 55.00 28.00@30.00 16.00@18.00 From prices of No. 1 dimension or boards, for merchantable deduct $3, 

2 ie sped a Cee 50.00 55.00 28.68 30.00 prges begs for No. 2 deduct $5 and for select No. 3 deduct $10. 

10/4 90.00 ** pepe g ‘pete 86,00 70.00 40.00 48:00 ~~ in Ror Here a ee aad wae. a ae $17: s0@19. 50; 1x4” 

12/4 95.00@100.00 «..... Diinens 70.00@ 75.00 45.00@50.00 .....@..... <a le, $18.50@ 20.50. . ‘ 








OAK FLOORING 


The following are average prices, Cincinnati 
base, obtained for oak flooring during the week 
ended May 19, as reported by the Oak Flooring 


SOUTHERN HARDWOODS 


St. Louis, Mo., May 28.—Current quotations on southern hardwoods, f.o.b. St. Louis: 





GumM— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 , via 
Qtra. red: /4&6/ / QuarTeRED Rep OA Bing /4&6/ Manufacturers’ Association: ’ 
a $ 98@100 $102@105 $102@105 DAD: ss00%s a0 $120@125 $125@135 $135@145 {8x1%" 33x2” 43x2%" %x1%” %x2 
No 1 com 58@ 60 60@ 638 65@ 67 No. 1 com..... 68@ 70 T4@ 77 T7@ 78 | Clr. atd. wht.$ wo eses O104,44-$. ..00. $11000 
No. 2 com 30@ 382 384@ 386 40 No.2 com..... 44@ 46 50@ 53 57@ 60 | Clr. = ‘red. Renee “cenese SO Snake share 
ay dinars $ 58@ 60 $ 63@ 65 $ 67@ 69 PEAIN, WHITE OaK— Sel aid. war. one 109/63 78.00 "78.50 
Sg ES $ 67@ peer ...$102@105 $122@126 $126@131 | Cir. pin. wht. 10416 Lind? S152 88.68 
‘ - 5 No. 1 com. and Clr. pln. red. 102.14 110.98 77.15 19.46 
GO; svease 48@ 50 55 4 4656@ 58 sel 67 14@ 76 177 Sel. pln. wht. 91.16 103.25 70.00 74.81 
No. 2 com 29@ 380 30@ 382 32@ 34 No. 2 com..... 46 45@ 47 47@ 49 | Sel. pin. red. 90.54 99.99 65.04 65,11 
oe gt $ a os $100 _— $102 o- No. 3 nin... 2 24 26 24 26 a — = 7 ‘ 81.36 49.72 54.11 
evecese 5 o. 2 common merrier 36.99 “e seeees 
No. 3 Gori Bea 38 80g 8s 850 4 a en 40@ 42 48@ 50 50@ 52 
o. 2 com 42@ 44 PLAIN Rep OAK 
Plain $8: sst@ se $ o0@ 61s os@ or wads “coxit “gudSt°5O1S 122@126 s120@131 OAK FLOORING STRIPS 
Te . 1 com. an 
No. 1 com... ia@ 45 48 50 $ 53 55 | eee 67@: 68 74 6 75@ 77 Chicago, May 29.—The following are carload 
No. 2 com... 25@ 26 29@ 30 29@ 30 No. 2 com - 44@ 46 45@ 47 47@ 49 | prices, f. o. b. Chicago, on #x2-inch square edgé 
Corronwoop PoPLAR— = — weight estimated at 1,250 pounds 4 
ees $ 56@ 58 $ 60@ 62 ...@... FAS .........$110@112 $120@125 $130@135 | thousand feet: 
No. 1 com..... 45@ 46 50@ 52 ...@... Saps and sel... 86@ 88 90@ 92 95@ 98 ace aaa 
No. 2 com..... 87@ 88 89@ 41 ...q@... No. 1 com..... 64@ 66 7@%74 1% Qrtd. Qrtd. “Plain 
Quanrees> WHITE Oak— Ho. 3 com. A.. S003 20 Sie G8 480 46 | Clear ....-...+- 8142.50 #108. 50 $127.50 $100.60 
FAS No. 2 com. B.. 830@ 31 384@ 86 85@ 36 | Sap clear ....... 116.50 ......  .....- 
bnew wee $135@140 $140@150 $150@155 Select ..... 93.50 87.50 92.50 32. "60 
No. . com, and Sorr MaPLE— A ga No.1 No.3 
ES ee 75@ 78 80@ 85 95@100 Og TOD: 205.5: $52 $60 PF 5 QE. acivixcecccdsvandscccnnss cee 9 <087 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, May 28.—Average prices, Cincinnati base, on Virginia, West Virginia, Kentucky and Tennessee hardwoods today: 











Pe 5/4&6/4 8/4 MAPLE— 4/4 5/4&6/4 8/4 10&12/4 eal 
paRTERED WHITE OAK— eee erererrrrr Tri eee. $100@105 $105@110 $107@112 $115@i20 
Q  geestetnerg ig 150 3 98 160 $160 170 INGe b -GGRN a écweeceeoes jiewawae eaue 67 12 75 80 75 80 85 90 
Selects Cite taco 110@115 115@120 IGG ee QO ccdceatdewousedaccacsade, ae 88 38 43 43 48 50 55 eee 
No. 1 com..... 80@ 85 85@ 90 Wits AsH— 
No. 2 com..... 53 58 58 63 gO ee ee aeaee Pee rrrr err rr $ = 4 a .- ae “4 a rns #5591 bes 
Sound wormy. 5O@ 55 6O@ 65 NOs om, and Sele vsesesrrrersrssss BBO OO bsg 10 T0G S| OG 8S OBR lOO 
QuARTERED RED OAK— No. 2 COM.....+++00. secccsccseceee 85@ 88 40@ 45 45@ 50 50@ 55 50@ 55 
WA. ecikeine wei as coe Qece 0ec@... Hicxkony— 4/4 5(see/4 8/4 BrEcH— 4/ wiry 8/4 
No. 1 com..... ne. See, Oe VC Rae eee o++@... $110@120 $110@120 FAS .........$ 80@ 85 $ 85@ 90 $ 90@ 95 
No. 2 com..... an " A oe No. 1 com..... ...@... 7@ 80 7@ 80 No. 1 com..... 45 50 50@ 55 55 60 
No. 2 com..... ace Genes 35@ 40 85@ 40 No. 2 com..... 28 388@ 38 38 
PLAIN WHITE AND RED OAK— 
WA wickenneeere sr . “= 35 $130@140 
ee — 90100 VALLEY HARDWOODS 
= ; oa 3 1s i +4 BA 4 Cincinnati, May 28.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 
No. 3 com..... 22@ 24 a4 30 30@ 35 | Gum— 4/4 5/4&6/4 8/4 | CoTTONwoop— ‘4/4 5/486 /4 8/4 
Sound wormy.. 50 52 63 65 65 70 Qtrd. red: gg 6” & wdr.$ = 58 $ bo 4 
FAS ahi ate 910 G ae oi 0G 8s $125@135 No. eee 48 4 
BasswoOoD— No. 1 com. 7 80@ 8 85@ 87 No. 3 com. 88 38 
SS corsicriersiwiere 80@ 85 bs 95 $ 95@100 oF. red, sap N.D. ! : 
No 1 com..... . 506 55 ’ a8@ 60 . na 65 T* ere 58 65 70 QUARTERED WHITE OAK— 
NO. 2 COMM ci: 32@ 34 37@ 42 40@ 45 No. lcom... 45 48 55 WAS. cicuases $125 130 $130 135 $135@140 
Plain red: ROMGE sc cecees 95 -~ —~ .* 
CHESTNUT— / tC ee 1988 6s 730 48 120@125 No. 1 com..... a 
PAS wioconecs $125 130 $130@135 $130@135 No 1 com 58@ 63 73@ 78 83@ 87 No. 2 com.... 
No. 2 COM. :..0.0. 75 80 85 80@ 85 
No. 3 com..... 18 20 20@ 21 20@ 21 Bxbds., 13-17” 55@ 60 QUARTERED RED OAK— 
Sd. wormy an Pin. FAS, 6” BAe? adtsavdeua $120@125 
No. 2 com 30@ 32 382@ 35 35@ 38 & Wer... 52 52 55 55 58 No. 1 com..... 60 65 i .«eeQen 
Sd. wormy and No. 1 com... 40@ 42 42@ 45 45@ 50 No. 2 com..... SHG Se ceca «cc Qae 
o 1 com No. 2 com 4@ 26 26@ 28 28 30 
and better... 35@ 38 42@ 44 42@ 44 | wapre— PLAIN WHITE AND RED OAK— 
Spot worms WO eesedueuc $115@120 $120@125 $125@130 
BIRCH— , log run..$ 45 $ 55 $ 62 Selects ....... 80@ 85 85@ 90 ? 90@ 95 
| | Cte $125@130 $130@135 $135@140 Sorr EtmM— Nee 3 Gliese cas 65 68 68 70 3668 70 
No. 1 com. an ) 1. ee $65 $70 $75 $80@85 No. 2 €om.....- 40 45 45 48 45 48 
| Ser ee 70@ 75 T5@ 80 75@ 80 No. 1 com... 48 55 6 65@70 Ney 3 C6GRiie << 20@ 22 238@ 25 25@ 28 
NO. 2 COMB. 26 0: 35 40 40@ 45 42@ 45 No. 2 com... 26 28 30 30@32 Sd. Wormy.... 40 45 50 55 55 60 


Current prices on maple flooring, f. o. b. Cadil- 
lac, Mich., basis: 


Face— Clear No. 1 Factory 
a Mee 5's b:w:0iers $ 70.00 BOGO csdas 
MEN oe sews eels 95.00 83.00 $40.00 

Oe eh ha nnelams 100.00 90.00 50.00 
ER ate Carwiew aes 105.00 95.00 55.00 
BRMME | 6 plackiecee acace 95.0 90.00 60.00 

TRIG” | sv eccccesxe 110.00 100.00 60.00 
REO | wares era nreets 105.00 95.00 65.00 


The following are average wholesale prices, f.o.b. 
cars at mill, obtained for }}x2%4-inch face maple 
flooring during the week shown, as reported by 
the Maple Flooring Manufacturers’ Association : 

Clear No.1 Factory 
OBO dbs 0s bie. b 89k $106.98 $96.83 $52.80 


AMERICAN BLACK WALNUT 


Cincinnati, Ohio, May 29.—The following are 
today’s prices on American black walnut, f. o. b. 
Cincinnati: 





4/4 5/4 8/4 
i rere $220 $230 $240 $250 
CO re 160 165@170 175@180 185@190 
No.1 com:.. 120 125@130 130@135 145 
No. 2com... 50 55 55 60 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, May 28.—The following are 
average price, Cincinnati base, quoted on pop- 
lar bevel siding: 


" Clear Select No.1 com. No. 2 com. 
6” aia: ccekauavenen’ $65.00 $55.00 ‘$35.00 $25.00 
5° Sei Weheukrevkasa by 00 55.00 35.00 25.00 
4”. cuacs 5.00 50.00 30.00 20.00 


Louisville, Ky., May 28.—Demand for poplar 
siding has eased up somewhat, due to the fact 
that retailers in many instances have accumu- 
lated a little stock, along with the fact that 
building activity is not quite so general as it has 
been. Manufacturers are operating at ca- 
pacity, but not accumulating much stock. Quota- 
tions are unchanged, being as follows: 





gr Clear Select No.1 No.2 
ge Titcestteeeeeeees $65 $55 $38 $26 
qe TITt tees eee e sees 65 55 32 22 
ewer abpeatRe Rane 57 50 26 19 
Cincinnati, Ohio, May 28.—The following are 


average prices, Cincinnati base, on “soft tex- 
ture’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 


Poplar: 4/4 5/4 4 

VALLEY PoPLAR— “ene in 
| | Cee $115@120 $120@125 $125@130 
Saps & selects. 85@ 90 90@ 95 95@100 
No. 1 com..... 60@ 65 65@ 70 T0@ 75 


No. 2 com. A.. 388@ 40 40@ 42 42@ 45 
mi 1 com. B. 28@ 30 30@ 32 382 35 
PT TEXTURE” ‘BOPLAR— 


Pe peetty 25 = = 135 $135@140 
Saps & selects. 95@100 100@105 105@110 
&1com..... 70 b 75@ 80 80@ 85 


No.2 com. A.. 42 47@ 50 50@ 53 
No. 2 com. B.. 32 35 85@ 38 35@ 40 


The following are current f. 0. b. Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 


New Grades 
Factory 


Factory 
FAS Selects Shop 


Tank Box 

4/4.. og 50 ers 50 $ be ~ $51. 60 = 50 $29. $0 

5/4. 123.50 3.50 63.50 36.50 31.50 

6/4... se. 126.50 116.60 39:50 66.50 86.50 31.50 

8/4.... 135.25 124.25 97.25 74.50 36. - 32.25 
10/4.... 141.25 130.25 108.26 80.25 ..... ceece 
12/4.... 141.25 180.25 103.26 80.25 ..... «weeoee 
16/4.... 146.25 135.26 108.26 86.25 ..... «weoce 

Boards 


No.1 No.2 No.3 
1x4 to 12”, random lengths..$51.50 $44.50 $36.50 
Finish, S2S, Random Lengths 


Cir.heart A B Cc D 
iat te ite*° .$109.00 $104.00 $ 94.00 $89.00 $74.00 
x °o ” 
spec. wdths. 109.00 104.00 94.00 89.00 74.00 
THES cacwcas 116.00 112.00 102.00 97.00 = se 


For 5/4, add $5 to above prices; for 6/4, 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘“D” seade, 
add $3; for 8/4, add $6. 
Bevel at ‘ian 


144”"x4, 5 or 6”, std. lgths.$51.75 $48.75 $46, 25 $31. 25 
Bungalow —- 


-$84.00 $84.00 $86.00 $94.00 ..... 
43.00 44.00 65.00 ..... 
36.00 36.00 38.00 41 coves 

$29.00 


eetee cease erree 


Selects .... 
No. I com... 
No. 2 com... 
Peck 





B &btr. 
144x8”, from 1” stock........ $57.75 $48.75 ard 25 
%x8”", from 1%” stock...... 75.75 66.75 64.25 
For 10- inch, add $10. 
Lath 
No.1 No. 2 
TEBE” cicccdcdwccsnees PEE TCC CCT $10.40 $9.90 
RED CYPRESS, OLD GRADES— 
' Factory 
No. No. 1 No. 2 
FAS Selects pony’ common common 
4/4...$110.00 $95.00 $60.00 $50.00 $40.00 
5/4... 115.00 100.00 75.00 50.00 40.00 
6/4... 115.00 100.00 75.00 50.00 40.00 
8/4... 120.00 110.00 80.00 52.00 40.00 
10/4... 135.00 130.00 95.00 54.00 40.00 
12/4... 135.00 130.00 95.00 54.00 40.00 
16/4... 150.00 140.00 105.00 ..... wanes 
Boards 
1x6,8&10" 1xi2” 1” random 
No. 1 common....... $57.00 . |. ae 
No. 2 common....... 45.00 CaeW  ...sanae 
UG acecentwadendcasesee  suaea $29.50 
YELLOW CYPRESS— 
rary 
oO. No. 1 No. 2 
FAS’ Selects shop com. com. 
RIBS i iiics $ 94.00 $77.00 $50.00 $40.00 $35.00 
TC er 104.0 84.00 65.00 44.00 35.00 
i a 104.00 84.00 65.00 44.00 35.00 
sere 109.00 92.00 74.00 45.00 35.00 
Boards 
1x6” 1x8” 1x10” 1x12” 1” rand. 


Cincinnati, Ohio, May 28.—The following are 


average prices today f. 0. b. Cincinnati: 
RED CYPRESS— 
Rules of March 18, 1922 
Factory 

: 4/4 5/4 6/4 8/4 
Selects rough..... $74.25 $84.25 $87.25 $95.00 
Ow swiwccudees 9.25 61.25 64.25 72.00 

Finish, S1S or S2S 

oot 


1x4 to 12”. $107. 50 $103. 50 $92.50 $87.50 $7 2.5 


For 5/4, add $5; 6/4, add $8; 8/4, add $15. 
Common Grades, Rough 
Yo. l com. No. 2 com. 
i gadesavaakadeeauaeudweweas $51.25 $42.25 
YELLOW CYPRESS— 
4/4 5/4&6/4 8/4 
| fui CCE $ 90@ 95 $ 95@100 $100@105 
SCAB. inne ccc 75@ 80 85@ 90 95@100 
No. 1 shop...... 45@ 50 60@ 65 65@ 70 
Random widths— : 
No. 1 com..... 35 40 43 3 
N@. 2 COMB cs 30 32 
No. 1 com. No. 9 com. 
1 eR ae eer erm $33.00 
EERO MR bets eccsonsaaaea. 47.00 38.00 
St. Louis, Mo., May 28.—The following are 


current quotations on cypress, f. o. b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 





Factory 
Factory 
Tank Selects Shop Box 
CLs COUT CCCCT ET CTE $121.75 $73.75 $48.75 $32.76 
LL er 126.75 83.75 60.75 33.75 
CC ree 129.75 86.75 63.75 33.75 
| ern «+ 137.75 94.50 71.50 33.50 
NOt etacvadadsuauede 142.75 104.76 77.25 pea 
Del Gdeaddadedadans 142.75 104.75 17.25 
NGlGdeavcewancenes 47.75 109.75 $2.25 
POC FORO SIE 6 a kadccdnscadaacdacecescsas $26.75 
Finish, ai or S$2S 
Clear Heart B Cc 
1x4—10” ..... #107. 00 $102¢ 00 $ B-. - 3 . 3 972. 00 
121) eee 114.00 110.00 9.00 
EME ecesanas 127.00 122.00 i 00 198. 00 BESEE 
RNG  cccccce 137.00 132.00 122.00 119.00 ... 
Common Grades, Rough 
0.1 No. 2 No. 3 
D> oe SCOOT err anckens $60.75 $41.75 $33.75 
BOWE. dacndesccadccdenenad 57.75 46.75 33.75 
Add $2 for specified lengths on common grades. 
Bungalow Bevel oo 
Tie cccccc $74.75 $65.75 $63.25 
PESIe” i cccce 84.75 75.75 73.25 
YELLOW CYPRESS— 
ye “ts 6/4 8/4 10/4 
WO diccntenececadmed $90 $95 $100 $115 
NES ccccddadedaueees 75 82 82 85 90 
No. 1 Shop. .ccccccccce 45 60 60 12 17 
No. 1 common.......-. 39 41 41 43 ia 
No. 2 common........ 29 31 31 32 a 
Boards 
1x6” 1x8” Poy A ate 
No. 1 common......._----- $40.00 $41 
No. 2 common....... $31.00 32.50 33.00 ba - 
1” TANGOM 2. .cccccccccccocccccsersesscecere $29.00 





AMERICAN LUMBERMAN 


JUNE 2, 1993 


—— 





SOUTHERN PINE 


Following is a recapitulation of prices obtained in this territory during the two weeks ended May 19: 





Jacksonville, Fla., May 21. 







































Week ended— May 19 May 12 Week ended— May 19 May 12 Week ended— May 19 May 12 Week ended— May 19 May 12 
Flooring Ceiling Siding Boards 
%x3% No. 1 com...... 39.47 38.50 1x6” Novelty— B&better— 
1x4 B&better ......... $50.19 $52.00 | “°° No. 2 com:...:. 20.44 20.74 | perettor — peo oe 
NO, 2 COM. sicccscs 44.30 ae No. 3 com...... 12.00 12.00 ta. 43.13 47.42 Aen . ye peabeaponene re va 
No. 2 com.......+. 23.73 ; x3% Bé&better ...... 32.84 32.73 Gt -gepanaemeesee: 26.26 27.53 x seeeeeeeeeeee 55, " 
No. 3 com........- 16.00 16.00 | %*8% No. 1 com...... 28.95 29.61 Fo RN >a een ee : : No. 1 common— 
1x3 B&b sap rift...... : ag od 87.50 No. 2 com...... 17.23 17.68 - er 95.00 28,00 oe end RON cr error 60.09 
sn ge Os f as ae ; O. L COM. wees eeeseces . . x eee eercceersese sesee 00 
B&better flat ..... 62.00 61.50 Std. 4-foot Pine Lath No. 2 com.. er . 14.00 ep — ty Bia’ — a sees Saas 
No. 1 com. flat... 52.27 653.83 | No.1 kiln dried........ 5.59 5.38 | %x6” Square edge— eg ee. ee 
No. 2 com. flat..... 24.60 24.00 : No. 2 common— 
No. 3 flat 17.00 No. 1 air dried..... Sees wakes 5.00 B&better ........ F 29.19 29.83 1x6 D4S 27.20 98 
ee ‘og. «|: «No. 2 kiln dried........ 4.00 4.20 | No deom.iicI! ee ae |< eee 
1x6 No. 2 com......... 24.96 No. 2 green......-.+++. 3.50... eb, 6 OR kr ssvesscnnes 14.02 14.50 | 1x8 D4S .... 2.02, 3806 
1x8 Shiplap ........... 26.17 2709 
Ceiling Shingles, 4x18 1x10 Shiplap ray | Samii 
1x4 B&better ......... 53.00 65.17 | No. 1 pine..........0.. 4.87 4.78 Roofers 1x6 to12 D4S ..... se++ 29.08 24.00 
eS So ee panes: | Men ING. 2 PING. 200060 sees sese% 2.04 No. 2 common— No. 3 common— 
INO, 2B DOM. os eceses 25.00 25.43 No. 1 cypress...... rise eeu 5.75 IX6 BHOTUGEL .0ccccess eave 24.00 PRA TIO ns tcresereenee a ceca 17.00 
ING. B VOM sn sccann sme 16.00 Prime cypress ...... ie 3.50 EEG TOMBIGRL oc0.000s 00% 26.50 aeae:s 126 8012 DAS .cccccccss Gee 1G 
The following f.o.b. mill prices are taken from sales made during week ended May 26 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan Bir- Hat- Kan. 
Alex- ming- tics- sas Alew- ming- ties- 8as Aleaw- ming- ties- eas 
andria,ham, burg, City, andria, ham, burg, City, andria,ham, burg, Oity, 
La. Ala. Miss. Mo. La. Ala Miss. Mo. La. Ala. Miss. Mo, 
Flooring Boards, S18 or S2S Plaster Lath 
1x3” EG B&better mene 88.44 85.00 89.13 87.71 | No. 1, 1x8”, 14 and 16’. 41.00 sos MOO: ll BOK RY, Bo ckccsicwes 5.83 6.00 6.15 5.87 
caine ainiaesien Ri OO lates acre Other lengths .. S00 43:19 | No. 2, 36%, 4 coccssecs 49GB sscar 4:80 “485 
G eetastaesiae eee aiiiw.. joensen 1x10”, 14 and 16’ 43.33 ..... ..... 43.06 
DD ccpug:daaisin we io 70.00 Other lengths... ..... ..... 48.50 44.28 : Byrkit cam - 
NO. Oo. csasan is Us, soe, eet ae 1x12”, 14 and 16’ 55.78 2...) ..c.. 5BBH | 4and 6... .. cece eee 19.67 
FG Bé&be tter ...3. 63.75 62.00 62.74 61.68 Other lengths ...  ..... 0 sees ceeee 63.12 | 8. and 10” .......eeseeee 21.06 
D teteeteees et . eee ‘i 52.37 | No. 2 (all 10 to 20’ )-— lait 12’ and longer ......... . 22.17 
LTS ae ig case (ee Be a eer sive See ee 
_§ prerer (1) 88:71 26.75 31.85 | aaeedieeahs $5.76 27.14 37.76 966i | (an o04 ana @y— Material 
1x4” EG B&better ..... 82.38 83.25 ..... 82.46 BN cf hid i eis cise 26.30 27.50 26.00 26.10 abeltar, Sana On’ 62.52 
Ata beodia’s i il a tie 61.71 1x12” ....::.55.. SOB81 SO31 BReE BO44 ee yaa 
D Teer cece 66.28 No. 3 (all ~y ae 1.00 5’ & miples ete autre ne 38,25 
IOS: ehsisanses _ use: es eS ix6 to 12” ...... unos. 208 CEB eh Eis : : ket "eho ee 
FG B&better ...... 60.29 52.97 50.55 50.59 Speedie 22:00 23:50 2250 22.45 No. 2, Random ... “ 24.28 
Cosette eee eees Bias Ks 46.50 Ee a eRe ea 22.50 23.25 23.12 22.88 Car Dechins 
BY ccthtt he Sadie ane - 45.00 El ee 23.49 22.75 27.25 22.58 ‘ 
: . : No. 1, 2”, 9, 10, 18 or 20° ae 36.00 
ok, ee Se ee 44.92 46 5 2 PS) ere No. 4, all widths and ° ” ‘ 
No. Beeeesee 30.19 24.5 59 25.15 29.46 lengths ....... ; 10.75 8.38 93", 96" ete. 33.00 tees 
we ny, NOB we eeeeeee pees 00 .... startet Shiplap Car Sills, S48 
1x0 No, 2,°C. if Getting ptaidilaintd No. 1, 1x8", 14 & 16’... 41.50 42.48 | Up to 9") 87 ovecseeees reese sees 44.50 
%x4" B&better ........ . 43.13 ar idiem.. ey eee, SOREN ES 2 — 
o peas his ee eee eee 20.75 Other lengths 43.34 Car Seinen 
%x MAOREOR é.o8:500% 48.98 45.53 43.09 44.89 No. 2 (10 to 20’)— 8” & under, 20’ & under. 36.00 
TOR. Sin. bistetetace te 39.95 ..... 42.00 39.60 ix8° Sea 22.90 26.59 28.05 26.11 
NOB oo cccanmte'd 22.00 23.00 . 21.73 x10” i 27.09 27.00 28.00 26.51 Longleaf Paving Block Stock 
%x4” B&better ........ sis. veens OOOO Hii No. 3 (air lengths)- peat x ; , f 5 No. 1 Sq.E&S ......00.. 21.50 
Partition 8 Pepceire - 23.50 22.16 22.81 
1x4 & 6” B&better .....  ..... 57.00 53.25 53.94 OP eka, ' ae ee axkes 
 * eee 50.00 49.47 Dimension, S1S1E 
NG! 2 cocoxwcauioss Pete 30.50 ae i 
1x6 B&better ........ 60.00 | No. 1, 2x 4”, y Dee ai * oe oe CALIFORNIA PINES 
_. oneness « le > eeeee le « . 
Bev el Siding Be cea 30.39 33.83 31.06 32.39 Se 4 : 
ae re a 18 & 20’. 36.08 ..... 34.02 35.53 San Francisco, Callf., pon Rap . The oe 
Lo eee 2000: icses 10° to 20° S802 BO00 nen. sieve are average prices on Caltornia pines 1.0.b. 
%x6" No. 1 ............ i 2x 6”, 10’ ...... 28.90 ..... 29.00 29.28 | mill: 
9 “or « 
NO, F wr eevecevers 29.00 ..... ie 7 .°7"° Geae ghee STke Sete | California White Pine Sugar Pine 
Drop Siding 20’ 81.17 ..... BOOT $1.45 Nos. 1 & 2 clr.. coe bo Nos. 1 & 2 clr. * 51.00 
1x4 or 6” B&better 52.95 58.00 ..... 52.70 10’ to 20’ 32.37 27.25... MS BOLO 6. 6.ccances COC Gio sasken 21.90 
Spat aioe 47.50 45.72 46.61 48.95 ae ae: | | 81.28 ..... 29.25 32.51 av 33°35 INO. 3 Cléal.<...:6 11470 
No. 2 ......+. 29.40 29.25 27.54 34.37 as 30.43 ..... 31.99 30.76 | No, 3 clear...... 85.80 Inch shop ...... 50.25 
Finish nat” aa (ade Tae 1 ee >> 45.25 No. 1 shop...... 100.95 
B&better rough— 10’ to 20’ 34.27 tone Reese Eo eae No. 1 shop eecee = (60 No. 2 shop cecece 74.80 
1x6 to 12” ........... COD: c08%% Save 2x10"; 10" ons b0.0 33.25 ..... wee. ©6231.68 No. 2 SROD. «0. 53.85 No. 3 Ghop:.......< 35.15 
1x4” i ORT E Ee cee oe bei Se nae 31.55 32.25 30.04 31.68 No. 3 Shop......% 29.40 Dé&btr. pos AO 101.75 
BN: seis .50 parte eeeeees B00. so .ccs Ne |) 33.58 33.25 31.11 34.60 Dé&btr. _—- 65.00 No. 3 clear, 
1%,x4 to ae” ss eee: aces ona 18 & 20° 32.67 ..... 32.17 35.20 | No. 3 clear, SthINE . ocisc0:s 81.75 
A lg 10” x: TOO0 o6. , 10° to 20’ 34.83 avcets vere cose stained 2... 61.25 Shop, stained... 51.05 
oe —. Sorina neers 75.00 2x12”, 10’ ...... or sive -... 34.29 Shop, stained... 49.35 
h, bkiets aN DFS ck snes 32.67 ..... 32.92 34.54 White Fir 
Bé&better Surfaced: 16 sk; ee 34.74 sees 38.14 87.39 Mixed Pines ICC aarp $ 53.15 
certs 18 & 20’ 37.3 i SUID 37. No. 3 com. & btr. 22.95 
pepe ntnmew ae 2 ee ee $35.55 No. 4 common.. 18.00 
66.31 ie mone, meme <— 7 ie | Seprcces eo 6S. Serene. Fee 
68.00 ee es 27.41 ovis Bae Daas DOs Bis eisewiere's « B65 Devuios Fir 
ween 18 & 20’.. 30.83 ..... 29.66 32.52 ORS nee 10.60 Cent ...$ 59.55 
$5.00 org”, ae. 80 20" 25.65 ..... 2507 -.... ner mnbers soe. 29.50 Hone Bee 24.90 
: . ee ganas Peedi Sasi ete 26. o. 1 dimen 85 Nc ei ‘ 
78.00 ..... Pa nssie 23.00 11... 28.97 22.80 — 25.85 Ties & timbers. . 29.20 
zoo TES 18 & 20°. 5499 3500 S717 S542 | Bé&btr. bev... 43.700 0 an 
72.00 |... 10’ to 20° 25.07 ..... 2442 .. bev......... 2.05 Lath 
75.00 2x 8”, 10’ ...... 26.50 soone ST.99 D bev......... 20.75 No. 1 mix. pine.$ 7.55 
6/4 & 8/4x12” ........ 78.00 "Eee 26.00 23.00 25.65 BE bev......... 14.50 No. 2 mix. pine. 6.10 
Cc Surfaced— sine 16" part ctt 29.25 26.85 32” mixed pine.. 2. = 
HD?” cn ocsossovees 65.35 2x10”, 10"... 25.38 ae ee te AR sD raeclbn si 
eae 25.12 27.65 27.48 
Casing and Base rae 31.25 °.... 26.75 33.25 
er, whee. sees re 18 & 20°.: 34.00 27.75 31.11 CROSS TIES 
even tp hee oe 7. 9x19",40? occ s ss 28.00 seat Sans: 
i i . eeeee csooe TOOL 12° Sen eee 23.08 29.14 33.59 St. Louis, Mo., May 238.—The following cross 
J DEST Nir erae & OF 30.22 ti i j 10... . j ° 
B&bett er— nel 5 oxan 18 & 20. a mee | OP POOR, CRS. Me. Cee —— 
1%, 11 ” ee Liane : NO: DB) QE aisee:ss:ss0 00% y ee Mable n 
am oe oe & shes a aie sates NY et ra ae een 14.50 20.2: White Southern 
nee enc — 1 ‘siti 2x8” ee ee ig 6 MES. Scsiols Oak Sap —_ 
O. Ay BREA" chives H ese s 3.0! 2X10” 2. ccseveces 5. eons sees i i”. 97, ee ia 
Other lengths wees, 44,95 42.42 aes 17.21 ia > ey £5 Se... oC 
ede = pas coe MED Suse 43.12 SKE: 06: BB” o.000sbs iors 18.00 No. 3, 6x8”, 8°: 8-inch face..... 1:35 1.03 
No. 2, (ail Tlengths)— iia 42.18 Longleaf Tokers No. 2, 6x7”, 8", is inch face..... 1.25 93 
Neue sien o« 22.81 22:00 20:81 21:07 No. 1 Sq.E&S S48, 20’ vam wae No. 1, 6x6”, 8’, 6-inch face..... 1.15 82 
ip peeststnt ses 26.15 27.06 25.83 25.06 sone. BAOT SEBT Red oak ‘and heart cypress ties, 10 cents less 
No. 8, Ga ,lengths)— 38.76 40.80 | than white oak; sap cypress, 20 cents less than 
LS Ra - 16.90 18.50 17.50 17.78 : sees. 45.38 | white oak. 
126" eee HIN . 21.00 22.50 20.00 20.42 . 56.66 Switoh Bridge 
Reofers Shortleaf ‘Timbers Plank 
es RE Gsskskkuaccs A re No. 1 rough, 20’ & under— — oak ee 50 ‘Ht = 
SU avsccuecaass., cae 0 ee eal cava sac psuckaacus sonia: <a 23.00 Eee 45.5 
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ee, —_ 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended May 26: 
Flooring Finish—Dressed Dimension—S&E Casing and Base 
) May 12 Big See ae $85. 75 1x4 errs oO $ S 00 | 12 B ; 10 18 12 14°56 18, | 1x4, 6, 8 were 
eee ee = Me scvucawacnee saweecdas a 58. =? A ’ 2, ’ , 18, NG Gili «ccaeccansceccaeeadeceanad 
nil ohapaaeaeiiaiay we ie 1 arene 70.00 62.00 20 ee GY sas oncsaceensenrwianicn a *2.00 
< Bilt isepaheaechieyaanos ae ia ¢ SS 75.00 64.00 $31.2: $34.00 2x 4” $28.00 $30.00 
, kassstatnnneerensiens 25) yy" 134, onxd to 8" 1111! 78.00 s= | "28'00 "30.00 2x 6” "26.25 "28.50 Lath 
eek Flat gra = 1%, 114, 2x5, 10, 12”.... 81.00 ** 30.00 32.00 2x 8” = 27.00 29.75 
) eee, = eoccecceccesecoce ages pe 2 30.50 32.25 2x10” 28.00 30.25 | 1 4’ No. 1 
i Se a6 08 41.25 enstes aan Gennte y+ > yn > yy Se ee 36.30 $5.15 
0.0 aed sh am 2c ee ie ee dee S28&CM—Shiplap Moldings 
, 50.00 Ge ie Ce ee) we 40.00 25.75 21.25 Ne. Ne? Neg | 2 828 wnder......-- 13 percent discount 
; p&better .....$45.25 $48.00 —- ** $59.00 | 1x 8” ......... eee. 40.25 27.00 28.00 | 1x 6” .:.....ccccee $40.00 $25.50 $20.50 | 1% and over......... 9 percent discount 
o 000 oS 37.00 41.00 $46.00 48.00} 1x10” ............. 44.00) FERS SE. LARS kc ce cecsccacs 40.25 27.50 23.00 | —_— 
MD Sncnwies ** 21.50 e GOGO) BREE. cca wcaceckes 58.55 -S05G- SER ff 1nlO” ..25...00<8<. 41.00 27.75 23.25 *None sold. 
28.08 
31.00 
2709 NORTH CAROLINA PINE 
24:04 Norfolk, Va., May 28.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
17.00 Paice aay - $64.00 @ 66.00 $41.50 @ 42.50 $27.50@ 28.50 $25.00 @ 26.00 Lath, No. 1.$6.75@ 7.00 Roofers, 6” .$31.50@32.50 D4S, 6”....$68.00@71.00 
17.00 Hy 4 oer ee go La ged oo pil 28.50 @ 29.50 iesed Qlasca No. 2. 4.75@ 5.00 8”. 31.50@32.50 8”. |. °70.00@ 73.00 
—_ . Beepecnennee ieehe uasae ss v11@-ee+ | Factory, 2”.30.00@34.00 10”. 32.50@33.50 10”.... 72.00@75.00 
Rough 4 rae > : : Sizes, 2”... .24.00@28.00 12”. 33.50@34.50 12”.... 77.00@80.00 
pa ere 69.00 @71.00 47.00 @49.00 31.00 @32.00 27.50 @28.50 Finished widths— No. 2 & better No. 3 No. 4 
19° Rt eRs<e Rea 71.00 @73.00 49.00 @51.00 Lape try 00 28.50 @ 29.50 Flooring, #”x2% and 8” rift...... $91.00 @94.00 GicncaQaceas Gadane@adias 
Kan. SE actives vnnoee 76.00 @78.00 54.00 @56.00 33.00 @34.00 30.00 @31.00 bo ee Et arererr rere 61.50 @70.00 52.00 @ 57.00 30.00 @32.00 
8a8 Bark strips, a 1 and 2. “ 00@46.00 Bark strip partition, COMIN FO. cikcdacasedadéscanteeece 36.00 @38.00 28.00 @ 29.00 18.00 @ 19.00 
City, DOE «césrses 19.50@20.50 Nos. 1 and 2... <ceese $53.00 @56.00 tas cdsudadddunaeveedaaad 39.50 @ 41.50 30.50 @32.50 20.50 @ 22.00 
Mo. Cull red heart........ «+. 12.50@13.50 PeMGIS SE Vackdaecennweacewawe 61.50@71.00 52.00@57.00 30.00 @32.00 
5.87 
489 NORTHERN PINE 
Duluth, Minn., May 29.—Quotations on northern pine lumber are unchanged, altho operators are slightly shading some items of _ 3 and better 
Ba lumber where desirable business is being offered. On the average, however, prices are fully maintained. Quotations f.o. b. Dulut 
29:17 CoMMON Boarps, RougH— Fencine, Rougo— 
i slew cde, de ee a ees $90.00 $88.00 $67.00. $89.00 67.0 
” af OO. Lecccccccccccecs o le e A A 
62.59 No. 1, 8” mare ...-$60.00 $62.00 $67.00 $67.00 $67.00 $70.00 $70.00 a 77° %46.00 49.00 48.00 50.00 54.00 
y | SAE eee 66.00 68.00 74.00 76.00 71.00 76.00 76.00 . 
pope, Se snnueas 70.00 73.00 80.00 80.00 75.00 80.00 80.00] ,,, NO 3----++++e0+ seve 32.00 34.00 35.00 36.00 36.00 
bar Bis Bi BPs canvene 49.00 61.00 53.00 55.00 53.00 59.00 61.00} 4”, No. 1...... eeesvenes - yey a me en.es 
- OR gauana 52.00 54.00 66.00 56.00 63.00 59.00 61.00 NO. 2...eeeeeeeeeeees 39.00 42.00 44.00 50.00 53.00 
12”......06. 57.00 59.00 63.00 63.00 58.00 66.00 69.00 ING. Secicnce aéadued -- 28.00 30.00 33.00 34.00 32.50 
36.06 Pe Ue Pikccenss 35.00 -00 9.0 9.00 9.00 39.00 39.0 ” ” 
— i cciccss : 35.00 37.00 39.00 39.00 39.00 39.00 39.00 No. 4, 6-foot and longer, mized lengths, 4°, $52, 6°, $58. 
eS 37.00 38.00 40.00 40.00 40.00 40.00 40.60 5” fencing, same as 6”. 
For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
No. 4, 6 to 20’, 8-, 10- and 12-inch, $31. S1 or 2S, add 75 cents; S1S1B, add $1; S4S, add $1. 
For Sl or 2S, add 75 cents; S1S1E, add $1; for resawed, add $1. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and © G, shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1. Well tubing, D&M and beveled, add $2. 
No. 1 Piece Sturr, S1S1E— SIDING, 4 AND 6”, 4 TO 20’— 
_ 6’ 8’ - 10’ ; 33° 14’ 16’ 48° 20’ 4” 6” 4” 6” 
iis dx 4”......$34.00 $36.00 $38.00 $38.00 $37.00 $38.00 $40.00 $40.00 Bé&better ........ . «-$52.00 See”) TNE ddicdndcecdveceaesces $26.00 $26.00 
Bee cwwen - 34.00 35.00 37.00 37.00 36.00 37.00 39.00 39.00 Ol catidasseddeceseues 47.00 47.00 Norway, C&better... 43.00 43.00 
oA asses pop ares ry bye bye a oo 41.00 RP wegedcanews jactedae 40.00 40.00 
NG acaie-e:e-¢ 5 ‘ , A I 5 41.00 41.00 : 
ss 2x12"... 37.00 38.00 41.00 43.00 41.00 40.00 42:00 42.00 SAAing Mey CUNEND BAS AO SHUHEE:- BO GUE OF 5 OER D Ne, 
ak S514" 00.0% 42.00 48.00 45.00 47.00 45.00 45.00 48.00 48.00 Siding run to O. G., $2 a thousand extra; product of the strip as it 
_ No 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M | 8tades. 
or S4S, add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
1.00 
ti DOUGLAS FIR WEST COAST LOGS 
+ [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] 
, op eee senate Portl he .—Prese 7 ions 
05 today: i ceili ‘ : ‘ mills, are as follows: Cedar: $20. 
a Yellow fir: $28, $23 and $14. 
15 High Low cue Vertical Grain Flooring Red fir: $17 to $19. 
05 Prices Prices Prices | 1%4° No. 1 Clear ...cccccces eucducixeadaeus Gene Spruce: $32, $25 and $14. 
Peertan No. 2 clear ....0sseeeeveeeeeseeereeees 56.00 Hemlock: $14 to $16. 
15 1x4” No, 2 clear V. g....... $55.00 $54.00 $54.00 I PICAP ce seeececcee scr cecccceseces 46.00 ee 
95 <tc... 46.00 44.00 pie 1x3 and 14x4” No. 2 clear and better.... = 50 Everett, Wash.. May 26.—Loes very firm, quo- 
- ix4” No. 2 and better 's.g. 4400 © 41.00.0101. No. 3 clear.......++++++++ a a ae ee ee 
) OS SO eee 39.00 36.00 waaes ‘ 
1x6” No. 2 and better |... 4700 45.00 47.00 ae ot em Grate Pisering Fir: No. 1, $28; No. 2, $21; No. 3, $15. 
6 eo Raepeetpiten 43.00 cree net 1x4” No. 2 clear and better.............0. 41.00 Cedar: Rafts containing No. 1 logs: 
90 * INO. 3 CIEAP . 2005. cecsesccseccccccccces 36.00 CED UO 30 TN OGG cock ccccnsadadacwacs $22 base 
20 tn Seek , Ste epeing. 0 1x6 No. 2 COMP ANG DOtlEF ccc ccsecccccecs 46.00 CGS Oe ee en 23 base 
0 and better clear..... 1.0 ates waved ING: @ ClOGS siiwic ca s.cewecdavadcwcawadeeas 39.00 BS CAG ONGOING ro aca ccaccuscecaccaeuas 24 base 
Finish —— 16 U0 20 PORCONE a cc ccncscccddcccccseas 25 base 
ND IP ois secxce anus 64.00 GRO was ertical Grain Stepping Above 20 percent, advance of $1 for each 
5 Casing and base........... 70.50 au aah ts ages 1% and 1% No. 2 clear and better......... 72.00 unit of 5 percent. 
7 ; Ceiling Sia Hemlock: No. 2, $19; No. 3, $15. 
i 4x4” No. : and better ... 44.00 42.00 42.00 ~— Spruce: No. 1, $29; No. 2, $22; No. 3, $16. 
Rae oe 37.50 32.50 a, pLuNGe S GIG SNGMVEReR ec casdessccacensenncs 62.00 ; , ’ , : 
P 1x4” No. 2 and better ... 41.00 cue wees 
MD ea sydcavkbascss | ee vana Ceiling 
Drop Siding 5x4” _ 2 —_ SIME NORGEP ei vccasaawiaces a WEST COAST SPRUCE 
1x6” N INO. 3 CLEAR ..cccccccccccsecrcsccesoes 2.5 
3 6 : and better .... 46.0 = as ene 1x4” No. : clear uw... ...... 42.00 [Special telegram to AMERICAN LUMBERMAN] 
pare ia wma i Slr ated DR CRO a xwcassnawardadicaadesdccenre ae Portland, Ore., May 28.—The following are 
No. 1 Common Boards and ee prices prevailing here today: 
me ANA 10”... cecccsoecss - .50 9.50 monks Drop Siding and Rustlc Finish, 1x12 $80.00 
| oe ee 25.00 23. 00 = 22.00 | 1x6” No. 2 clear and better ..........-.++. 44.00 wo tae anes Salcss ssc... sacccesceoaed 
Dimension 1 4 O. & CIEAE osc cccecccsccesveseccdsenus SOOO Ss ee ee ee 
2x4", 12 and 14" re ang Jeet See 2a 20.50 Bevel siding, er Ba cease ataendewiagddaunas bay 
Miscellaneous Items Trrrerrereereee eee ee e 
Plank and aang co"? BMA abccduanecaceusscas weetnganaaaqeeunne 6.00 
4x4”, 12 to 16’ S48... 22.50 ..... | Fir dimension— ~ 
3x12", baie ae Fo pe 35°00 14-foot or shorter, over list.............. $ 3.00 aad porn 1 sgttteeeeeecesersceescceees a8 
7 nde” age — 16- to 20-foot over list.............eeeee0e 3.00 BIE ooereerecesseseceecesess 7:00 
6x6” S4s mbers, 32’ and Under 22-foot and longer, over list..............5 4.00 5: a - oo 
CS Ew ae ee ae ee ae Oe 27.00 26.00 @sees Boards, over list GLO me rm 2.00 2 silowemeressresesss¢*2299° GE 
8 Vertical Grain Fir Shop Sinall timers, COVES TS... cccscccccccccecs 3.00 2% to 3”........ T4SeeS* adil 
ES sda aces | 6x6” and larger timbers, over ‘list... 1/2115 3:00 | Common rough dimension........ eedawedes sae 
 £ ee eReeRNege «saws waded War ath, DOF CNOUSRNG, CIF. 65 cc cccevcccccces 4.50 | Box lumber, Green......... quadaand cheate 1.00 
OCCT CRE OE CEE E 30.00 read eitee'e CALTOPNIA FANGOM ..ccccecccccccccceccacce Ue eas 
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ORIGINATORS OF THE 


“Genuine” Hill Steam Nigger 
STANDARD THE WORLD OVER 
MADE IN EVERY TYPE AND SIZE 
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KALAMAZOO MICHIGAN 

















TYPEWRITER 
Special 
SALE 


Asensational Sale by one 
of the world’s largest dis- 
tributors. 

» Thousands of these Standard 
Make, guaranteed, high grade> 
perfect typewriters have al- 
ready been sold. The rest won’t 


ee . 
Lowest Prices last long at our wonderful bar- 
< ) gain price. Each machine goes 
Ever ffered out on 5 days FREE TRIAL jn 
your own home. If you are convinced it is the greatest typewriter 
you ever saw, you then start easy monthly payments. No red tape. 





The supply at this price is limited. 


ACT QUICK fritmation and Speciat Sales Bulletin 


SMITH alk2"SERERR 
SALES COMPANY 
329—360 East Grand Avenue, Chicago, Ill. 











HOTEL BENSON 





Portland, Ore. 


E believe 

that there is 
no other hotel 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 


RU TRL wr & 


Keller and Boyd 


Owners and 
Operators 














FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., May 26.—The following prices 
were realized on fir, western hemlock and cedar 
for the week ended today: 

DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No.3 

C&btr. C&btr. C&btr. C&btr. 
is a $58.50 $48.00 114x3”....$61.50 $50.50 
re 54.00 48.00 114x4".... 58.50 50.50 
ES canes 57.50 50.00 1%4x6”.... 60.50 50.50 

Slash Grain Flooring 
IR”. ccxiee $44.00 $41.00 14%4x3”.. <—_> $40.50 
J er 44.00 41.00 14%4x4”.. 48.50 40.50 
SEO” ivveve 47.00 45.00 1%4x6”.. . 50.50 40.50 
Vertical Grain Stepping 
032, 296 ONG 2 6618" ccacccecscoececae $70.00 $60.00 
Rs Be I. 20GB 65:05 0a wae ew sacs 72.00 62.00 
Finish, No. 2 Clear and Better, S2S or S4S 

I: Since aus aad seae eau een aaeue $55.00 $49.00 
BUND cong alps eeu we als Ss ose «RO OE ene 56.00 50.00 
pes 8 BEY cacnksonscsansebeus esis 57.00 51.00 

se SEGRE He HEE IER Ba inaere eae 59.00 53.00 
a, 1x5, B; DOO) FS" « 6iis cc 0:00e0n 60.00 54.00 

Pee eer ee ore 59.00 53.00 
ou a Si BR Be” 6s exact eeen wes 67.00 61.00 

Ceiling, CRZEV and C&EB, and Partition 
Se $41.00 $36.00 Reo s<a08 $44.50 $39.50 
WEEE s00%0 0 B750 ‘Sx6" ...0 46.50 41.00 
. 41.50 36.50 4%x6”..... 45.00 40.00 
_< Gaaeeeeee 44.00 41.00 1x6”...... 47.50 44.50 
Drop Siding, Rustic 
5gx6”..... $42.00 $39.50 1x6”...... $46.00 $43.50 
BRE bssue 44:00 42.00 458" 20.00% 53.00 50.00 
Fir Battens 
SURE sae se wseee $0.90 Bee” “O: Gonicessaz $1.05 
BO Wis ccevexs eee 1.00 ida C JOR © Pea ees eee 1.10 
Lath 

PAGO MOUS ANG 655s okewsaseckeeeseeeewewd $5.00 

Common Boards and Shiplap 
, BRO Or 4RIe” soc oisvice soscansee $23.00 $20.00 
BIKIE OG isco wine hile y-5.5 5 9s Sih (oS eRe Bisle aE 21.00 18.00 
16" Ps iniate nities Siew SA veto see aie ate 21.50 18.50 
BRR. arena 4x6 615.5-9 Si6 ob  o €0b Ha 22.50 19.50 

ig Pena Ogee 23.00 20.00 
MMe ANNO 6 ois is n0w sarsaaiaindiceones 24.50 21.50 
Me EG Ase beanie V aban w Ee ees 23.50 20.50 
DRED ARGO o oni6cschsusecboesecne 24.50 21.50 
Common Planks and Small Timbers 
BBB MOR Binies Su seicw reece ue easiccwen a + 00 “ny 00 
ST ae So |< Weta. 'e/bie bro eiaisisis 24.50 21.50 
3x8 Fr sp Gs Sie ae a6 C6 SA ay RR AIS ocak 25.00 22.00 
OX10; GKIZ ANG ARI2” o.0scseiscnceess 26.00 23.00 
Common Dimension, $1S1E, 12’ 
No.1 No. 2 No.1 No. 2 
com. com. com com 
2x3, 2x4”..$22.50 $19.50 2x14”..... $25.00 $22.00 
2X0, 2K6".. 22-00 19:00 2516" ..... 26.00 23.00 
ae 23.00 20.00 2x18”..... 28.00 25.00 
“2 23.60 20.60 2x20”..... 30.00 27.00 
Common Dimension, 2x4”, S1S1E 
Go cs eeee $21.50 $18.50 OP ccuseee $24.50 $21.50 
ae saanyes 22.50 19.50 | Ree 25.50 22.50 
MD” sarees 23.50 20.50 De aware - 27.50 24.50 
Common Timbers, Rough, 32’ and Under 
No.1 Sel. No.1 Sel. 
com. com. com. com 
6x 6”....$28.00 $29.00 18x18”....$30.00 $33.00 
10x10”.... 27.00 30.00 20x20”.... 31.50 34.50 
14x14”.... 27.50 30.50 22x22”.... 33.50 36.50 
16x16”.... 28.00 31.00  24x24”.... 36.00 39.00 
Common Timbers 
34 to 40’. .$28.00 $31.00 72 to 80’..$53.00 $56.00 
42 to 50’.. 32.00 35.00 82to90’.. 63.00 66.00 
52 to 60’.. 38.00 41.00 92to100’. 75.00 78.00 
62 to 70’.. 44.00 47.00 
Railroad Materlal 
6x8 Ties, rough. .$21.00 7x9 Ties, rough. .$22.50 
7x8 Ties, rough.. 22.00 INO. 2 TiCS...606+ 18.46 
HEMLOCK— 
Boards, S1S or Shiplap 
—_ 1 No.2 No.1 No.2 
om. com. com. com 
1x2 & 3”. $24 00 $21.00 1%& 1% 
ae 2.00 19.0 = 5 are $24.00 $21.00 
BED” 6055 00 -50 19.50 BS oss sis 23 21.50 
1x8 & 10”. 23.50 20.50 x8 & 10” 25.50 22.50 
| | ee 24.00 21.00 “12”. 26.00 23.00 
14%x2 & 3” 26.00 23.00 
RED CEDAR— 

Common Boards and Shiplap 
ee $20.50 $15.50 1x10”..... $28.00 $18.00 
rr 2u00 16:00 2298" 50.5: 24.00 19.00 
ORS" seis 22.00 17.00 

Flume Stock , 
SER” .ceicud $26.00 $21.00 1x10”..... $28.00 $23.00 
DRS vaxs0% 27.00 22.00 1x12”..... 29.00 24.00 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., May 28.—The following are 


f. 0. b. mill, and f. 0. b. Chicago shop, prices: 
No, 2 No. 3 
com. com, 

DA, AO OPLO: iiss s cise k since ca atie ae $36.00 $25.59 

TOS Gs LO EOD gsa's-0tess. os 5e.0 Reson ewe 37.00 27.59 

ee NE EO ov oo wei boa SU Ewe Ree 35.00 27.59 

MGee EONMOCED. o:cc:6.es nhivae seve ba netce 35.00 28.90 

ixiS” and wider, 10 €0 16% o.660cssa 36.00 29.99 
No.4 No.5 
com. com. 

1x4” and Wider.....cccsccovcsocseecPanQ0 $1259 

SELECTS— 

Bé&btr. ‘*C’” “py 
1x 4”, 6” and 8”, 10 to 20’....$79.00 $67.00 $53.09 
DIO” carcass cisanscewsesesaes '. 88.00 88.00 67.09 
ME cet igis hw laeeup aye car's waieitaveceo Legs 89.00 72.00 
1x13” and Wider........esseses 9.00 94.00 177.00 
5/4, 6/4x4” and wdr., 10 to 20’ 97 00 92.00 80.00 
C/E ONG WrOb i aics sie ccsieenewsess 00 94.00 82.00 

SHop 82S, F. 0. B. ee 

No.1 No.2 No.3 
OFS DUAIGE occccnneeeerewnee ns $80.00 $65.00 $45.00 
EL ERSTE BINT Se errr roe 90.00 75.00 45.00 

Above prices are for shipments of No. 3 and 
better shop. For straight cars of specified 


grades, add $5. 


Spokane, Wash., May 28.—Prices current today 
f. o. b. mill are as follows: 
Idaho White Pine, 16-Foot, Inch 
N N No. 4 


0.1 No.2 0. 3 No. 5 
Me swceroreteetsiprs $51.00 $47.00 $35.00 
ee sr atencapscetorers 52.00 48.00 39.00 
ee ae alieaa wae 50.00 44.00 39.00 
ND aa casine es 53.00 44.00 39.00 
EZ. giant es/en 61.50 46.00 40.00 
BS rcssinigeiieG ss 64.00 - BO) -seces 
SOC WIRE GAcis. <00es. ales $23.50 $12.50 
Western ‘White Pine 
SO re $46.50 $38.00 6.00 
De acessisesi¥elere 46.50 39.0 28.50 
aC ee 45.50 33.00 27.50 
Oe cwiararoarerssuize 45.50 33.00 27.50 
12” otatew watstete ate 34.00 28.00 
EOE MARC ciscctis. abe.  cewies $21.00 $12.50 
Western Pine Shop, S2S 
Factory Com- 
C No.1 No.2 No.3 mon 
o/t & 6/4.. a oy po $68.50 $53.50 $31.50 
gieaee aia 78.50 63.50 31.50 
“4 Daaaewaw, Cedee. | BGS  aeeee seeeas $37.25 
White Fir, 6- to 20-Foot, Inch wn 
4” sf &10” 12” wider 
No. : & 2....$29.00 $31.00 $32.00 $33.00 
INOS 6 soselos's 24.00 26.00 27.00 28.00 
No SUCRE Ree; ANSE. Weeene © sadaters $21.00 
Larch and Fir 
» Le 
com. No.3 No.4 No.5 
EEO OO OOEL $24.50 $19.00 
Sr ds. sae sainiwsiee wena 26.5 22.00 
Be tO sk sve sone 27.50 23.00 
erate ecete wb 0 6i6s19'6 96S 28.50 4.00 
SR TUL ci eRe RS RSS Gee sS. jeslee te $17.00 $10.50 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, May 28.—The following are 
average prices today f. o. b. Cincinnati: 


Shingles 
Best Primes Economies 
a Ke scina oe acinar Oak $5.70 2 were 
re <eieSeln sd Sara Gi avelelSeprecelans 6.70 4.85 $3.70 
Do ar cswaeGae aie pease 6.95 5.45 4.80 
Or Gisrs desis uence anes 6.95 5.45 4.80 
Lath, 4-Foot, ‘exe Inch ie 
INOW Dis, asbauw nese SIGS “NOs Bice cesseses $9.55 





RED CEDAR SHINGLES 


Seattle, Wash., May 26.—Eastern prices, f.0.b. 
mill, are: 


First Grades, Standard Stock 


Per square Per | 
4 bunches 4 or 5 bunches 
Metra stars, 6/2s6..6006 he 4 $2.6 50 
exere, Stare, 6/2..006 00000 2.3 2.90 
BTSATS KCVORIS. 0.05640 s0:s00:08 5 52@2.56 3.15 @3.20 
POreCrs, OF 2 .c00e00 00sec 3.29 4. 10 
rere 2.81 3.85 
Perfections ....... Sareteue 3.61 re 90 
First Grades, Rite-Grade Inspected Stock 
Sxtra.ctars, 6/2. .0.0<c0es $2.11 $2.65 
IGKITO, GABTS, O/2is00:9000% 2.39 3.00 
Extra clears ............ 2.72@2.76 3.40@3. 
POTLGCIS, B/S 040500000006 3.37 4.2 
I ik cs ck tpaiaensals 2.85@2.88 3 90@8. 95 
PCLICCUIONG! cas 0Kccnee e's 3.68 5.¢ 
Second Grades, Standard Stock 
Common stars, 6/2...... $0.71@ .75 $0.90@ .95 
Common stars, 5/2...... .89 1.10 
Common. CICEATS. «20200045 1.80 » 2.25 
British Columbia Stock, Seattle Marie 
WE CEES oon cede ceneceess $3.70@3.80 
> oe. So Qqip ef Raeeieeed $3.4 4.30 
Burekas (U. 8.).......+. 3. 56Q3. 63 £0@5.00 
Perfections (U. S.)...e0- 3.90 .30 
XX 6/2, 16 (Canadian) Sidi. aS wieleie 1. 80 
XX 5/2, 16 (U. S. ds Nate seco >. 2.45 
XX Eurekas (U. ae 2.55 
XX Perfections & = ee 2.55 








am 00.8 





12.50 


12.50 


Yom- 
mon 


37.25 
" & 


rider 


21.00 


= 
o 
Oo 


mi 


are 


nies 


80 
00 





Jone 2, 1923 


AMERICAN LUMBERMAN 





7_—_—_o 


REDWOOD 


The following are the prevailing redwood 
prices, f.o.b. Chicago (72-cent freight allow- 
ance): 

Bevel see. Yo-Inch, SiS1E 


— a— “A 
3°-7’ rom 20’ 3°’=-7’ 8'=-20’ 3’-20’ 
EEC i 25 $47.25 $34.25 $44.26 $33.25 
err et 25 4648.25 36.25 46.25 38.25 
OF iaiecsnnewes 37. 25 47.25 35.25 45.26 37.25 
Bungalow Siding, S1S2E 
oO ear-— —«-— "A" 
3’-7’ 8’-20’ 3°’-7’ 8-20’ 
Hx BY once cecceee $55.25 = o $53.25 $56.25 
X10" wees ee eee 59. 57.25 60.25 
Ux BY occ ccceseee 73.75 76. 7 71.75 74.75 
UX10" on cececeee 80.75 83.75 78.75 81.75 
HxX12" wee ccceeves 82.75 85.75 80.75 83.75 


— ae te or S2s, 5” and up, “<2 


5”- 
us. 50 $67 50 $67.50 $60.50 $80.00 $78.00 $82.00 $30 00 
Finish, —_ S2S or S4S 
ear. i, ty Wa 
5- i" 8-20’ 3-41%’ 
52.50 $62.50 $88.50 $47.50 $57.50 $83.50 
62 94 47 





coves BEDY DILDU cease 


79.50 99.50 
90.50 103.50 
92.50 7 50 


50 
add $6 - 8’-20'; 





26’ -32’, 


0 12” 50 
S14 For 22’ and 24’, add 


Wide — tact) Rough or _ vo ine al al 
14”. “. ~ er oe = 50 $127.00 $131. 06 $134.50 

oe haa 127.50 132.00 136.00 139.50 
18”... 127. 50 134, 3 132.50 137.00 
20”... 132.560 139.50 137.50 142.00 
22”... 187.50 144.50 142.50 147.00 
149.50 147.50 152.00 
154.50 152.50 157.00 
159.50 157.50 162.00 
164.50 162.50 167.00 174.50 

Clear and > Rough <= = o 20’ 

Width— 


6” je “oem 6-12” 
Thickness— 
Re atessseweexee $110 $112 $112 $113 $114 $112 
4” 16. it CUS CUS SO 


Coreen e ere eee cee 


Add, for 22-26’, $6; in 26-32’, $14. 


For Editorial Review of Current Market Con- 
ditions See Page 39 


Chicago Lumber Receipts and Shipments 
. aaa by J. J. Fones, secretary of Board of 
rade. 
RECEIPTS MAy 1 to MAY 26, INCLUSIVE 


Lumber Shingles 
NG css areiacelelcetia ee eee 379, 000 63,336,000 
DUPE. iri0.6 8 oa Ww ee ees 246,2 55,000 56,987,000 
PRGVORSE ciilns owas 45,1 24,000 6,349,000 
RECEIPTS FROM JAN. 1 to MAY 26, INc. 
Lumber Shingles 
Pete sc \cortcaccaue ean 1,517,082,000 288,442,000 
IIE akc arava sacar tar 1,044,549,000 160,489,000 





127,953 000 
3, INCLUSIVE 


Increase 472, 533, 000 
SHIPMENTS FROM May 1 to May 2¢€ 





Lumber Shingles 
teat y Vic: oy ges ds area aber ags 172,268,000 66,862,000 
REN tear cas ohne ae 137,210,000 51,774,000 
Increase ......... 35,058, 000 "15,088,000 
SHIPMENTS JAN. 1 to May 26, INCLUSIVE 
Lumber Shingles 
1 an eee A A 849,647,000 324,110,000 
MEE Re iat niveia rah arcainat 515,683,000 129,444,000 
Increase .........333,964,000 194,666,000 


NORTHERN PINE 


Minneapolis, Minn., May 28.—Altho the volume 
of business for the first four and a ‘half months 
of the year has heen up to the average of recent 
years, orders are now few and far between. 
Farmers are scared by the talk of high building 
Costs and are waiting, and city building is slow- 
ing down. This lull has given the mills a chance 
to build up well assorted stocks. 


Boston, Mass., May 28.—While the volume of 
inquiries’ for northern pine this week compares 





very favorably with current business in other 
species, demand is checked to some extent by 
the modification of price lists on some competi- 
tive woods. Sellers here are more disposed to 
make concessions than they were a short time 
ago, but the shading of prices is not extended 
to the entire list. Items in most demand are 
generally quoted at firm prices. 


ss 


Buffalo, N. Y., May 28.—The demand for the 
common grades of northern pine has been 
checked to some extent by the uncertainty as 
to the building outlook, and dealers have been 
making concessions at times, altho prices are 
nominally unchanged. Lower grades hold firm, 
with a fair demand, and the sale of pattern stock 
is better than a short time ago. Yards are car- 
rying good assortments of stock. 


WHITE CEDAR 


Minneapolis, Minn., May 28.—The only note- 
worthy feature in the white cedar market is the 
buying of the shorter poles in fair volume by the 
independent telephone line construction com- 
panies. Users of the larger poles are waiting 
for last winter’s cut, as present stocks are in- 
adequate to select from. Farmers are planting 
corn and potatoes and are not much in the mar- 
ket for posts for fencing. "With the spread in 
prices between the 3-inch round sevens and the 
larger posts, stocks of threes have been reduced. 


EASTERN SPRUCE 


Mass., May 28.—Frames are firm at 
Demand is not so active as several 
weeks ago, but there have been some signs of 
improvement during the last few days. Spruce 
mills have many unfilled orders on their books 
and producers show plenty of confidence, de- 
spite the rather threatening attitude of building 
labor at some important building centers. The 
continued quiet demand for random and the 
unsettled feeling about prices has made the 
market soft and uncertain, with a spread of $2 
in the quotations on most items. Comparative 
searcity of dry boards fully up to grade aids 
sellers in holding prices on firm levels. Quota- 
tions: Dimension, rail shipments, f. 0. b. Bos- 
ton, 8-foot to 20-foot lengths; 8-inch and under, 
$50; 9-inch, $51; 10-inch, $52; 12-inch, $54. Pro- 
vincial random, 2x3 to 2x7, $38 and $39; 2x8, $46 
and $48; 2x10, $48 and $50 Covering boards, 
5-inch and up wide, 8-foot and up long, DIS, 
$39 and $40; matched, clipped, 10- to 16-foot, 
$42 and $45. 


Boston, 
$50 base. 


New York, May 28.—IKEastern spruce random 
sells at $34 to $38, according to desirability. These 


quotations show the market is off in a slight 
degree. Dry stock is rather scarce. No great 
amount is coming in by water, some arrivals 


having been received earlier than had been ex- 
pected. fandom shipments by rail are coming 
in better than any time this spring. 


HARDWOODS 


Chicago, May 29.—The hardwood market has 
shown no reportable change during the last 
week. Demand is rather dull from furniture 
and automobile factories, but remains good from 
building interests and box makers. Southern 
hardwood prices are a trifle easier, but the 
northern woods are holding firm, on account of 
the greater scarcity of these woods. 

Kansas City, Mo., May 29.._-Hardwood demand 
is running largely to special items at present, 
with buyers not exhibiting nearly so much haste 
as formerly in getting their business placed. 
Prices are considerably easier on most items that 
were highest. The motor industry has begun to 
taper off its demands and furniture manufac- 
turers are buying only occasionally. There is a 
good demand for heavy rough stock, except oil 
rig timbers, the call for which has fallen off with 
a decrease in oil field activity. 


Columbus, Ohio, May 28.—There is a good 
steady demand for hardwood stocks, with orders 
pretty evenly divided between factories and re- 
tailers. Concerns making automobiles, musical 
instruments, boxes and furniture are the best 
customers. Railroads are buying more liberally. 
Retail stocks are only fair and in some cases 
they are badly broken. Shipments are coming 


out promptly. Prices are steady. Oak, Ohio 
River, is quoted: 

No. 1 No. 2 No. 3 

FAS com. com. com. 

Quartered ..$165 $95 $55 oy 

Io ae 13 85 53 $20 

Boston, Mass., May 28.—Distributers who 

compare their current business in hardwoods 


with the volume of orders secured in March and 
early April speak of demand as rather slow, but 
others who have looked up their last year’s 








7. Fite ite for Every Purpose 





“8-inch Mill 
Bastard File 
















TRADE Marr 


Sie the 
Saws Hum- 


You'll always find 
NICHOLSON 
Files in abundance 
at work! 


For sharpening hand 
saws or cross-cut blades 
--hard ‘steel or soft--- 
NICHOLSON Files 
“bite in” at the first 
stroke and tenaciously 
hold their cutting edges. 


Be sure the name NICHOLSON 
is stamped on the file you buy 






NICHOLSON Fite Co. 


=> PROVIDENCE,R.I.U. 
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A NON- MIRING WAGON 


Capacity 10 tons. Adapted for hauling over 
sand, mud, bad roads or soft ground. More 
freight with less power. Will carry capacity 
loads wherever animals or tractors can work. 
Shipments direct from Chicago factory. 
Information and prices on request. 
ATHEY TRUSS WHEEL CO., 130 N. Wells St:, Chicago, U.S.A. 


; Cable AUS “Trusswheel Chicago” 














Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
\ work ever since logging has been 
done with mechanical equipment. 
















Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
NewYork Chicago 


enver 
San Francisco 
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Because of its exceptionally 
close fibre, straight, even grain, 
and natural preservative proper- 
ties, it will not rot or stain, warp 
or twist, splinter or sliver. That 
is why it is the preferred wood for 


of Port Orford Cedar. 


valued timber. 


GENERAL SALES OFFICES, 


San Francisco, 
Saw Mills, Marshfield, Oregon 











Withstands the Severest Abuse 


If there are any places where wood receives the hardest usage, 
it is on municipal docks, tramways, baggage room floors, etc. 
The constant wear and tear of heavy trucks will soon give the 
planking an “‘acid test’’ for durability. 


In San Francisco, Los Angeles and many other cities, mu- 
nicipal engineers will use no other wood than 


Port Orford Cedar 


15,000,000 Feet In Stock 


at our Bay Point, Cal., plant and a daily output of 135,000 at 
our Marshfield, Ore., mills, insures you a dependable supply 
We own sixty years’ supply of this 


We also manufacture annually 125,000,000 feet of 
DOUGLAS FIR (Oregon Pine) 


Coos Bay Lumber Company 


Ci ae ee __A 


One of our mills at Marshfield, Oregon 


railroad crossings, tunnel work, 
piling, bridge and dock planking, 
mine timbers, etc. 

We do no re-manufacturing, but 
would like to quote you on rough 
lumber to suit your needs. 


1000 BALFOUR BUILDING, 
California 


Distributing Yards, Bay Point, California 

















records find that this 
ahead of last May. 


month is running well 
Prices are firmly held on 
most items. Flooring continues to receive much 
attention at strong prices. Quotations, FAS, 
inch: Ash, white, $110 to $115; basswood, $95 
to $100; beech, $85 to $90; birch, red, $150 to 
$160; sap, $125 to $130; maple, $105 to $115; oak, 
white, plain, $1385 to $140; quartered, $155 to 
$160; poplar, $135 to $138. Western flooring, 
13/16x2% clear: Beech, $98 to $105; birch, $105.50 
to $108.50; maple, $114 to $118.50; oak, white, 
plain, $122 to $128; selects, $112 to $118; No. 1 
common, $88 to $92. 


Cincinnati, Ohio, May 28.—There has been a 
little better tone to the hardwood market and 
somewhat larger volume of business. Prices 
are steady for the most part, tho in some in- 
stances concessions have been reported. 


Buffalo, N. Y., May 28.—Wholesalers say that 
trade has dropped off to some extent and that 
prices in a number of woods are easier. Maple 
is about the strongest in the list, with demand 
showing up well. Consumers in many cases 
now have an ample supply of lumber on hand, as 
they bought more than they had immediate use 
for during the embargo period. 


Houston, Tex., May 29.—With mills refusing to 
sell at further cuts in price, the hardwood mar- 
ket was stationary this week. Manufacturers 
are stocking up. Timbers and car materials of 
all kinds are in heavy demand. 


Minneapolis, Minn., May 28.—Recent price con- 
cessions on southern oak stocks do not seem 
to have tempted buyers in this market. North- 
ern hardwood prices remain firm. There is 
little demand here for either yard or industrial 
stock. 


Baltimore, Md., May 28.—Some slowing up in 
the inquiry for hardwoods has occurred, and 
shipments are on a reduced scale. Mills are still 
able to move stock as fast as they are in shape 
for shipment. Some mills are experiencing a 
searcity of labor. The export business is still 
characterized by caution on the part of the 
foreign buyers. 


New Orleans, La., May 28.—Reports indicate 
continuance of the quiet tendency in the hard- 
wood market, with prices a little weak on red 
gum, certain of the oak grades and a few other 
items that are in fair supply. Production prob- 
ably has improved in volume but remains much 


below normal and mill stocks as a rule are re. 
ported low in volume and broken in assortment 
Little complaint is heard of car supply. 


St. Louis, Mo., May 28.—The demand for south. 
ern hardwoods is about the same as last week 
Practically all the buying that is being done is 
for immediate needs. There is a little tendency 
to figure on requirements for shipping after 
July 1, however. Heavy rains in the South arg 
hampering shipments more than anything else, 
it is reported. 





New York, May 28.—Prices seem to have a 
temporary disposition to ease a bit, but no ma. 
terial drop is looked for. Wholesalers predict 
a strengthening of prices before July. Industria] 
hardwoods hold up better than other grades, 
oak and maple flooring being in less active de. 
mand than a week ago. West Virginia hard- 
woods are easing. 


HEMLOCK 


Boston, Mass., May 28.—Demand for hemlock 
is about fair this week. Stocks of dry eastern 
hemlock are light. Western hemlock has been 
coming along more freely, but practically a) 
recent arrivals were sold ahead of shipment. In 
the absence of selling pressure quotations are 
steady to firm. Clipped eastern boards, 10- to 
16-foot, are quoted at $40 and some recent sales 
of random boards have gone thru at the same 
figure. 


Buffalo, N. Y., May 28.—The volume of hem- 
lock trade compares favorably with that of a 
year ago. Many retailers have been preparing 
for a busy season and have stocks on hand, and 
those who are short of lumber have been delay- 
ing in the belief that prices would decline. This 
has not as yet taken place, and a firm market 
will probably bring in some fair orders soon. 


New York, May 28.—Large quantities are on 
the market unsold, and this has made prices 


uncertain. Indications are that cargo shipments 
will continue to arrive in big volume. This ap- 
plies solely to west Coast hemlock. Eastern 


hemlock is more plentiful than it has been, but 
there is no over-abundance of supplies and none 
is expected. 


FIR, SPRUCE, CEDAR 


Chicago, May 29.—A further slight price re- 
duction on a number of items, such as slash 
grain flooring and ceiling, has featured the mar- 
ket. Demand remains quite dull, but retail trade 
is voluminous and distributers expect that yards 
will have to buy extensively for replenishment 
soon. Well loaded transit cars are quickly 
picked up, and there is no great pressure for 
business. 


Kansas City, Mo., May 29.—Fir demand is eas- 
ing off and prices are following the same course, 
tho the lists have not shown any particular 
change. It is easier to place orders with mills 
and some are again asking for offers on surplus 
stock. The strongest demand at present is for 
flooring and finish items. 


Seattle, Wash., May 26.—Strength in the fir 
market continues in every field except the rail 
trade, in which concessions have been made 
here and there among mills. The log situation 
remains a problem on account of the uncertainty 
of labor. The input is about equal to the de- 
mands of the manufacturers. 


Boston, Mass., May 28.—Wholesale houses 
here who operate New York offices are selling 
lumber in the two markets from the same cargo 
at quite a price spread. Quotations on New 
England business, however, are beginning to 
show a_ tendency to moderate. Ordinary 
schedules are priced at $43 and $44, f. 0. b. 
Boston, a concession of $1. Similar lumber is 
being offered in New York in some instances by 
the same sellers at $37 and $38, this being transit 
stock so close at hand that quick action must be 
taken. Moderate offerings of clear spruce and 
Port Orford cedar are being taken promptly at 
good prices. 


Minneapolis, Minn., May 28.—A few mills have 
made slight concessions on some items of fir, 
but the demand nevertheless continues light in 
the middle West. Reports as to country trade 
vary, and the trade in the cities is disappoint- 
ing. Indications are that the building program 
will slow down; building costs, more as to labor 
and to materials outside lumber, are high. A 
feeling that prices may go lower is also holding 
back buying. 


San Francisco, Calif., May 26.—The Douglas 
fir market is holding pretty firm, with a good 
San Francisco demand. Retailers are maintain- 
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ing prices and there are no complaints that they 
gre too high. Cargo shipments are being dis- 
charged here without any strike troubles. The 
cargo price on rough common is about $30 base, 
San Francisco, and proportionately higher for 
special cuttings. 





New York, May 28.—There is more unsold fir 
on the market than any other kind of lumber. 
Good sales are being made, but prices are nothing 
like as attractive as they have been. Whereas 
, week ago it seemed that fir would undergo a 
fairly good clearance of surplus stock, this situa- 
tion has taken a reverse appearance and bargains 
gre likely to be in order until well into the 
summer season, at least. 


NORTH CAROLINA PINE 


Boston, Mass., May 28.—Demand for North 
Carolina pine is a little slow for wholesale dis- 
tributers, altho retail yards are fairly busy. 
Prices are held on a steady basis. Rough edge, 
4/4 under 12-inch, is quoted at $70 to $75, ac- 
cording to quality. Quotations on _ shortleaf: 
Flooring, 1x4, A rift, $97.75; B rift, $92.75; C 
rift, $80; B&better flat, $64. Partition, B&bet- 
ter, 4x3%4, $63. 


Buffalo, N. Y., May 28.—Some lower prices in 
North Carolina pine have developed in the last 
week or two, especially in edge stock, which is 
off about $1. Six-inch roofers are nominally un- 
changed in price, but offerings are larger. Re- 
tailers are unwilling to buy unless concessions 
are made and many have enough lumber on hand 
to last them for a while. Building continues on 
an extensive scale. 





Baltimore, Md., May 28.—The demand for 
North Carolina pine is fair, with prices un- 
changed. The needs of the box makers remain 
of gratifying proportions. Contractors appear to 
be less eager to place orders owing to inability 
to proceed with their work as rapidly as could 
be desired. 


New York, May 28.— North Carolina roofers 
sell at $33.50 to $34.50. Lumber is coming in in 
good quantities, much of it unsold. In fact, the 
number of transit cars in North Carolina pine 
available at this time marks one of the most 
radical changes in the entire lumber list. 


WESTERN PINES 


Kansas City, Mo., May 29.—Some mills have 
made reductions in factory stock, coincident with 
a falling off in demand in that line. No. 2 and 
better is down $5, No. 3, $3; finish also has been 
reduced $5 and commons $1. Demand last week 
was largely for immediate requirements in fac- 
tory stock. Yard demand is slower and in the 
East has slumped considerably. 


Boston, Mass., May 28.—There is a lull at 
present in the demand for western pines. Re- 
tail yards and builders’ finish mills are busy, but 
they are now receiving many cars of lumber or- 
dered some weeks ago. Prices look fairly 
steady. Wholesale quotations on Idaho common 
white pine: 

1x4 1x6 1x8 1x10 8 1x12 
No. 1 com...$66.50 $67.50 $66.50 $69.50 $73.00 
No. 2 com... 62.50 63.50 61.00 61.00 63.50 


Minneapolis, Minn., May 28.—Both yard and 
industrial stock continues to move slowly thru 
this market. Prices remain firm, including the 
advances in Nos. 2 and 8 effective several weeks 
ago. 





San Francisco, Calif., May 26.—There are con- 
tinued inquiries for California white and sugar 
pine, with a moderate volume of buying. Pro- 
duction has increased during the month, prac- 
tically all of the mills being in operation. With 
4 good clean-up of last year’s stocks and not a 
great supply of labor, there is no probability of 
overproduction. Prices are being well main- 
tained, as a rule. While some of the new sea- 
son’s cut is now coming into the market, it will 
be thirty days before there will be much air 
dried stock ready for shipment. The situation 
IS strong on No. 1 shop, in both white and 
Sugar pine. Box lumber is scarce, in view of the 
big prospective demand for shook, and there 
will not be much dry available before July. 
About $27 at mill is now asked for box lumber. 


New York, May 28.—Idaho white pine holds its 
own very well on an uncertain market, when it 
TS) considered that arrivals of late have been 
Considerably heavier than at any time since last 
all. The railroad situation is very much im- 
Proved and dealers are able now to supply any- 
thing that may be needed. 
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5 West Coast Hemlock Finish 
x Handled Right Made Right 
= Is Right 
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PARKER LUMBER & BOX CO. 


Everett, Wash. 
( The Pittsburgh of the West ) 
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| We Are In the Market 


FOR CLEAR, SOUND HARD MAPLE, 
BEECH OR BIRCH SQUARES 


free of all defects and thoroughly seasoned. Each piece to meas- 
ure as below; free of end checks, reasonably straight grained, 
and straight. 


ITEM No. (1) 1” full x 1” fuli—30, 36, 42, 48, 54, 60, 

66, and 72” long. 

(2) 1%” x 1%” —24” and up, random 

lengths. 

(3) 14%” x 14%”—42, 48, 54, 60, 66, & 72”. 

(6) 1%” full x 14%” full—66 and 72” long. 

(9) 2” x 2”—14, 16, 18, 20, 24, 30, 36, 42, 
48” and multiples. 

(9a) 21%” x 2144”—22” and multiples. 

(10) 3” x 3”—28” and multiples. 

(12) 114” full x 2”—38 and 40” long. 

(13) 136” full x 2”—38 and 40” long. 


Our principal requirements are 


Item No. 1—1”x1”x48”. 

Item No. 3—1144”x144”"x48” and 54”. 
Item No. 6—114”x1y"x5Y4 and 6’. 
Item No. 12 and No. 13. 


We will be glad to give you approximate 
quantity of each length we use; and 


WILL BE PLEASED TO RECEIVE YOUR BEST PRICE 


Delivered Piqua, Ohio and Marquette, Mich. 


The Piqua Handle & Mfg. Company 


| PIQUA, OHIO | 
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—— Kansas City, Mo., May 29.—The redwoog 
oe ' ” zo market has shown little change here, The 





scarcity of the better grades continues and priceg 
have remained firmer than on other westery 
woods. There is a fairly good demand for Siding 
moldings and small dimension stuff from retajj. 
ers, but factory buyers are not active. 


Boston, Mass., May 28.—Demand for redwooq 
is a little slack at present, but prices are firmly 


“Tom, Dick and Harry” 
| 


Calling attention to a too general lack ie held. Wholesalers find a growing scarcity at 
| of appreciation of Relative Values in the mills in the upper grades, which are over. 
| 7 sold by some producers and quoted at higher 
Cost Accounting. prices. Builders’ finish mills here are consum. 
| ! ing quite a little redwood but their requirements 

| are pretty well taken care of by the delayeg 

1 | Tom, Dick and Harry are never permitted to i | eee Se Son eee. 


make requisitions on bank accounts. Yet, too | Buffalo, N. Y., May 28.—Redwood is one of the 
ake \| woods that is holding its own, according to 
often, are they allowed to requisition stores, or, | wholesalers, and prices have had no change 


: . ° | | lately. The amount of stock offering is not as 
at times, just to take and use materials as they H great as in some other Pacific coast woods, and 
| see fit. : this tends to a firm market. The demand is fair 

i for the season. The chief call at present is for 


The one or two percent cash discount on mate- i me 


; hased is never lost sight of. Eau i San Francisco, Calif., May 26.—The redwood 
rials ante : & q al | market is firm, with the California demand nor. 
concern is seldom given to the fact that a phy- | mal and eastern business holding up well for 

° . | this time of year. Good eastern shipments are 
sical count of the inventory shows a shrinkage Ie being made from the principal mills. While 

shipments by water to San Pedro were inter- 
of one to three percent. fered with somewhat by the strike of stevedores 


: : : Hy IE: and sailors, the situation has greatly improved, 
In nine cases out of ten the inventory is the Nee Redwood prices are well stabilized and, altho 
; 
| 





largest of all the current assets. The value of i] higher prices would be justified on uppers, the 
2 zl (| Bs manufacturers are disposed to avoid making any 

| materials on hand is usually much greater than Me changes. 

| the cash in bank. Yet many concerns estimate 

I their profits on a Cost System which permits of 


i | a shrinkage factor in inventory. 


SOUTHERN PINE 


Chicago, May 29.—Demand for southern pine 
is quite dull, and this finds reflection in prices, 
However, the heavy retail trade is rapidly de- 
pleting dealers’ stocks, and it appears that they 
will have to come into the market for replenish- 
ments on a large scale soon. While there is a 
disposition in some quarters to postpone large 
building projects, the construction field remains 
very active and prospects are that there will be 
as much building in Chicago this year as labor 
conditions will permit. 


| Accurate and persistent control of inventory 
i on hand and unfilled commitments, is the safe- 
| guard against shrinkage or loss. It is just as 
| - . 

| important as accurate and persistent control of 
| . . 

\ the bank account. It is simply a matter of iiebecanieciiian 

| Kansas City, Mo., May 29.—Last week the 
| southern pine demand fell off heavily and prices 
| have become weaker and very erratic. The left 
hand side exhibits what strength there is in the 
list, owing to the comparative scarcity of floor- 
ing and finish. At most big mills order files are 
low and there is no delay in shipment. The first 
heavy falling off in business was from Chicago 
and the large eastern markets, but now the west- 
ern and country retailers are dropping out. About 
all the business being offered now is for im- 


mediate requirements or fill in stock. The local 
demand has been somewhat stronger. 


recognizing relative values—adopting a Cost 
System which is based on relative values. 


ERNST & ERNST. 
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Boston, Mass., May 28.—Retail yards are do- 


f PHILADELPHIA MINNEAPOLIS BUFFALO TOLEDO DALLAS / " E 

il] BOSTON ST. PAUL PITTSBURGH ATLANTA FORT WORTH ing fairly seasonable business in southern pine, 

| PROVIDENCE ST. LouIs DETROIT RICHMOND HOUSTON but they are receiving so many delayed rail 
WASHINGTON KANSAS CITY CINCINNATI BALTIMORE DENVER 


shipments just now that few buyers are inter- 
ested in further commitments unless the seller 
is making an exceptionally attractive offer. 
Altho wholesalers find orders hard to secure the 
price situation is practically unchanged. Few 
mills will consider any concessions. Quotations: 
preeeernemeeianieneteneiiiiteaiaemnmmenes a : Longleaf flooring, 1x4, A rift, $102.50; B rift, 
~ a : OSORIO! OSA TE ON $97.50; C rift, $88.50; B&better flat, $72.50. Par- 

‘ tition, B&better, %x3%%, $69. 





compete 
| 























Cincinnati, Ohio, May 28.—The southern pine 
market is fairly active with retailers placing 
orders for immediate needs, but showing no dis- 
position to order much ahead under present con- 


ditions. There has been little change in the 
price situation during the last week. 


Buffalo, N. Y., May 28.—Southern pine prices 





e e are rather easier, a decline of $1 or $2 having 

Satisfies Builders taken place in some grades. Mills have been 

r — holding most grades at a firm level, but some 

[> LONG wearing qualities appeal of them have been accumulating supplies, as is 

Finish to builders and make it a ready seller. shown by the increased number of transit cars 

Siding It ki liti re lately offered. Retailers are buying lumber only 
Ceiling S easy working qualities win e as needed. 


carpenters’ support. All in all, our 








Flooring . Houston, Tex., May 29.—The common grades 
Mouldings Cypress is good lumber to sell. of southern pine remained stationary this week, 
Shipl altho there were declines of $2 on 6- 8- and 10- 
— inch No. 2, and $1 on 4-inch No. 4. Some dimen- 
Sheathing sions were off as much as $2.50. Timbers = 
Deckin " finish are in heavy demand. Mills are stacke 
4” 6” . 10” L MPHILL LUMBE ©) with orders for special cuttings. 
> > > sca ta, 
No.1 and 2 Com. Rough KENNETT. Mo New Orleans, La., May 28.—Mill reports show 





a decline of bookings for the week, a small de- 
crease in cut, with shipments about at the level 
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of the preceding week. Recession of demand, 
attributed in part to the reaction and postpone- 
ment of building projects in some of the north- 
em centers, has produced some weakening of 
rices. Items in relatively scarce supply are 
qrmly quoted, however. Car supply is fair and 
the movement continues to exceed both cut and 
pokings, in volume. 


st. Louis, Mo., May 28.—High cost of building 

materials, together with shortage of labor and 
increased Wage scales are named as responsible 
for the falling off in sales of southern pine. 
Those Who have purchased lumber for building 
are in Many cases unable to go ahead, it is 
gid. Reports are that in producing sections the 
weather is still very bad and that small mills are 
moning only part time. Cars have been fairly 
plentiful during the last week, but there has 
peen some shortage, particularly of box cars. 


New York, May 28.—No. 2 common kiln dried 
guthern pine flooring has had a decided drop of 
about $4 in the last few days, which has affected 
upper and lower grades. Upper grades in 214- 
inch face flooring are very stiff. A good many 
cars are on the way in both 2-inch and roofers. 
Two-inch dimension 10 to 16 feet sell about $35 
dressed to %4 scant; 18- and 20-foot sell at $2 


to $3 more. 
CYPRESS 


Chicago, May 29.—Tho trade in red cypress has 
undergone considerable reduction from its great 
volume several weeks ago, prices are being 
strongly held by most manufacturers. Yellow 
cypress mills appear to be in need of business 
and are shading prices somewhat. Distributers 
report that inquiries are plentiful and they ex- 
pect an early return of buying activity. 





Kansas City, Mo., May 29.—There still is 
enough of a scarcity of cypress commons to hold 
the market firm, but upper grades are not so 
stiff. There has been some decrease in demand 
in the East, but in the West stocks are so low 
that retailers are offering a good volume of busi- 
ness in mixed cars. 





Boston, Mass., May 28.—Demand for cypress 
this week is quite as good as that for any other 
species. Prices are well maintained thruout the 
list. Quotations: FAS, 4/4, $105 to $113.50; 5/4, 
$110 to $118.50; 5/4, $110 to $121.50; 8/4, $121 to 
$131; 12/4, $145 to $150; selects, 4/4, $91 to $99; 
5/4 and 6/4, $96 to $104; 8/4, $111 to $115; 12/4, 
$120 to $125; shop, 4/4, $54 to $64; 5/4 and 6/4, 
$75 to $80; 8/4, $85 to $90; 12/4, $95 to $105. 


Cincinnati, Ohio, May 28.—There is a some- 
what slower tone to the cypress market with 
dealers disappointed at the volume of current 
business. The trade believes that the dullness 
is due more to caution than to lack of building 
construction and expects to see business pick 
up as June comes in. 


Buffalo, N. Y., May 28.—The cypress market 
is quieter than a short time ago. Offerings from 
the mills are somewhat more extensive than 
they have been, but prices show little change. 


Baltimore, Md., May 28.—An increase in the 
offerings of seasoned stock is noted. Quotations 
Tfemain unchanged, and the requirements of buy- 
ers are perhaps as large as ever. Cypress stocks 
here are about as they have been, with buyers 
adding to their holdings. 


New Orleans, La., May 28.—Cypress prices are 
frm but unchanged, demand satisfactory and 
Car supply fair. In some quarters it is suggested 
that buying activity has lost something of its 
keen edge and there are symptoms of a let-up, 
which will give the mills a chance to build up 
their stocks and assortments that are badly 
broken in some lines. 


St. Louis, Mo., May 28.—The demand for red 
cypress remains strong, with no change of prices 
over last week. Some buying of yellow cypress 
by the plate glass people is reported; yellow 
cypress as a whole is quiet. 


New York, May 28.—Cargo shipments are be- 
Binning to arrive and rail arrivals are better 
than for weeks. Prices are wavering to a slight 
degree, but the situation is not as uneasy as in 
Some other kinds of wood. The cypress demand 
at present is every bit as good as it was this 
time last year. 


SHINGLES AND LATH 


Kansas City, Mo., May 29.—Demand for 
Shingles is very slow. Clears are offered around 
$3.15 and stars around $2.65. The demand for 
Siding has been holding up fairly well and prices 





are steady. The demand for lath has dropped off 


further and prices are unsettled, 
from $5.50. 


running up 





Columbus, Ohio, May 28.—Shingle trade is not 
quite as active as formerly. Retailers are not 
buying briskly, as their stocks are fair. Country 
dealers are the best customers. Receipts are 
sufficient to take care of present wants but 
there is no accumulation of stocks. Prices are 
rather steady at former levels with extra clears 
selling at $5.10 and extra stars at $4.25, delivered. 
Other varieties are not brisk. The lath trade 
is steady and prices are generally firm. 


Boston, Mass., May 28.—Demand for shingles 
is a little slow. Yard men are busy unloading 
ears and taking care of their own customers’ 
pressing needs, but the comparatively large vol- 
ume of retail business will mean more whole- 
sale buying shortly. White cedars are steady 
at $6.50 for extras and $5.50 to $5.75 for clears. 
Several large shipments of red cedars from 
3ritish Columbia have softened the market and 
$6.25 and $6.30 are now quoted on the best 
XXXXX brands, rail delivery. Retail yard men 
are buying lath very cautiously and securing 
concessions without much difficulty. Recent 
quotations ranged from $7.75 to $8 for 114-inch 
and $8.75 to $9 for 154-inch lath. Stocks of dry 
furring in first hands are undoubtedly light and 
most sellers decline to shade $42 for 1x2, but 
there has been business within a few days at 
$40. Both white pine and spruce clapboards are 
quiet and quotations are steady, offerings being 
very light. 


Buffalo, N. Y., May 28.—The shingle market is 
easier again, with extra clears quoted at $4.84 
and stars at $4.13, a decline of 10 cents from a 
week ago. Buying is not brisk and most re- 
tailers appear to have sufficient stock on hand 
for a time. Wholesalers are advised of the 
closing down of numerous mills and they expect 
the market to take on more firmness within a 
short time. 


Houston, Tex., May 29.—Higher grades of 
shingles were quieter this week and lower 
grades were in somewhat stronger demand. 
Lath hold firm. 


Minneapolis, Minn., May 28.—With clears 
quoted today at $3.10 and stars at $2.60, red 
cedar shingle distributers here believe that the 
market has touched bottom and that a rise to 
a reasonable level is imminent. Lath demand is 
not as heavy as during the first four months of 
the year. 


Seattle, Wash., May 26.—Red cedar shingles 
have settled to a point averaging about a nickel 
under last week’s prices, and are supposed now 
to be at rock bottom. ‘There is an increase in 
demand, tending to bear out the view that there 
will be no further recessions in price. Unless the 
market steadies up, there will be extensive shut- 
downs both on account of the scarcity of logs 
and high cost of production. 


New Orleans, La., May 28.—Cypress shingles 
and lath still find demand outrunning produc- 
tion, with stocks at mills low and more or less 
broken in assortment. Prices are firm but un- 
changed for the week. 


St. Louis, Mo., May 28.—The shingle market 
here is reported dull, with prices slightly under 
those of last week. Clears are quoted at $3 
and stars at $2.60, Pacific coast base. 


New York, May 28.—West Coast shingles are 
still on the way downward. Wholesalers are 


rarely selling at the price first asked. Market 
prices delivered by car this territory: Extra 
clears, $5.05 for 16-inch; extra *A*, $4.20 for 


16-inch; Washington perfection, $7.20 for 18-inch; 
Washington Eurekas, $6.06 for 18-inch; British 
Columbia, $6.26 for 18-inch. Lath are plentiful 
and these too continue on the decline. 


BOXBOARDS 


Boston, Mass., May 28.—Boxboard and shook 
mills are busy filling the important orders for 
packing lumber being placed in substantial vol- 
ume by industrial plants which are operating 
near the peak of their capacity. Except for odd 
lots and inferior qualities of boxing and crating 
lumber, prices are firmly held. 


San Francisco, Calif., May 26.—There is a 
strong demand for California pine box shook. 
The box factories are busy and turning down 
orders in many cases. It is understood that the 
California pine box distributers have taken on a 
lot of business and have an unusually large order 
file for this time of year. Most of the box 
factories in the California and Klamath Falls 
district are operating and the labor situation is 
fair. 


MAHOGANY 


Boston, Mass., May 28.—Distributers speak of 
the demand for mahogany as excellent. Indus- 
trial demand is strong for both solid mahogany 
and veneers. Prices are firmly held. Wholesale 
quotations on air dried plain mahogany, f. 0. b. 
Boston: 


4/4 5/4,6/4&8/4 10/4&12/4 
DR isidcacckwecawe $210 $215 $220@230 
No. 1 common...... 175 175 185@190 
No. 2 common...... 110 115 120@130 





SASH, DOORS and MILLWORK | 


A falling off in the demand for sash and doors 
has been noted by the Tacoma, Wash., manufactur- 
ers during the last two weeks, but the mills are 
booked so far ahead that the drop in new business 
is not having any effect on either production or 
shipments. Manufacturers say that the letup in 
the demand has been anticipated and that the 
market remains firm despite the smaller amount of 
new business being offered. Shipments from the 
Tacoma plants have broken all records since the 
first of the year. Prices are firm and no change 
is expected for some time to come. 








Sash and door and interior finish plants at Du- 
luth, Minn., are running full time with sufficient 
orders on hand to carry them along for several 
weeks to come. No changes have been made in 
quotations of materials. 


With building operations going ahead briskly in 
Columbus, Ohio, territory there is a continued good 
demand for all classes of millwork, including doors 
and sash. All factories are busy with orders ahead 
to last for a month or six weeks. Prices are firm 
and there are no signs of a decline except in minor 
points. 


Glazed items are firm at the Kansas City, Mo., 
plants, but easier prices are reported on some other 
products. The volume of local business continues 
very good, but from outside it has slipped some- 
what in yard stock. 


Altho there have been intimations among Balti- 
more, Md.,-sash and door men of late that an 
easing off in prices is not improbable after the sum- 
mer rush of orders is in, this business continues 
very good, with the jobbers getting about all the 
orders they can well take care of, and with exten- 
sive drawing upon more distant sources of supply 
still a feature. Construction work proceeds on a 
big scale, and the wants of the builders attain im- 
pressive proportions. The returns also are satis- 
factory, no modification of consequence having been 
made in the list, nor is there a prospect that this 
will be done in the near future. 


3uilding is on an active scale at Buffalo, N. Y., 
so that the door factories and planing mills have 
had little or no letup in the call for stock in the 
last week or two. Out of town demand keeps up 
well, and there is plenty of trade in the city. 


The sash and millwork plants of San Francisco, 
Calif., are quite busy, with great activity in the 
building line. Sash and door factories in the Bay 
counties region are working with full forces, and 
are well supplied with orders, some coming from 
Los Angeles. Finished door factories connected 
with the California white and sugar pine mills are 
making good outputs, and have a steady demand. 
The demand for sash and door cut stock exceeds the 
supply. 


Unwilling to Sell Samples 


WASHINGTON, D. C., May 29.—-Some time ago an 
important foreign lumber importer spent some time 
with the lumber division, Department of Commerce, 
obtaining information concerning different species 
of American wood and their uses. He communi- 
cated with several American exporters, seeking to 
place orders for a few thousand feet as samples. 
Apparently little interest was taken in his inquiries, 
and he has written the following letter to Axel H. 
Oxholm, chief of the division : 


The chief difficulty I find is to get a small sam- 
ple shipment. So few lumber and steamship 
companies seem to want to trouble with a few thou- 
sand feet. Nearly all with whom I have corre- 
sponded desire to furnish an entire cargo. From 
northern Europe the steamship companies would 
take a parcel as small as ten thousand feet at a 
rate very little more than for 200,000 feet and 
northern European exporters are always willing to 
make up a small mixed parcel to any specifications 
desired. American lumbermen do not seem dispesed 
to do this, and steamers quote rates on small par- 
cels at such high figures that a sample shipment 
would invariably result in a loss to the exporter. 
Is this not one of the reasons that American lumber 
has not found a market in my section of the world? 
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Pulleys Save Twice Cost in a Year 


For fifteen years the A. F. Schwerd Manufactur- 
ing Co., maker of wood porch columns and plaster 
ornamentation, has been using W. & M. “Nelson 
Patent” loose pulleys, manufactured by Wilmarth 
& Morman Co., Grand Rapids, Mich., that each 
year have saved twice their original cost, besides 
considerable machine time. The accompanying il- 
lustration explains the construction and efficiency 
of this type of pulley. It is made of three parts. 
The sleeve “A” is mounted on the countershaft, 
becoming in effect the shaft on which the pulley 
revolves and providing a bearing surface three 
times larger than ordinary. Because of the larger 
bearing surface, friction is reduced. The sleeve, 
it will be noted, has a large annular oil chamber. 
This chamber is of leak-proof construction that re- 
tains the oil when not needed; as the oil is needed, 
centrifugal force throws it between the bearing 
surfaces and, as the higher the speed the greater 
this force, it follows that the lubrication is great- 
est when most needed. In this chamber the oil is 
kept clean and in condition to furnish perfect lubri- 
cation. Its large size makes only occasional oiling 
necessary, so that oiling time is saved. 

Another advantage of the W. & N. “Nelson 
Patent” loose pulley is that it requires no babbit- 
ing; it is trouble-free, and effects enormous savings 
in the production value of machinery. The sleeve 
of the pulley is set-screwed tightly to the shaft— 
as long as the pulley can be concentrically mounted, 
a badly worn shaft is not a hindrance to immediate 
installation. The other two sections are cap- 
screwed together with a paper gasket between them, 
making an oil-tight joint, and these enclose the 
sleeve, 

Some of these pulleys are still rendering depend 
able service after hard service for over twenty 
years, the only attention needed being the filling 
of the oil chamber occasionally with a good, clean 
lubricating oil. Large users of these pulleys were 





“Nelson Patent” loose pulley, made in two sections 
that fit over sleeve 


almost without exception converted and convinced 
after a trial order, and so confident is the manu- 
facturer that they will give satisfaction that it 
takes all the risk of a trial, offering to allow a 
pulley to be returned to it, at its expense, after a 
sixty days’ trial. While it admits that the first 
cost is a little more than that of a makeshift pulley, 
experience has surely proved the “Nelson Patent” 
loose pulley is the least expensive—it would hardly 
be accurate to say “in the long run,” for the 
Robert W. Irwin Co., furniture manufacturer, of 
Grand Rapids, Mich., is another user that finds one 
of these pulleys repays its cost every six months. 

Nationally known concerns are using large num- 
bers, there being over four hundred im the plant of 
the New Departure Manufacturing Co., maker of 
ball bearings, Bristol, Conn., while about one hun- 
dred fifty give satisfactory service at the factory 
of Landers, Frary & Clark, New Britain, Conn. 
The following well known concerns in the wood- 
working industry are using the Nelson Patent 
pulley: American Woodworking Machinery Co., 
Rochester, N. Y.; American Sash & Door Co., Kan- 
sas City, Mo.; Carnahan Manufacturing Co., Loo- 
gootee, Ind.; Carr Ryder & Adams, Dubuque, Iowa; 
Bassett Hardwood Manufacturing Co., Monticello, 
Ky.; Banner Lumber Yard, Greenville, Ohio ; Booth 
& Boyd Lumber Co., Saginaw, Mich. ; Boone Lumber 
Co., Montpelier, Ohio; Dixon Lumber & Mill Works 
Co., Weldon, N. C.; Farley & Loetscher Manufactur- 
ing Co., Dubuque, Iowa; Anderson Lumber Co., 
Passaic, N. J.; Nichols & Cox Lumber Co., Grand 
Rapids, Mich.; Fort Worth Planing Mill Co., Fort 
Worth, Tex. The W. & M. Nelson Patent pulley 
is used as standard equipment by the following 
machinery manufacturers: Baxter D. Whitney & 
Sons, Winchendon, Mass.; Hall & Brown Wood- 
working Machinery Co., St. Louis, Mo.; P. B. Yates 
Machine Co., Beloit, Wis.; S. A. Woods Machine 
Co., Boston, Mass.; J. A. Fay & Egan Co., Cincin- 
nati, Ohio. 


This pulley is worthy of close investigation by 
every wide awake sawmill, planing mill or wood- 
working plant operator, and he will find the manu- 
facturer of the W. & M. “Nelson Patent” pulley 


ready to offer detailed and complete data as to its 
performance, installation and cost. Inquiries 
should be addressed to Wilmarth & Morman Co., 
Grand Rapids, Mich. 
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How to Use a Refrigerator 


There is a right and a wrong way to use a 
refrigerator. Also there are a few simple yet 
very important things which should be observed 
about its eare. To get the most efficient service 
out of one’s refrigerator equipment, as well as 
for the reason of economy, everyone who has 
anything to do with the operations of a re- 
frigerator should be thoroly familiar with these 
vital points. 

‘<The first thing of importance is to see that 
the refrigerator is properly located,’’ said C. 
Q. Ullin, an expert builder of refrigerators, who 
has been superintendent of the McCray Refrig- 
erator Co., Kendallville, Ind., for many years, 
in discussing this subject. ‘‘ Refrigerators 
should be placed in a dry, cool well ventilated 
room. Damp cellars, and locations near a range 
or exposed to the direct rays of the sun, should 
be avoided. Small pantries and rooms with- 
out adequate ventilation are also not desirable 
locations. The ideal place is a dry, cool room 
in which there is a good circulation of air. 

‘‘It is important too, that the foods are 
stored properly; that is, placed in the proper 
position to be kept fresh and wholesome and 
not to absorb odors from each other. For in- 
stance, in the McCray refrigerator, due to its 
patented construction, there is always a con- 
stant circulation of air, the cold air falling down 
from the ice chamber to the lower compart- 
ments, then rising thru the storage compart- 
ment and finally finding its way back to the 
ice chamber at the top. This means that the 
coldest part of the refrigerator is below, and 
especially immediately beneath the ice cham- 
ber. “Therefore milk, butter, fresh meats and 
similar foods should be stored in these lower 
shelves. Vegetables and fruits may be kept 
near the top, and it is especially important 
that any foods having a very decided odor 
should be kept at the top. These odors are 
then carried immediately into the ice chamber, 
condensed on the ice and discharged thru the 
drain pipes. This is assurance that foreign 
flavors will not be imparted to the remainder 
of the food. 


‘A new refrigerator upon being placed in 
service, should be iced and allowed to stand 
with the storage doors open for some time. 

‘“Tt’s a fact that a good many people over- 
look that the refrigerator will operate most 
economically if the ice chamber is kept full 
or as nearly full as possible at all times. This 
means that the entire refrigerator is kept 
thoroly cool, and at the same time the ice 
dosen’t have to melt so rapidly in order to 
maintain the proper temperature. It is better 
therefore to put in some ice each day rather 
than to permit the ice chamber to become nearly 
empty before refilling. There will be a big 
difference in the ice bills. 


‘*Before the ice is placed in the refrigerator 
it should be carefully washed, for dirt, saw- 
dust and other particles which cling to it are 
a source of odor and taint and also cause clog- 
ging of the drain pipe and trap. 

‘*Needless to say, the interior of the refrig- 
erator should be cleansed regularly. The drain 
pipe and trap especially should be taken out 
and cleaned at least once a month and prefer- 
ably oftener. 


‘*Altho it seems that everyone should realize 
this, it bears repeating that for an efficient 
operation of a refrigerator, all doors should 
be kept tightly closed. When they are allowed 
to remain open longer than absolutely neces- 
sary to remove or replace food, it not only 
permits the cold air to escape but the warm 
outside air coming in contact with the cold 
surface of the interior of the refrigerator con- 
denses, causing the door and door frames to 
swell. 

‘*The shelves of the refrigerator should never 
be covered with cloth or paper, for this pre- 
vents proper circulation of cold air thru the 
refrigerator. ’’ 
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WANTED—HIGH CLASS 
WHOLESALERS OR COMMISSION MEN 


By Pacific Coast Lumber and Shingle Manufacturer 
that would be interested in selling for us in the fol- 
lowing localities: Buffalo, N. Y.; Rochester, N, Y,; 
Syracuse, N. Y.; St. Louis, Mo.; Philadelphia, Pa; 
Boston, Mass.; Louisville, Ky., and Southern Wisconsin. 
Give full details in first letter. 


Address **A, 121,’’ care American Lumberman. 
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FACTORY FOREMAN WANTED 

For woodworking factory doing general planing, making 
handles, crating and special articles. Must understand 
setting up, saw and knife fitting, machine repairs and 
millwright work. A chance for a sober, energetic man, 
to grow up with a new concern with best prospects, sit- 
uated in cleanest, most progressive town of 600 in 
Northern Minnesota. Good high school and churches, 
Give qualifications and references in first letter. 

dress “K, 12," care American Lumberman, 


WANTED 
Planing mill superintendent capable of estimating. For 
a modern electrical equipped special millwork plant in 
city of 25,000. Give references and experience, Ad- 
dress P. O. BOX 742, Alexandria, La. 


WANTED—AN EXECUTIVE FAMILIAR 
With the lumber business and association activities. 
Write, stating age, experience and qualifications. Ad- 
dress Roy Richardson, RICHARDSON LUMBER ©00., 
Bay City, Mich. 


WANTED—MANAGER FOR RETAIL 
Lumber yard in East Central Illinois, one yard town. 
Handles building materials and hardware. If interested 
address ‘‘A, 103,’ care American Lumberman. 


WANTED—HIGH CLASS 

Hardwood Lumberman to act as Assistant Manager of 
a large plant in Mississippi. Must be a good organizer, 
capable of handling entire plant if necessary and also 
have thorough knowledge of gum, hickory and oak 
dimension stock. Give age, references and_ salary 
wanted. 

Address 














“B. 113,’’ care American Lumbegman. 


WwW TED—FIRST CLASS 
Hardwood and pine lumber sales manager by large 
wholesale and manufacturing concern in Eastern North 
Carolina... No one considered without past experience 
and best of references. 
Address “WwW. 4,’? care American Lumberman. 


WANTED 
Man to analyze millwork orders for factory and pur- 
chasing. Must be able to put orders in shape so material 
can be produced from his lists withoue come-backs. Will 
have complete charge of order department, securing 
measurements, ete. Attractive working conditions and 
good salary. Address THE STANDARD BUILDING MA- 
TERIALS COMPANY, 1862 E. 123d St., Cleveland, 0 


MASTER MECHANIC. MAN CAPABLE 
Of handling shop and overhauling all sizes and types of 
locomotives in southern city. Must be able to do first 
elass work at minimum cost. Give full particulars and 
reference in first letter. 

Address “RB. 106,’? care American Lumberman. 


WANTED—YELLOW PINE SALES MANAGER 
A manufacturer and wholesaler with offices in Chicago 
will offer an especially attractive proposition to a young 
man with experience in the Yellow Pine business. 
Experience as sales manager not necessary, but prefer 
man who has had some mill as well as selling experience. 
Address “B. 130,’’ care American Lumberman. 


WANTED—EXPERIENCED LOADERS AND 
Graders for retail lumber yard in Milwaukee. Steady 
job. State age and salary. 

Address ““B. 124,’’ care American Lumberman. 


LOOK AROUND AND SEE 
If you have some second-hand machinery, logging equip- 
ment or anything used in the lumber world. Want to 
sell it? Advertise in the classified section of ' 
—— LUMBERMAN, 431 So. Dearborn St., Chi 
cago, le 
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